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Industry, USDA 
Discuss Barley 
Price Ceilings 

WASHINGTON—U.S. Department 
of Agriculture iceas of legal mini- 
mum ceiling prices for barley still 
are geared to producer problems and 
do not take into consideration the 
problems of me i and the 
terminal markets. 

This conclusion was reached on the 
basis of comments of industry task 
force committee members following 
a meeting here with USDA officials. 

USDA will back a premium of 15¢ 
bu. for malting barley over feed 
grades. However, USDA ideas fall 
short of industry evaluations in re- 
gard to terminal market differentials. 

It is said that USDA is determin- 
ing legal minimum ceilings by build- 
ing up prices from the county level, 
ignoring the termina! market rela- 
tionships. 


OPS DELAYS DEADLINE FOR 
FILING OF PRICE REPORTS 


WASHINGTON — The Office of 
Price Stabilization has postponed un- 
til July 2 the deadline for filing of 


reports required under provisions of 
the general manufacturers’ price or- 
der, Ceiling Price Regulation 22. 

However, those manufacturers who 
have prepared reports and who wish 
to do so may take new prices May 
28, the previous deadline of the order. 
But new ceilings higher than General 
Ceiling Price Regulation ceilings may 
not be used until 15 days after filing 
of the required reports. 

The feed manufacturing industry 
is not covered by this regulation, but 
the alfalfa dehydrating, citrus and 
other industries are affected. 


PMA Gets Survey 
of Grain: Storage 
Facilities Started 


WASHINGTON—A survey of ele- 
vator and warehouse storage space 
for grain and allied commodities by 
the Production and Marketing Admin- 
istration is expected to get under 
way promptly now that instructions 
have been issued by the Washington 
PMA office to its branches. 

The survey is to be completed by 
June 30, according to present plans. 

In its instructions PMA states the 


TASK FORCE REQUESTS RELIEF 
FROM INCREASED RAIL COSTS 


Industry Group Lists Six Reasons for Reversal of OPS 
Interpretation—Seeks Formal Hearing in 
Case Protest Is Denied 


preliminary objectives of obtaining a 
complete up-to-date listing have been 
attained through assembling material 
from U.S. Department of Agricul- 
ture and trade sources. However, this 
information is not in agreement 
as to number and capacities of stor- 
age facilities, PMA says. 

The complete listing, it points out, 
will be invaluable to the government 
agencies and of material importance 
to trade associations, railroads and 
other groups interested in these com- 
modities. 

The Grain & Feed Dealers National 
Assn. is cooperating with PMA in 
the survey at all levels. 


FEED STORE SALE 
PROGRESS, ORE.—It has been re- 
ported that Harry Palo has sold the 
Progress Feed Co. here. 


AFMA Urges Support of Drive 
to End Price and Wage Controls 


CHICAGO — The American Feed 
Manufacturers Assn. has issued a 
bulletin urging members to get be- 
hind a campaign to end price con- 
trols. 

The Defense Production Act of 
1950 expires June 30. And if Con- 
gress extends the act, it should eli- 
minate Title Four, which authorizes 
price and wage controls, the AFMA 
bulletin says. 

Association officials point out that 
speakers at the recent AFMA con- 
vention recommended removal of 
price controls, and they urge feed 
manufacturers and others to join in 
a campaign to end price and wage 
control authority. 

It also is pointed out that the 
AFMA board of directors adopted a 
resolution urging Congress to discon- 
tinue price and wage controls by 
refusing to extend Title Four of the 
defense legislation beyond its present 
date of termination, June 30. 


Reasons Given 

The AFMA bulletin gives these 
reasons why controls on prices and 
wages should be eliminated: 

1. Direct price and wage controls 
never increase the total volume of 
production and often hamper produc- 
tion and disrupt the operation of a 
free, competitive economy. Such con- 
trols discourage production by cur- 


tailing or removing the incentive to 
produce. 

2. Direct price and wage controls 
tend to accelerate, not stop, inflation. 

3. Direct price and wage controls 
result in another huge and costly gov- 
ernment bureaucracy which may tend 
to become a permanent part of our 
economy 


4. Direct price and wage controls 
cause extensive, and in- 
jurious interference with private en- 
terprise. 

5. Direct price and wage control 
will eventually bring lower standards 
of living to all our people. 

6. The continuation of this “par- 
tial” emergency for 5, 10 or 15 years 


Many Customers Interested in 
The Values the Feed Manufacturer 
Expects to Receive in Fish Meal .34 


is entirely possible. The American 
Way of Life, as we know it, cannot 
survive for this length of time under 
stringent government controls. 


Measures Suggested 

Price and wage controls are not 
necessary to control inflation, AFMA 
says. The following measures, asso- 
ciation officials say, will accomplish 
far more in this respect than such 
controls: 

1. Encouragement of full alleout 
production. 

2. Stringent economy in all non- 
defense governmental expenditures, 
both at home and abroad. 

3. Elimination of all waste in mili- 
tary expenditures. 

4. Adoption of an equitable pay-as- 
you-go tax program. 

5. Limitation of the expansion of 
the money supply and bank credit. 

6. Adoption of a program designed 
to stimulate individual savings. 

Here’s what feed manufacturers 
are urged to do about the prob- 
lem: 

.1. Contact your U.S. senators and 
US. representatives telling them you 
are opposed to the continuation of 
price and wage controls beyond June 
30. Senators should be contacted c/o 
Senate Office Building and Represen- 


(Continued on page 73) 


WASHINGTON — A consolidated 
plea for a change in the present pro- 
visions of the Office of Price Stabili- 
zation regulations regarding absorp- 
tion of freight rate increases after 
last March 15 was handed to OPS 
officials this week in behalf of a spe- 
cial task force committee headed by 
Walter C. Berger, president of the 
American Feed Manufacturers Assn. 

In presenting this protest the 
group notified OPS that unless fa- 
vorable action was taken by the price 
control agency, the task force com- 
mittee would seek a formal hearing 
on the matter in Washington June 4. 

In addition to Mr. Berger, industry 
representatives on the task force in- 
clude John Conners, National Soy- 
bean Processors Assn.; Herman Fak- 
ler, vice president and Washington 
representative, Millers National Fed- 
eration; William F. Brooks, execu- 
tive secretary, and Royce McKinley, 
National Grain Trade Council, and 
Samuel McCain, Corn Products Re- 
fining Co., representing wet corn proc- 
essors. 

The petition cited six “legal and 
policy points” in support of the 
group’s position. 

Under the present interpretation, 
the petition stated, the grain proces- 
sor theoretically has two alternatives 
—to absorb the increase or pass it 
on to the farmer. However, passing 
the rate increase on to the farmer 
would “do violence” to a section of 
the Defense Production Act requir- 
ing that no ceiling be maintained that 
will not reflect parity to producers. 

Point two presented by the peti- 
tion is that the policy of the OPS 
interpretation “might well require 
substantial changes” in established 
business practices, under the present 
pricing system of agricultural com- 
modities which is based, in part, on 
the freight rate structure. 

The petition also maintains that 
increases in rates of utilities, accord- 
ing to legislative history, “should be 
passed on to the consumer as the ulti- 
mate beneficiary of the services per- 
formed by the utility.” 

A fourth point in the petition is 
that under the present interpretation 
“many abnormalities and discrimina- 
tions will result between various loca- 
tions.” This effect, says the petition, 
will be felt most by mills farthest 
from base grain markets and least 
by mills at or near major grain mar- 
kets or producing areas. 

The petition also contends that the 
OPS interpretation reverses base pe- 
riod contractual obligations. It states 
that “most grain products were sold 
during the base period under con- 

(Continued on page 73) 
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Facts on the Feed School 


ECISION of a widely representative industry committee to proceed 

with the development of a national School of Feed Technology at Kan- 
sas State College, announced last week in Feedstuffs, will in future years 
be regarded as one of the progressive moves in feed industry history, in our 
opinion. 

Better production men, better laboratory men, better nutritionists from 
the standpoint of practical application, better salesmen and better executives 
will be available to the feed industry as time goes on as a result of this 
specialized training. 

; Inasmuch as education is not by impregnation but by the relatively slow 
process of absorption, it will be several years before results will begin to 
show in terms of trained manpower. In the meantime, however, every part 
of the feed business wiil benefit from added research facilities in the tech- 
; nical phases of feed production. 

An old Chinese proverb says that a journey of a thousand miles starts 
with a single step. The important thing is that an essential first step has 
been taken by the feed industry. The end of the journey would never be accom- 
plished without it. 

* 


HE advisory committee of industry leaders this week published a pam- 
phlet about the project, in which questions concerning the school and 
its objectives were answered. We believe that these will be of general in- 
terest to readers of Feedstuffs, and they are repeated here: 
Why a Feed Technology School? 

The feed industry lacks a source of manpower trained in its field 
for top production jobs. 

Industry needs a school where short courses and special studies for 
production men can be conducted by capable instructors. 

Feed millers and others interested in this industry have no uni- 
versity where they can send their sons, friends or ambitious apprentices 
to learn the technical side of milling. 

The feed industry lacks dignity among the family of industries which 

} this school would achieve. Capable young men rarely think of the pro- 
duction side of feed mill‘ng as an opportunity. 

A great need exists for production studies, research, new develop- 
ment and new thinking. 

There now is no school that can correlate chemistry, nutrition and 
engineering with practical feed milling and help provide answers. 

Allied industries have difficulty finding chemists, nutritionists or 
mechanical engineers who understand feed milling well enough to do 
a good job.-This school would develop such talent. It also would offer 
allied industries an opportunity for equipment and material testing 
under practical, impartial conditions. 

Why at Kansas State College? 

Kansas State College has the only flour milling school in the United 
States, now more than 40 years old. The existing faculty could be used 
to advantage to build a foundation for the new school. The milling library 
is unique and valuable, the only one of its kind in the world. The flour 
milling school has been an outstanding success. Graduates are in demand. 

Kansas State College has agreed to the Feed Technology program 
with enthusiasm and its regents have agreed to finance the course. 

Tuition at Kansas State College is low and living costs are more 
reasonable than at most other state colleges. 

Industry needs only one such school in the United States. Manhat- 
tan, Kansas, is in the geographical center of the United States and close 
to abundant supplies of most feed ingredients. 

Kansas State College has an outstanding record of achievement in 
the fields of milling, chemistry, nutrition and engineering, all basic parts 
of a good feed technology school. 

ap. The school raises hundreds of hogs, sheep and cattle, and thousands 
tai of chickens, so that the campus experimental flocks and herds would 
aa consume the feed produced. 

. How Will the School Be Conducted? 

The school of flour milling technology offers a good pattern, devel- 
oped over a period of many years and with great advancement made 
in technique. 

About 100 will be considered a good enrollment, but the school can 
and will be expanded if the industry requires it. 

Out-of-state students will be freely encouraged and admitted, as 


i 
7 


they now are in the flour milling school. State quotas will not be estab- 

lished because of the nationwide character of the industry. 

All segments of the college that have any bearing on feed milling 
will be drawn into the feed technology curriculum. 

Students will be able to follow one of three courses in the School 
of Feed Technology: mechanical, management or chemical. The need for 
specific training ‘along any one of these three lines is self-evident. 

The feed mill that the industry is being asked to build would be 
a practical laboratory for the feed technology students. It will be well 
equipped, and those who have said they would equip it will keep it mod- 
ern and practical for the students, just as the flour mill has been kept 
up to date. 

Those who wish to interview graduates will be welcomed at the 
school at certain times during the year to talk with the seniors. Flour 
milling students are all hired quickly as they approach graduation. 

Students will be required to work in feed mills in the summer time 
for experience. This program in the flour milling school has done much 
to prepare students for their jobs when they graduate. 

Students throughout Kansas State College are indoctrinated with 
the idea that they must work when they get out into industry and 
not expect to become an executive at once. This has produced a high 
quality graduate, ready to work and ready to learn. Most of them go 
quickly to the top. 

A feed industry advisory committee already has been appointed by 
President McCain of Kansas State College and will function not only 
in helping raise the funds for the school but more especially as consult- 
ants in building, staffing and conducting the department. 

* * * 
T is the feed industry’s job to raise about $200,000 to build and equip 
a small mill on the campus at Kansas State College. When this is done, 
the college will provide funds and a teaching staff for the conduct of the 
school. It is believed that sufficient money can be raised by midsummer to 
start construction of the building, and that first students can be accepted 
for the fall term. 

Chairman of the Feed Technology School advisory committee is Maurice 
Johnson, Staley Milling Co., Kansas City 16, Mo. Checks, made out to Kan- 
sas State College, or pledges should be sent to him at that address. 

The project is deserving of wide industry support, for benefits will accrue 
to everyone in the feed business. We hope that the amount needed for the 
building is forthcoming promptly, and that the School of Feed Technology 
will become a reality within the year. 


A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


Formula feed business held to good volume this week in most sections 
of the country, with below-capacity operations in some areas offset by over- 
time production in others. Poultry feed demand continues to outstrip buying 
of other types. As the peak of the chick starting season moves northward, an 
upswing in this type of business moves with it, while in southern regions 
the peak already has passed. However, good demand for broiler feeds, turkey 
rations and egg mashes is filling in the over-all poultry volume. Broiler feed- 
ing operations are at a high level despite recent declines in poultry prices. 
Hog feed bysiness is fair to good, and dairy feed sales are in a seasonal 
slump everywhere but the Northeast. Because of a further drop in ingredient 
values (for details see pages 74-77) dealers limited their formula feed buying 
to nearby. Formula feed price lists again were reduced. The government's 
index of wholesale feed prices declined about seven points to 234.5 by May 
23, and the feed grain index also dropped that amount to 239.9. 


and it appears that this type of busi- 


Northwest 


Formula feed business held to 
about the same volume as the pre- 
vious week, but some manufacturers 
noted an inclination among dealers to 
trim their buying somewhat—prob- 
ably because of ingredient price weak- 
ness. 

Dealers continued to take a large 
share of their orders out by truck, 
and very little interest was shown in 
buying any feed beyond immediate 
needs. However, with big seasonal 
demand evident at the retail level, 
the volume of feed moving held to a 
good volume. 

Most manufacturers are running 
24-hour schedules five or six days a 
week, with some operating seven days. 
The backlog of orders has been 
trimmed to within five days at most 
plants, although some have orders to 
permit scheduling of operations for 
a week to 10 days. 

Poultry feed demand continues to 
be the mainstay. Chick starter busi- 
ness apparently is at its peak, and 
buying of egg mashes and turkey 
feeds also is picking up. The late start 
on turkey raising has delayed until 
now heavier volume of production. 
Hog concentrates also are moving 
well, but dairy feed demand is flat 


ness is at a seasonal low point. 

Formula feed price lists were 
marked down another $1@2 ton as 
a result of further ingredient price 
declines. Moderate improvement in 
tone of the oilseed meal markets was 
noted at the end of the week, but 
even so, prices were quoted below the 
levels of a week earlier. 


Southwest 


Formula feed business in the South- 
west continues at about the same 
pace as last week, although there is 
some evidence of slackening demand 
here and there. Current business is 
below the peak of several weeks ago, 
but volume is sufficient to give mills 
good running time. Most plants are 
on a three-shift, five or six day week, 
and a scattered few report a full 
seven-day run. 

On the bright side of business this 
week was good demand for egg 
mashes and excellent call for broiler 
feeds, with turkey feeds continuing 
their steady seasonal climb. On the 
downside were dairy feeds and hog 
feeds, although a few mills reported 
better hog feed movement than in 
the previous week. Pig and sow feeds 
are tapering off and supplement busi- 

(Continued on page 78) 
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FEEDS, 


Issues Fish Meal 


_ CEILINGS SET AT PROCESSOR, 
IMPORTER, DISTRIBUTOR LEVELS 


Regulation Covers Fish Meal, Scrap, Solubles, Specialty 
Fish Feed Products—Margin-Over-Cost 
Question Raised Again 


WASHINGTON — The Office of 
Price Stabilization has issued a regu- 
lation establishing price ceilings for 
fish meal, fish scrap, fish solubles and 
specialty fish feed products at the 
processor, importer and distributor 
levels. 

The order, Ceiling Price Regulation 
39, is effective May 29. (The text of 
the order follows this article.) 5 

The regulation establishes uniform 
fish meal and fish scrap ceilings for 
processors and importers for Atlantic, 
Gulf and Pacific ports. Price ceilings 
for fish solubles and certain specialty 
fish feed products also are set. 

Aithough issuance of the order 
brings a measure of relief to the fish 
meal industry, the regulation is far 
from satisfactory to fish meal proc- 
essors, and it carries ominous over- 
tones regarding the margin-over-cost 
controversy. 

It also fails to make provision for 
Alaskan sellers of fish meal. Their 
prices remain frozen under provisions 
of the General Ceiling Price Regu- 
lation. Alaska is not covered by 


CPR 39. 
Margin Principle 

CPR 39, in regard to containers and 
to sales by distributors, establishes 
the principle of margin over most 
recent customary purchase. Contain- 
ers, for example, must be priced by 
sellers on the basis of most recent 
customary purchase, notwithstanding 
the fact that the seller may have a 
bag inventory which he obtained at 
a price different from the current 
market. The same provision governs 
distributors’ sales of fish meal. 

These provisions clearly set forth 
the principle of follow-the-market- 
down, without any opportunity for 
sellers to compensate for inventory 
losses on the up-side of a market. 

OPS officials are unwilling to con- 
cede this view completely, and it may 
be necessary for OPS to issue a clari- 
fication of this disputed item. But 
until such an official clarification is 
issued, the phrase “most recent cus- 
tomary purchase” must remain as a 
danger signal to those covered by the 

Per Protein Unit 

The basis of the price ceiling estab- 
lished for fish meal is $2.26 per pro- 
tein unit per ton, starting at 40% 
protein, producing a basic per ton 
price on all coastal areas and for 
imported meal of $90.40. For each 
increase of 1% of protein over 40, 
the basic ceiling price is increased by 
$2.26.. Fractional increases may be 
rounded eut to the nearest half unit 
percentage. For example, 0.25% pro- 
tein obtains no increases, but .26 to 
.75% increase in protein gets an addi- 
tional $1.13, while increases in pro- 
tein of .76 to 99% get the full $2.26 
per ton allowance. 

For Atlantic and Gulf coast areas, 
fish meal premiums for proteins are 
permitted up to 60% protein content 
per ton, whereas Pacific Coast fish 
meal obtains a protein premium up to 
80% protein content. 

For Fish Scrap 

The same pricing principle is ap- 
plied to fish scrap except that the 
basic protein content per ton is $6 
less for this commodity, reflecting 
what the industry advisory committee 
is reported to have considered a fair 
conversion charge from scrap to meal. 
The basic ceiling for fish scrap is 


$84.40 for 40% protein content per 
ton for all coastal areas and imported 
scrap. As in the case of fish meal, 
premiums for protein halt at the 60% 
level for Atlantic and Gulf regions, 
while the Pacific Coast fish scrap 
premium is allowed up to 80%. As 
in the case of meal, the scrap pro- 
tein increases by $2.26 per unit for 
each unit over 40%, and the rounding 
off of fractional protein percentages 
is the same as described above. 

These price levels, according to 
OPS officials, retain a normal price 
relationship between fish meal and 
soybean oil meal for the years 1947, 
1948 and 1950. The year 1949 was 
omitted from this comparative base 
because of abnormal prices existing, 
according to OPS. 

This relationship between these two 
commodities is reached by convert- 
ing a per unit protein content for fish 
meal to soybean oil meal, bulk, f.o.b. 
Decatur. 

Processors’ price ceiling for fish 


solubles has been set at 5¢ Ib. con- 
taining 50% solids by weight 

On specialty solid fish feed prod- 
ucts, normally premium priced items, 
OPS has provided for average dollars 
and cents differentials which existed 
between these products and meal in 
a base period of any three selected 
months of July 1, 1949-June 24, 1950. 
However, in computing the differen- 
tials which may have existed, calcu- 
lations must be made on the basis of 
the same coastal area. In convert- 
ing from a sack to a bulk basis, a 
deduction of $5.50 per ton for sacks 
is required. 

The differentials which are calcu- 
lated between meal and a specialty 
item in the base period may be add- 
ed to the ceiling price for meal as 
established by this order. 

The same method of adjustment 
for liquid or semi-liquid specialty 
items is authorized, and the differ- 
ential which existed in the base pe- 
riod may be added to the fish sol- 
uble ceiling of 5¢ Ib. 

For imports of fish meal and 
Scrap at interior points, the ceiling 
price is set at the ceiling price of a 
domestic processor nearest the port 
of entry, plus the lowest applicable 
freight rate from that plant to the 
port of entry. It may be noted here 
that the lowest freight rate as author- 
ized is that which was in effect prior 
to March 15, 1951. 


(Continued on page 6) 


Large Impor 
of Canadian Feed 
Wheat Expected 


WASHINGTON—An estimated 20 
million bushels low-grade wheat will 
be imported from Canada by June 30, 
according to the U.S. Department of 
Agriculture. 

Stocks of Canadian wheat April 1 
totaled 353 million bushels, 41% larg- 
er than a year earlier, with a much 
larger than usual proportion of low 
quality and suitable only for live- 
stock feeding. 

About 41 million bushels of this 
amount, one third more than in the 
previous year, probably will be fed 
to livestock in Canada in 1950-51. 


MAYO SHELL CO. NAMES 
J. D. SMITH TO STAFF 


HOUSTON—4J. D. Smith has joined 
the staff of the Mayo Shell Co., Mous- 
ton, in the sales department of the 
firm, A. J. McCoy, president of the 
company, has announced. Mr. Smith 
will handle sales of the Mayo oyster 
shel] as well as other feed ingredi- 
ents. Mr. Smith for many years 
was purchasing agent for the Burrus 
Feed Mills, Ft. Worth. 


USDA Shelves Order Paring 
Use of Grain 


WASHINGTON—A top side rever- 
sal of an earlier decision ended the 
possibility, for the time at least, that 
the U.S. Department of Agriculture 
would issue a grain use restriction 
order for the distilling industry. This 
decision was reached after an order 
had been submitted for approval and 
probable effective date of June 1, 
1951. 

According to USDA officials the 
improved outlook for feed grain 
crops and the relatively small use of 
feed grains by the distilling industry 
makes it inadvisable to issue an or- 
der of this type now. If at some later 
date crop conditions warrant a con- 
trol order of this kind it may be 
issued, they say. 

Backing up this contention that the 
feed crop outlook is improving are 
sample reports from importing feed 
crop states. Illinois, for example, now 
is reporting that its corn and soybean 
acreage will be up to the recommend- 
ed goals earlier this year. Only its 
oat crop may be below the goal rec- 
ommendations. 

USDA experts believe that a corn 
crop of approximately 88 million 
acres will be harvested and that the 
1951 bean crop will be approximately 
13.2 million acres with a yield of 21 
bu. an acre, indicating a crop of be- 
tween 275-280 million bushels. More 
optimistic USDA officials see the full 
90 million acre outturn of corn this 
year. 

On the feed grain front there may 
be more than hope in the official 
optimism. Field studies reveal that 
in the abandoned wheat acreage land 
there will be a replanting of 10 mil- 
lion or more acres to sorghums, re- 
flecting stimulated activities by the 
new management of the Production 
and Marketing Administration and 
its state agricultural mobilization 
committees. Special efforts are being 
pushed in Texas, Oklahoma and 
Kansas. 

Speaking for the USDA, Charles 


Brannan, secretary, this week said, 
“From the standpoint of our future 
welfare and needs, it is not only a 
question of what we want to do in 
regard to planting grain, cotton or 
other crops needed in the national 
emergency, it also is a question of 
what we must do to secure continued 
production, next year and the next, 
of as large amounts of these crops as 
weather, manpower and other fac- 
tors will permit. Our land surveys 
have shown us where the needed pro- 
duction can be obtained without wast- 
ing seed and labor and needlessly 
putting land in jeopardy. 

“Although dust storms reported so 


by Distillers 


far this year and last have been scat- 
tered, some of them have been the 
most severe in several years. They 
point to the need for farmers in the 
affected lands to make every effort 
to get grain sorghums or other pro- 
tective cover on cropland exposed to 
blowing and to use all other adaptable 
conservation measures to get maxi- 
mum feed crop production from 
every acre.” 

In commenting on the prospects for 
sorghums in abandoned wheat land, 
USDA stated that in some instances, 
land that was not planted to grain 
sorghums last year until as late as 
July made a feed crop. 


KANSAS FEED MEN—This group was photographed during the convention 
of the Kansas Grain, Feed & Seed Dealers Aasn., held in Wichita May 11-12. 
Seated, from left to right, are Ellis K. Cave, Dodge City, newly elected 
president; L. E. Howard, Topeka, vice president, and O. E. Case, Hutchinson, 
secretary-treasurer. Standing, from left, are J. H. Voss, Downs, a director; 
Dwight 8S. Tolle, retiring president and ex-officio director; Ray B. Bowden, 
Washington, executive vice president of the Grain & Feed Dealers National 
Assn., one of the convention speakers, and Harold J. Moore, Wichita, a 
director. A report of the convention appears on page 60 of this issue. 
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New types of feed 
in machinery and equipment 
ill be featured at the second Na- 
tional Feed Industry Show to be held 
at the new Milwaukee Arena June 
4-6. The 26th annual convention of 
the Central Retail Feed Assn. will 
be held during the same period in 
the adjacent Milwaukee Auditorium. 

Among displays at the feed indus- 
try show will be bulk delivery trucks, 
complete feed units which can be in- 
stalled in a plant, storage tanks which 


Show to Feature 
n Equipment, Machinery 


are air-tight, portable machines which 
handle grain by suction, fork lift 
trucks which handle large loads of 
sacked feed on pallets and a buggy 
which weighs grain as it handles it. 

A number of machinery manufac- 
turers have been saving their latest 
developments for unveiling at the 
show. One firm will have packing 
machinery connected and ready to op- 
erate; several others are planning 
special attendance prizes. 

The 26,000 sq. ft. of space in the 


Arena will be 
cally every type of prod 
the trade, and 


hibit booths had been contracted for. 

Meetings of the association will be 
held each of the three mornings and 
the feed show will be open from noon 
to 7 p.m. each day. 


Convention Program 
The program of events for the as- 
sociation convention includes a long 
list of well-known speakers topped 
by Sen. Estes Kefauver, who will talk 
on “Organized Crime and Its Cost 
to You” June 5. 


Scientific advances in the field of animal and poultry nutrition have placed a premium 
on research in the development of more effective well-rounded rations. The nationwide 
acceptance of MANAMAR feed supplements is due largely to the effectiveness of the exten- 
sive research program of Philip R. Park, Inc., manufacturers of MANAMAR “sea power” 
supplements. The inquiring mind of the company’s founder, Philip R. Park, was respon- 
sible for a notable string of firsts in the feeding industry. He was the first to introduce the 
use of alfalfa leaf meal, fish meal, and dry mash back in the early 1900's. His insistence 
on research was the foundation of the subsequent achievements of Philip R. Park, Inc. in 
developing new and potent supplements from the sea. From its laboratories have come 
many additional “firsts”—dehydrated kelp rich in minerals... fish solubles . . . fish liver 
concentrate... fish glandular hydrolysate...and ribo fish flour...potent sea power factors 
that are a rich natural source of Vitamin B-12 and other growth factors still unidentified 
... B-complex factors . . . and essential amino acids from fish proteins. MANAMAR research 
keeps you ahead in the field of animal nutrition. This means feeding results, satisfied 
customers, and a profitable operation. There may be a MANAMaR dealership open in your 
area. Investigate its many advantages today! 
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CALIFORNIA 


Speakers at the June 4 session in- 
clude: Henry W. Kusserow, president 
of the Milwaukee Grain Exchange; 
Donald R. Guptill, Producers & Con- 
sumers Co., Genoa City, Wis., presi- 
dent of the Central association; B. M. 
Crain, Rosendale Flour & Feed Co., 
Rosendale, Wis., treasurer; David K. 
Steenbergh, publisher of the Feed 
Bag, executive secretary; Earl C. 
Corey, chief of the grain, feed and ag- 
ricultural chemical branch of the Of- 
fice of Price Stabilization, and Ray 
B. Bowden, executive vice president, 
Grain & Feed Dealers National Assn. 

Speakers on June 5 in addition to 
Sen. Kefauver include E. H. Fallon, 
manager of the Cooperative Grain 
League Federation farm service 
stores, Ithaca, N.Y., whose subject is 
“Make More Money Selling Sidelines” 
and Dean R. K. Froker of the college 
of agriculture of the University of 
Wisconsin who will talk on “Work- 
ing Together to Serve Agriculture.” 

Speakers June 6 include: Dr. G. A. 
Bohstedt, chairman, department of 
animal husbandry, University of Wis- 
consin, who will talk on “New Devel- 
opments in Dairy and Livestock 
Feeding”; Dr. J. E. Hunter, Allied 
Mills, Inc., Chicago, whose subject is 
“New Developments in the Feeding 
of Poultry,” and Walter C. Berger, 
president, American Feed Manufac- 
turers Assn., discussing “Today and 
Tomorrow in Our Industry.” 

Only one activity is scheduled 
away from the Auditorium-Arena 
area. On the evening of June 4 a 
past president's ball will be held in 
the Empire Room of the Hotel 
Schroeder. The annual banquet will 
be held in the main hall of the audi- 
torium, the same one which housed 
the feed show in 1949. The banquet 
will start at 6:30 p.m. and will be 
followed by a floor show furnished 
through the courtesy of the mem- 
bers of the Milwaukee Grain Ex- 
change. 

The Biatz Brewing Co. is again 
sponsoring a stag luncheon at the 
brewery club rooms at noon June 6 
with attendance limited to persons 
registered at the convention. 

Those who need hotel rooms should 
contact the Housing Bureau, Milwau- 
kee Association of Commerce, 622 
N. Broadway, Milwaukee 2, Wis. 


MARTIN FLEMING RING, 
ROANOKE MILLER, DIES 


ROANOKE, VA.—Martin Fleming 
Ring, Sr., vice president of the Ro- 
anoke City Mills here, died May 17. 
He was born in Carsonville, Va., in 
1876, and joined his brother J. W. 
Ring in the milling business with 
the Pulaski (Va.) Mills in 1894. 

The two joined the Twin City Mills, 
Bristol, Va., in 1904, and in 1917 Mar- 
tin Fleming Ring became associated 
with Roanoke City Mills as vice pres- 
ident and general manager. Surviv- 
ing are the widow; a daughter, Mrs. 
William A. Dickinson; a son, M. F. 
Ring, Jr., and a brother, J. W. Ring, 
all of Roanoke. 
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Experienced buyers 
are aware that Small’s 
Dehydrated Alfalfa 
Meal is packed with 
“plus values.” For, in 
addition to the protein and carotene content, 
Small’s Dehydrated Alfalfa Meal contains a 
host of important nutritive elements that promote 
growth and health in poultry, swine and cattle. No 
other natural feedstuff contains so many important 
nutritive factors as dehydrated alfalfa meal; no 
other brand has earned the confidence of so many 
leading feed manufacturers as Small’s 
Dehydrated Alfalfa Meal. 
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a rapid clip. 


Weighs less than 100 Ibs. Easily 
and quickly positioned by one 


Send free literature 
Featherweight Portable 


BURROWS EQUIPMENT COMPANY 

1316-C Sherman Evanston, Il. 
describing your NEW 
Elevator. 


profitably employed 


16 and 20 ft. lengths. 
engine or motor . . 


EQUIPMENT COMPANY 


1316-C Sherman Ave. 


Featherweight Portable 
Aluminum Elevator 


For Ear Corn, 
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cribs, bins in a fraction 


Hurries along farm pickups at 


. and enables one man 
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» Rugged, durable construction. 


. or with- 


out either. Send coupon today. 
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POTASSIUM IODIDE-CALCIUM STEARATE MIXTURE 


IT ALWAYS ASSURES YOU 


QD | The NEW YORK QUININE « CHEMICAL WORKS Inc 


GENERAL OFFICES: 99-117 WORTH ELEVENTH STREET + BROOKLYN 11, NEW YORK 
CHICAGO PLANT: 729 WEST DIVISION STREET 


The Full Line 
Fine 


Chemical House |10$ ANGELES + 


@ MAXIMUM IODINE LEVELS 
@®HIGH DEGREE OF STABILITY 

@ UNIFORM DISTRIBUTION 

EXTREME FINENESS -325 MESH 
ECONOMY 


CALCIUM PANTOTHENATE DEXTROROTATORY 
CHOLINE CHLORIDE MIXTURE AND SOLUTIONS 
POTASSIUM IODIDE U.S.P 
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NIACIN (Acid Nicotinic) 

THIAMINE HYDROCHLORIDE U.S.P. 

VITAMIN A ACETATE AND PALMITATE 
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Fish Meal Order 


(Continued from page 3) 


However, OPS may have set a 
precedent which will cover other sell- 
ers of feeds and feed ingredients in 
regard to freight rate increases. In 
CPR 39, the deadline on inclusion of 
freight rate increases of March 15, 
1951, applies only to sales of imported 
commodities at interior ports of 
entry. 

The chief point is that regarding 
delivered sales of U.S. origin fish by- 
products, freight rate increases are 
permitted to be added to an f.o.b. 
price both for processors and dis- 
tributors. 

Section 8 of CPR 39 reads: “Ceiling 
prices for delivered sales. Your ceil- 
ing price for the delivered sale of any 
lot is your f.o.b. ceiling price plus the 
transportation charges paid or in- 
curred by you (excluding loading 
charges not customarily included in 
the transportation charges) in ship- 
ping that lot from its original loading 
point to its point of final delivery.” 

From the foregoing basic ceilings 
for processors, the distributor calcu- 
lates his price ceiling in this way. He 
finds his average bulk price for each 
item and compares it with his sup- 
plier’s inbound price during any three 
consecutive months in the period of 
July 1, 1949-June 24, 1950. 

The difference between these two 
prices gives the distributor a dollars 
and cents differential which he may 
add to the price he paid for his: most 
recent customary purchase, including 
transportation charges paid. This 
gives him his per ton or per pound 
f.o.b. loading point ceiling price. 

Distributors’ mark-ups are limited 
to not more than two. 

Retail sales by other than process- 
ors, importers and distributors are 
not covered by the provisions of this 
order and are still priced under the 
Geferal Ceiling Price Regulation. 

L.c.l. sales by processors, importers 
and distributors, which normally ob- 
tained a higher price than full car- 
lots, are provided a price ceiling de- 
termination formula. This formula is 
similar to that provided for specialty 
products in that the difference be- 
tween prices charged for carlots and 
lLe¢.l. shipments in the period of July 
1, 1949-June 24, 1950, may be added 
to the seller’s base ceiling price. In 
this connection, however, there is a 
major point of difference. In comput- 
ing permitted premiums for specialty 
products over comparable protein 
content fish meal, the difference must 
be computed over an averaged 
price relationship of three months. 
On lel. sales differentials, it ap- 
pears that the lc.l. seller may take 
the highest difference which occurred 
in the base period to obtain his pre- 
mium or differential. 

In a tight market condition, it is 
seen that this Lc.l. differential, which 
conceivably could produce a higher 
ceiling price to the seller, would act 
to promote l.c.]. sales as against car- 
lot sales. 

The text of the fish meal order 
follows: 


TITLE 82A—NATIONAL DEFENSE, 
APPENDIX 


(Ceiling Price Regulation 39) 
CPR 39. Ceiling Prices on Certain 
Marine Feed Products Sold by Proc- 
essors, Importers and Distributors. 

to the Defense Production Act 


No. 2 (16 F.R. 738), the Ceiling Price Regu- 
lation 39 is hereby issued. 


STATEMENT OF CONSIDERATIONS 


This regulation establishes ceiling prices 
at the processor, importer and distributor, 
levels for fish scrap, fish meal, fish solu- 
bles and specialty fish feed products. 

Fish scrap, fish meal, fish solubles and 
specialty fish feed products are important 
ingredients in many manufactured animal 
and poultry feeds. It is important, there- 
fore, that pricing conditions obtain which 


contribute to the normal production and 
distribution of these products. 

Such conditions do not presently exist. 
Under the General Ceiling Price Regula- 
tion, prices for these products were frozen 
during a period when there was a normal 
Seasonal siack in industry activity and 
when there were wide and abnormal vari- 
ations in prices within the industry. These 
variations in prices have resulted in in- 
equities to processors and other sellers, 
and have tended to disrupt normal buyer- 
seller relationships 

This regulation attempts to correct pres- 
ently existing price disparities in two ways. 
First, it establishes uniform dollars and 
cents ceiling prices at the processor and 
importer level on carload or tank car quan- 
tity sales. Second, it seeks to extend the 
stabilizing effect of these uniform ceilings 
Dy setting ceiling prices for distributors 
which can be no higher than processor- 
importer prices plus a dollars and cents 
mark-up. 

The need for this regulation ts urgent. 
It has, therefore, been decided to go ahead 
with its issuance even though the statisti- 
cal data upon which it is based are limited 
and even though further data may cause 
a modification in price treatment of cer- 
fain aspects of the industry. Should the 
effects of this regulation or the study of 
further data indicate that the prices set 
herein will engender inequities or disloca- 
tions im production or marketing, steps 
will be taken to amend this regulation 

In the interests of brevity and clarity, 
Pacific and Atlantic and Gulf Coast proces- 
sors’ ceiling prices for fish meal and fish 
scrap have been set forth in a single table 
which schedules various per ton, bulk, f.o.b 
ceiling prices for corresponding percentages 
of protein content. Prices for both meal 
and scrap, in the table, are increased at 
the rate of $2.26 a ton, bulk for each unit 
percentage increase in protein content. This 
system of charting prices reflects the pric- 
ing methods which prevail on the Pacific 
Coast, where sales are priced on the basis 
of actual protein content, and without ref 
erence to a standard protein content base 
Insofar as the chart sets an upper limit 
on Atlantic and Gulf Coast prices at a 60% 
conient figure. and sets forth the result- 
ing prices for various protein contents be- 
low 60%. it is consistent with the cus- 
tomary Atlantic and Gulf Coast practice 
of quoting and selling meal and scrap on a 
60% protein content basis, with no price 
premiums allowed if the protein content 
is above 60%. and with price deductions 
granted to the extent that the protein 
content of the lot of meal or scrap is less 
than the 60% standard 

Fish meal and soybean ofl meal are in- 
gredients which are often combined in man 
ufactured feeds. The quantities of each 
used for feed purposes depends, to a sig- 
nificant extent. upon the prevailing price 
relationships between them. In order to 
minimize the possibility of disturbing a 
normal fish meal-soybean of! meal ratio, 
the ceiling price for fish meal has been 
set with reference to average price dif 
ferentials between these products during 
representative periods from 1947 to 1950 
In computing representative ratios, the ratio 
between soybean ofl meal and fish meal 
for the year 1949 was omitted because of 
abnormal! price relationships existing in that 
period. The normal fish meal-soybean ratios 
were then applied to the ceiling price for 
soybean ofl meal, bulk, f.0.b. Decatur, Ill, 
and converted to a price per unit of protein 
for fish meal. This per unit price was 
then used in computing the prices for fish 
meal by percentage of protein content, as 
set forth tn Table A of this regulation 

The sanie cefling prices per unit of pro- 
tein for fish meal containing up to 60% 
protein have been established for Atlantic 
and Gulf Coast points as for Pacific Coast 
points even though Atlantic and Gulf Coast 
prices were higher than Pacific Coast prices 
during the base period of the General Cell 
ing Price Regulation. The same ceiling 
prices have beey established for both ma- 
jor processing &reas in the light of the 
unanimous dépinion of the Fish Meal and 
Fish Solubles Manufacturers Industry Ad- 
visory Committee and opinions of a repre 
sentative of the Fish and Wildlife Service 
of the U.S. Department of Interior and of 
a member of the National Fisheries Insti- 
tute to the effect that, under normal con- 
ditions of supply, and over the long run 
postwar period, the prices for equivalent 
protein content in both major processing 
areas tend to be the same. 

Fish meal, which is customarily manu- 
factured by processors of fish scrap, is 
produced by the grinding of scrap into 
meal. The price spread between the two 
products historically approximates the cost 
of grinding or converting the one product 
into the other. According to the limited 
information received from industry repre- 
sentatives, a ceiling price for fish scrap 
which assures an average cost of $6 per 
ton for converting scrap to meal will be 
generally fair and equitable, and. will not 
result in a disproportionate production for 
sale by processors of either product. 

The ceiling price for fish solubles con- 
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taining 50% solids by weight has been set 
at 6¢ per pound. This price constitutes the 
modal, or most frequently quoted price dur- 
ing the General Ceiling Price Regulation 
base period. While the data for this period 
may not be representative, it was the only 


available basis for fixing a price at this 
time. 
Specialty fish feed products are either 


Processed from different types of raw fish 
material, or are produced by means of 
different manufacturing methods than fish 
meal or fish solubles. These specialty prod- 
Ucts customarily sell at a premium above 
fish meal or fish solubleg because of their 
higher nutritional value. In order to keep 
the price of specialty products in line with 
the ceiling prices for fish meal and fish 
solubles, ceiling prices for specialty prod- 
ucts have been established which reflect 
the dollars and cents difference between 
Prices of these products and the market 
Prices for meal or a fixed price for solu 
bles during a selected base period. A fixed 
price for solubles was decided upon as a 
method for calculating ceiling prices be 
cause there is little information on market 
Prices for solubles during this base period 
In addition, special reporting provisions 
for processors of specialty products have 
been included in order to aid in the estab- 
lishment of in-line prices 

Imported fish scrap and fish meal are 
sold in competition with the same domestic 
products. In the long run, the price for 
imported fish scrap and fish meal, in any 
particular area, tends to equal the pre- 
vailing area market price for these prod 
ucts. The ceiling prices for fish scrap and 


fish meal, imported into the continental 
United States through a coastal port of 
entry have, therefore, been set at the cei! 
ing prices for like grades and quantities 


of scrap or meal of processors in the area 
of the port of entry 

The upper limit on the market price 
for imported scrap and meal at an interior 
Port of entry within the continental United 
States is ordinarily set by the prevailing 
market price for these products at the 
closest coastal area to that port of entry 
plus the lowest applicable transportation 
charge from the ccastal area to that port 


of entry. The ceiling prices for ‘wrap or 
meal at any interior port of entry have, 
therefore, been established by taking the 


ceiling price for like fish scrap or fish meal 
of the domestic processor nearest the port 
of entry and addixny to that cefling the 
lowest applicable railroad rate from that 
processor's plant to the particular interior 
port of entry, based upon the rates in 
effect prior to March 15, 1951 

The ceiling prices so established will 
have the effect of preserving normal com- 
Petitive relationships between importers and 
domestic processors and normal trade flows 

A distributor's ceiling price for a particu- 
lar product is determined by adding a fixed 
dollars and cents mark-up to the price 
which the distributor paid for his most 
recent customary purchase of that product 

Following the custom of the industry, 
Provisions are made in this regulation for 
adjusting ceiling prices for sales in less 
than carload quantities, and for differen- 
tials covering transportation costs and the 


costs of furnishing sacks or other cos- 
tainers. 
Sales of certain marine feed products 


have been exempted from this regulation 
because of the lack of accessible pricing 
data. Sales of shrimp meal and crab meal, 
and of dried fish solubles have, for instance 
been exempted for this reason. Sales of 
homogenized condensed fish have been ex 
empted because the ceiling prices for prod- 
uct, as established under the General Cetl- 
ing Price Regulation, are believed to be 
generally fair and equitable 

Sales of fish solubles processed and sold 
for use as fertilizers have been exempted 
because fish solubles so processed are sub- 
ject to different manufacturing methods 
and different methods of distribution than 
feed fish solubles, and because the product 
is not used as a feed or feed ingredient 

In framing this regulation, the Fish Meal 
and Fish Solubles Industry Advisory Com- 
mittee, other members of the marine fish 
feed industry and officials of the Fish 
and Wildlife S@cvice of the United States 
Department of Interior were consulted. In 
the judgment of the Director of Price Sta- 
bilization, the prices established by this 
regulation are fair and equitable and nec- 
essary to effectuate the purposes of the 
Defense Production Act of 1950 


REGULATORY PROVISIONS 


1. What this regulation does 

2. Applicability; exemptions 

3. F.o.b. ceiling prices for sales by proc 
essors. 


4. F.o.b. ceiling prices for sales by im- 
porters 

5. F-.o.b. loading point ceiling prices for 
sales by distributors 

6. F.o.b. ceiling prices for sales at retail. 

7. F.o.b. ceiling prices for sales in less 
than carload lots. 

8. Ceiling prices for delivered sales. 

%. Charges for sacks or other containers. 

10. Sellers who cannot price under other 
sections. 

11. Definitions. 

12. Certificates and tags. 

13. Records. 

14. Prohibitions; penalties. 

15. Petitions to amend this regulation. 

AUTHORITY: Sections 1 to 15 issued un- 
der Sec. 704, Pub. Law 774, Sist 
Interpret or apply Title IV, Pub. Law 774 
and E.O. 10161, Sept. 9, 
1950 Supp 
What this regulation does. 

This regulation establishes ceiling prices 
for fish scrap, fish meal, fish solubles and 
certain specialty fish feed products at the 
processor, importer and distributor levels. 
This regulation does not establish prices 
for crab meal, shrimp meal, dried fish solu- 
bles produet, homogenized condensed fish, 
fish residue meal or fish solubles processed 
and sold for use as fertilizer. These new 
ceiling prices, after the effective date of 
this regulation, will supersede the ceiling 
prices established under any other price 
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regulations or orders heretofore issued by 
the Office of Price Stabilization. 

Section 2. Applicability; exemptions. 

(a) Applicability. The provisions of this 
regulation shall apply to the 48 states of 
the United States and the District of Co- 
lurabia. 

tb) 

(1) Export sales. This regulation shall 
not apply to export sales. The General Cell 
ine Price Regulation or other applicable 
regulations shall govern such sales. 

(2) Sales at retail by persons other than 
precessors, importers or distributors. This 
regulation shall not apply to sales at retail 
by persons other than processors, importers 
or distributers. The General Cefling Price 
Regulation js applicable to such sales. 

(3) Manufactured feeds in which «4 
| marine feed product is an ingredient. This 

regulation shall not apply to sales by manu- 

facturers, wholesalers or retailers of mane- 

factured feeds in which fish meal, fish 
| solubles or a specialty fish feed product is 
an ingredient. Supplementary Regulation 7 
to the General Ceiling Price Regulation 
or other applicable regulations shall gov- 
ern such sales. 

(4) Sales and deliveries made pursuant 
to prior contracts. This regulation shall not 
apply to sales and deliveries made pursuant 
to contracts entered imto before the effec- 
tive date of this regulation if such con- 
tracts complied with the ceiling price pro- 
visions of the then applicable regulations 
of the Office of Price Stabilization. 

jon 3. F-.o.b. ceiling prices for sales 
by 


Processors. 
(a) Celling prices for fish meal and fish 
serap in carload quantities, per ton, bulk, 
f.o.b. processing plant or at the processor's 
customary loading point 

(1) Schedule of ceiling prices. If you are 
& processor, your ceiling prices for sales 
of fish meal and fish scrap in carload quan- 
tities, per ton, bulk, f.o.b. your processing 
plant or customary loading point are deter- 
mined in accordance with the appropriate 


| columns of the schedule set forth in Ta- 
ble A 
TABLE A 
FISH MEAL 
% of 
protein Atlantic & Gulf Pacific 
ton Coast points 
40 90.40 
41 92.66 
42 94.92 
43 7.18 
44 99.44 
45 101.70 
46 103.96 
47 106.22 
48 108.48 
49 110.74 
50 113.00 
61 115.26 
62 117.62 
53 119.78 
54 122.04 
55 124.30 
56 126.56 
&7 128.82 
58 131.08 
59 133.34 
60 135.60 
61 137.86 
62 140.12 
63 142.38 
64 144.64 
65 146.90 
66 149.16 
67 151,42 
68 153.68 
69 155.94 
70 158.20 
71 160.46 
72 162.72 
7 164.98 
74 167.24 
75 169.50 
7 171.76 
7 174.02 
7 176.28 
7 178.54 
80 180.80 


(*No increase in ceiling price permitted 
for percentage over 60 for Atlantic and 
Gulf Coast points.) 


FISH SCRAP 
% 

protein Atlantic & Gulf Pacific 
ton Coast points Coast points 
40 $4.40 84.40 
41 86.66 
42 88.92 
43 91.18 
“4 93.44 
45 95.7 
46 7.96 
47 100.22 
48 102.48 
49 104.74 
50 107.00 
$1 109.26 
52 111.62 
53 113.7 
54 116.04 
55 118.30 
56 120.56 
57 122.82 
58 125.08 
59 127.34 
60 129.60 
61 131.86 
62 134.12 
63 136.38 
64 138.64 
65 140.90 
66 143.16 
67 145.42 
68 147.68 
69 149.94 
7 152.20 
71 154.46 
7 ! 156.7 
73 158.98 
161.24 
75 163.50 
76 165.76 
77 168.02 
170.28 
172.54 
WP) «tense 174.80 


(*No increase in ceiling price permitted 
efor percentage over 60 for Atlantic and 
Gulf Coast points.) 

(2) Adjustment in ceiling price for frac- 
tion of a unit percentage of protein content. 

If the protein content of your lot of fish 
serap contains a fraction of a unit percent- 
age of protein, you shall round out such 
fraction to the nearest half unit percentage 
and determine and adjust your per ton, 
bulk, f.0.b. ceiling prices as follows: 


(1) Determine your per ton ceiling price 
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FRUEN’S TOWER BRAND 
ROLLED OATS 


(STEAMED ROLLED) 


The Finest Rolled Oats 
Money Can Buy 


Tower Brand is not a by-product. It is carefully milled from heavy 
white oats, uniformly sized, and steam rolled for extra digestibility. 
Why pay for hulls and fines? We invite you to compare Tower 
Brand with any other brand. Order a sample today. Mixed cars 
at straight car prices. 


Our Teletype number is: MP 477 


TOWER BRAND ROLLED OATS STAR BRAND PULVERIZED 
(Steam Rolled) MIXED FEED OATS 
ACE BRAND ROLLED OATS CRESCENT PULVERIZED OATS 
(Steam Rolled) MIXERS’ PULVERIZED OATS 
WHOLE OAT GROATS EAGLE BRAND STEAM CRIMPED 
STEEL CUT OAT GROATS OATS 
GROUND OAT GROATS OAT FEED (when available) 
GLENWOOP FEEDING OAT MEAL STEAM ROLLED WHOLE BARLEY 
FALCON BRAND PULVERIZED GROUND BARLEY 
WHITE OATS HULLED BARLEY FLAKES 
STANDARD BRAND PULVERIZED (Max, 244% fiber) 
WHITE OATS GLENWOOD BARLEY (halted) 
DAIRY BRAND COARSE GROUND STAR HULLED BARLEY GRITS 
OATS STEEL CUT DURUM WHEAT 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


“ALL YOUR NEEDS IN GRAIN AND FEEDS" 


SUNSET FEED & GRAIN CO., Inc. 


805 Dun Building, Buffalo 2, N. ¥. Branch Office: Middletown, N. Y. 
FEED JOBBERS 
Distributors of 


Kellogg's Hominy Feed 
Hercules Dried Whey 


CANE FEEDING 
MOLASSES 


SUNSET 
BRAND FEED 


Agents for eee (Anexclusively milk product) 
Pacific Molasses Co., Lid. Ne A rich and uniform source 
Alban Baltimore Stonemo Granite Grit of Lacta Albumin and 
Baff New Orleans Mi is 


@ WRITE US FOR FURTHER INFORMATION 6 


CONSUMERS SOYBEAN MILLS, Inc. 
Jobbers and Producers 


SOYBEAN OIL MEAL 


1122 Flour Exchange Phone: BR 6781 
MINNEAPOLIS, MINN. 
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for the number of whole units percentage 
of protein of your meal or scrap in accord- 
ance with the appropriate column of Table 
A, above. 

(i) Make the following adjustments in 
your ceiling price for fractions in accordance 
with Table B: 


TABLE B 
Fraction of a unit per- Adjustments in 
centage of protein (ex- per ton 


pressed in decimals) cejling price 
0-.26 No adjustment in 
your ceiling price 


- .75 Add $1.13 ton to 
your ceiling price 
76 - .99 Add $2.26 ton to 


your ceiling price 

(3) Ceiling prices on failure to fulfill 
minimum protein guarantees. 

If you fail to fulfill your minimum pro- 
tein guarantee with respect to any lot of 
fish meal or fish scrap, your per ton, bulk, 
f.0.b. ceiling price is the ceiling price based 
upon the actual units percentage of protein 
or fraction thereof, as determined under (1) 
and (2), above. 

(b) Celling prices for fish solubles in tank 
car quantities, f.o.b. the processor's plant 
or customary loading point. 

If you are a processor, your ceiling prices 
for sales of fish solubles in tank car quan- 
tities, f.0.b. your processing plant or cus- 
tomary loading point are as follows: 

(1) Ceiling price for fish solubles con- 
taining 60% or more than 50% solids by 
weight. Your ceiling price for fish solubles 
containing 60% or more than 50% solids 
by weight is 6¢ per pound. 

(2) Ceiling price for fish solubles contain- 
ing less than 60% solids by weight. If your 
fish solubles contain less than 50% solids by 
weight, your ceiling price is determined as 
follows: 

(i) From the price of 5¢ per pound de- 
duct 2% for each full unit percentage by 
which the solid content of your particular 
lot of fish solubles is below 60%. 

(ii) The calculation established in (i), 
above, eonstitates your ceiling price. 

(3) Adjustments in ceiling price, deter- 
mined under (2) for fractions of a unit 
percentage of solids by weight. If the solids 
content of your lot of fish solubles contains 
a fraction of a unit percentage of solids 
by weight, you shall round out such frac- 
tion to the nearest half unit percentage and 
adjust your ceiling price in the following 
manner: 

(1) Determine your per pound ceiling price 
for the number of whole units percentage 
of solids by weight, in accordance with 
(2), above. 

(ii) Make the following adjustments in 
your ceiling price for fractions in accord- 
ance with Table C: 

TABLE © 

Fraction of a unit Adjustments in per 
percentage of solids pound ceiling price 
by weight (expressed 

in decimals) 
No adjustment in 


-.36 your ceiling price 
Add 1/20th of a cent 
-26 - .75 to your per pound 
ceiling price 
Add 1/10th of a cent 
99 to your per pound 


ceiling price 


(4) Cefling prices on failure to fulfill 
minimum solids by weight guarantees. If 
you fail to fulfill your minimum solids by 
weight guarantee with respect to any lot 
of fish solubles, your per pound, f.o.b. ceil- 
ing price is the ceiling price based upon the 
actual units percentage of solids by weight 
or fraction thereof, as determined under b 
(2) and (3) of this section. 

(c) Ceiling prices for specialty fish feed 
products, bulk, carload or tank car quanti- 
ties, f.0.b. processing plant or customary 
loading point. 

(1) Per ton, bulk, f.o.b. ceiling prices 
for specialty products that are solid in 
form. If your specialty product is solid in 
form, your per ton, bulk, f.o.b. ceiling price 
shall be determined as follows: 

(1) Take the per ton, bulk, f.o.b. celling 
price for fish meal of a particular per cent 
protein content for the coastal area in 
which your plant is located or which is 
nearest to your plant. This ceiling price is 
to be selected from Table A of this section. 

(11) Determine the average dollars and 
cents difference between the per ton, bulk, 
f.o.8. prices you charged for your specialty 
Product tn any three consecutive months 
during the pertod July 1, 1949, to June 24, 
1950, and the average per ton, bulk, market 
price during the same three months for 
fish meal of the some protein content you 
selected in (1), above. 

The market whose f.o.b. prices you use 
must be an Atlantic of Gulf Coast market. 
if you selected an Atlantic or Gulf Coast 
celling price in (i), above, or a Pacific 
Coast market, if you selected a Pacific Coast 
cetling price. You are limited, tn’ your cal- 
culations, to those markets whose prices 
or other quotations are listed tn the fol- 
lowing government or trade publications: 
The Feed Market Review (published by the 
U.8. Department of Agriculture); The Feed 
Situation (published by the U.S. Department 
of Agriculture); Fishery Products Reports 
(published by the Fish and Wildlife Service, 
U.8, Department of Interior); Paint and 
Drug Reporter (published by the Schnell 
Publishing Co., Inc., New York City, New 
York). 

In determining your average dollars and 
cents difference, market prices which are 
quoted on a per ton basis in sacks shall 
be converted to a per ton, bulk basis by 
deducting $5.50 per ton for sacks. If you 
charged prices for lots in sacks or other 
containers, you shaN deduct your charge 
or cost for furnishing such sacks or other 
containers in order to determine your per 
ton, bulk, prices. 

(it!) Add the dollars and cents difference 
Getermined in (ii), above, to the ceiling 
price which you selected in (i), above 
The result is your ceiling price. 

(2) Per pound, f.0.b. ceiling prices in 
tamk car quantities for specialty fish feed 
products that are liquid or semi-liquid in 
form. If your specialty fish feed product is 
Nquid or semi-liquid in form, your per 
pound, f.o.b. ceiling price in tank car quan- 
tities shall be determined as follows: 

(1) Determine the average cents per pound 
difference between your cents per pound, 
f.o.b, prices in tank car quantities in any 
three consecutive months during the period 
July 1, 1949, to June 24, 1950, and the 


price of 5¢ per pound. 
(it) Add the cents per pound diffesence, 
determined in (i), above, to the price of 
A pound. The result is your ceiling 
price. 


(3) Filing of reports. you determine 
your ceiling price for specialty fish feed 
products under (c) (1) or (c) (2) of this 
section, you must file the following informa- 
tion with the Director of Price Stabilization, 
Washington 26, D.C., within 30 days of the 
effective date of this regulation: 

(i) Your name and address; 

(ii) The location of your plant or plants 
at which you process your specialty fish 
feed product; 

(iil) Tie aame of your product, including 
brand name, if any, and a description of the 
product, including atement as to whether 
it is a solid, liquid or semi-liquid, and any 
characteristics pertaining to its feeding 
value. 

(iv) A statement showing; the average 
dollars and cents difference, if your product 
is solid in form, or the average cents per 
pound difference, if your product is liquid 
or semi-liquid in form, which you used in 
arriving at your ceiling price, together with 
the list of the months for which such dif- 
ference was calculated; price Msts, invoices 
or other evidence indicating your f.o0.b. 
prices during the period chosen; and, if 
your specialty product is solid in form. 
the market quotations (together with the 
location of the market, and the name of 
the publication in which such quotations 
were listed) which you used In determining 
the average difference between your prices 
and such market prices. 

(v) Your ceiling price for your specialty 
fish feed product, as determined under 
this regulation. 

(4) When you may begin to sell your 
specialty fish feed product, disapproval of 
your ceiling price. 

You may begin to sell your specialty fish 
feed product as soon as you have mailed 
your report pursuant to (c) (3) of this 
section. Thereafter, you may sell your spec- 
falty product unless and until notified by 
the Director of Price Stabilization that your 
ceiling price has been disapproved or that 
more information is required. The Director 
of Price Stabilization may disapprove of 
your ceiling price if such price is not es- 
tablished In accordance with (c) (1) or (c) 
42) of this section; or he may disapprove of 
your ceiling price if he decides, after tak- 
ing into consideration the nutritional value 
of your specialty product, among other fac- 
tors, that your ceiling price is not in line 
with the prices otherwise established by 
this regulation. 

In the event that more information is 
required, you may not sell your specialty 
product until 15 days after mailing the addi- 
tional information. 

In case, however, you sold or offered 
your specialty product for sale prior to the 
effective date of this regulation upon the 
basis of a ceiling price determined under 
the General Ceiling Price Regulation, you 
may continue to use your GCPR ceiling 
price until July 1, 1961, even though your 
ceiling price determined under this regula- 
tion has been disapproved or more in- 
formation is requested. 

Section 4. F.o.b. ceiling prices for sales 
by importers. 

If you are an importer of fish scrap or 
fish meal your cefling prices per ton, bulk. 
f.o.b. port-of-entry, for imported fish meal 
or fish scrap are as follows: 

ton, bulk, f.o.b. ceiling prices for 

or fish meal imported into At- 
lantio or or » cult Coast ports-of-entry. If you 
import fish meal or fish scrap into the contin- 
ental United States through an Atlantic or 
Gulf Coast port-of-entry, your ceiling price 
per ton, bulk, f.0.b. port-of-entry, for each 
grade of fish meal or fish scrap is the 
same as the per ton, bulk, f.0.b. ceiling 
price of Atlantic or Gulf Coast processors 
for fish meal or fish scrap of the same pro- 
tein content, as determined pursuant to the 
applicable provisions of Section 3 (a) of 
this regulation, 

(b) Per ton, bulk, f.o.b. ceiling prices f 
fish scrap or meal imported into Pacifie 
coast ports-of-entry. 

If you import fish meal or fish scrap into 
the continental United States through a 
Pacific Coast port-of-entry, your ceiling 
price per ton, bulk, f.o.b. port-of-entry, for 
each grade of fish meal or fish scrap, is 
the same as the per ton, bulk, f.o.b. cefl- 
ing price of Pacific Coast processors for fish 
meal or fish scrap of the same protein con- 
tent, as determined pursuant to the applic- 
able provisions of Section 3 (a) of this 
regulation. 

(c) Per ton, bulk, pane ceiling prices 
for fish scrap or fish imported into 
interior ports-of-entry. 

If you import fish meal or fish scrap into 
the continental United Stutes through an 
interior port-of-entry, your ceiling price 
per ton, bulk, f.0.b. port-of-entry shall be 
determined as follows: 

(1) Determine the per ton, bulk, f.o.b 
celling price for fish meal or fish scrap of 
the same protein content (under the applic- 
able provisions of Section 3 (a) of this 
regulation) at the Atlantic, Gulf or Pacific 
Coast processing plant nearest to the in- 
tertor port-of-entry through which your 
shipment moves. 

(2) Add to the price obtained in (1), 
above, the lowest applicable domestic car- 
load freight rate, including tax, from that 
domestic processing plant to that interior 
port-of-entry, based on the rates in effect 
prior to March 15, 1961. 

(3) The price computed itn (2), above. 
constitutes your cefling price. 

Section 5. F.o.b. loading point ceiling 
prices for sales by distributors. 

(a) F.o.b. loading point ceiling prices. If 
you are a distributor, you shall calculate 
your f.o.b. loading point ceiling price for 
each product after each customary pur- 
chase you make in the following manner 

(1) For each product, determine your av- 
erage dollars and cents differential between 
your per ton, or per pound f.o.b. loading 
point prices (excluding your charges or 
costs for furnishing sacks or other contain- 
ers in connection with the sale of any 
lot which you bought fn bulk or in tank 
car quantities) and your supplfers’ per ton 
or per pound prices to you (including trans- 
portation charges paid by you) during any 
three consecutive months of the period July 
1, 1949,-to June 24, 1950. 

(2) Add this dollars and cents differen- 
tial, as determined in (1), above, to the 
price, per ton or per pound, of your most 
recent customary purchase (including trans- 
portation charges paid by you). 

(3) The price determined under (2), 
above, constitutes your per ton or per 
pound f.o.b. loading point ceiling price. 

(b) Ceiling prices for who 
cannot determine ceiling prices under (a) of 
this ion. 

(1) If you are a distributer and you can- 


not determine your ceiling price for a prod- 
uct under (a) of this section, you shall 
determine your ceiling price, after cach 
customary purchase you make, in the fol- 
lowing manner: 

(i) determine the dollars and cents dif- 
ference between the per ton or per pound 
f.o.b. ceiling price of your most closely 
competitive seller of the same class selling 
the same product to the same class of pur- 
chaser and the price per ton or per pound 
(including transportation charges paid or 
incurred by you) of that customary pur- 
chase which you made at or about the time 
your most closely competitive seller sold 
at his ceiling price, 

(ii) Add the dollars and cents difference, 
determined in (i) above, to the price, per 
ton or per pound of your most recent cus- 
tomary purchase (including transportation 
paid or incurred by you). 

(ili) The price determined under (ii) 
above, constitutes your ceiling price. 

(2) When you may begin to sell; report. 

(i) You may sell your product at your 
ceiling price, as determined under sub-sec- 
tion (b), as soon as you have mailed a 
report to the Director of Price Stabiliza- 
tion, Washington 25, D.C. You may contin- 
ue to sell your product at your proposed 
ceiling price until notified by the Director 
of Price Stabilization that your proposed 
ceiling price has been disapproved or that 
more information is required. 

(ii) In case, however, you sold or of- 
fered your product for sale prior to the 
effective date of this regulation upon the 
basis of a ceiling price determined under 
General Ceiling Price Regulation, you may 
continue to use your GCPR ceiling price 
until July 1, 1961. 

(iil) Your report should state the name 
and address of your company; the reasons 
why you cannot determine your price under 
(a) of this section; the name and address 
of your most closely competitive seller of 
the same class; a statement of his ceiling 
price which you selected together with the 
date or dates when he sold at that ceiling 
price, and his differentials to each of his 
classes of customers; the prices of the cus- 
tomary purchases which you used in deter- 
mining your ceiling price im accordance 
with (d)(1) of this section, together with 
information concerning the dates thereof, 
the quantities bought and the names and 
addresses of your suppliers for such pur- 
chases. Your report should also include: a 
statement of your customary price differ- 
entials; your proposed ceiling price; the 
classes of customers to whom you sel! or 
plan to sell; and a statement showing that 
your proposed ceiling price will not exceed 
the celling price your customers paid to 
their customary sources of supply. 

(ce) Limitations on distributor mark-ups. 
No more than two distributor markups are 
permitted in connection with the sale of 
any product. Consequently, if you are a 
distributor and you buy a lot from your 
distributor, who, in turn, purchased that 
lot from his distributor, your ceiling price 
for that lot is your distributor's price, and 
you may not add your markup upon resale 

4 Ceiling prices for prodacts processed 
by distributor. Even if you are custo- 
macly regarded as a distributor, you are 
deemed to be a processor, with respect to 
any lot or other quantity of fish meal, fish 
solubles or a specialty fish feed product 
which you process or manufacture, and your 
ceiling price for that lot or other quantity 
is a processor's ceiling price, as determined 
under the applicable provisions of this reg- 
ulation. 

Section 6. F.o.b. ceiling prices for sales at 
retail. If you are a processor, tmporter or 
distributor, and you make a sale at retail, 
your f.o.b. ceiling price for such sale is your 
f.o.b. ceiling price, as determined under 
the a provisions of this regulation 

Section 7. o.b. ceiling prices for sales in 


applicable railroad tariff ts. 

ank car quantity. Tank car quantity 
means that quantity which, if it were 
moved by rail, would take a tank car rate 
under the applicable railroad tariff require- 
ments. 

Customary loading point. A customary 
loading point is any point in the vicinity of 
& processor's plant where all or a part of 
his shipments are customarily loaded for de- 
livery. 

Coastal ports of entry. A coastal port of 
entry is a port located on the Atlantic, 
Gulf of Mexico or Pacific Coast and through 
which products «re imported into the con- 
tinental United States by means of water 
transportation. 

Interior port of entry. An interior port 
of entry is a point located in the interior of 
the continental United States, through which 
the original entry of products into the con- 
tinental United States is made by means of 
rail or inland waterway transportation. 

(b) 

Processors. A processor, with respect to 
@ particular lot, means a person who manu- 
factures fish scrap, fish meal, fish solubles 
or specialty fish feed products either from 
whole fish, fish cuttings, fish scrap, press- 
water or fish solubles. 

Distributor. A distributor, with respect to 
@ particular lot, means a jobber or a 
wholesaler. 

Jobber. A jobber, with respect to a par- 
ticular lot, means a person who buys and 
takes title to a product covered by this 
regulation, and who resells the product 
without having previously unloaded it Into 
@ warehouse or store to a person other 
than a feeder. 

Wholesaler. A wholesaler, with respect 
to a particular lot, means a person who 
buys and takes title to a product covered 
by this regulation, stores it in a warehouse, 
and then reselils the product without sub- 
stantially changing its form to a person 
other than a feeder. 

Most closely competitive seller of the 
same class. Your most closely competitive 
seller of the same class, with respect 
to any product covered by this regula- 
tion, is the seller with whom you are 
in most direct competition. You are in di- 
rect competition with another seller who 
sells the same type of product to the same 
classes of purchasers in similiar quantities 
on similar terms and with approximately 
the same amount of service. 

(ec) Marine feed products 

Fish scrap. Fish scrap is the clean, dried. 
unground tissues of undecomposed whole 
fish or fish cuttings, either or both, with or 
without the extraction of part of the oil. 

Fish meal. Fish meal is the clean, dried, 
ground tissues of undecomposed whole fish 
or. fish cuttings, either or both, with or 
without the extraction of part of the oil 

Fish lub] Fish lub] is the prod- 
uct obtained by condensing the press-water 
resulting from the extraction of oil from 
fish. 

Specialty fish feed products. Specialty fish 
feed products are those products processed 
entirely from whole fish, fish cuttings. 
Ppress-water or fish solubles, either singly 
or in combination, which, because of the 
nature of the raw materials used or the 
processing method employed, have special 
feeding values. 

Crabmeal. Crabmeal ts the undecomposed, 
ground dried waste of the crab and con- 
tains the shell, viscera and part or all of 
the flesh. 

Shrimp meal. Shrimp meal is the un- 
decomposed, ground dried waste of shrimp 
and contains the head, hull or whole 
shrimp, either singly or in a mixture. 

Dried fish solubles product. Dried fish 
solubles product is the material obtained 
by drying and grinding the precipitate of 
fish press-water. 


a 


d fish. Homogenized 


less than mene or tank car 

If, prior to ‘the effective date of this regu- 
lation, you customarily sold at an increaséd 
price for sales in less than carload or ‘tank 
car quantities, your f.0.b. cefling prices for 
fish scrap, fish meal, fish solubles or spe- 
cialty fish feed products, when sold in less 
than carload or tank car quantities, shal! 
be determined as follows: 

(a) Determine your f.o.b. cefling price for 
the particular product in accordance with 
the applicable provisions of this regulation 

(b) Add to your f.o.b. celling price, the 
dollars and cents differential between your 
f.o.b. carload or tank car prices and the 
f.o.b. prices (excluding your markups for 
furnishing sacks or other containers in con- 
nection with sales made by you) which you 
customarily charged for each particular 
quantity and class of buyer during the 
period July 1, 1949, to June 24, 1950. 

(c) The f.0.b. prices, determined under 
(>), above, constitute your f.o.b. ceiling 
gag for sales in tess than carload quanti- 

es. 

Section 8. Ceiling for delivered 
sales. Your ceiling price for the delivered 
sale of any lot is your f.ob. ceiling price 
plus the transportation charges paid or in- 
curred by you (excluding leading charges 
not customarily included in transportation 
charges) in shipping that lot from its 
original loading point to its point of final 
delivery. 

Section 9. lor sacks or other con- 
tainers. If you feruta sacks or other con- 
tainers in connection with the sale of any 
lot which you process or buy in bulk or in 
tank car quantities, you may add to your 
celling price a charge consisting of the 
price, per sack, or per other container of 
your most recent customary purchase times 
the number of sacks or other container 
which you furnish. 

Section 10. Sellers who cannot price under 
other sections. If you are unable to deter- 
mine your ceiling price for a product under 
any of the foregoing provisions of this reg- 
ulation, you may apply in writing to the 
Director of Price Stabilization, Washington 
25, D.C., for the establishment of a ceiling 
price. This application shall contain an ex- 
planation of why you are unable to deter- 
mine your ceiling price under the provisions 
of this regulation; all pertinent information 
describing your product; your proposed ceil- 
ing price and the method used by you to 
determine it; and the reason why you be- 
lieve the proposed price fs in line with the 
level of ceiling prices otherwise estab- 
lished by this regulation. You may not —~ 
your product until the Director of 
Stabilization notifies you, in writing, of your 
ceiling price. 

11. Definitions. 

8) Transportation and shipping terms. 
Carload quantity. Carioad quantity means 
any quantity which, if it were moved by 
rail, would take a carl rate under the 


condensed fish 1s a partially dehydrated, 
homogeneous product made from whole fish 
or fish cuttings, either or both, from which 
a part of the oil may have been removed. 

Fish residue meal. Fish residue meal is 
the clean, dried, undecomposed residue from 
the manufacture of glue from non-oily fish. 

(d) Miscellaneous. 

Sale at retail. A sale at retail means, 
with respect to any transaction, a sale to a 
feeder. 


Feeder. A feeder, with respect to a par- 
ticular lot, means a person who uses any 
product covered by this regulation for feed- 
ing animals or poultry. 

You. The pronoun you, as used in this 
regulation, indicates the person subject to 
the regulation. 

Person. A person includes an individual. 
corporation, partnership, association, or 
other organized group of persons, legal suc- 
cessor or representative of any of the fore- 
going and includes the United States, any 
agent thereof, any other government, or any 
of its subdivisions, and any agency of 
any of the foregoing. 

12.—Certificates and tags. When- 
ever you sell fish meal or fish solubles, « 
statement of analysis shall accompany your 
invoice of sale except when you sell in 
sacks or other containers to which are 
attached a label or tag showing the gcuar- 
anteed minimum percentage of protein or 
solids therein, as the case may be. 

Section 13. Records. 

(a) General Provision. If you make &® 
purchase or sale of fish scrap, fish meal, 
fish solubles or specialty fish feed products 
in the course of your trade or business or 
otherwise deal therein, after the effective 
date of this regulation, you shall keep for 
inspection by the Office of Price Stabiliza- 
tion for a period of not less than two years. 
accurate records of each such purchase 
or sale, including the date thereof, the 
mame of your purchaser or seller, the 
amount sold or purchased, the price paid 
or received, the grade of fish scrap, fish 
meal, fish solubles, and the brand and 
characteristics of the specialty fish feed 
products you sell or buy, and whether or 
not the lot sold moved im a carioad or 
tank car quantity shipment. You shall, in 
the same manner and for the same period 
of ben keep accurate records of each 
pu sacks and other containers. 
including the date thereof, the price paid. 
the name of your supplier, the number, 
grade and type of such sacks or other 
containers, and all other records and in- 
formation upon which you determine your 
markup for such sacks or other contain- 
ers pursuant to Section 9 of this regula- 
tion. 

(>) Wholesalers and jobbers. If you are 
a wholesaler or jobber, you shall, in addi- 

(Continued on page 73) 
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Declers and their wives gath- 
ered at Alli , Ohie, ting 


McMillen 


DEALERS 
DISCUSS 
HOW TO 


Increase Sales 
and SERVICE FEEDERS 


Dr. J. L. Krider, director of research for McMillen 
Feed Mills, tells dealers “What's Behind the Tag.” 


Ad tic stage p ti 
the effect of mill facilities on feed sales. 


MASTER MIX 


FEEDS AND CONCENTRATES 


®@ FARMING isa scientific busi- 
ness and growing more so by the 
minute. A real knowledge of 
feeds, feeding problems and man- 
agement methods is required for 
success in the feed business today. 
MeMillen dealers in “family get- 
togethers” like the one illustrated 
here, are preparing to do a sound 
and up-to-date job of serving 
feeders in 1951. 

The RIGHT people on the 
RIGHT jobs, the RIGHT facilities 
and the RIGHT feeds . . . those 
are the highlights of the dramatic 


' program presented by members 


of the McMillen Merchandising 
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Staff. Dr. J. L. Krider, head of 
MeMillen Feed Research, gives 
scientific evidence of “What's 
Behind the Tag” . . . a feed com- 
pletely balanced, with high qual- 
ity proteins and essential miner- 
als, vitamins and growth factors, 
constantly improved through a 
continuing program of research. 

More than 4,000 people have 
attended thése twenty-eight meet- 
ings held throughout the country. 
They received the benefit of many 
years of merchandising experi- 
ence direct from executives of 
America’s fastest growing feed 
company. 


McMILLEN FEED MILLS 
FORT WAYNE, INDIANA 


McMILLEN FEED MILLS + Fort Wayne, Indiana 
If you are interested in doing an up-to-date job for feeders 
in 1951, mail this coupon now. 


— 


ADDRESS__ 


city. 
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Grain Hauling by Converted Auto Transport 
Is Fast and Convenient, Early Trials Indicate 


An auto transport loaded with grain, left, is easily unloaded at the terminal, right 


Since the end of World War II the 
grain trade has shown increasing in- 
terest in moving grain from the coun- 
try elevators to terminal markets by 
truck. Prompted by a growing short- 
age of railroad boxcars and the possi- 
bility of a crisis in transportation as 
defense needs grow, the use of va- 
rious types of trucks to relieve coun- 
try elevators gradually is gaining ac- 
ceptance. 

One new phase of the constant ef- 
fort to hustle up the movement of 
grain is that of using the empty re- 
turn of automobile carriers. Modify- 
ing auto transports as grain carriers 
has had only limited and experi- 
mental trial, but many in the auto- 


mobile transportation field believe 
that the idea is sound. 

Raw agricultural products general- 
ly move from the western producing 
areas to the eastern consuming areas 
—the reverse of the movement of 
new automobiles. Possible backhauls 
for the auto transports long have re- 
ceived consideration from the au- 
tomobile trucking industry, because 
half of the total miles traveled by the 
carriers is without revenue. Varying 
degrees of success have been achieved 
by backhauling other commodities, 
but until recently little has been 
done to modify the carriers to haul 
grain. ‘ 
Currently, a number of units has 


A BETTER 
BAGGING 
SCALE 


For Less Money! 


Saves a Heap of 
Time and Labor 


The most highly perfected, lowest priced, completely self- 
contained bagging unit ever produced. And that’s a fact. 


This startling new 


APEX BAGGING SCALE 


for grain, feed, seed combines speedy filling and accurate 
weighing in one simple semi-automatic operation . 

four to six 100 Ib. bags per minute. Extremely easy to 
operate; requires small installation space; quickly in- 
stalled to any wood or metal hopper. 

GIVES YOU ALL OF THESE SPECIAL FEATURES 

a combination of notable improvements to be found in 


no other bagging scale at any 


price. 


Two to One Leverage System assures greater accuracy. 
Over and Under Indicator of one piece construction. No small parts 


or springs to get out of 
Extra Large Dash Pot requires no adjustment. 
Slide Control Gate at top of unit controls flow of material from bin 


Be sure to see it 


ou display 

BOOTH 92 into scale hopper 
National Feed 
Industry Show elimination of dust 


Milwaukee Arena 
Milwaukee, Wis. 
June 4-6 Incl. 


paper combinations. 


order 


Dust Evacuating Shield encloses upper section of machine. Insures 
Protects operator. 


Safety Bag Clamps for paper bags; cloth, burlap, and burlap and 


Write for details. Exclusive distributors: 


EQUIPMENT COMPANY 


1316-C Sherman Ave. 


Evanston, 


been converted by several automobile 
transportation firms, and these are 
successfully hauling grain as a regu- 
lar part of their operations. 

The conversion is a relatively sim- 
ple procedure. It calls for welding 
steel plates to the lower sides and 
bottom of the trail and installation 
of movable end gates. This results in 
a steel grain box with an average 
depth of about three feet and a cap- 
acity of up to 24,000 Ib. or 400 bu. 
wheat. 

As with other means of truck 
transportation one of the striking ad- 
vantages of this new development is 
that of speed. After he has delivered 
his load of new automobiles, the driv- 
er moves his auto carrier into the 
driveway of a country elevator. The 
grain is spouted in through the top 
of the trailer. A tarpaulin cover is 
fastened over the rig, and in a mat- 
ter of minutes the auto trailer is 
loaded with grain and on its way 
to a terminal. 

Unloading is even more simple with 
the use of large truck dumps at the 
terminal elevators. 

Carriers can pick up grain in 
North Dakota in the afternoon and 
deliver it to a Duluth or Minneapolis 
terminal overnight. Country elevator 
operators say that this is important 
when grain is wet and there is 
danger of it going out of condition. 

During part of the year the car- 
riers work between Duluth and in- 
terior points in the Midwest and can 
carry grain on their backhauls to 
Duluth or Superior for shipment by 


BRUC 


TOP German Quality 


In Horticultural and Poultry Grades 


BRUCO stands for— 
© QUALITY that is unsurpassed 
© PRICES that permit a dealer profit 
@ PROMPT SHIPMENT anywhere in U.S. 


Also Available — 
Other European and Canadian Peat Mess 
Write or wire for particulars 


steamer down the Great Lakes. In 
other seasons the auto carriers con- 
centrate in hauling automobiles out 
of Detroit, Milwaukee, Kenosha, 
South Bend or other assembly points, 
and here again they can carry back 
grain to Minneapolis or Chicago. 
This new development promises to 
become a valuable addition to the 
present transportation system, afford- 
ing relief to country elevators, which 
are vulnerable when unable to move 
large inventories during harvest. 


9,500 SEE MINNEAPOLIS 
EXCHANGE’S MARKET SLIDES 


MINNEAPOLIS—More than 9,500 
people in the Minneapolis Grain Ex- 
change’s trade area have seen the 
colored slides on market operations 
prepared as part of the exchange’s 
educational program. The slides have 
been used less than a year. 

This is still only a tiny fraction of 
the total population of the north- 
western states, it is pointed out, but 
a sizable portion of the audience has 
been teachers, elevator men and oth- 
ers who are in a position to pass 
along the story of the free markets 
as shown in the slides. 

The count includes 2,800 in service 
clubs and farmers’ elevator meet- 
ings, 1,200 employees of grain firms, 
3,400 students and educational groups 
out of town and 2,200 visitors to the 
exchange. 


Some commission firms and eleva- 
tor companies have taken their own 
sets of slides and added shots of their 
own salesmen, sample room crews 
and pictures taken at the country ele- 
vators of their customers or branches. 

The exchange puts out a script 
that accompanies the slides which is 
adaptable to every kind of an audi- 
ence. The pictures make it much 
easier for someone in the grain busi- 
ness to explain his business to others, 
users of the slides have found. 

The pictures also are available from 
the exchange on a film strip. 


RAILROAD CAR FLEET 
UP 10% IN 10 YEARS 
NEW YORK—The potential carry- 
ing capacity of the freight car fleet 
of the Association of American Rail- 
roads has increased 10% since 1941, 
William E. Callahan of the car serv- 
ice division of the association, an- 
nounced recently. The railroads have 
added approximately 80,000 cars and 
the average capacity of each car has 
been increased by 2.5 tons, he stated. 
Mr. Callahan pointed out that to 
increase the ownership by 125,000 
units in the next two years it would 
be necessary to build more than twice 
that number of cars to counteract 
loss through retirement of cars. He 
noted that availability of serviceable 
cars was constantly increasing as a 
result of substantial car repair pro- 
grams. 


Vie 
PEAT MOSS 


BRUCO PEAT MOSS CORPORATION 
New York 18, Y- 


11 West 42nd St. 


Ample stocks of BRUCO Gesavaal Peat Moss 
NOW on hand for immediate delivery 
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Inactivity Continues 
on Alfalfa Market 
at Kansas City 


There was only a small amount of 
interest in baled alfalfa at Kansas 
City during a recent period, accord- 
ing to the Production and Marketing 
Administration market news service. 
With receipts during the week ended 
May 21 limited to only seven cars, 


there was hardly sufficient trading to 


establish a market to provide a true 
guide to values. 

The between-season period of inac- 
tivity continued, and indications were 
that it would be June 1 before any 
new crop alfalfa reached the Kansas 
City market. 

Alfalfa has made very rapid growth 
recently. However, frequent rains 
were holding up the start of first 
crop cutting. Dehydrating plants in 
many sections were forced to shut 
down temporarily on account of heavy 
rains. At Kansas City arrivals to- 
taled seven cars, compared with nine 
the previous week. 

Sales included two cars at $34; one 
at $32, one at $28 and one at $25 
ton. Nominal quotations by grade: 
No. 1 extra leafy $38 and up, No. 2 
extra leafy $36@37.50, No. 1 $33.50 
@35.50, No. 2 ieafy $29.50@33.00, 
No. 2 $26@29, No. 3 leafy $23@25.50, 
No. 3 $19@22.50, sample grade $16@ 
18.50 ton. 

In the Platte Valley of Nebraska, 
rains halted dehydrating operations 
and prevented a start on harvesting 
of first cutting. Two to three inches 
of moisture fell in the valley during 
the week. Old crop supplies were re- 
ported entirely cleaned up. Spring 
seeded alfalfa was reported showing 
up nicely and rains gave it a very 
good start. Old alfalfa fields have 
thinned out badly on account of win- 
ter-kill and worms. New crop alfalfa 
was being contracted to dehydrators 
at $10 ton dry weight. 

In the Larned, Kansas, area, a 
week of rain kept field operations at 
a standstill. Dehydrators were idle 
throughout the period. Fields were 
soft. Streams were at or near flood 
stage, but there was no serious over- 
flow in alfalfa producing areas. Har- 
vesting of suncured alfalfa was to 
get under way if weather was favor- 
able. The crop has made rapid growth 
in recent weeks and will make a good 
tonnage. Grass pasture is good. 

The prairie hay market at Kansas 
City was again mostly dormant. Ar- 
rivals totaled seven cars and were 
used by dealers in first hands, and 
nothing was available for trading on 
the open market. Prices were nom- 
inally steady and nominal quotations 
by grade were unchanged. No. 1 
$19.50 and up, No. 2 $18@19, No. 3 
$15@17.50, sample grade $11@14.50 
ton. 


DES MOINES FEED CLUB 
ELECTS NEW OFFICERS 


DES MOINES—D. O. Milligan, 
Grain Brokerage Co., Des Moines, 
was elected president of the Des 
Moines Feed and Grain Club at the 
final monthly meeting of the season 
May 14. He succeeds Marion Diercks, 
Foxbilt, Inc., Des Moines, and will 
take office officially at the first meet- 
ing of the club next September. 

Dorwin Cox, Des Moines Oats Prod- 
ucts Co., Des Moines, was elected 
secretary of the organization, suc- 
ceeding Mr. Milligan. 


PACIFIC GRAIN MAN DIES 

PORTLAND, ORE. — Sherman 
Draper, 64, for many years active in 
the feed and grain industry of the 
Pacific Northwest, died May 11 at 
Portland. Mr. Draper moved to Port- 
land in 1915 as an affiliate of the 
Pacific Grain Co. He became presi- 
dent of that firm and in 1921 joined 
Albers Milling Co. as a grain buyer. 
At the time of his death he was 
Pacific Northwest representative for 
Dawe’s Mfg. Co., Chicago. 
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SEE MILWAUKEE 


at the 
NATIONAL FEED 
INDUSTRY SHOW 


Milwaukee Arena 


June 4-5-6, 1951 
See the LEADING LINES 


MACHINERY and equipment —everything you 
need for your operation—along with countless ex- 
hibits of feed ingredients, feed supplements, manu- 
factured feeds, services and industry organizations 
and publications will fill the 26,000 square feet of 
space in the Milwaukee Arena at the NATIONAL 
FEED INDUSTRY SHOW. You and your em- 
ployees are cordially invited to attend this great 
event held in conjunction with the 26th annual con- 
vention of the Central Retail Feed Association, larg- 
est feed and grain meeting in the coimtry. Hear 
crime investigator Senator Estes Kefauver of Ten- 
nessee and a battery of other famous speakers. The 
Central association meets each morning, the Feed 
Show is open from noon to 7 p.m. each day. Rooms 
can be obtained by writing Housing Bureau, Mil- 
waukee Association of Commerce, 622 N. Broadway, 
Milwaukee 2, Wis. 


NOTE TO EXHIBITORS 
As this advertisement was prepared a few 
scattered booths were available in good 
locations. Contact show headquarters if you want 
to be represented along with the leading lines. 


Milwaukee Arena 


Exterior View of the New Milwaukee Arena 
$3,000,000 Show Place of the Nation 


SITE OF THE NATIONAL FEED INDUSTRY SHOW 


NATIONAL FEED 
INDUSTRY SHOW 


1712 West St. Paul Ave. Phone West 3-3690 Milwaukee 3, Wis. 


LIST OF EXHIBITORS 


Albers Milling Co., Oconomowoc, Wis. 
Allied Industries, Inc., Milwaakee 
Allied Mills, Inc., Fort Wayne, Ind. 
Allis-Chalmers Mfg. Co., Milwaukee 
American Feed Mfrs. Asen., Chicage 
Ameri Scientific Laboratori Inc., 
Madison, Wis. 

Aready Farms Milling Co., Chicage 
Archer-Daniels-Midland Co., Mi tis 
Badger Feeds, Inc., Madison, Wis. 
©. 0, Bartlett & Snow Co., Cleveland 
Baughman Manufacturing Company, Inc., 
Jerseyville, Il. 


W. M. Bell Co., Milwaukee 
Bender Hoist Co., Omaha 
Blatchford Calf Meal Co., Waukegan, 
The Borden Co., New York City 
Bryant Engineering Co., Port Huron, Mich. 
Burrows Equipment Co., Evanston, Ul. 
Busi Press, Mil kee, Wis. 
Calcium Carbonate Co., Chicage 
Oar0-Green, Inc., Kansas City, Mo. 
Chicage Board of Trade, Chicage 
Coddington Mfg. Co., Milwaukee 
Daffin Mfg. Co., Lancaster, Pa. 
Distill Feed h Council, Cincinnati 
Doughbey Industries, Inc., New Richmond, Wis. 
Eastern Feed Merchant, Sea Isle Clty, N. J. 
Kries Mfg. Co., Erie, Pa. 
Pairfield Engineering Co., Marion, Ohic 
The Feed Bag, Milwaukee 
Feeds Mlustrated, Chicago, Ml. 

Dave Fischbein Co., Minneapolis 
Fiambeaa Milling Co., Phillips, Wis. 
Flaver Corp. of America, Chicage 
Grain & Feed Dealers National Asen., 
Washington, D. ©. 
Hammermilis, Inc, Div., Pettibone-Maulliken 
Corp., Chicage 
Mardy Salt Co., St. Louls 
Hatchery & Feed, Mt. Morris, Ul. 
Highway Equipment Co., Cedar Kapids, lowa 
Hott Products Co., Milwaukee 
KR. R. Howell Co., Minneapolis 
D. BE. Hughes Co., Hop Mich. 
Jacobson Machine Works, Minneapolis 
Jacques Seed Co., Prescott, Wis. 

Trading Corp., Chicago 
King Midas Feed Mills, Minneapolis 
La Budde Feed & Grain Co., Milwaukee 
Lapp Laboratories, Nevada, lowa 


McLaughlin, Ward Co., Jackson, Mich. 
McMillen Feed Mills, Fort Wayne, Ind. 
Merck & Co., Rahway, N. J. 
Michigan Associated Feed Men, Michigan 
State College 


Midland Co-op. Wholesale Co., Minneapolis 
Mill Engineering Company, Fort Wayne, Ind. 
Mill Kqui t Mil 
, Minnesota Linseed Oil Co., Milwaukee 
Minnesota Mining & Mfg. Co., St. Paul 
Minneapolis Sewing Machine Co., Minneapolis 
Merten Salt Co., Chicago 
Murphy Products Co., Burlington, Wis. 
Myers-Sherman Co., Streator, 
Herman Nagel Co., Chicage 
National Food Ce., Fond du Lac, Wis. 
National Ideal Co., Toledo, Ohio 
New Century Co., Chicago, Ill. 

New England By-Products Corp., Boston, Mase. 
Nickle Engineering Co., Saginaw, Mich. 
Nutrena Mills, Inc., Minneapolis 
Old Elm Mills, Watertown, Wis. 
Oyster Shell Products Corp., St. Louis 
Paper-Calmensen St. Paul, Minn. 
Philip KR. Park, Inc., San Pedro, Cal. 
Pillsbury Feed Mills, Inc., Clinton, lowe 
Pitman & Co., Milwaukee 
Poultry & Egg National Board, Chicage 
Prater Pulverizer Co., Chicage 
W. ©. Pratt Co., Inc., Chicago, Mi. 
Premier Peat Moss Corp., New York City 
Quaker Oats Oe., Chicage 
Ralston Purina Co., St. Louls 
Rapids Machinery Co., Marion, lowa 
Rede Feed Service, Milwaukee 
Roskamp Muller Mfg. Co., Cedar Falls, lowa 
Dr. Salsbury’s Laboratories, Charlies City, lows 
St. Regis Sales Corp., New York City 
Joseph Schiits Brewing Co., Milwaukee 
4. B. Sedberry, Inc., Franklin, Tenn. 
Seedbure Equipment Co., Chicage 
Shellbuild Co, Texas 
C. W. Sievert and Associates, Chicago 
Spinks Seale Co., Atlanta, Gx 
A. 0. Smith Corp., Milwaukee 
Standard Seed & Feed Co., Madison, Wis. 
Stone Mountain Grit Co., Lithonia, Ga. 
Stratton Grain Co., Milwaukee 
Strong-Scott Mfg. Co., Minneapolis 
Textile Bag Mig. Asen., Ul. 
Union Service Co., Madison, Wis. 
Val-A Co., Chicago 
Vitality Mills, Inc., Chicago 
VyLactos Laboratories, Inc., Des Moines, Lowa 
4. P. Waite, Inc., Milwankee 
Wenger Mixer Co., Sabetha, Kansas 
Whitmoyer Laboratories, Inc., Myerstown, Pa. 
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Lederle Laboratories, Inc., New York City 
| Mayo Shell Corp., Houston, Texas 
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Steer a Straight Course 
To PROFITS 


QUALITY based on unceasing research . . . PRODUC- 
TION under the most exacting laboratory control .. . 
Every CRITIC Feed is a profit-making asset in building 
and holding customer volume. 


Prompt delivery from our ultra-modern mill, personal- 
ized dealer service, consistent advertising, dealer tie-ins, 
fair pricing and business integrity are a few of the advan- 
tages offered to you under the CRITIC franchise. 


Our feed selling plan is designed for the aggressive feed 
dealer. Let us send YOU complete information. Write... 


NEW Greater ‘Pesformante 


Strone-Scort Attrition Feed Mills 


Here’s a mill with an amazing performance record. Greater out- 
put per horse power means lower grinding costs per ton. Precision 
built throughout. Extra heavy, integral cast base insures smooth, 
vibration-free operation. Oversize, heavy duty bearings. No better 
mill available at any price. 


Ask us for data before you buy any mill 


The Strong-Scott Mfg. Co. 


Minneapolis, Minnesota 
BRANCH OFFICE —GREAT FALLS, MONT. 


“Everything for Every Grain Elevator, QCOT) 
Feed Plant and Cereal Mill.’”’ 


READING. PA 


ZELLERS’ LABORATORIES 


Circle Your Bargains 
for More Sales 
By Martin Francis 


effective is to get people to 
read and consider the products you 


advertise. A very successful mer-, 


chandiser has told me how he gets 
more actual sales from advertised 
items, and you can easily use his tech- 
nique in your own program. 

This retailer issues a monthly 
mimeographed bulletin such as many 
of you feed dealers do. However, he 
knows that unless he makes an in- 
teresting layout, the human eye will 
just not pick out one bargain from 
the other. He also knows that if his 
mimeograph bulletin is too full of 
bargains, the prospect will become 
so confused he will not buy at all, 
just as an ordinary citizen would get 
wary if he met a man at one street 
corner offering him $5 bills for 50¢. 

Therefore, this alert retailer ad- 
vertises five bargains on each mim- 
eographed page, but each bargain is 
circled. He has two large circles in 
one row at the top of the page, one 
large circle in the center and two 
more circled bargains in a row at 
the bottom. The bargains which 
are circled are not fully described, 
but they stand out very clearly 
because they are circled. The space 
between the circles is filled in with 
news and other interesting  in- 
formation which the retailer wishes 
to get across to his prospects and 
customers. These intervening spaces 
also have some advertising copy. 

The point is that when the farmer 
sees this mimeographed page, the 
layout is challenging to him. He sees 
the five circles and reads them one 
at a time. He considers each as a 
whole, and once he has decided if he 
wants that special or not, he can turn 
to the next circle without wasting 
time or hunting for it. He immedi- 
ately knows that a circled item is a 
bargain. 

And if he reads all the five spe- 
cials, the farmer probably will look 
at the small items, too. But if the 
bargain offers, and the other news 
and ads were all printed in about 
the same sized spaces, all monoto- 
nously alike, the farmer would soon 
get tired of reading them all. 

It is all very well to talk about 
pleasing and interesting layouts, but 
the test of a layout is, “Does it 
produce more sales than the ordinary 
type of layout.” 

This retailer is enthusiastic about 
the circled specials layout. He told 
me, “It has proved to be the best 
way of introducing new products. I 
have been amazed at how new prod- 
ucts sell when they get proper ad- 
vertising in one of those circles. Our 
inquiries about new products so ad- 
vertised are often very heavy. We 
have purposely tested new items 
with other forms of display and have 
not gotten as good results on a num- 
ber of occasions. So for new products 
we are sticking to the circled spots.” 

Another important feature to con- 
sider is this: The retailer has dis- 
covered that the circled special tech- 
nique has cut down his cat and dog 
stocks to a minimum. “We have 


i | cleaned many a shelf of slow moving 


merchandise just by using those cir- 
cled ads to play them up.” 

Why is such a method of adver- 
tising merchandise successful? 

The reason is simple. The average 
customer cannot remember more than 
five to ten items of merchandise 
which a given store may handle. 
Secondly, the average customer does 
not consciously want to buy any mer- 
chandise. He wants to keep his mon- 
ey. Advertising, personal merchandise 
Suggestions in stores and displays 
all remind him of merchandise to 
buy and thus make him open his 
tightly closed pocketbook. 

The circled ad spots quickly secure 


the farmer's attention. One by one 
these circles give him buying sug- 
gestions, each a sales story complete 
in itself. No long list of items to buy, 
not too many special offers to dazzle 
or confuse him, just a few good sales 
specials here and there throughout 
the mimeographed bulletin, easy to 
see and fully described. 

The word “feed” when seen by 
a farmer brings to mind feed in a 
general way. It has some sales stimu- 
lation. But when the farmer sees a 
sign which may read “calf feed” or 
“dairy feed” or “egg mash,” he gets 
some specific suggestions, and he re- 
lates what he has seen to his own 
calves, cows and chickens. Such signs 
which tell something bring the deal- 
er closer to sales. 

These circles for mimeographed 
work are very easy to make on sten- 
cils. The dealer can use squares if 
he likes, but circles command more 
attention. There is something more 
imposing and important about cir- 
cle copy than that enclosed in a 
square. Perhaps that is because the 
human eye travels in an arc in many 
instances, instead of a straight line. 

In using the circle method, the 
feed dealer should be consistent. Once 
he decides to give such circles a 
trial, he should reserve their use 
for merchandise specials. Thus the 
farmer who receives the direct mail 
is conditioned to expect specials 
whenever he sees circles in the ads, 
and he will feel inclined to read 
that copy. 

If he finds that you advertise spec- 
ials in a circled space one week and 
then use them next week for ordinary 
information, he will not feel impelled 
to give them full and immediate at- 
tention. 

The circle method arouses curios- 
ity. It promises profit for the cus- 
tomer. Why not instill this attitude 
in your prospects and customers by 
intelligent, consistent use of this 
method? It can add plus value to 
your direct mail. 


Users know this 


Crown of Quality 


stands for the BEST 
in calf feeds 


Cream Calf Meal 


Cream(Calf Flakes 


for dry feeding 


Seld only through dealers 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill 
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Live yeast culture ‘vitamins 
tial for growth, Get details criputor® 


AT WESTERN ALFALFA CONFERENCE—The illustrations above show 
some of the alfalfa industry personalities attending the Technical Alfalfa 
Conference April 17-18 at thé Western Regional Research Laboratory, Al- 
bany, Cal. In the picture at the left above are Joseph Chrisman, Cerophyll 
Laboratories, Kansas City, president of the American Dehydrators Assn.; 
Jerry Fielder, Dixon Dryer Co., Dixon, Cal.; Lloyd Faris, W. J. Small & Co., 
Kansas City; Clifford Hearn, National Alfalfa Dehydrating & Milling Co., 
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Lamar, Colo.; W. D. MacOlay, Western Regional Research Laboratory, and 
seated, W. B. Van Arsdel, assistant director of the laboratory. In the center 
illustration, Dr. N. R. Ellis, Bureau of Animal Industry, Washington, ad- 
dresses the conference. At the right are Mrs. Lioyd Larson, wife of the 
secretary of the ADA; Mrs. Florence Lewis, Fernando Alfalfa Co., San 
Fernando, Cal.; R. T. Prescott, technical editor at the laboratory, and R. H. 
Hagel, technical assistant to the laboratory director. 


Egg Market Again Poses Threat 
of Mandatory OPS Price Ceilings 


there will be an increase in the num- 
ber of chickens on farms as compared 
with Jan. 1, 1951. 


The April commercial hatchery out- 


12% advance over the figure for April 
last year and 1% higher than the 


put is estimated at 319,436,000, a. 


WASHINGTON — As egg prices 
stay dangerously close to potential 
price ceilings—U.S. Department of 
Agriculture officials now estimate 
that the current price trend shows 
eggs at about 98% of parity—the re- 
curring monthly threat of mandatory 
price ceilings from the Office of Price 
Stabilization is again raised. 

However, as the egg market now 
approaches the period when the parity 
price for that commodity must show 
seasonal differentials, USDA officials 
and OPS specialists warn that any 


mandatory ceiling for June must 
show an allowance of 1%¢ for that 
differential. They also warn that al- 
lowances will have to be planned for 
the months ahead, including October. 
The cumulative seasonal differential 
for eggs which would have to be 
shown in price ceilings is about 16%¢. 


Egg Production Trend 
Officials at USDA and OPS believe 
that if the government lets the egg 
market alone, egg prices may drop 
on the basis of indicated production. 


The optimistic side of egg output was 
shown this week in the hatchery re- 
port which leads USDA officials to 
the conclusion that by Jan. 1, 1952, 


1945-49 average. 
USDA officials and OPS price men 
are in agreement that even if egg 


(Continued on page 65) 
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Russell-Miller Milling Co. 
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Continued Heavy Grain Exports 


Scheduled from U.S. During July 


WASHINGTON—The U.S. Depart- The July program includes one mil- 


ment of Agriculture announced that 
continued heavy export shipments of 
grain are scheduled for July. The 
amount scheduled for India is in- 
creased above the June total, while 
quantities programmed for other 
countries have been somewhat re- 
duced. 

The July grain export program for 
all countries, totaling approximately 
1,550,000 long tons (about 59,300,000 
bushels) of bulk wheat and coarse 
grains for commercial and govern- 
ment export, is almost 90% of the 
average tonnage programmed for the 
preceding four months. The monthly 
average programmed for March, 
April, May and June is about 1,750,- 
000 long tons (about 66 million bush- 
els), the highest four-month export 
program in recent years. 


lion long tons (about 37,300,000 bu.) 
of wheat and 550,000 long tons 
(about 22 million bushels) 
coarse grains. About 16% or 250,- 
000 long tons of the July total has 
been programmed for India, and ad- 
ditional quantities will be authorized 
for India for July shipment if con- 
tracts are made to cover increased 
quantities. 

Quantities announced for export in 
July to most other countries are 
somewhat smaller than in previous 
months because many of these coun- 
tries will soon be harvesting new-crop 
wheat, and the 1951-52 marketing 
year for U.S. wheat under the Inter- 
national Wheat Agreement will not 
begin until August. 

Officials indicated the possibility 
that the August program for all coun- 


of 


tries, which will include wheat sched- 
uled for export under the IWA, will 
be larger than that for July. The 
quantities programmed since March 
have been moving promptly, and it is 
expected that the bulk of grain 
scheduled for the four months 
through June will be lifted before 
July 1. 

Because of the widespread public 
interest in the Indian food situation, 
the USDA offers the following in- 
formation concerning the volume of 
U.S. exports to India: 

For the five-month period, March 
through July, 1951, of the 8,564,000 
tons programmed for export, India 
has been allotted 1,345,000 tons or 
about 16% of the total with provision 
for substantial additional quantities 
to be made available in the event 
contracts are made. For the fiscal 
year July 1, 1950, to June 30, 1951, 
a total of about 1.8 million tons of 
grain (about 70 million bushels of 
wheat and coarse grains) have been 
shipped or are programmed to move 
to India from the U.S. This total 


CORN CRACKIN, GRAIN CRIMP CRUMBLES MAKIN’ 


LOW COST—HIGH CAPACITY 


DAVIS ROLLER MILL 


It's easy—and profitable—for you to make 
crumbles, crack corn, or crimp grains with a 
Davis-Built Roller Mill. Feed men have 
proved that Davis Mills turn out tremendous 
capacity at amazing low cost. More than 850 
Davis-Built Mills are now earning their 
owners big cash profits in 48 states and for- 


Krimper-Kracker 
KK 12x30” 


14,000 Ibs. hourly. 


eign countries, Davis mills give continuous, trouble-free service using about 
1/5 the power required for out-of-date grinding. Capacity from 3,000 to 
18,000 pounds an hour. Right now you can buy a genuine Davis-Built Roller 
Mill for as little as $274.50. Write immediately for complete details. 


You can’t change the facts . . . thou- 
sands of feeders have proved ‘rolled 
rains a vastly superior feed. They 
mow their animals absorb nearly 
100% feed value of crimped grains. 
NOW ... you<an meet the demand 


GROUND GRAINS ARE OVER THE HILL 


—and make 
crimped grains. 1 

greater profits with a 
KRIMPER-KRACKER, America’s 
most popular and best selling roller 
mill. 


GENTLEMEN: Please RUSH me complete information on the Davis Mill 


Machinery I have checked: 
Name. 

Company. 

Addrece 

City. State_ 


oAVis» "CO 
BUILT 1934 


H. C. DAVIS SONS’ 


your way to 
vis 


DAVIS LEADS THE FIELD SINCE 1894 
MAIL THIS COUPON TODAY! 


12x30” KRIMPER-KRACKER 
0 9x18” KRIMPER-KRACKER 
9x10” KRIMPER-KRACKER 
©) 9x30” Crumbles Unit 


OTransit Mixers 

© Batch Mixers 

OOCorn Cutters and Graders 
OD Air Blast Car Loaders 

0 New Electric Motors 
OGas Engines 

O Portable Grain Elevators 


Mill Machinery Co. 


wal 


Capacity up to 


9x30” 

Mr. “‘Uleimate’’ in 
crumbles equipment. 
Takes 49x77” floor 
space. 47” high. Crum- 
bles up to 15,000 Ibs. 
hourly. Easily installed 
and operated. 


KRIMPER-KRACKER 
KK 9x10” 
Tough cast steel, corru- 
gated rolls produce up 
to 5,000 Ibs. crim; 
gtains hourly. Simple 
roller pressure adjust- 
ment. cost opera- 
tion. 
KRIMPER-KRACKER 
KK 9x18” 
Economical commercial 
model crimps or cracks 
grains up to 14,000 Ibs. 
hourly. Super-duty 
bearings. Speed from 
450 to 550 RPM. Uses 
3 to 744 HP motor. 


PRATER APPOINTMENT — Clark 
Madsen, formerly of General Mills, 
Inc., has been appointed manager of 
the feed mill sales division of Prater 
Pulverizer Co., Chicago, it has been 
announced by G. F. Thomas, presi- 
dent and general manager. Mr. Mad- 
sen has been with the farm service 
division of General Mills since gradu- 
ation from Northwestern University, 
holding positions from comptroller to 
district general sales manager of the 
company’s farm service stores in 
Minnesota, Iowa and Wisconsin. 


would be the largest amount ever 
supplied India during any single year 
by any individual exporting country. 
This program would also approach 
the quantity India imported from all 
sources in some of the postwar years. 

During the four-month period, 
March through June, 1951, shipments 
to India have been made or pro- 
grammed for almost 600,000 tons of 
wheat bought under the special price 
terms of the IWA. Also, during: this 
period, about 350,000 tons of grain 
sorghums have been shipped or are 
programmed from the U.S. for India. 


Bought for Cash 


All the grain supplied by the U.S. 
to India during the fiscal year has 
been purchased for cash. In June, 
1950, about 200,000 tons of grain sor- 
ghums were supplied by the Com- 
modity Credit Corp. at prices below 
cost to CCC, while a purchase of 427,- 
000 tons of grain sorghums was fac- 
ilitated in October, also at reduced 
prices, through subsidy extended by 
the Economic Cooperation Adminis- 
tration. 

Because of the shortage of ocean 
shipping space for the movement of 
grain and other export commodities, 
the U.S. government “broke out” ves- 
sels from the mothball fleet to facili- 
tate maximum movement. Some of 
these vessels were chartered by India 
to maximize the movement of grain 


in Dry 


time and money! 


Perfection DOG FOODS 


© The Perfection Balanced Diet 
VITAMINS tor more than 40 


MINERALS years. Dealer Frenchie 
PROTEINS available in some localities 


FATS Write Bex 22 
PERFECTION FOODS CO. Battle Greek, Mich. 


Capacity 1 to 3 Tons of freshly cut 
alfalfa per hour 


0. W. Randolph Co., Toledo 12, Obie 
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from the U.S. in the present food 
crisis. 

The accompanying table shows 
July and March-July (cumulative to- 
tals) by countries and amounts. 

Us. and March-July (Cumulative 

‘etal) Grain Export Program 
of Long Tons) 
Country— —Wheat* Coarse grains 
March - 


July July 
27 141 


Netherlands. 
Norway .. 
Portugal 
Spa 


176 33 


1,000 550 


*Including rye. 

tAn additional quantity included under 
the heading “other” will be authorized if 
contracts are made 

tIncludes 2,000 long tons soybeans. 

TIncludes 207,000 lorg tons soybeans. 


GEORGE BRIGGS TO TALK 
AT N.W. FEED MEETING 


MINNEAPOLIS—Dr. George M. 
Briggs, associate professor of poultry 
husbandry at the University of Min- 
nesota, will be honored by the North- 
west Feed Manufacturers Assn. at 
its meeting May 28 at Hotel Radis- 
son. 


Dr. Briggs, who has done some out- 
standing research work in poultry 
nutrition while at the university, will 
leave June 15 for a new position with 
the U.S. Public Health Service. 

In his “farewell” talk he will sug- 
gest things the university can do to 
help the feed industry and also what 
the Northwest association can do 
to help the university. 

The May 28 meeting will be the 
last downtown gathering before the 
new series starts next fall. Dinner 
will be at 7:15 p.m. in the Gold Room, 
preceded by a cocktail hour in the 
Italian Room starting at 5:15 p.m. 
The association will hold a golf out- 
ing June 25 at the Minneapolis Golf 
Club. 

ARKELL & SMITHS HOST 
AT K. C. GOLF OUTING 


KANSAS CITY—A number of flour 
and feed millers of the Kansas City 
area were guests of the Arkell & 
Smiths Bag Co. at a golf outing at 
the Milburn Country Club May 15. 
Dinner was served in the evening and 
Roy E. Jury, western sales manager 
for the company, acted as toastmas- 
ter. 


Among the bag company officials 
who were present at the affair were 
S. S. Yates, president and chairman 
of the board; S. Y. Carnes, vice presi- 
dent; E. E. Brown, assistant to the 
president, and H. al Peterson, Jr., 
general sales manage 

Others from the fone and feed in- 
dustry who attended the dinner were 
W. D. Mohler and Donald Fisher, 
Rodney Milling Co.; Kenneth Conrad 
and Homer Watson, Consumers Co- 


GRAINS ® FEED 
INGREDIENTS 
H.V. NOOTBAAR & CO. 


PASADENA 2 CALE [P¥romed 


operative; Doyle Patterson, Farm 
Belt Fertilizer Co.; Harold Thomp- 
son, Flour Mills of America, Inc.; 
J. W. Spears, Carl Greer and Rich- 
ard Grove, General Mills, Inc.; Clair 
Allen, Ismert-Hincke Milling Co.; 
Wally Morrow, International Milling 
Co.; W. J. Grover, Jr., Millstream 
Products Co.; Mel Miller, Nutrena 
Mills; H. T. Schaeffer, Blair Milling 
Co., Atchison, Kansas; R. W. Drury, 
Arkell & Smiths Bag Co., and others. 


ARCADY ANNOUNCES FIVE 
ADDITIONS TO ITS STAFF 


CHICAGO — The Arcady Farms 
Milling Co., Chicago, has announced 
the addition of five men to its sales 
and service staffs. 

Eugene Brunette, Green Bay, Wis., 
will represent Arcady in northern 
Wisconsin; John Humes, West 
Branch, Iowa, will travel the central 
Illinois territory; Russ Larson, Beav- 
er Dam, Wis., recently joined the 
Arcady turkey service department 
and will travel the Wisconsin-Illinois- 


Iowa territory; Aaron Lambert, Cam- 
bridge City, Ind., was appointed to 
represent Arcady in the Indiana ter- 
ritory, and Ralph Melzi, Philadelphia, 
will represent the company in north- 
ern New Jersey. 

Arcady divisional and department- 
al managers attended a recent meet- 
ing at the Blackstone Hotel in Chi- 
cago. Among those present were C. 
D. Jones, poultry service department; 
Harold Bruniga, Illinois division man- 
ager; F. M. Stamper, Jr., Wonderfat 
department; W. L. Mollett, Ohio- 
Michigan division manager; F. A. 
Doty, order department; J. T. Dusek, 
sales promotion manager; A. J. Mc- 
Laughlin, general sales manager; W. 
D. Walker, president; H. E. Thomp- 
son, Wisconsin division manager; R. 
R. Lee, Indiana division manager; O. 
A. Boyst, south Atlantic division man- 
ager; A. Palmer, Arcady research lab- 
oratory; F. L. Malone, cattle and hog 
department. 


JOINS PATTEN-KINDSTROM 
MINNEAPOLIS—W. P. Schmoll, 
formerly with Wayne Fish & Co., has 
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joined the new feed brokerage firm 
of Patten-Kindstrom Co. The com- 
pany plans to enter business actively 
about June 1, with offices in the 
Flour Exchange Building. 


KANSAS GRAIN MEN 
HEAR DAMAGE TALKS 


HUTCHINSON, KANSAS — Some 
100 Kansas farmers, grain men and 
elevator operators heard about grain 
damage by rodents and insects at a 
meeting held here recently by the 
Kansas Quality Wheat Council. 

Conducting the meeting were Cliff 
E. Skiver, director of the Kansas 
Wheat Improvement Assn.; Dell 
Gates, entomologist at Kansas State 
College, and Carl Regnier of the U.S. 
Department of Interior. 

The experts said that in grain con- 
sumed, it costs each farmer $2 a year 
for each rat on his farm. They also 
pointed out that the average loss per 
year per bushel of No. 1 wheat stored 
is 6¢ due to insect$. A practical dem- 
onstration of insect and rodent eradi- 
cation in stored areas also was given. 


MOLAS-O-FIER 


FITS ALL MIXERS 


Pigs Prove the Value 
of [leebles’ FORMULATED Whey Products 


O test is more effective nor more re- 
vealing than the feedlot test, for it 
measures impartially the effectiveness of a 
feed product. At Western it is the final 
guide to the formulation of Peebles’ Whey 


Products. 


Western verifies its laboratory find- 
ings through practical feeding trials on the 
160-acre Peebles’ Experimental Farm at 
Appleton where 20 dry-lot feeding pens 
make a wide range of studies possible. 

This farm is equipped with facilities 
for feeding trials on poultry and dairy 
calves, too. Eight separate pens for layers 
or breeders, and accomodations for 36 


dairy calves extend the scope of the farm’s 
experimental work. 

On this farm a constant program of 
feeding trials is in progress as a guide to 
prove new products and to further im- 
prove present products. 


Because of Western’s nation-wide 


manufacturing facilities, Peebles’ Products 
are available the year around at reasonable 
prices. Write for prices and information 
covering the full line of Peebles’ formulat- 
ed mixing ingredients. 


Peebles’ Dried Whey-Product with Whey Fermen- 
tation Solubles (Ribolac) 
Peebles’ Pro-Twelve 


bles’ Lacto-G 


WESTERN CONDENSING COMPANY 


Appleton, Wisconsin 
World's 


San Francisco, California 
Largest Producer of Whey Products 


| 
4 | 
| 
“ 
Austria ... 60 275 
Belgium & 
Luxemb’g 50 220 bee 110 
Chile ..... 27 45 
Denmark .. ... 45 61 
Egypt .... 18 80 
France .... es 27 138 
Germany .. 125 976 125 360 | 
4 " Greece .... 80 400 3 12 
India ..... 100 835 150 $10 
Ireland ... .. 29 25 | 
} Israel ..... 9 36 ® 45 
Japan ..... 125 640 es 492 
: } Korea ..... 29 29 39 38 
Mexico .... 20 100 
=p i 36 262 35 174 
20 55 te 
eee 150 9 36 
Sweden .... eee 35 36 
‘ 45 ees 
U.K...... 128 560 50 255 
| 
Other ..... 155 
Peebles’ Experimental Farm, Appleton, Wis. 
| 
5 
Mixes Molasses, Buttermilk, 
Solubles, All Liquids inte 
faster blending. Portable, 
ae easy to attach. 
a Write CARROLL SWANSON 
cue 620 Des Moines Bidg. 
Des Moines, 


16——-FEEDSTUFFS, May 26, 1951 


UNKNOWN GROWTH 
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0 west coast condensed 


FISH SOLUBLES 
B-12..and lots more, too! 


Here’s proof that poultry growth is stimulated by the addition of Vitamin B-12 in the feeding ration. 
It’s also proof that Paproco west coast condensed fish solubles in addition to B-12 contains other growth 
factor(s) still unidentified. According to recognized nutrition standards, 15-20 mgs. of B-12 added in a 
ton of feed are considered adequate for all practical poultry and swine rations. Paproco condensed fish 
solubles is guaranteed to contain 0.25 mgs. of B-12 per pound unfortified.* Three per cent (60 lbs.) 
Paproco fish solubles added in a ton of feed will furnish the 15 mgs. of B-12 which is considered adequate, 
and it doesn’t require a Sherlock Holmes to detect the presence of the plus values of the unidentified growth 
factor(s) in Paproco. In addition it is a rich, natural source of all the known B-complex vitamins, trace min- 
erals, and amino acids from fish protein. For quality and performance — specify PAPROCO. 


* Microbiological Assay with L. Leichmannii. 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles. Write for descriptive booklet. 


JAMES H. SELEY& 
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AMERICAN SOYBEAN ASSN. 
PLANS IOWA CONVENTION 


HUDSON, IOWA—The 3lst an- 
nual convention of the American Soy- 
bean Assn. will return to Iowa, the 
second soybean-producing state of 
the union, according to George M. 
Strayer, secretary. The convention 
will be in Des Moines Sept. 6-8. 

Convention headquarters will be the 
Hotel Fort Des Moines. A formal pro- 
gram will be held in the hotel ball- 
room Sept. 6 and 7. The program will 
be followed by a field trip to Iowa 
State College at Ames Sept. 8. In- 
cluded in the field trip will be visits 
to the college agronomy farm where 
a number of special plantings of soy- 
beans for the occasion are being made, 
and to the swine nutritional research 
farm where some of the nation’s out- 
standing swine feeding experiments 
using soybean oil meal are being car- 
ried on. 

Exhibit space will be available to 
firms serving the industry. The com- 
mittee in charge of the convention 
includes Mr. Strayer as chairman; 
Howard L. Roach, Plainfield, Iowa; 
C. M. Gregory, Dike, Iowa; John 
Sand, Marcus, Iowa, and C. R. Weber, 
Ames, Iowa. 


IOWA GRAIN AND FEED 
GROUP PLANS MEETING 
GRUNDY CENTER, IOWA—The 
Independent Grain & Feed Assn. will 
meet May 25 at the Warden Hotel, 
Fort Dodge, Iowa, according to an 
announcement by J. Clyde Smith, 


IVAN SCANLAN & CO. 


IVAN SCANLAN WALLY HAUGEN 
114 Portland Ave., Minneapolis 1 
Telephone: MA 6421 Teletype: MP 495 


Grundy Center, secretary of the 
group. 
The program will begin at 2:30 
p.m. and will include a dinner in the 
evening. Independent grain and feed 
dealers who are not members of the 
association have been invited to at- 
tend along with members. 
George Potgeter of Steamboat 
Rock, Iowa, who has been in Wash- 
ington, D.C., in the interest of the 
association, will be the first speaker. 
Following his talk there will be an 
open forum discussion. 
At the business session, articles of 
incorporation will be presented for 
adoption, membership dues will be 
set, and a statement of policy and 
purposes will be adopted. 
The dinner speaker will be Paul 
Martin of Chicago, publicity director 
of the National Tax Equality Assn. 


FLAXSEED CRUSHINGS 
DECREASE IN CANADA 


WINNIPEG—Crushings of flaxseed 
in Canada in the first three months 
of this year amounted to 53,311,000 
ib., down from last year’s correspond- 
ing total of 62,401,000 Ib. Production 
of linseed oil also showed a decline 
in the three months to 17,780,000 lb. 
from 21,686,000, and the output of 
oilcake and mval fell to 31,797,000 Ib. 
from 37,814,000. 

Crushings of soybeans, however, 
rose sharply in the January-March 
period to 126,907,000 Ib. from 77,- 
714,000 in 1950, oil production to 20,- 
473,000 Ib. from 13,146,000, and cake 
and meal output to 99,194,000 Ib. 
from 60,335,000. 


BUYS FEED STORE 
RIFLE, COLO.—The Rifle (Colo.) 
Feed and Farm Supply store in North 
Rifle has been purchased by Myron 
Sours, who has installed new equip- 
ment and will do custom seed clean- 
ing. 


at high » 


Belt 


Richardson Class FP 
utomatic Pellet Bagging Scale 


Richardson’s Model FP Auta 
is designed specifically to mee 
ging pellets.up te 1 ae dian 


100 Ibs. per discharge. (Lower capacities available) 


SPECIAL FEATURES AND ACCESSORIES: 
5 digit setback recording counter... 
Adjustable Compensator... 
eeder...Hand Wheel Adjustment with 
graduated scale to adjust depth of stream.. 
Pull-type or Automatic Di 
bagholder is -Bagholder available 


Fer further information write néw tor Produt Date Sheet No. 5005. 
” Richardson has been manufecturing dependable, accurate 
(23 scales for the grain and milling 
tit, 50 years. You can’t buy a better machine. 


ACCURACY: 
1 to 4 oz., plus or minus, per bag. 


SPEED: 
6—100 Ib. bags per minute. 


CAPACITY: 


Motor Driven 


ischarge available if 
will discharge on closing. 


industries for almost 


704 SOUTH SPRING STREET 
LOS ANGELES 14, CALIFORNIA 
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Sea-Matd 60-40 mix 
FISH SOLUBLES and ALFALFA 


When it comes to a potent supplement to fortify your local 
grains, Sea-Maid is the product to remember. Sea-Maid is a‘ great 
mixer . .. an economical pre-mix of 40 per cent Paproco west coast 
condensed fish solubles and 60 per cent top quality alfalfa leaf meal 
and dehydrated alfalfa meal. The fish solubles in Sea-Maid are a 
rich, natural source of Vitamin B-12 (APF), amino acids, and trace 
minerals. It's a convenient mix, too, since it is easily incorporated in 
any formula by large or small mixers. Packed in 100-pound bags, 
it stores indefinitely, requires no special equipment, mixes uniformly 
without waste, and leaves no sticky mixers. 


60-40 MIX 
A RICH NATURAL SOURCE 


or APF 


TELEPHONE MUTUAL 1371 


Dehydrated and Sun Cured 
ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


LAMAR, COLORADO . ST. LOUIS, MO. 


pn offers 


a complete line of 
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Legislatures Make Few Changes 
in Truck Size and Weight Limits 


NEW YORK—Comparatively few 
major changes in truck size and 
weight limits have been enacted by 
state legislatures throughout the na- 
tion this year, despite consideration 
given numerous proposals on the is- 
sue. 

However, bills providing more 
stringent penalties for violation of 
truck weight laws have been enacted 
by the legislatures of at least 10 
states and are pending in eight 
others. 

Proposals favorable to the truck- 


ing industry won legislative approval 
in Iowa, Maryland, Texas and Wis- 
consin; were killed in the legislatures 
of Kansas, Minnesota, North Dakota 
and West Virginia, and were still 
pending in mid-May in Delaware, 
Massachusetts, Oklahoma and Penn- 
sylvania. 

Bills unfavorable from the trucking 
industry viewpoint were killed in the 
legislatures of Maryland, Nevada, 
North Carolina, South Dakota and 
Texas, and were still pending in 
Illinois, Ohio and Wisconsin. 


Your Feed Requirements 


C. J. MARTENIS GRAIN CO. 


Produce Exchange 


IMPORTED BRAN AND NEW YORK Cottonseed Meal 
LINGS 
Brewers crass MALT SPROUTS Precess OU Best 


Both branches of the Texas Legis- 
lature approved an increase in the 
maximum truck weight limit from 
48,000 to 58,420 Ib., with the bill 
awaiting State Senate concurrence 
in House amendments. 

Rejected in the Kansas Legislature 
were two bills which would have 
permitted longer and heavier trucks. 
One of the measures would have in- 
creased the permissible length from 
50 to 55 ft. Another would have al- 
lowed an additional three tons for 
cargo weights. 

A bill enacted in’ Maryland, with 
the support of the State Motor Truck 
Assn., provides a revised tandem 
axle load regulation and ‘a more 
workable gross weight formula, while 
retaining the state’s 22,400-lb. single 
axle load limit and a maximum per- 
missible vehicle length of 55 ft. 

Unsuccessfully introduced in the 
Minnesota Legislature was a bill to 
increase the length limit for truck- 
trailer combination from 45 to 50 ft. 

North Dakota’s House of Repre- 
sentatives killed two bills to boost 
truck length and weight limits. One 


- . . in highest quality and absolute stability. When you 
use NOPCO STABLE DRY VITAMIN A you'll never 
be thrown out at home plate with a Vitamin A deficiency 
...or with costly excessive overages. NOPCO STABLE 
DRY VITAMIN A is of guaranteed potency and 
remains stable in all basic and problem feeds. 


chloride. 


Buy NOPCO quality B Vitamins—riboflavin, 
calcium panthothenate, niacin and choline 


NOPCO also offers 4 complete line of Dry 
Vitamin D products and Vitamin A and D oils. 


Harrison, New Jersey 


Richmond, California 


of the measures would have increased 
the length limit on tractor-truck 
combinations from 45 to 50 ft. and 
would have further provided that, in 
the discretion of the state highway 
commissioner, lengths up to 60 ft. 
could be authorized. The other bill 
would have changed the formula for 
weight limits to increase the maxi- 
mum to 73,280 Ib. on 60-ft. tractor- 
trailer combinations. 

A revised motor vehicle code en- 
acted in West Virginia includes pro- 
visions for an 18,000-Ib. single axle 
weight limit with a 5% tolerance. As 
originally introduced, the bill pro- 
vided for a 19,000-lb. axle weight 
limit. 

Pending in the Massachusetts Leg- 
islature was a bill which would in- 
crease gross load weight of two-axle 
construction vehicles from 18 to 23 
tons and three-axle vehicles from 25 
to 30 tons. 

A proposal pending in Oklahoma's 
Legislature would increase tandem 
load limits from 32,000 to 36,000 Ib., 
and remove the $5 permit fee for 
each 1,000 lb. overload above the 
60,000-Ib. gross vehicle weight limit. 


Seeking Weight Increase 

Trucking interests in Pennsylvania 
are seeking an increase from 45,000 
to 62,000 Ib. for trailer trucks with 
double rear axles, and a boost in the 
single axle weight limit from the 
present 20,000 Ib. figure to 22,000 Ib. 

Pending in the Illinois Legislature 
is a bill to reduce the weight limits 
of the biggest truck-trailer combina- 
tions from 72,000 Ib. to 59,000 Ib. 

An Ohio proposal, recommended by 
an interim study group, would re- 
duce axle weight limits from 19,000 
to 18,000 Ib., and would cut gross 
weight from 78,000 Ib. to 73,200. 

A bill passed by the Wisconsin 
Senate and sent to the House would 
have the effect of reducing the limits 
for a single axle from 19,000 Ib., with 
a 1,000 Ib. tolerance, to 19,500 Ib. 
Tank and dump truck maximum 
weights, however, would be increased 
up to 3,000 Ib. by the bill. 

Rejected in the Maryland Legisla- 
ture were proposals that would have 
reduced the 22,400-lb. single axle 
load limit to 18,000 Ib. 

Nevada's Legislature turned down 
proposals which would have lowered 
maximum truck weight limits. En- 
acted instead was legislation leaving 
maximum load limits for trucks un- 
changed, except for a slight increase 
in two of the smaller classifications. 

Killed in the South Dakota Legis- 
lature was a bill which would have 
lowered truck load limits to 60,000 
Ib., while Texas solons buried a bill 
which would have reduced truck load 
limits there to 38,000 Ib. 

North Carolina's Legislature turned 
down a bill which would have cut 
truck load limits back to a level in 
effect before sizeable increases were 
enacted in 1949. 

A measure enacted in Indiana au- 
thorizes the impounding of overload- 
ed vehicles until the excess weight is 
removed and all fines paid. 


EARL A. HOGAN CO. 
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SHOWS your flour or feed off to age in the dealer’s store... 
with attractive colorful display. 


SUGGESTS extra benefits to your mer... iar she has so 
many needs for the material. 


SERVES three ways... 1) as container. . . 2) a at negligible» 


cost. . . 3) as a merchandising sal for th dealer. 
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PERCY KENT BAG COMPANY, 


KANSAS CITY UFFALO + NEW YORK 4 
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STEEL-CUT 


CORN CUTTER 


“PORT HURON, MICH. 


Minnesota 


quotes. 


Linseed Meal 


INNESOTA LINSEED OIL COMPANY 


25—44th Ave. N.E. * Minneapolis 27, Minn. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 


There’s a QUALITY DIFFERENCE 


THE BEST 
FEED SALESMEN 
WORK FOR YOU NOW! 


On your own sales force are men who are 
potentially top feed salesmen — men who 
can increase your business many times over. 
BUT .. . are these men selling at their 
FULL potential? 


HOW TO SELL FEED TODAY, a com- 
A plete feed training course, will develop these 
nie men into the finest salesmen anywhere! 
i Crammed with sound facts and helpful 
ideas, this powerful book is alive with the ae 
knowledge needed to stimulate your sales e 
force and INCREASE YOUR PROFIT. 


\ 


HERE IS WHAT YOU GET 
DURING THIS ONE YEAR BIG 15 SECTION 
COURSE 
@ A new, fully illustrated 24 page book f -3-RING BINDER 
every month for 14 months. Covers every FREE} ; 


phase of feed selling; re-sale work, store 
management, poultry and livestock dis- 
eases, nutrition, advertising, etc. 

@ A 4 page training quiz to check progress 
being made. 

@ Confidential answers to all quiz questi 


Fully ‘indexed: for easy refer- 
ence. Made of enduring leath-__ 
Sturdy and handsome. 


SIMMONDS & SIMMONDS, INC. 


CHICAGO e ST. LOUIS ee DALLAS 


——__—_Send me special groups rates for 


rn SIMMONDS & SIMMONDS, INC. 
' 201 North Wells Street 
Chicago 6, lilinois 
u YES! Send me the binder and 1st two releases of 
© TO SELL FEED TODAY. Within 10 days | may return it 
EB without obligation . . . or can bubscribe to the service 
§ at rate earned for period of course. 
FIRM NAME 
appréss 
STATE 


SEND FOR FREE TRIAL TODAY 


overloading were enacted in Iowa. 
One of the measures provides for im- 
position of a graduated scale of fines, 
ranging from $1 to $8 per 100 Ib. 
load above legal weight limits. 

A new Maryland law provides that 
any state police officer, member of 
an authorized weighing crew, “or 
peace officer” having enforcement 
powers may cause a driver to submit 
to vehicle measurement or weighing, 
or both, by either portable or station- 
ary scales. 

Legislation enacted in Nevada au- 
thorizes State Highway Patrol offi- 
cers to stop for weighing any vehicle 
they have “reason to believe” may 
be overloaded. 


North Carolina’s Legislature ap- 
proved tougher penalties for over- 
loading and called for stricter en- 
forcement of weight limits by the 
State Highway Patrol. Bills increas- 
ing penalties for overloaded trucks 
were signed into law in North Da- 
kota, Oregon and Utah. 

Under a new law enacted in South 
Dakota, a graduated fine ranging 
from 3 to 10¢ Ib. for excess weight 
can be charged. . 

A measure enacted in Texas per- 
mits state highway police and sher- 
iffs, as well as weight inspectors, to 
enforce the law against overloading. 
Under the new law, trucks carrying 
excess weight can be required to un- 
load the extra poundage on the spot, 
except livestock and certain perish- 
ables. 

Bills providing for suspensions and 
heavier fines for overloaded trucks 
were passed by the Illinois Senate 
and sent to the House. Under the pro- 
posed legislation, truck companies 
which had 10 or more overweight 
violations in a year could be barred 
by court from the highways for 90 
days. 

Under a bill pending in the Maine 
Legislature, registrations of all 
trucks owned by any person convict- 
ed three times of overloading a truck 
would be revoked. 


A Massachusetts bill would provide 
that the owner of any truck who 
causes it to be overloaded to excess 
weight limits shall be fined from 
$300 to $500 for each offense. 

Passed by the Michigan Senate and 
at this writing before the House was 
a bill which would levy penalties ac- 
cording to the size of overloads. 

A bill introduced in the New 
Hampshire Legislature would increase 
the fine for overloading trucks and 
give inspectors increased authority to 
order drivers to unload or reload 
such vehicles. It also would give the 
State public works commissioner au- 
thority to fix weight limits of motor 
vehicles on certain roads and bridges. 

Under a bill pending in the Ohio 
Legislature, any person, firm or cor- 
poration which is a habitual or in- 
tentional overloader would be sub- 
jected to a suspension of license to 
operate for not more than three 
years. 

Pending in the Pennsylvania Legis- 
lature is a bill which would provide 
for an additional $5 a ton fine on 
top of a basic $25 fine for each one 
ton of truckload overweight exceed- 
ing 10% of the lawful load limit. 

A bill which would provide heavier 
fines for overloading was passed by 
the Wisconsin Senate and at this 
writing awaits House action. 


ARTHUR E. TEMPEL JOINS 
CSC RESEARCH DIVISION 


NEW YORK—Arthur E. Tempel, 
Jr., has joined the Commercial Sol- 
vents’ research and development de- 
partment of Commercial Solvents 
Corp., Terre Haute, Ind., as bioen- 
gineer in the microbiological pilot 
plant. 

Mr. Tempel, who formerly was as- 
sociated with Merck & Co., is a grad- 
uate of Iowa State College with a 
B.S. in agronomy and M.S. in chem- 
ical engineering. He is a member of 
the American Chemical Society. 


IMPORTED and DOMESTIC 


FISH 


Dicalcium Phosphate 
Min. 88 B.P.L. (about 18 Phosphorus) 


BONE MEAL 


and all Feed Ingredients 


TELETYPE PH109 


1400 SOUTH PENN SQUARE _— PHILADELPHIA 2, PA. 
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ROUND-UP: 195] Style 


POUNDS, featuring Monterey Dried Sardine Fish Solubles (Moisture removed at a low temperature, pat. 
pend.) Leads the GROWTH CONCENTRATE ROUND-UP for 1951 .. . NOW GUARANTEES: 


Biz —15 MILLIGRAMS PER 50 Ib. BAG! 

l A newcomer to the Formula Feed Mfgrs. Corral—providing the TOP 
KNOWN REQUIREMENTS of Vitamin Byz in Poultry, Turkey and 
Swine rations, when a 50 Ib. bag is added to a ton of feed... AT 
NO EXTRA COST TO YOU! 


ANTIBIOTIC ACTIVITY — 1 GRAM PER 50 Ib. BAG! 
Another new sure-fire, straight-shootin’ guarantee. To 
intestinal microflora well-being . . . AT NO EXTRA COST TO YOU! 
*NOTE—If more than 1 Gram of Antibiotics are required by the Feed Mfgr., Amburgo 
will either add the additional antibiotic activity on a prescription basis in Supertrate, 
or you may obtain the antibiotic from your Amburgo field representative. 
Yessiree pardners, all coming to you in the RICHEST NATURAL SOURCE: 
Monterey Dried Sardine Fish Solubles, (Moisture removed at a low 
temperature, pat. pend.) 
Each 50 Ib. bag, when added to a ton of feed is STILL guaranteed to contain 
40 Ibs. of MONTEREY DRIED SARDINE FISH SOLUBLES— 
PLUS! - COD LIVERS in Soluble Form (Added to Supertrate, moisture 
removed) 
PLUS! FISH LIVER AND GLANDULAR MEAL 
PLUS! SARDINE FISH MEAL 
PLUS! HIGH CONTENT OF TRUE CHOLINE—Guaranteed: 4500 Milligrams 
per pound 
— on CONTENT OF RIBOFLAVIN—Gvaranteed: 22 Milligrams per 
pou 
PLUS! .HIGH CONTENT OF METHYL GROUPS—So very active in Interrelation- 
ships .. . Sparing Effects 
PROTEIN—Guaranteed: Not less than 50% 
FAT—Guaranteed: Not less than 10% 
FIBRE—Guaranteed: Not more than 4% 


So you see, your customers’ corrals will shore be stocked with the 
best—when you get the great 1951 “R “ of Concentrated 
NATURAL GROWTH FACTORS; supplied in your feeds when 
YOU use Amburgo SUPERTRATE. 


1315-17 WALNUT STREET 
“PHILADELPHIA 7, PENNSYLVA 
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Sales Manners Really Count 


See That Your Employees Have 
the Proper Attitude 


By Edward Case 


T some time you have probably 
gone into a store and asked 
for an item which the store 

did not have. Possibly, the clerk in 
replying that the item was not in 
stock, displayed a manner which 
seemed to indicate that you should 


TH EAST 
Feed Mill Company 


MINNEAPOLIS 13, MINNESOTA 


know better than to ask for a prod- 
uct like that. On the other hand, 
in some other store a clerk regret- 
fully told you that the store didn’t 
have the item in stock at the mo- 
ment but would be glad to order it 
for you immediately. 


OF ALL KINDS 


Quite a difference in attitude, isn’t 
it? And I don’t need to ask you 
which attitude causes you to open 
your pocketbook and which to keep 
it tightly closed. 

As a feed dealer it will pay you 
to keep a close watch on the develop- 
ment of favorable and unfavorable 
attitudes toward customers on the 
part of your clerks arid also your- 
self. It is easy for undesirable atti- 
tudes to creep into daily business con- 
duct. 

To correct this situation as much 
as possible, the large stores have 
special methods which are worth 
noting. And if cost-conscious chains 
can afford to tackle this problem, 
surely small and medium sized feed 
and other businesses can do likewise. 

The reason I know how the chains 
handle the problem is that I have 
a very good friend who is merchandise 
manager for one of them. He tells 
me that his bosses periodically give 
him a pocketful of silver dollars, 
tell him to walk through the store 


MR. FEED MANUFACTURER 


And, we're helping you sell more feed with the following 
services: Cotton Bag Sewing Booklet . . . Feed Bag Fashion 
Shows .. . Free Window Streamers, Posters, etc. . . 


HERES YOUR 
FOR INCREASED 
FEED SALES! 


MORE THAN 
EVER BEFORE 


THESE WOMEN SAY: 


@ FEEDS COME IN 
COTTON BAGS. 


@ TO GET VALUABLE 
CLOTH. 


THEY WANT ALL 
BAGS. 


WANT THEIR FEED 
in COTTON BaGs 


THEY BELIEVE BEST 


THEY BUY MORE FEED 


@ THEIR FEED IN COTTON 


ar 


. New 


Feed Bag Movie . . . Merchandising Service calls by Field 


Representatives. For further information, write us today. 


TEXTILE BAG MANUFACTURERS ASSOCIATION 


611 Davis Street 


Evanston, Illinois 


eeee0ee 


Textile Bags— 
Best Overall 


and present a free dollar to any 
clerk whom he observes doing a good 
job of taking care of a customer. 

When this merchandise manager 
sees a clerk doing a bad selling job, 
he is empowered to go up to him 
and tell him he was doing something 
wrong and that if he had been doing 
it right, he would have had a silver 
dollar. The manager holds up the 
shining silver dollar for the employee 
to see. 

The Wrong Attitude 

One day this merchandise manager 
saw a man bring a paint brush to the 
counter. He told the girl in charge 
that he had bought it at the store, 
that it wasn’t satisfactory and he 
wanted his money back. 

“Oh,” said the girl saucily, “you 
finished your paint job and now you 
want to bring the brush back and get 
your money. Some stunt.” 

Well, the customer naturally left 
in a huff. He probably has even 
told his 75th cousin on his great 
uncle’s side of the family not to go 
to that store to buy anything. 

merchandise manager con- 
fronted the girl clerk and asked 
her why she made such a remark. 
“Oh, she said, “In the other place 
where I worked, everyone talked that 
way to customers.” 

Well, the merchandise manager 
quickly showed her the error of her 
ways, showed her the silver dollar 
that could have been hers if she had 
handled that complaint properly. 
This was quite a revelation to the 
girl sales clerk, but she could take 
it. She changed her sales attitude 
and later became the most efficient, 
high producing clerk in her depart- 
ment. She told the sales manager 
later that she appreciated his re- 
buke and his telling her why her 
haughty sales manner was wrong. 

Mr. Feed Dealer, are you absolutely 
sure that some of your employees 
are not unconsciously harboring that 
sort of attitude toward customers—the 
one shown by that girl sales clerk? 
If you aren’t sure, then be sure to 
hold a sales training meeting to bring 
out such points. Consumer surveys 
throughout the nation reveal year 
after year that the biggest cause of 
customer dissatisfaction is discour- 
teous, indifferent salespeople. 

This major cause appears so con- 
sister.tly in such surveys that one 
can only draw the inescapable con- 
clusion that the observation is true 


-and that sales people in general could 


vastly improve their sales manners 
and techniques—to the benefit of 
their own income and their em- 
ployer’s sales volume. 


May be Applicable 

The silver dollar technique, as 
used by this chain store, may be 
applicable in your case. You may be 
able to find a way to use it effective- 
ly. It may give your employees a 
boost in morale to know that dur- 
ing a certain set period, they may 
be eligible to receive such an award. 
Perhaps you can have an unidenti- 
fied customer shop your feed store 
now and then during a specified pe- 
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Poultry Wheat—Sacked Grain 
KANSAS GRAIN CO. 


BOARD OF TRADE - KANSAS CITY, MO. 
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build your feed formula with 


MENHADEN 
FISH MEAL 


(new crop production now available) 


QUALITY 
PROTEINS 


ESSENTIAL 
VITAMINS 


IMPORTANT 
MINERALS 


made from the whole, fresh fish 
the all-in-one ingredient 


1 HIGH QUALITY PROTEIN : 
Rich in the Amino Acids most likely to be A product of multiple value, 
recognized as a protective 


deficient in common rations. 
@ NATURAL SOURCE OF ESSENTIAL VITAMINS deficiencies in rations. 


A good source of Vitamin B12. 
An excellent source of unknown factors considered 
to be of practical importance. There’s no 


A very good source of B-Complex Vitamins in general. 
substitute 
3 IMPORTANT MINERALS FROM THE SEA . 
A good source of Trace Minerals. 


produced 


by 
REEDVILLE OIL & GUANO CO. 
REEDVILLE, VA. 


WALLACE MENHADEN PRODUCTS, INC. 
MOREHEAD CITY, N. C., with factories at LAKE CHARLES, LA. and EMPIRE, LA. 


sales agents 
__H. J. BAKER & BRO. 
MARYLAND TRUST BLDG., BALTIMORE 2, MD. 


CHICAGO 4, ILL., TAMPA 1, FLA., SAVANNAH, GA. 
HOME OFFICE: 271 MADISON AVE., NEW YORK 16, N. Y. 
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riod and award the silver dollars on 
his own judgment. In that way you 
will put yourself out of the realm 
of judging. It will be done by a dis- 
interested party, and the employees 
will like it better. 

It is a well known fact that most 
untrained salespeople, and also some 
trained ones, have their own ideas 
of what constitutes good sales tech- 
nique, manners, approaches, etc. 


However, you as the owner of the 
feed store have a right to insist that 
your ideas be used by all employees. 
If you are fair, you will give the 
individual employees the right at 
sales training meetings to bring up 
better ways to handle the points of 
the sale. 

In this way, the comparative val- 
ues of different systems are shown. 
Every employee, every owner can 


LOOK FOR THE O&M TAG 


—your guarantee of dependable seed. 
Specializing since 1912 in the finest 
varieties of open pollinated and hy- 
brid field seed corn, ensilage corn, 
sweet corn, pop corn, seed oats and 


seed barley. Write for prices. 


THE 0 & M SEED Co. 
GREEN SPRINGS, OHIO 


FERNANDO FED 


THEY STAY FAR AHEAD 


: 


\ 


gain by such discussions, for 
will be much give and take on both 
sides, and there will be more at- 
tention focused on how to make more 
sales. 

It is very easy for a man to vary 
in sales efficiency and attitudes 
every day of the year. Everyone has 
the experience of waking up one 
morning, feeling relatively happy and 
cheerful and waking up another 
morning feeling out of sorts and per- 
haps a little crabby. 

However, the well trained sales- 
person has been taught to know how 
to recognize these states of mind and 
how to replace them with more con- 
structive states of thinking by the 
time he or she steps on the sales 
floor. With practice, an habitually 
cheerful, willing sales attitude can 
be attained every day of the year 
during working hours. To achieve 
this goal is the basis of all sales 
training, for such a goal can result 
only in a high type of customer satis- 
faction. 


Wherever poultry is fed for high 
egg production Fernando is well 
known and widely used. High 
quality, high vitamin Fernando 
has always topped all other al- 
falfa brands. Today, more than 


FERNANDO ALFALFA MILLING CO. 


WORLD 


BY TEST 


ever, Fernando Alfalfa products 
are preferred because of consist- 
ent fresh, clean, green output. 
Mix with Fernando—well- 
known to poultrymen. 


165 North Le Brea Avenue , 
LOS ANGELES 36, CALIFORNIA 


"S FINEST 
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St. Louis Elevator 
School Hears Talks 
on Market, Grading 


ST. LOUIS—More than 100 grain 

dealers from Missouri and Illinois at- 
tended the fifth annual Grain Ele- 
vator Management School held at 
the St. Louis Merchants’ 
May 14-15. The meeting was spon- 
sored by the exchange and the Col- 
leges of Agriculture of the Univer- 
sities of Illinois and Missouri, all of 
which cooperated in arranging the 
program. 

The opening address May 14 was 
delivered by Harold H. Vogel, presi- 
dent of the Merchants’ Exchange, 
who, after welcoming the delegates, 
spoke on the subject “What’s Hap- 
pening in the Market?” The program 
for the remainder of the day was 
devoted to discussions of current 
problems in grading grains, determin- 
ing grades, and to instruction and 
practice in grading. This portion of 
‘the program was conducted by W. B. 
Combs, marketing specialist, and R. 
W. Taylor, grain inspection super- 
visor, both of the U.S. Department 
of Agriculture, and by James A. Gil- 
martin, chief grain inspector in the 
St. Louis office of the Missouri State 
Grain Inspection Department. 

The session May 15 began with a 
discussion of “Building and Equip- 
ment Maintenance” by J. J. Droste, 
of the Millers Mutual Fire Insurance 
Assn. This was followed by an ad- 
dress on “How Transportation Rates 
Have Influenced Grain Marketing” 
by H. R. Diercks of Cargill, Inc. The 
afternoon was spent on a_ tour 
through the Russell-Miller Milling 
Co.’s flour mill at Alton, Tl. 


SALES, EARNINGS UP 
FOR U.S.I. CHEMICALS 


NEW YORK — US. Industrial 
Chemicals, Inc., and subsidiaries re- 
port a net income of $3,534,541, equal 
to $7.08 a share, for the 10 months 
ended Jan. 31, 1951, according to 
the proxy statement recently mailed 
to stockholders. 

The corporation showed a net in- 
come of $655,331, equal to $1.31 a 
share for the year ended March 31, 
1950. Net sales for the 10 months 
ended on March 31, 1951, were $52,- 
870,187, compared with $40,478.154 
for the year ended March 31, 1950. 


MISSOURI FIRM DAMAGED 

MADISON, MO.—Fire at the Mad- 
ison (Mo.) Coal & Feed Co. recently 
caused damage estimated at $67,000. 
The blaze was discovered by Tony 
Cohill, Collinsville, Mo., salesman for 
General Mills, Inc., when he walked 
into the firm and saw flames in the 
ceiling. All except $2,000 of the dam- 
age was to warehouse stock. includ- 
ing feed, flour and sugar. The firm 
is owned by Christ Louis. 
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Columbia Caleium 
COLUMBIA QUARRY CO. 


1007 Washington Ave 
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YEAR AFTER YEAR: 


BREWERS’ GRAINS 
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€ The Borden Company 


Another Example EX7RA VALUE 


in Borden Supplements 


Borden feed products are known for the high standard- 


. ization of their nutritive value. This standardization is the 


result of extensive growth testing at the Borden Nutri- 
tional Laboratory. 


The amount of antibiotic activity provided by “FLORA- 


MYCIN”* in certain Borden Supplements is also standard- 
ized by continuous chick growth tests. This activity is 
certified by a warranty which is issued with each shipment 
of these Borden Supplements. 


You know in advance, when you get this warranty cer- 


‘tificate, that you are getting antibiotic activity that is at 


least the equivalent of specified levels of any of the pop- 
ular antibiotics. In addition, your Borden supplement 


"eueeles a blend of other nutrients that will give. maximum 
effectiveness to the antibiotic and Vitamin B,, activity 
of ‘““FLORAMYCIN.” 

You get that blend in every Borden Supplement carry- 
ing antibiotic activity. It includes superior sources of th 
‘*whey factor,” riboflavin, betaine, choline and other B- 
G factors ; lactalbumin plus added methionine. 
Wouldn't you like to end the bother of buying, storing, 
pre-mixing, and mixing several high-cost ingredients that 

Borden produces and scientifically blends in complete 
supplements? Then mail the coupon below today. 

*“ELORAMYCIN” is Borden’s own blend of sources of 
antibiotic-activity, and Vitamin By». 


MORE EFFICIENT FEED PRODUCTS THROUGH RESEARCH AND QUALITY CONTROL ~ 


The Borden 
Company 


Feed Supplements Department 
350 Madison Avenue, New York 17, N. Y. 


The Borden Company * Feed Supplements Department 
350 Madison Avenue * New York 17, N.Y. 


Please have your representative call on me as soon as possible on... 
Poultry Feed Supplements 
Dairy Feed Supplements 


“FLORAMYCIN” 
[1] Hog Feed Supplements 
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order-handling costs was made 

among mill supply dealers, and 
it was discovered that, in some in- 
stances, 65% of the orders sold were 
unprofitable because they were too 
small, around $5 or $10 each. The 
paper work on these small orders 
was just as costly as on large orders; 
the handling and delivery cost was 
about the same. As a result of this 


R nan a detailed study of 


Take Steps to Cut Down on 


Your Unprofitable Orders 


Too Many Small Orders 
Will Hike Your Expenses 
and Lower Your Profits 


By Arthur Roberts 


survey, the dealers decided to refuse 
credit on all orders under $10 and 
to curtail deliveries. This policy was 
established regardless of the purchas- 
er’s credit rating. 

This survey is of more than pass- 
ing interest to feed dealers in that 
they are often asked to give credit 
on small accounts and usually have 
a sizeable sum tied up in such re- 
ceivables. If they kept order-process- 


ing costs, they would more than like- 
ly find that many of their small cred- 
it orders were unprofitable, particu- 
larly if delivery was involved. In the 
mill supply survey, it was found that 
it cost as much as $1.65 to service a 
$5 credit order when all the func- 
tions attendant to handling, credit 
and delivery were considered, such as 
warehouse labor cost, warehouse 
space expense, bookkeeping, sending 
monthly statement, etc. 

We are not suggesting that the 
dealer keep order-processing costs. 
This would be too involved, necessi- 
tate too much paper work. Never- 
theless, the conditions disclosed by 
this survey are operative in this field 
also, and the dealer should recognize 
them in order to minimize his operat- 


ing costs and earn satisfactory profits. . 


State Policy 
If a credit-seeker is a small buy- 
er—and this can be disclosed when 
seeking credit information—the deal- 
er has an opportunity to state his 


DEPENDABILITY OF LIME CREST 
PRODUCTS GUARANTEED BY 
ULTRA-MODERN LABORATORY 


Lime Crest, Laboratories are completely equipped to 
make spectrographic analyses. Here are shown two of 
the excitation units and part of the spectrograph. 


A corner of the Chemical Laboratory showing purifica- 
tion by distillation. Water and chemical reagents of 


highest purity are required in the 
small quantities of trace minerals. 


Lime Crest Trace Mineral Pre-Mixes 
are recognized as a precise means of adding 
manganese, iron, iodine, copper, 
and cobalt to formula feeds. 


Probably the only one of its kind, the Lime Crest 
Research Laboratory is devoted solely to the study 
of mineral elements in animal nutrition. 

Staffed with competent scientists, equipped with 
the most modern facilities, the Laboratory exercises 
a constant quality control over all Lime Crest prod- 
ucts. It is your assurance—our guarantee—that you 
can depend on Lime Crest Trace Mineral pre-mixes. 


Kjedahl equipment for the determination of protein. The 
chemical laboratory is well equipped for making detailed 
analyses of feedstuffs and formula feeds, as well as of mineral 
compounds and mineral mixtures. 


ation of 


policy on small orders. Every dealer 
should have a credit policy and ad- 
here to it. Too many do not. Too 
often they send out statements in the 
middle of the month when they 
should have mailed them on the first. 
If a dealer isn't prompt in mailing 
monthly statements, he can’t ex- 
pect his customers to pay their bills 
promptly. He is setting a bad exam- 
ple. If the dealer decides that all or- 
ders under $5 or $10 should be paid 
in cash, the credit-seeker should be 
so informed so that he does not get 
an idea that he is being discriminated 
against. 

Aside from the additional bookwork 
required to record small orders, the 
collection expense runs higher. It 
takes more time, effort and money 
to collect $100 from 10 persons than 
the same amount from one indivdual. 
The loss on bad debts is much higher 
on small orders. More than once we 
have analyzed the receivables on a 
dealer’s books for delinquency and 
have written off $400 or $500 in 
orders running around $5 that the 
dealers had been carrying for years 
in a vain effort to collect. 

The small debtor does not fear 
court action as much as the big debt- 
or and this is the main reason why 
he fails to pay. He knows it doesn't 
pay to take such cases to court, and 
he feels safe from the law. The deal- 
er who writes off $100 in small ac- 
counts must make $2,500 in sales to 
retrieve this loss if his net profit 
is 4%. Seemingly there isn’t much 
hazard in letting a customer have $5 
worth of goods on credit. But if this 
policy is followed without restraint, 
it can lead to a substantial loss. Then, 
too, when one considers that high 
handling costs may net the dealer a 
sizeable loss on such orders in the 
first place, he is taking a_ profit- 
squeeze from both sides. 

Of course, a dealer may feel that 
a customer who buys in small quan- 
tities today may be a big buyer to- 
morrow. This is true, but it does not 
negate the fact that every dealer 
should have a credit policy, that the 
worthwhile customer will not object 
to paying cash for small orders if 
the matter is explained in the right 
way. The dealer cannot sell goods 
at rock bottom prices if his operat- 
ing costs are too high and a slip- 
shod credit policy and lax collection 
practices help to keep operating costs 
up. 

Some dealers may assume that cur- 
tailing credit on small orders will 
cost them customers and good-will. 
This is up to the dealer to determine 
by himself. We can report that we 
have known numerous instances 
where dealers were fed up on credit 
losses on small orders and subse- 
quently demanded cash on such busi- 
ness. These dealers reported that 
they lost few customers, that those 
they did lose weren't worth keeping. 


Affects Size of Profit 


Aside from the credit angle, the 
unit sale has much to do with the size 
of the net profit earned on opera- 
tions. The dealer who sells many 
small orders will have a higher func- 
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Gives Chickens 


FASTER GROWTH 


Even With Vitamin Biz And Aureomycin In The Feed 


Prevents COCCIDIOSIS 


DR. SALSBURY'S 


NITROSAL 


Growth Stimulant and Coccidiosis 
Preventive For Chickens And Turkeys 


Contains Widely Publicized 
ARSONIC ACID DERIVATIVE 


_3-Nitro 4-Hydroxy Phenylarsonic Acid 


Exclusively Dr. Salsbury’s 


In Powder Form For Mixing With Feed 


Nitrosal is a multi-purpose poultry medi- 
cine that gives your customers more profit- 
able, faster growing birds. Extensive tests at 
Dr. Salsbury’s Research Farm show that its 
G. S. factor (Growth Stimulation) increases 
chick and poult growth by 15%. The G. S. 


pecommend, promi and, 
profit: frome 


factor is provided by 3-Nitro 4-Hydroxy 
Phenylarsonic acid. 


Our tests also show that chickens given 
3-Nitro 4-Hydroxy Phenylarsonic acid ma- 
ture quicker ... start laying up to 15 days 
earlier. Turkeys show improved feed con- 
version. 


Experiments by Drs. H. R. Bird and R. G. 
Lille, of the U.S. Dept. of Agriculture, show 
that the 3-Nitro 4-Hydroxy Phenylarsonic 
acid in Nitrosal produces extra gain with 
chickens even when more than adequate 
vitamin B,2 and aureomycin are in the feed. 


Also Prevents Coccidiosis 


Nitrosal effectively prevents both cecal and 
intestinal coccidiosis. Reduces mortality. 
Helps prevent loss of weight and stunting 
due to coccidiosis. 


"These Broilers 
Had Feed Conversion 


of 2.99... 
Thanks To NITROSAL” 


says Mr. C. C. Buckwalter, Broiler 
RaiserinRoyersford, Pennsylvania 


CASE HISTORY NO. 38 
Mr. Buckwalter reports, “This 
flock showed excellent feathering 
and good comb color. Pigmenta- 
tion was tops. Here’s what Nitro- 
sal did for my broilers 
Breed of Broilers 
. New Hampshire Reds and Cross Breeds 
No. of broilers started 13,300 

13,036 


Age when marketed 
Average weight per bird. .... 3.51 Ibs. 
Coccidiosis was kept under control 
by use of Nitrosal. 


Take Advantage of This 
Big Profit Opportunity 


Give your customers these exclusive benefits 
of Dr. Salsbury’s Nitrosal—faster growth, 
earlier egg production, improved feed con- 
version, plus effective coccidiosis preven- 
tion. Intensive advertising helps make your 
. profits larger. Write us 


sales job easier. . 
for explanatory Nitrosal bulletin, today. 


Feed Manufacturers! 
Nitrosal Powder Now Available 
For Mixing In Feed 


Nitrosal is available to feed manufacturers, 
in selected areas, for mixing in their feeds. 
Write Dr. Salsbury’s Laboratories, Charles 


City, lowa, for complete information. 


= complete line 
J of poultry medicines 
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tional cost per order than the dealer 
selling orders of sizeable unit value. 
Of course, the small orders to back- 
yard poultrymen usually carry larger 
margins so that the dealer does sal- 
vage some or all of his higher han- 
dling cost. Nevertheless, he should 
not lose sight of the menace to 
profits in the small order, and he 
should take steps to minimize it. 

In the grocery field, only a 10¢ 
increase in the unit sale may double 
the net profit if unit sales are nu- 
merous. The result will not be so 
spectacular in the feed field; yet an 
increase in the average unit sale 


would produce an increase in the net 


EXPELLERS 
eSOLVENT 


and Solvent. Extraction). 


profit. This is why the one and 
his salesmen should try to “up” the 
unit sale as high as sbeeide and 
not be satisfied to take whatever or- 
ders the customers offer and let it 
go at that. 

The fact that workers are getting 
much more money today than before 
World War II is well known, but 
usually when this is mentioned, the 
mind thinks of bricklayers and fac- 
tory workers. White collar help is 
supposed to have had small wage 
hikes, but it is nevertheless a fact 
that since Pearl Harbor stock clerks, 
bookkeepers, stenographers and such 
have had substantial increases also. 


EXTRACTION 


. Write toda 


THE V. D. ANDERSON COMPANY 


1944 West 96th Street * Cleveland 2, Ohio 


Typists are earning more than 
stenographers did a decade ago, and 
other white collar workers are rela- 
tively better paid. This has increased 
the cost of processing orders and has 
focused attention on this element of 
cost in operations. Salesmen are also 
getting more money, which means 
that selling expense has increased. 


Make a Spot Check 


The reader need not keep function- 
al costs on the warehousing of stock, 
recording transactions and selling 
or delivery, but he can make a spot 
check of his records to compare the 
ratio of small orders to large orders 
handled. If the small orders are size- 
able in percentage to large orders, 
one may be getting a lot of unprofit- 


| able business which may be mini- 


mized by “upping” the unit value of 
the small order. If the dealer nets 
4% profit, he is earning only 40¢ 
on a $10 order, $4 on a $100 order. 
If he gives comparable service on 
both orders, he is more than likely 


=| losing money on the $10 order. At 


| least, he should make some sort of a 
check to find out. 

Salesmanship is part of this story. 
The dealer should coach his men on 
the loss hazard in booking small or- 

| ders. Too many salesmen come back 


Most for your M oney because 
of Eexcettent workmanship, 
superior and depeIWdabie quality, 

always efficien service, and all the 


benefits of sixty-six jlhere of textile bag experience. 


Cotton and Buriap 
New Asa Reconditioned ‘ 
Printed BaGis and Plain 


Mente Dainty Print S Make Every Bag A Premium 


Box 1098 
SAVANNAH 


Write, Wire or Phone for Latest Quotations Today! 


MENTE INC. 


lsaac T. Rhea, Pres. 


Box 690 
NEW ORLEANS 


Sales Offices in New York, Chicago, Kansas City, St. Louis 


Minneapolis, Denver, Cincinnati, 


and. other large cities 


Box 204 
HOUSTON 


to the office with a book full of small 
orders. In the aggregate they total 
high, the men have worked hard, and 
they assume that the boss should be 
pleased with results. If you have 
such salesmen working for you, they 
should be given some idea about the 
cost of processing an order so that 
they bring in orders of sufficient unit 
value to be profitable. 

If the average cost of handling 
an order is 50¢, if the net profit on 
sales is 4%, the monetary net on a 
$5 order is only 20¢. So obviously 
an order of this size is not very 
profitable. If a dealer has a high 
ratio of small orders and he loses 
money on all of them, his over-all 
net will be cut pretty thin. Small 
orders can be unprofitable even when 
credit is not extended. Extend credit 
and they become that much more 
unprofitable. 


Raise the Unit Sale 

It is obvious that all dealers can- 
not handle this problem in the same 
way. If a dealer’s policy has been to 
extend credit for years to customers 
regardless of the size of their orders, 
he may create ill-will if he adopts 
a policy restricting credit or delivery 
on small orders. But he should be 
cognizant of the loss hazard in small 
orders and try to “up” the unit sale 
by improving the salesmanship in his 
organization so that customers are 
induced to buy more goods each time. 
If costs keep going up and price con- 
trol continues, the dealer will feel 
the profit squeeze and he must take 
means to minimize it. 

Limiting handling costs on small 
orders by increasing the unit sale or 
restricting credit and probably de- 
livery on small orders will minimize 
the profit squeeze. Re-routing de- 
liveries so that there is less mileage 
coverage per week is another aid; in 
fact, re-routing may be forced on the 
dealer in the event of gas or tire 
rationing. “Upping” the price per 
unit on small orders to cover the ex- 
cessive cost of handling them is in 
effect in this industry, but we find 
that even when the increased margin 
earned on such purchases is consi- 
dered, there isn’t enough spread in 
all cases to show a satisfactory profit 
when the high cost of handling is 
considered. 

The dealer should wake up to the 
high cost of handling small orders 
and take steps to minimize it from 
every angle in order to come through 
with a reasonable profit. His other 
costs and taxes will be high enough 
without his being plagued with a loss 
on small orders. 


TURKEY GROWERS’ PICNIC 

HILLSBORO, N.D. — The North | 
Dakota turkey growers’ picnic will 
be held in Woodland Park, Hillsboro, 
July 15. 


WHEAT 
MIXED 
FEEDS 


UNIFORM QUALITY 
GUARANTEED 


EXCELSIOR MLG. CO. ATLANTIC 7152 
712 FLOUR EXCH. MINNEAPOLIS, MINN. 


SOFT PHOSPHATE 
U. S. Dept, of Agriculture tests* 
indicate this phosphate is 69% os 
ovailable as bone meol ... yet it 
costs (per percent of phosphorus) con- 
siderably less than one-half as much. 
* Journ. of A.O.AC., Feb. 1945. 
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1007 Washington Ave. 
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B-Y-21 IS PRODUCED by a carefully-standardized fermentation process. Its ribo- 
flavin potency is guaranteed at 8000 micrograms per gram, or 3630 milligrams 
“per pound. B-Y-21 is economical and easy to use in mixed feeds. It gives you 
thorough, uniform dispersion; and stability in storage. B-Y-21 is all feed but its 
price is based only on its riboflavin content. Investigate B-Y-21. Available in con- 
venient 50-pound bags. 


ATTENTION FEED MANUFACTURERS! If you hoven't 
already received the B-Y-21 Guide & Calculator, write 
for it today. It shows you how to determine riboflavin 
additions needed in your feed formula quickly and easily. 


17 East 42nd St., New York 17, N. Y., and Terre Heute, indians 
PRODUCTS OF THE AGRICULTURAL DIVISION: 
Anhydrous Ammonia - Benzene Hexachloride - Choline Chloride - Condensed Distillers’ Molasses Solubles - Dilen - Ethy! Formate 
Metaldehyde - Niacin - Butyl Fermentation Solubles and Riboflavin Feed Ingredients 
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retailer who operates on 

the theory that all customers 

are primarily “price conscious” 

is making a mistake in thinking 

that all customers are alike. In fact, 

in almost every field of business to- 

day, there are two or three groups 

of customers, and they vary con- 

siderably in their outlook, their know- 
ledge and their requirements. 

In your feed store trade area, you 
have many feed customers who look 
for top quality, and you may also 

i 


There Are Many Customers Interested 
in Quality and Not Just Price 


By Edward Ritter 


have many who are primarily inter- 
ested in price. If you can make a 
survey and separate these customers, 
this will guide you in establishing 
your merchandising policy so that 
you can make a profit. 

The types of feed customers which 
you will encounter in your area will 
most likely fall into the following 
classifications: 

Top quality customers. This type 
of customer has been sold on the idea 
of using quality feeds. He usually 


@ LETTERHEADS e 
$45.0 
PER 

1000 
THE CLARK COMPANY : 


tities on request. 


ENGRAVED 


Without cost or obligation 
we will redesign your present 
letterhead and submit proof 
for your inspection — Free 
Dies—~prices on larger quan- 


BUSINESS CARDS @ 
$g.00 


Genuine engraved business 
cards designed FREE from 
your own copy. Genuine 
leather case sent free with 
each order — shipment seven 
days after your O.K. 


150 Bank St. : Burlington 15, Vt. 


possesses a lot of feed knowledge 
gained either by himself or with the 
assistance of his feed dealer. He has 
read the advertising of quality feed 
manufacturers, perhaps delved deep- 
ly into the booklet his feed dealer has 
given him, and he can tell you why 
it pays to buy quality feeds. 

This type of customer, too, is prob- 
ably pretty good at keeping accurate 
cost records and he also has a check 


on his production. He musf, for 


several reasons. 

In the first place he pays top prices 
for quality feeds. Thus he has more 
initial cost than the many who buy 
low price feeds. The top quality feed 
buyer usually has a bigger investment 
in flocks, feeds and farm equipment, 
than his competitors and neighbors. 
He believes in doing things right. 

Secondly, he is often kidded be- 
cause he pays top prices for his feeds, 
and so he must show himself and his 
kidders that what he is doing pro- 
duces better results. Thus, the close- 
ly kept production records. These 
records convince him that what the 
feed manufacturers and the dealer 
say is true—namely that quality 
feed plus proper management and 
good stock produce more, thus mak- 
ing quality feed a cheap feed, con- 
sidering results. 


Seadtan 
SOLUBLES 


@ 30% Protein 

@ 6°, Minerals 

@5%, Fats 

@ Proved-value 
growth factors 

@ B-complex vitamins 

@ 85%, T.D.N. 


rimarily pi ; 
fast baby pigs develop into et ho; 
Many successful feed dealers have ‘discovered that when they include 
Seagram Solubles in the feeds they sell, their customer's 
heavier, and get to market finish quicker. This results in higher profits 
for the farmer, and more business for the feed dealer. 


gs are raised for 


rofits and profits depend upon how 


igs grow 


Seagram Solubles and find out for yourself the profit potential it 


offers eo both you sad your custoaners. 


Better your business 


by bettering your feed. 


JOSEPH E. SEAGRAM & SONS, INC. 
Grain Products Division . 


Box 240, Louisville 1, Ky. 


ATION 
SOLUBLES 


Such a feed customer is really a 
honey. From your own experience 
you can probably list many of them. 
Co-operate to the fullest with these 
men. They can boost you and your 
feeds and also spread the gospel of 
better feeding. In fact, when you 
make up your list you may have more 
quality feed customers than you 
realize, particularly if you have been 
conducting a consistent feeder edu- 
cational program over the years. 

The part-way customer. This is the 
moderately prosperous farmer who 
may use quality feeds now and 
then for special feeding operations. 
However, he is quite price-conscious 
and will often bite at “feed bargains” 
which are thrown on the market at 
a low price. He thinks it is possible 
to use both quality and low price 
feeds in the same program and get 
maximum results. 

This sort of farmer does not think 
that he is watering his profit-milk 
by such a program, but he is. The 
alert feed dealer will work hard with 
such a man to help him realize that 
quality feeds really pay maximum 
profits when fed properly. Such a 
customer can be taught to analyze 
his feeding program, keep close check 
on costs and results and thus see for 
himself what percentage rating he 
has. Try to get him to go on a 
quality feed program entirely for 
six months to a year and then check 
costs and results against the old 
program. This is often the only way 
to get him to realize that quality 
feeding pays. But once convinced, 
he is usually a good booster for top 
quality feeds and will go on buying 
and using them. 

The low price customer. Every 
feed dealer has a number of such 
customers in his trade area. They 
can be very trying at times. Such 
a customer places price above all 
else. He thinks that somehow, 
through magical means perhaps, 
there is as much feeding value in a 
$4 bag of feed as in a $6 or $7 bag. 
He believes, somehow or another, 
that price tags mean very little and 
vary with individual merchants. He 
thinks that 100 lb. feed are 100 Ib. 


i 
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and any 100 Ib. will do about the 
same job. 


To buy feed cheap, he believes, 
is the first important step in a highly 
productive and profitable feeding 
program, and he continues to kid 
himself that he is a smart cookie 
because he can always find some 
dealers who handle low quality feed 
at low pfices. The only rub is that 
he thinks such feed is good feed, 
comparable with the best on the 
market. 

Needs Education 


Obviously such a customer needs 
plenty of feeder education. He needs 
to be shown by actual feeding opera- 
tions on his own farm that the feed 
he is buying will not produce as much 
profit for each dollar invested as will 
quality feed. He's a hard man to con- 
vince, but sometimes he can be con- 
vinced. 

Some of these low price buyers will 
never see the light of better feeding, 
but some will. Low price customers 
are usually boastful about their pur- 
chases, bragging how they saved 
money. But they do not boast so 
much when they check up on results 
and find they are making less profit 
than their wiser neighbors. 

What course should the feed deal- 
er follow in dealing with these three 
classes of customers? Obviously, the 
best course is to devote the major 


Feed manufacturers will find increased 
demand for their brand when the proper 
vitamins and concentrates are used. Be- 
sides carrot oil Vitamin A, Nutritional 
Research Associates produce a wide va- 
riety of concentrates. 


Send Teday fer Free 36 - 

Completely details 

function and uses of 

this great conditioner 

and describes 15 NRA ~~ 
feed concentrates of- 
fered. Every feed man- 
ufacturer should have 


copy. 
RESEARCH ASSOCIATES, ING. 


MUTRITIONAL 
P. 0. Box B South Whitley, 


tomers are the ones who will give 
you the bulk of your business, plus 
repeats. They are the ones who have 
been educated to the advantages of 
a scientific, profitable feeding pro- 
gram. And they will advertise you, 
your products and store to their 
neighbors. 

Then you can work on the low 
price customer field. You may be able 
to glean a few good customers from 
amongst them. But be sure you do 
not neglect the two better types of 
customers, for they really are your 
bread and butter. 


DRY SKIM MILK OUTPUT 
IN MARCH SHOWS DROP 


WASHINGTON—Production of dry 
skim milk for animal feed in March 
was 1,025,000 Ib., according to the 
Bureau of Agricultural Economics. 
This was the smallest March output 
since 1938 and was down 60% from 
a year earlier and 27% from the 
1945-49 average. 

Production of dry buttermilk for 
March was 3,360,000 lb., the lowest 
total for the month since 1946, 21% 
less than the peak of last year and 
18% less than the March five-year 
average. The production of 9,635,000 
lb. during January through March 
was 16% under the output for the 
corresponding period in 1950. 


GRAIN FIRM INCORPORATED 

SALINA, KANSAS—The Farmers 
Elevator Co. here has been incor- 
porated with a capitalization of $50,- 
000 as a grain merchandising and 
warehouse firm. L. A. Laybourn was 
named resident agent. Mr. Laybourn 
said that the firm does not affect his 
association as a partner in the Simp- 
son, Evans and Laybourn Grain Co. 
here. 
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Are there costly “leaks” in your 


Weighing Operations? 


The fact that your present scales are simply accurate 
is not enough today. Ask yourself these questions: 
(1) de they fit your operation, (2) are they geared to 
‘other equipment as to speed and adaptability, (3) do 
they require more labor to use than they should, (4) 
do you have weighing duplication. Searching ap- 


“Sales and Service 


from Coast to Coast” 


praisal of these questions can stop 
costly “leaks” for you ... especially 
in sacking operations, large and 
small. EXACT WEIGHT Scales, 
strictly for industrial use, stop 
these costly leaks because they are 
designed and built for the feed in- 
dustry. Further still they are fitted 
to individual operations (as illus- 
trated) for fast sacking up to 75 
pounds capacity. With equipment 
like this you are assured of speed 
of operation, a 
scale that fits any 
standard pro- 
duction line and 
the right capa- 
city. All of this 
saves time, 
money, Pp 
and manpower 
... is an efficient 
operation. Write 
for details to fit 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue 
2920 Bloor St. W., TORONTO 18, CANADA 


COLUMBUS 8, OHIO 


PILOT 


BRAND 


| OYSTER SHELL 


FOR POULTRY 


OYSTER SHELL PRODUCTS CORP. 


DEPENDABLE 


Our policy for thirty years has been to make 
Pilot Brand the purest and most economical 
crushed oyster shell that experience, superior 
raw material, loyal employees and management 
can jointly achieve, and then to sell it 

to consumers through national consumer 
advertising in the leading farm papers 

and over the radio. 


This unfailing support has constantly 
stimulated sales in the feed store and 
profitable repeat business for them—each 
year increasing over the previous year. 


New Rochelle, N. Y. 


St. Louis, Mo. 
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CONVENTION CALENDAR 


June 4-6—National Feed Industry 
Show; Milwaukee Arena, Milwaukee, 
Wis.; co-managers, David K. Steen- 
bergh and Eldon H. Roesler, 1712 W. 
St. Paul Ave., Milwaukee 3. 

June 4-6 — Central Retail Feed 
Assn., Inc.; Auditorium-Milwaukee 
Arena, Milwaukee, Wis.; exec. sec., 
David K. Steenbergh, 1712 W. St. 
Paul Ave., Milwaukee 3. 

June 7-8 — Georgia Feed Assn., 
Georgia Baby Chick Assn., and Geor- 
gia Turkey Growers Assn., in coopera- 
tion with the University of Georgia; 
Atlanta Biltmore Hotel, Atlanta. 
Make hotel reservations with Will 
L. Kinard, secretary, Poultry Depart- 
ment; Georgia Feed Association, Inc., 
601 Trust Co. of Georgia Bldg., At- 
lanta 3. 

June 10-12—Indianza Grain & Feed 
Dealers Assn., Inc.; mid-summer 
meoting, French Lick Springs Hotel, 


“Good to the last drop” 


sell | 


morrow Committee, 10 E. 40th St., 
New York 16. 

June 15—Pacific Northwest Grain 
Dealers Assn., Inc.; Davenport Hotel, 
Spokane, Wash.; sec., Pete Stallcop, 
716 Peyton Bldg., Spokane 8. 

June 17-19—Wyoming Grain, Feed 
& Seed Dealers Assn.; Worland; sec., 
Everett L. Berry, Box 118, Sheridan. 

June 18-19—Eastern Federation of 
Feed Merchants, Inc.; Hotel Commo- 
dore, New York,: N.Y.; sec.-treas., 
A. W. Carpenter, Sherburne. 

June 19—Chicago Feed Club, golf 
outing, Nordic Hills Country Club, 
Itasca, IL; secretary, Harry J. Obar- 


ski, U.S. Industrial Chemicals, Inc., 
624 S. Michigan Ave., Chicago, Ill. 

June 20-22—Association of South- 
ern Feed & Fertilizer Control Offi- 
cials; Tides Hotel, Redington Beach, 
St. Petersburg, Fia.; sec.-treas., Bruce 
Poundstone, Kentucky Agricultural 
Experiment Station, University of 
Kentucky, Lexington. 

June 25-27 — Mid-Canada Confer- 


July 13-14—Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita; 
exec. sec.-treas., O. E. Case, 823 
Wiley Bldg., 

July 15 — North Dakota Turkey 


July 17-20 — International Baby 
Chick Assn.; Kiel Auditorium, St. 
Louis, Mo.; sec., Don M. Turnbull, 
15 W. 10th St., Kansas City 6. 

Aug. 2-9—World’s Poultry Con- 


the economy twins — 
in calf feeding 


gain new profits through extra sales 


Get down to brass tacks on this calf-feeding business. Show your cus- 
tomers that with only 25 Ibs. of Blatchford’s Meal or Pellets they can save 
300 Ibs. of whole milk. It’s simple arithmetic to figure out the extra 


profits for every dairyman to use Blatchford’s and sell the milk. 


Serve your trade better—build up your feed business—Sell Blatch- 
ford’s Pellets and Calf Meal. Call your Blatchford Distributor’ today. 


Main Plant and 


Blateyfords 


Cons 


Visit us at 
Booths 98 & 123 
National Feed Industry Show 
Milwaukee 
June 4-5-6 


WAUKEGAN, ILL. 
"Des Moines, lowa 
Nampa, Idaho 


gress, Paris, France; under auspices 
of World’s Poultry Science Assn. 
Aug. 7-8—Mutual Millers & Feed 


Dealers 

Jamestown, N.Y.; sec.-treas., Mrs. 

G. A. Bentley, 1005 Prendergast Ave., 
amestown. 


Aug. 20-21—Nutrition School for 
Feed Men; 
chairman, G. Bohstedt, Department 
yy 

of Agriculture. 
Madison 6. 


Aug. 22-24—Amburgo Nutritional 
Course of Study on Feed Formula- 


tion, 


Sept. 6-7—New England Feedmen; 
University of Massachusetts, Am- 
herst; sec., Errol F. Cook, Marlibor- 
ough, Mass. 

Sept. 6-8—American Soybean Assn.; 
Hotel Fort Des Moines, Des Moines, 
Iowa; sec., George M. Strayer, Hud- 
son, Iowa. 

Sept. 9-11—Grain & Feed Dealers 
National Assn.; Hotel Peabody, Mem- 
phis, Tenn.; sec., Don F. Clark, 100 
Merchants Exchange Bldg., St. Louis. 

Sept. 11-18—Dixie Poultry Exposi- 
tion; Asheville, N.C.; sponsored by 
Tennessee Poultry Improvement 
Assn., North Carolina Mutual Hatch- 
ery Assn., and South Carolina Poul- 
try Improvement Assn., sec., N. B. 
Nicholson, Monroe, N.C. 

Sept. 17-18 — Animal Nutrition 
Short Course, sponsored by the Uni- 
versity of Minnesota, Northwest Re- 
tail Feed Assn., Inc., and Northwest 
Feed Manufacturers Assn.; Univer- 
sity Farm, University of Minnesota, 


St. Paul, Minn. 
Sept. 25-26—Pennsylvania Millers 
& Feed Dealers Assn.; conv and 


nutrition conference in cooperation 
with School of Agriculture of Penn- 
sylvania State College; Penn Harris 
Hotel, Harrisburg, Pa.; sec., Richard 
I, Ammon, 431, E. Main St., P.O. Box 


Oct. 1-3—Association of Official 
Agricultural Chemists; Shoreham Ho- 
tel, Washington, D.C. 

Oct. 2-4—NEPPCO, Exposition and 
Convention; Harrisburg, Pa.; sec., A. 
Van Wagenen, 11 W. State St., Tren- 
ton, NJ. 

Oct. 4-5—Association of American 
Fertilizer Control Officials; Shore- 
ham Hotel, Washington, D.C. 


Assn.; Hotel Jamestown, 


University of Wisconsin; 


College 


Animal 


THE NAME 


= 


‘MEANS QUALITY 


VITAMIN Dg and D; 


All — for convenient 
addition to your 
formulas 
BASIC PRODUCERS — 
CHARLES BOWMAN 
& COMPANY 


228 East St. How York 17, ¥. 


6, 


Westera, tne, Tenney Madison, Wis, 


QUALITY GOES 


Distributed in Washington, 
Oregon, Montana, No. Idaho 


PRODUCTS 


and British Columbia by 


LEO COOK CO. 
1202 American Bldg. 
SEATTLE 4, WASH. 
510 Lewis Bldg. 
PORTLAND 4, ORE. 


IN BEFORE THE NAME 


GOES ON 


4 French Lick, Ind.; sec., Fred K. Sale, | 
: 600 Board of Trade Bldg., Indianapo- | 
lis. 
| 
June 11-15 — Chicken-of-Tomorrow 
5 | Show; University of Arkansas, Fay- 
=. | etteville. Information: Chicken of To- | nice of the Canadian Feed Manufac- : 
E | turers Assn.; Royal Alexandra Hotel, 
he | Winnipeg; sec., A. O. Counsell, Win- 
| 
Main St., Winnipeg. 
Nutrition and Feed 
Merchandising, National Agricultur- 
al College, Doylestown, Pa. 
| Growers Assn., picnic at Woodlawn Fr 
| Park, Hillsboro, N.D. 
| 
| 
ellets and Cali Meal 
‘ $29, Ephrata. 
\ ; 
“Ray 
- 
- re) 
48, »* 


A hick town, it is said, is one where, 
if you see a girl dining with a man 
old enough to be her father, he is! 


Father: “Young man, are you able 
to support a family?” 
Chuck: “I can support Martha. The 
rest of you can shift for yourselves.” 


Teacher (answering the phone): 
“You say Billy has a bad cold and 
can't come to school today? Who is 
this speaking, please?” 
Voice (with assumed hoarseness): 
“This is my father.” 


Joe: “I don’t think the man up- 
Stairs likes for Tom to play his drum.” 
Bill: “Why?” 
Joe: “Well, this afternoon he gave 
Tom a knife and asked him if he knew 
what was inside the drum.” 


The landlady of a popular boarding 
house in the mountains made a point 
of asking her departing guests to 
write something in her visitor’s book. 
She was very proud of some of the 
names inscribed in it. 

“But there is one thing I can't 
understand,” she confided to a friend, 
“and that is what a sour-looking man 
put in the book after stopping here. 
People always smile when they read 
it!” 

“What was it?” queried the friend. 


“He wrote only the words, ‘Quoth 
the Raven’,” the landlady replied. 


Prospective Buyer: “The house does 
not look too strong.” 
Contractor: “Well, you've got to 
consider we haven't put the wallpa- 


per on yet.” 
¢?¢ 


Life expectancy these days depends 
less on the star you were born under 
than the color of the traffic light when 
you cross the street. 


An English visitor saw Niagara 
Falls for the first time. He stood im- 
passive, while his American friend 
explained how many thousands of gal- 
lons of water poured over the twin 
cataracts of the falls every second. 
“Isn't it amazing?” 

The Englishman lifted his face with 
a bored look. “What's to prevent it?” 


he asked. 
Wife: “You never remember our 
wedding anniversary.” 
Husband: “T do, distinctly. Accord- 
ing to your present age it happened 
when you were three years old.” 


Johnnie was gazing at his one-day- 
old brother, who lay squealing and 
yelling in his cradle. 

“Has he come from Heaven?” in- 
quired Johnnie. 

“Yes, dear.” 

“No wonder they put him out.” 


A young woman took a job as a 
governess, then suddenly left it. 
Asked why she resigned, she said: 
“Had to. Backward child, forward 


father.” 


Mother: “Daughter, dear, your es- 
cort brought you home very late last 
night.” 

Daughter: “Yes, it was late, moth- 
er. Did the noise disturb you?” 

Mother: “No, the silence.” 


NOW Feature the Complete Line 


Genuine 


ASL 
RAT 


AND 
MOUSE 


BANARAT 


Pioneer fast-selling rodenticides containing 


Sweeping the nation . . . 


made with war- 


farin, patent of Wisconsin Alumni Research 
Foundation, acclaimed in recent Reader's 
Digest, by federal authorities, agricultur- 
al leaders. . BANARAT now in concentrated 
and ready-mixed forms to meet your cus- 
tomer’s every need. Popularly priced with e 


full profit for you. 


PREMIX 


— for economy 


BANARAT 


BANARAT 
MOUSE BITS 
Ready-to-use pellets in handy 
4-02. packets, 6 on attractive 
display cord. Retail 50¢ ea. 


— Concentrate — permits free 
- choice of bait material 
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PINK! 


SHELLS up to 400 8U./Hr. of 
mochine picked corn. 
SEPARATES shelled corm from 
husks and cobs, with top shell owt 
percentage. 
CLEANS the shelled corn of dirt, 
silks ond chaff automatically ond 
icantly. 
REMOVES COBS, husks ond det, 
blows them thr 8" piping to 
@n overhead bin or ovtude pile. 
CHEAPER. jut one entirely 
rotors” or “Cleaners”—no “Cob 
Conveyors” to buy 
Takes less spoce too. 
SAVES POWER. Just one motor 
does everything 
SAVES UPKEEP. Less machinery 
meons less upkeep. All 
ports mounted on one 
shaft. Only two beorings to 
icote. 


INCREASE 


YOUR 
PROFITS 


TRIUMPH 


COB BLOWING CORN SHELLER 


shells, separates and air cleans the corn 
and removes cobs, husks, silk and dirt 


@ You'll take care of more customers in less time, eliminate 
long line-ups and delays, and make more money — quicker — 
with these newly improved, more durable, more accessible 
Triumph Zip Cob Blowing Corn Shellers. They shell even 
poorly picked corn full of husks, or high moisture cora— 
separate out the cobs and husks with minimum corn loss — air 
clean the shelled corn, and blow the cobs, husks and dirt through 
piping to an overhead bin or outside pile. Just one machine 
does everything. There are no screens, no cleaners or cob con- 
veyors to buy and install. No major building changes. No high 
millwright costs. All moving parts are mounted on just one 
through shaft, and driven with just one motor. These new 
Triumph Zip Cob Blowing Corn Shellers, will give you years 
of profitable service. Don't delay. Send the coupon today. 


THE C. O. BARTLETT & SNOW CO. 


6249 HARVARD AVENUE . CLEVELAND 5, OHIO 


Write us for folders, 
splay moterial— 
oll free. 


DEPENDABLE 


preferred by any rodent, 
anywhere! '2-lb. mokes 10 
pounds, $3 (amount usually 


needed for average rat colony); 


Va-lb. makes 5 pounds, 
$1.75; also 5-Ib. size. 


If your jobber cannot supply you, 


write direct to 


AMERICAN SCIENTIFIC 
LABORATORIES, Inc. 


Box 232, Madison 1, Wisconsin 


OVER 30 YEARS 


— for convenience 


BANARAT 


Ready-to-use BITS 
For rats and mice—1-Ib. bags, 
6 per shelf carton, retail $1 ea. 
Also 5-lb. and 10-Ib. bogs. 
(Formula patent applied for) 


THE C. O. BARTLETT & SNOW CO. 
6249 Herverd Avenve, Cleveland 5, Ohie 


Please send me catalog, price and delivery informetion on the 


and, 
| 
wis 
i 
Say*: 
Mill nie, Best 
: ] 7 
KILLERS 
e 
Warrarin 
= | 
= 
SF | y improved, more durable, more accessible Triumph Zip Cob 


Wet 


LICK THIS CONSTANT 


ONCE AND FOR ALL WITH tee 


some time ago have licked this prob. 
tem the safe, efficient, sure way 
and report that their Arid Aire Dryers 
 have-paid for themselves several 
times over: Now #5 the time for you to 


time to you! 


@ Exclusive, patented Principle 
. 


cost 

© drying 

Automatic temperature controls. 
Best insurance rating 


The Values the Feed Manufacturer 
Expects to Receive in Fish Meal 


By Warren S. Baker 


OR many years fish meal has 

been considered an ingredient 

of outstanding value in feeds for 
poultry. Before the formulation of 
these feeds was as highly exacting 
as it is today, it was very much 
easier to set standards for acceptable 
fish meal. Looking back, I find that 
our original specifications were rela- 
tively simple. It was only required 
that fish meal should meet a mini- 
mum guarantee for protein, a maxi- 


EDITOR’S NOTE: The accompany- 
ing article is the text of an address 
at by-products sessions of the Na- 
tional Fisheries Institute convention 
in Boston. Mr. Baker is director of 
research for the Chas. M. Cox Co., 
Boston, 


mum guarantee for fat and be ground 
fine enough to pass through a 10- 
mesh screen. These were about the 
limit of analytical means for deter+ 
mining fish meal value. Obviously, 
different standards were set up to 
fit the normal protein analysis of 
white fish, red fish, blends of the 
foregoing, menhaden and_ sardine 
meals, which are the types of fish 
meal commonly used in New England. 

In addition to these analytical 
specifications, other factors deter- 
mined whether the product of a 
given manufacturer was acceptable. 
Representatives of our company vis- 
ited processing plants to see the dry- 
ing equipment, the quality of the raw 
material and the method of handling 
it. The object of this was to restrict 


purchases to plants where the meal 

was not scorched in drying, the raw 

material was in good condition on ar- 

rival, and the drying capacity was 

large enough to handle it without de- 
3981 ZARTHAN AVENUE -~ lay. 

: Obviously, the chief concern was 

to insure a source of high-quality pro- 

3 | tein and to avoid conditions that 

might give meal an undesirable odor 

and theoretically what might be toxic 

BREWERS GRAINS properties to a feed. 


LA B U D D E “Sate ms This method was adopted for eval- 


f OTHER FEEDS uating fish meal nearly 20 years ago 
MILWAUKEE, wis. “a and probably is acceptable to the 
majority of feed mixers today. In 


ARID- AIRE ; 


MINNEAPOLIS. 16. 


MALT SPROUTS 


From community Plants to largest Feed Mills 
PROFITS in a rich market with... 


ANCLO MOLASSES PROCESS 


24 TYPES AND SIZES TO CHOOSE FROM! 
CAPACITIES 1500 LBS. TO 10 TONS PER HOUR! , 
Easy to install. Economical to operate. Minimum main. 
tenance. Write or wire for detailed illustrated bulletin 

and low prices. 


ANGLO AMERICAN MILL SALES C0., inc. 


Feed Mills; Flour Mills, all types of milling equipment. 
OWENSBORO, KENTUCKY, U.S.A 
“QUALITY MACHINERY SINCE 1900” 


Molasses atomized and DRIVEN 
INTO every particle of dry feed 
—not just splashed on. . . No 
balling. No molasses pockets. No 
hardening in sacks... . Mixes 
cold molasses with any ground 
feed in HOTTEST or COLDEST 
Variable 
Control canines molasses flow 
to any desired percentage. 


a 


fact extensive research of late has 
so popularized fish meal, particular- 
ly for chickens, that in view of the 
inadequate supply much of the pro- 
duction currently is bought on the 
basis of protein analysis only. 


Other Values 

Feed manufacturers, nevertheless, 
really expect to get more than pro- 
tein value in fish meal. Investigations 
which in recent years have contribut- 
ed so much to the general apprecia- 
tion of the merit of fish meal and 
other fish by-products for chickens 
show that a nutrient value other than 
protein is involved. There is some- 
thing in excess of the favorable 
amino acid complex, the readily avail- 
able calcium and phosphorus, the ap- 
preciable amounts of riboflavin and 
other known vitamins, which ac- 
counts for the nutritive value of fish 
meal. 

It is a factor of value to feed man- 
ufacturers that fish meal producers 
cannot afford to overlook—because 
the manner in which operations are 
conducted can determine whether fish 
meal is as good as it could be in 
this regard. Until quite recently we 
were content to call this growth and 
hatchability promoting nutrient the 
animal protein factor. The term 
seemed appropriate because it was 
chiefly associated with proteir. ingre- 
dients of animal origin, such as fish 
meal, liver meal, meat scrap and 
milk by-products, rather than with 


SOUTHWELL GRAIN 


CORPORATION 


MERCHANTS —CONSIGNMENTS 
BROKERS 
CHAMBER OF COMMERCE BUFFALO 2, N.Y. 


WINFIELD, 
KANSAS 


H. E. CLARK CO. 


f 
You Can Count On 


. Leadership Research 
© Quality Control 

© Outstanding Facilities 
© Quick Service 


Trace Mineral Premixes ... lodized-Mon- 
ganesed Calcium (any desired level)... 
Mangonesed Calcium (any desired level) 

.. Electro (free-flowing) Calcium ... Pellet 
Machine Calcium...Regular (plain) Calcium 
..Dustiess (plain) Calcium...Shelimaker Col- 
cium Grit...G-220 Riboflavin Supplement... 


Write — Wire —Phone 
Calcium Carbonate Co. 


CHICAGO 6, TLL CARTHAGE, MO. OMAHA, NEBRASKA 
222 W. Adems 325 W.O.W. Bldg 
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It’s on all 
four sides!” 


44 


... and on the | 
bottom, too!” 


That’s what Bemis’ FBS does for your 
brand. No getting away from it. There it is 
..- Front, Back and Sides ... and with the 
new Butt Band-Label, it’s on the bottom, 
too. No matter how the bags are stacked, 
your brand is bound to show. This means 
better display in the stores . . . easier iden- 
tification in warehouses. Only Band-Label 
can do this for you. 


Baltimore + Boise + Boston + Brooklyn + Buffalo » Charlotte » Chicago + Cleveland + Denver + Detroit + East Pepperell + Jacksonville, Fla. + Houston + Indianapolis 
Kansas City * Los Angeles + Louisville » Memphis + Minneapolis + Mobile + New Orleans + New York City + Norfolk + Oklahoma City - Omaha + Peoria + Phoenix 
Pittsburgh + St. Louis + Salina + Salt Lake City + San Francisco + Seattle + Vancouver, Wash. + Wichita + Wilmington, Calif. 


EMIS 
“America’s No. 1 Bag Maker” %,, 
: SLISHED 


4 


CAUSE... 


@ GRAN-I-GRIT — Helps To 
Reduce The Cost of Raising 
Chickens, Turkeys and 
Broilers. 


@ Dealers Benefit From the Sales 
of GRAN-I-GRIT to Poultry- 
men Who Feed Insoluble 
GRAN-I-GRIT. 


@ GRAN-I-GRIT makes Profit 
For You — Makes Profit For 
Poultrymen. Stock it! Sell it! 
Take Advantage Of The Many 
Sales Helps — National Ad- 
vertising And Good Will 
Builders. 


@GRAN-I-GRIT is Extra 
Rough — Extra Hard — Extra 
Tough — Extra Clean Grad- 
ing. Gran-I-Grit Builds 
Steady Consumer Demand. 


@ Join The Swing To America’s 
Most Popular Poultry Grit. 


@ Write Us If You Are Not Al- 
ready Selling GRAN-I-GRIT 
— Dealership Available In 
Some States. 


Today Gran-I-Grit is more important than 
ever to poultry raisers. They KNOW it does 
the job! Gran-I-Grit grinds feed thoroughly 
for more meat and eggs — less feed consump- 
tion. Keep Gran-I-Grit displayed in your 


store. Write for sample display. 


NORTH CAROLINA GRANITE CORP. — M 


ONE CALL BUYS ALL! 


Just one call brings you in touch with 
experienced feed specialists who will fill 
your orders at |. S. Joseph, whether you 
call for Linseed Oil Meal, Millfeeds, Clear 
flours, fertilizers, or other specialty items. 
38 years of friendly, efficient service at 
1. S. Joseph, your feed headquarters. . . 
Phone for market quotations today . . . 
Call Lincoln 8431. T 
1. JOSEPH CO., INC. 
Flour Exchange Bldg. 
Minneapolis, Minnesota 


LINSEED OIL MEAL 


SOY BEAN OIL MEAL 


CLEAR FLOUR 


FERTILIZER 


BEET PULP 


OTHER SPECIALTY ITEMS 


Lincoln 8431 


A COMPLETE LINE OF 
FORMULA FEEDS FOR 
LIVESTOCK and POULTRY 


illtop Farm 


FEED COMPANY 
Minneapolis 1, Minn. 
Chicago Ridge, Ill. 


First of all it clearly indicates that a 
feed manufacturer must get definite 
values in excess of protein when he 
buys fish meal. The value of the 
phosphorus and the better-known 
vitamins is not enough. The fish meal 
processor must also make every ef- 
fort to deliver meal that contains as 
much of the animal protein factor as 
possible. Some feed laboratories al- 
ready test fish meals from different 
sources on this score, and their pur- 
chases are naturally influenced by 


protein concentrates such as vege- 
table oil meals, corn gluten meal, 
grains or cereal by-products. 

When this factor was extracted, 
concentrated and added in relatively 
small amounts to rations containing 
no animal protein, chick growth and 
hatchability were markedly improved. 
APF was, therefore, considered to 
be a vitamin or combination of vita- 
mins. It was not long before vitamin 
B.» was isolated and this vitamin is 
now accepted as an important part of 
the animal protein factor. There is | What they find. 
evidence of other unidentified ele- The fisheries industry well knows 
ments in the animal protein factor. | that investigators have rated con- 
densed fish solubles highly as a source 
of this desired growth and hatchability 
factor. For that reason discriminat- 
ing feed manufacturers who want 
fish meal but do not want solubles 
prefer to have the solubles dried with 
the meal. Measurable differences have 
been found in the APF effect of dif- 
ferent fish meals. To what extent 
| this is due to species, to gutted vers- 
us ungutted, to whole fish versus 
fillet waste, to extracted versus un- 
extracted, is not yet known. Poultry 
nutritionists feel, however, that the 
time has come when fish meal will 
have to be processed and sold on a 
basis of something beyond its protein 
value, which at the moment seems 
to be defined as APF, that is, vitamin 
B. and the associated unknown fac- 
tors. 


Points to Consider 


There are some points to be con- 
sidered by fish meal producers as a 
result of the increased information | 
about APF, vitamin Ba and the ap- 
plication being made by feed manu- 
facturers of this information to feed 
formulas. 

It is important to recognize that 
today productively efficient and eco- 
nomically attractive poultry feeds 
use soybean oil meal rather than 
meat scrap and fish meal as the 
chief source of protein. It is doubt- 
ful that on a unit cost of protein 
basis, fish meal will ever again be 
competitive with soybean oil meal. 
Carefully processed soybean oil meal 
almost fulfills the protein require- 
ment of chickens. Relatively small 
amounts of fish meal or amazingly 
smaller additions of synthetic methio- 
nine suffice to make soybean oil meal 
a complete protein concentrate for 
poultry rations. 

Obviously, a ration heavily depen- 
dent on soybean oi] meal for protein 
must incorporate some reliable 
source of APF, particularly for grow- 
ing chickens and breeding hens. Al- 
ready there are available and widely 
used for this purpose, economically 
priced vitamin B, supplements. 

This newer approach to poultry 
feed formulation deserves serious con- 
sideration by fish meal processors. 


GANO CONSTRUCTION 


HUTCHINSON, KANSAS — The 
Gano Grain Corp. has announced that 
two country elevators are being con- 
structed by the firm. Chalmers & 
Borton of Hutchinson is building a 
concrete 100,000 bu. unit at Carvel, 
Kansas, and Gano company workers 
are erecting a steel elevator at Lewis, 
Kansas, that will have a capacity of 
75,000 bu. The corporation, of which 
Joseph Fleming is manager, has 70 
elevators in Kansas, Oklahoma and 
Colorado. 


MATT WALSH 


SHELLEY WALSH 


.-.. When you’re buying feed grains 
— Give us a call and let us go to 
work for you. We think you'll 
profit by our personal and 
friendly interest in your needs 
and our careful follow-through 
on every detail. 


WALSH GRAIN CO. 


LINCOLN 0678 
416 Flour Exchange + Minneapolis 15 


36-—_FEEDSTUFFS, May 26, 1951 
SPEEDS PROFITS 
| 
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ALFALFA MEAL 
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DOUBLE YOUR 
PIG-MEAL 
BUSINESS 


You can do it by making 
your formula feeds with 


Ultra-Life Pig-Gro 


Over FEED manufacturers have done it, 
and so can you. Why not, when feeds which you make 
with Pig-Gro will: 

¢ Help save the 40% of the pig crop which never 
reaches weaning age. 

e Aid in giving your customers sturdier, stronger pigs, 
which develop rapidly, and finish off for market 


PIG LOSSES ARE COstiy 


One of the biegest viens a Rog Palser fates is the tc: 
and costly loss of pigs. Conservative Qstimates say that 40 
pigs farrowed never reach weaning age, that overy dead 
costs the farmer a 310 bid 


would be hard tink of way.80 pour customers « 
bigger faver than by helping them eubthisloss, much of which ix 
nutritionally cause. 


“BARBY PIC Many hog taisere accept 2s un- 
avoidable the iow of pigs from what thep-eall baby pig disea 
in many capes, is nota diseastatall, butmerely fagity nutrivicn 


You cat pemr emetemers a@rold 
feag Bg selling 
your omt Brand pig made with 
Ultre-Lite Pig-Gre. 


HERE’S WHAT 


You manufacture with Uitte. 
Life Pig-Gro Concentrate, 
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sooner and more economically than under less scien- 
tific feeding. 


¢ Help keep your customers’ brood sows in condition, 
and better able to go through the next gestation and 


lactation period. 


RESULTS Pig-Gro will place your pig meal and 
brood sow ration strictly on a sound 
basis of results, and these results are 


little short of sensational in the opinion of many feed 
manufacturers who have already increased their pig meal 
business through Pig-Gro. 


All too many pig meals are being 
ae | made today by mixing regular hog 
supplements with grain. Such meth- 


ods make no provision for the special nutritional require- 
ments of pigs, which differ’ from those of older animals. 
If a hog supplement is right for fattening hogs, it is defi- 
cient for pigs. On the other hand, to give fattening hogs 
the special vitamins, growth factors and promotants con- 
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Recent Advances in Animal Nutrition 


mal feeding discovered in the 

last decade will have a profound 
influence on practical livestock pro- 
duction on the farm. I have tried to 
select the more important ones which 
I think will be of most practical value 
to the livestock producer in the fu- 
ture. Most of the information will be 


Sim of the new factors in ani- 


By Dr. J. E. Briggs 


based largely upon research con- 
ducted at the Purdue Station to de- 
termine the critical nutritional re- 
quirements of livestock. This discus- 
sion deals with the following sub- 
jects related to nutrition of livestock: 
(1) Vitamin Bu, (2) Antibiotics, (3) 
Nutrition During Gestation and (4) 
B-Complex Vitamins. 


B Complex Factors, including B,,, the 
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Within the past decade extensive 
experiments have been conducted 
demonstrating that the animal pro- 
tein factor (APF, so-called because 
it was first associated with animal 
products) is essential for maximum 
growth, feed efficiency, and health in 
livestock production. The term APF 
has become obsolete because of the 
misleading connotation that it is pro- 
tein in nature. Actually, APF appears 
to be more vitamin-like in nature 
because of the minute concentration 
of the product required to exert a 
stimulatory or beneficial effect. The 
present day concept is that APF, a 
biofermentation product, can be ten- 
tatively fractionated into three nutri- 
tional components: (1) Vitamin B,.— 
known as “anti-pernicious anemia 


factor” or “cow manure factor,” (2) 


Cliffside 6-1500. 


antibiotics, and (3) other unknown 
nutritional factors. 

The present feed control reg- 
ulations classify or define the APF 
products as a B,, feeding supplement, 
an antibiotic feeding supplement, or 
a B.s—antibiotic feeding supplement, 
depending upon the guaranteed con- 
centration of B.-and antibiotic in the 
supplement. 

Experimental evidence at hand in- 
dicates that vitamin B,: plays an im- 
portant role in the stimulation of 
growth and hatchability of chicks, in 
the improvement of appetite, in 
growth and reproduction of swine, in 
the prevention of certain types of 
anemia, and in the sparing of methio- 
nine for certain body functions. The 


EDITOR'S NOTE: A review of 
some of the outstanding developments 
in animal nutrition in the past 10 
years was presented by Dr. J. E. 
Briggs at the recent convention of 
the Indiana Veterinary Medical Assn. 
at Indianapolis. His report, which ap- 
pears here, covers a wide range of 
practical experimental results. Dr. 
Briggs is a member of the animal 
husbandry staff at Purdue Univer- 
sity. 


mode in which the effect is accom- 
plished by this new vitamin is not 
to clear cut. 

The Bw activity of all food prod- 
ucts has not been determined. In fact, 
we have just made a good start on 
determining potential sources of Bu». 
Fish meal, liver and glandular prod- 
ucts, fish solubles, meat products, 
milk products and cow manure are 
some of the richer natural sources 
of B., while the grains, grain by-prod- 
ucts, and plant protein concentrates 
are the poorer natural sources of 
this vitamin. Even among the rich 
natural sources of Bu, there is con- 
siderable variation in the B. activity 
which is probably the result of proc- 
essing methods and raw material 
used. On the market today are many 
commercial B, feeding supplements 
produced by biosynthesis from waste 
products of antibiotics, such as strep- 
tomycin, aureomycin, terramycin and 
many others. 

Widely Distributed 

Antibiotics are widely distributed 
in nature. A few of the familiar anti- 
biotics which have become prominent 
in the human medical and animal 
nutrition fields are penicillin, strepto- 
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Spectacular Growth and Well-Being of Animals and Birds Stressed 


Remarkable increases in rate of growth, along with fine condition, of swine and poultry receiving 
feeds that contain recommended levels of AUROFAC Vitamin Bi: and Antibiotic Feed Supple- 
ment are reported by leading farmers. 
Alan J. McConnell, Fairbury, Illinois, writes: 

“I first put my pigs on Honeggers’ 35 Pig Popper containing AUROFAC on November 6, 1950. 
They had been farrowed over a four-week period, varied in size, and hadn't done as well as I 
thought they should. Following is a record of results to January 6, 1951: 


No. Pigs 


Nov. 


Av: Wt. Lbs. 
6 Jan. 6 


Net Gain 
Lbs. 


Av. Daily 
Gain Lbs. 


Total Feed** 
Lbs. 


Lbs. Feed 
Per Lb. Gain 


$ Cost Per 
100 Lbs. Gain 


121 


68 


| 174 


106 


1.74 


47,716 


3.65 


11.59 


**5,200 Ibs. Pig Popper Hog Supplement Feed — 42,516 Ibs. corn 


“Since November 6, these pigs grew faster and stayed in better general condition than any 
others I have ever raised. There were no losses during the entire 61 days.” 
Richard Grabfelder, Etna Green, Indiana, states: 

“I attribute the rapid growth and excellent fleshing of our leghorn cockerels to AUROFAC as 
incorporated in the Etna Broiler Ration. General health of the flock was very good with mortality 
below average. These cockerels were the finest chickens of any breed we have raised up to date.” 
Guy H. Wilson, Kokomo, Indiana, writes: 

“When about 160 pounds in weight, my 440 Spring hogs broke down with nutritional dysentery. 
I decided to start feeding them Honeggers’ hog supplement containing AUROFAC. But the 
dysentery had hit so hard I lost 12 before I could get the supplement to them. After they went 
on the supplement, I lost 2 more. Dysentery stopped in two days, and the hogs were back in 
shape in a week. From then on, health was very good and they grew out rapidly to market 
weight of 260 pounds. 

“Since then all my hogs, including breeding stock, have been on Honeggers’ hog supplement 
containing AUROFAC. I have been growing hogs for 25 years, marketing over 900 of them in 
1950, and in my opinion this supplement containing AUROFAC is the best I have ever used.” 
Herschell O. Apple, Etna Green, Indiana, writes: 

“This past year our turkey ration included AuRoFAC. The flock developed into the finest 
flock we ever raised, and we have raised turkeys for eighteen years. Fleshing and growth were 
excellent — as was general health of the flock. Fourteen toms, hatched in late April, dressed 
out ready for the oven in early November with an average weight of 2542 pounds.” 

Of his pigs, Mr. Apple states: ’ 

“There isn’t a runt in our entire lot of 140 pigs which were farrowed from 12 sows and 5 
gilts 16 to 17 weeks ago. Present weight runs to over 200 pounds. Their ration since weaning 
has contained AUROFAC, as did the feed of the sows and gilts before farrowing.” 

Choice of Scientists 
AUROFAC Vitamin Bi: and Antibiotic Feed Supplement contains 1.8 milligrams of vitamin 
Biz and 1.8 grams of aureomycin per pound along with valuable nutritional factors from 
aureomycin fermentation products. Aureomycin is the antibiotic that is the choice of a high 
percentage of the scientists who have conducted experiments in animal nutrition with that 
group of drugs. 

Remember that all antibiotics do not produce the same growth response. Use AUROFAC 
Vitamin B:2 and Antibiotic Feed Supplement for top results in growth and well-being. 

Write to address below for full information. *Trade-mark 


Animal Feed Department 
LEDERLE LABORATORIES DIVISION 
30 Rockefeller Plaza aenvcaw Gyanamid company New York 20, N.Y. 
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mycin, aureomycin, terramycin, chlo- 
romycetin, bacitracin, subtilin and 
many others. These products have 
been produced by controlled fermen- 
tation processes of certain molds and 
bacteria. A number of naturally oc- 
curring substances have also been iso- 
lated from green plants, such as red 
clover, wheat, tomato, cabbage, etc. 
Various microorganisms that produce 
antibiotics have been isolated from 


the soil. The conditions for producing 
the antibiotic commercially are spe- 
cific and are quite different from the 
conditions wnder which the soil or- 
ganisms grow. 

Vitamin Bx» is not a new factor to 
the pig. For years the swine produc- 
ers have been supplementing grain 
rations with animal proteins which 
contained variable amounts of B,, 
and perhaps other unknown factors. 
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Undoubtedly the Bs activity of the 
high quality meat protein supple- 
ments was one of the major contrib- 
uting factors to increased perform- 
ance on rations containing animal 
proteins. 

In one of our early pig experiments 
with Bu, we definitely showed that 
the addition of 0.5% Bsa supplement 
(equivalent to 1 mg. of vitamin Bu 
activity per 100 lb. of total ration) 
to a corn-soybean oil meal-alfalfa 
meal ration fortified with minerals, 
cod liver oil, and six synthetic B vita- 
mins improved growth rate. In the 
paired feeding experiment in dry lot, 
litter mate pigs fed the B. supple- 
ment gained 0.42 Ib. more per day 
during the 105 days than the control 
pigs fed no Bu. 

In the second experiment we fed 
essentially the same basal ration, 
but the pigs were fed on a group 
basis. The pigs receiving the B, sup- 
plement gained significantly faster 
on less feed, compared with the con- 
trol group receiving no Bu» supple- 
ment. Gross symptoms of a B, defi- 
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ciency were characterized in certain 
pigs by labored breathing, marked un- 
thriftiness, and a general anemic con- 
dition. The blood picture showed a 
severely reduced hemoglobin level 
and red biood cell count. This agrees 
in part with research on humans dem- 
onstrating that vitamin B.» and other 
nutritional factors are essential for 
maintaining a normal blood picture. 


Antibiotics 


Shortly after B. had become iden- 
tified as the probable animal protein 
factor for growth, many workers sug- 
gested that there were additional fac- 
tors because of their laboratory ob- 
servations that certain APF products 
exerted greater growth stimulation 
than others. In March, 1950, workers 
at the University of Florida and 
Lederle Laboratories originally 
showed that the antibiotic, aureomy- 
cin, stimulated the growth rate of 
pigs fed a corn-peanut oil meal ra- 
tion fortified with B. At approxi- 
mately the same time, investigators 
at the Michigan Station demonstrat- 
ed a significant growth response from 
adding another antibiotic, streptomy- 
cin, to a corn-soybean oil meal ration 
well supplemented with minerals and 
vitamins, including nicotinic acid, ri- 
boflavin and calcium pantothenate. 

At the Purdue Station this past 
summer (1950), we tested on a large 
group of weanling pigs the supple- 
mentary effect of aureomycin, strep- 
tomycin, and Bx when added in vari- 
ous combinations to a practical hog 
ration of corn, soybean oil meal, al- 
falfa meal, vitamins A and D, plus 
the 3 B-vitamins, nicotinic acid, cal- 
cium pantothenate and riboflavin. In 
one feeding trial, the Duroc pigs on 
the basal control ration gained 1.62 
Ib. daily with a feed requirement of 
392 Ib. per 100 Ib. gain. The addition 
of 15 mg. pure streptomycin base per 
pound of total feed increased the av- 
erage daily gain to 1.80 Ib. (11% in- 
crease over the basal) and reduced 
the feed requirement to 334 Ib. per 
100 Ib. gain (14% decrease.) 

The addition of 10 mg. aureomycin 
HCl per Ib. of total feed increased 
the rate of gain to 1.85 lb. daily 
and reduced the feed requirement to 
322 per 100 lb. gain. The addition 
of By to the rations containing strep- 
tomycin or aureomycin improved the 
growth significantly over the basal 
but only slightly over the ration con- 
taining the pure antibiotics. In a 
parallel pig experiment involving 80 
Duroc pigs fed various supplements 
of the APF complex in a basal ration 
similar to the one above, a combina- 
tion of B.» and streptomycin was 


more effective in stimulating growth 
and improving feed efficiency than 
either one fed singly. 

This is similar to the finding in 
chick rations that B.» must be pres- 
ent in order to produce maximum 
antibiotic growth stimulation. Per- 
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haps the slight stimulating effect of 
Bu in the presence of the antibiotic 
in the first pig trial, compared with 
the second pig trial, may be attrib- 
uted partly to the greater reserve 
storage of B. in the heavier pigs used 
at the start of the first experiment. 
It was also shown that the 15 mg. 
level of streptomycin per Ib. of total 
feed was more effective than the 2.5 
mg. level of streptomycin. 


Growth More Uniform 

Pigs fed the antibiotics were more 
uniform in their growth response, ex- 
hibited greater appetites and showed 
some protection against a certain 
type of scour® Blood dysentery de- 
veloped in the two basal lots, while 
the supplemented lots failed to come 
down with the virulent disease even 
when exposed to the infection for 
about four weeks. The infected lots 
responded exceptionally well to oral 
feeding of 1 gm. of aureomycin or 
streptomycin per pig for the first day 
and 0.5 gm. per pig the second day 
in the protein supplement. 

The Iowa Station has recently re- 
ported that continuous feeding of 
aureomycin or streptomycin in a 
practical pig ration reduced the scour- 
ing of pigs challenged with the trans- 
missible gastroenteritis virus. In an- 
other test the Iowa workers observed 
that slow-growing “runt” pigs fed 
aureomycin were more uniform in 
size, more thrifty in appearance, and 
less subject to scours than the basal 
pigs. 

The theory that the antibiotic may 
function in part as an anti-infective 
agent is further supported by a re- 
cent report in poultry that the feed- 
ing of antibiotics reduced the num- 
ber of Clostridium welchii in the in- 
testinal tract. I do think, however, 
that more research is needed on the 
prophylactic and therapeutic levels 
of the different antibiotics and on 
the real protective effect of continu- 
ous oral feeding of the antibiotics 
against the various types of infection 
of the intestinal tract before making 
any recommendations. 

Other questions from a nutritional 
standpoint remain unanswered at the 
present time. As yet we do not know 
what the long-time effect of feeding 
the various antibiotics will be on live- 
stock, or what the effect of these 
substances is on reproduction and 
livability of young, or what is the 
relationship of antibiotics and utiliza- 
tion of nutrients? At present we are 
conducting studies on the first two 
problems as well as on the compara- 
tive efficiencies of various antibiotics 
in practical pig rations. 


Reason Not Certain 

Several concepts have been ad- 
vanced as to the possible explanation 
for the favorable effect of antibiotics. 
One theory suggested is that the anti- 
biotic reduces the number of harmful 
bacteria in the intestinal flora, thus 
allowing the beneficial bacteria to 
populate and produce vitamin-like 
factors in the intestinal tract. An- 
other theory insists that antibiotics 
decrease the number of mildly patho- 
genic intestinal organisms, thus en- 
abling the animal to get a better ini- 
tial start in growth. Another school 
of thought suggests that the anti- 
biotics develop such a favorable en- 
vironment in the intestine so as to 
eliminate competition of animal or- 
ganism and the existing organisms 
for essential nutrients. One important 
fact should be mentioned concerning 
the major difference in the physiologi- 
cal activity of vitamin B» and anti- 
biotics. According to U.S.D.A. work, 
Bw is carried over from the mother 
to the offspring, while antibiotics are 
not. 

Research at different experiment 
stations have generally demonstrated 
growth stimulatory effects of aureo- 
mycin, streptomycin, terramycin and 
penicillin in swine rations. However, 
some conflicting results which have 
been reported on the beneficial effects 
of penicillin on pig growth may be 
partly explained on the type of ration 
and the level of penicillin fed. At 
present we are comparing the value 
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of terramycin, aureomycin, bacitracin 
and penicillin fed at the same level 
of 10 mg. per Ib. of total pig ration. 
The Hormel Institute has also report- 
ed that a .005% level of a phenylar- 
sonic acid derivative stimulated pig 
growth but that higher levels pro- 
duced a toxicity along with growth 
stimulation. 
Effect on Pasture Rations 

Farmers and feed manufacturers 
have repeatedly asked us the ques- 
tion as to what effect will a B,-anti- 
biotic feeding supplement have upon 
hogs full fed on pasture. During the 
past summer two groups of weanling 
pigs were started on alfalfa pasture 
and fed to market weight to study 
the above question. The pigs were fed 
free choice on shelled corn, soybean 
oil meal and a mineral mixture. Ten 
per cent of mineral was added to the 
soybean oil meal to reduce overcon- 
sumption of the protein concentrate. 
The basal-fed pigs which received no 
B.-aureomycin feeding supplement 
gained 1.79 lb. daily and required 354 
Ib. of feed per 100 Ib. gain. 

The addition of 3% Bu- aureomycin 
supplement to the protein supplement 
(calculated to be 0.4% B,-aureomy- 
sin supplement in the totai ration) 
increased the average daily gain to 
2 Ib. and reduced the feed require- 
ment to 338 Ib. per 100 ib. gain. The 
supplemented lot also was fatter as 
indicated by their higher back fat 
index at the close of the trial. From 
these data it appears that a B,.-aureo- 
mycin supplement, and presumably 
other B..-antibiotic supplements, will 
increase growth rate of pigs fed on 
alfalfa pasture. 

Dry Lot Tests 

The question as to what benefit B, 
and antibiotics would have in pig sup- 
plements containing large amounts 
of animal and fish products has often 
been raised. A dry lot experiment 
was conducted on 45-lb. pigs self-fed 
shelled corn, a protein concentrate, 
and minerals. The protein concen- 
trate made up of 50% soybean oil 
meal, 40% meat and bone scraps, and 
10% alfalfa meal, was fed free choice 
to two lots. The addition of a 3% 
B,.-antibiotic feeding supplement to 
the above protein concentrate in one 
lot increased the daily gain about 
23% and decreased the feed require- 
ment about 5% over the basal lot 
fed no B,-antibiotic feeding supple- 
ment. 

Even the addition of the B..-anti- 
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biotic supplement to a high quality 
protein supplement composed of 40% 
soybean oil meal, 20% meat and bone 
scraps, 20% menhaden fish meal, 10% 
cottonseed oi] meal and 10% alfalfa 
meal -significantly improved’ the 
growth rate and feed efficiency of 
pigs fed in dry lot. These data indi- 
cate that even a ration containing a 
large percentage of meat and fish 
proteins is deficient in factors of the 
APF complex which are essential for 
rapid growth and a low feed require- 
ment. 
B-Complex Vitamins 

Earlier work at the Illinois Station 
showed that the addition of riboflavin 
to a plant protein ration for pigs gen- 
erally improved their performance in 
dry lot. More recent work at the 
Michigan Station demonstrated that 
the supplementation of a mixed ani- 
mal and plant protein ration with 
calcium pantothenate, riboflavin and 
niacin improved the daily gain sig- 
nificantly, prevented the occurrence 
of deficiency symptoms, such as 
goosestepping, and reduced the feed 
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required per unit gain from 22 to 
25%. 

The Michigan workers also pre- 
sented evidence that deficiencies of 
niacin, calcium pantothenate and ri- 
boflavin were involved in producing 
symptoms of a so-called nutritional 
enteritis in pigs grown on Michigan 
farms. This form of enteritis in pigs 
as described by the Michigan workers 
was cured effectively by intraperi- 
toneal injections of the three B-vita- 
mins followed by B-vitamin supple- 
mentation in the feed. On the other 
hand, the Purdue veterinarians have 
failed to show any favorable response 
of B-vitamin supplementation or in- 
jection in pigs infected with trans- 
missible gastroenteritis. 

It seems apparent that the effi- 
ciency of vitamin protection and 
therapy in intestinal disorders is 
directly related to the type of enter- 
itis involved or described in pigs and 
that the three B-vitamins cannot be 
used indiscriminately as a panacea 
for all types of enteritis in pigs. Per- 
haps a safe assumption is that a well- 
nourished pig is less subject to vari- 
ous kinds of infection because of 
greater natural resistance built up 
by proper nutrition. The fact that 
some of our fastest growing pigs in 
the past summer experiments were 
mildly infested with worms supports 
the above assumption. 

During the past summer at the Pur- 
due Station, we conducted a pig study 
on the supplementary value of the 
above three B-vitamins in a dry lot 
ration composed of corn, Purdue sup- 
plement No. 5 which is a high quality 
mixture of meat, fish and plant pro- 
teins, vitamins A and D, and a Bu 
aureomycin feeding supplement. The 
pigs on the basal ration gained 1.76 
lb. per head daily on a feed require- 
ment of 386 Ib. per 100 Ib. gain. Add- 
ing 0.8 mg. riboflavin, 4.5 mg. calcium 
pantothenate, and 5 mg. niacin per 
Ib. to the above high quality natural 
ration including B.» and aureomycin 
increased the average daily gain to 
1.93 lb. (10% increase) and reduced 
the total feed requirement to 336 Ib. 
per 100 Ib. gain (13% decrease). Sin- 
gle additions of either riboflavin or 
calcium pantothenate to the above 
pig ration failed to improve growth 


and feed efficiency markedly. 

These results suggest a synergistic 
action between the three B-vitamins 
for maximum performance in dry lot. 
No deficiency symptoms or diarrhea 
were observed in any of the lots. 
These data indicate that even when 
pigs are fed the best combination of 


protein supplements in a grain ra- 
tion fortified with vitamins A and D, 
a B.-antibiotic supplement and min- 
erals, the addition of the three B-vi- 
tamins will exert a favorable effect 
on growth and feed efficiency. 

The use of antibiotics in the rations 
for a cow or sheep must be thorough- 
ly studied because of the possible 
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detrimental effects of the substances 
upon rumen bacteria which are so 
vital in ruminant nutrition. Balanc. 
ing a ration for the ruminant is es- 
sentially balancing the diet for the 
bacterial microorganisms in the fer- 
mentation vat, the paunch. 

A limited amount of research has 
been done on antibiotics in ruminant 
nutrition. The Oklahoma investigat- 
tors have shown that feeding 0.2 
gm. of aureomycin per steer daily 
produces a mild anorexia and diar- 
rhea, and reduces the digestibility of 
crude fiber 50% and of dry matter 
15% in a steer fattening ration. High- 
er levels of the antibiotic produced 
even greater ill effects on the ani- 
mals. The pronounced effect on di- 
gestibility of nutrients strongly sug- 
gests that the antibiotics inhibit the 
cellulytic microorganisms in the ru- 
men. Louisiana studies indicate that 
a B.»-auréomycin supplement to an 
all-plant protein ration for 14-week- 
old dairy calves stimulated their 
growth rate for about the first six 
weeks, after which the stimulatory 
effect seemed to wear off. 


In another trial, injection or oral 
feeding of Bu failed to stimulate the 
growth of well-managed dairy calves 
from 28 days to 126 days of age. How- 
ever, Kansas workers have shown 
greater gains and less scouring in 
dairy calves from birth to 42 days 
with feeding a 3 gm. capsule of B.- 
aureomycin supplement per 100 Ib. 
live weight daily. 

At the Texas Station, feeding 100 
mg. of aureomycin daily to lambs 
caused them to go off feed and to 
lose 0.16 Ib. daily. The bacterial 
counts on the rumen contents indi- 
cated that the aureomycin had de- 
stroyed certain strains of bacteria, 
thereby eliminating a normal com- 
petitive environment and permitting 
less desirable bacterial types to de- 


velop. The supplemented lambs also 
had shorter and weaker wool fibers. 
Penicillin and streptomycin additions 
to the lamb fattening ration produced 
similar unfavorable effects. 

At present it does not seem advis- 
able and sound to feed antibiotics to 


the ruminant animal. These sub- 
stances and vitamin B. may even- 
tually prove to be beneficial in the 
rations of young calves or lambs be- 
fore the rumen is fully developed. 
Nutrition of the Unborn Pig 
Extensive studies have been made 
in the U.S. to determine the factors 
responsible for high mortality loss 
in new-born pigs. A five-year study 
at Purdue University on 1,000 pigs 
that have died at or shortly after 
birth has revealed that the funda- 
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mental cause of their death was due 
to some nutritional deficiency during 
their fetal life. Recent swine research 
has shown that the life cycle of the 
pig can probably be divided into four 
critical nutritional periods: namely, 
pregestation, gestation, lactation and 
weaning to 75 lb. Pigs properly nour- 
ished in the first period reflect fa- 
vorably on the critical requirements 
and performance of the pigs in the 
subsequent nutritional periods. Care- 
ful consideration must be given to the 
storage and “carry-over” effects of 
the critical nutrients in sow nutri- 
tion if optimum nutrition of the pig 
and reduction of pig mortality are to 
be achieved. 

During the past five years, the Pur- 
due Station has studied various prac- 


tical swine rations to try to deter- 
mine factors required for optimum 


gestation-lactation performance in | 


swine. ‘Gilts fed on corn-soybean oil 


meal rations fortified with minerals | 


and vitamins A and D during the en- 
tire gestation period have in most 
cases raised only 50 to 60% of their 
pigs. Thé inclusion of 15% high qual- 
ity alfalfa meal in the above plant 
ration has in several tests increased 
the weaning percentage to 80 to 85%. 
However, in the 1949 experiment, 
gilts fed 15% alfalfa meal weaned 
only 49% of their pigs. 

Apparently, high percentages of al- 
falfa meal are not always dependable 
sources of all of the necessary fac- 
tors for the proper nutrition of the 
unborn pigs. Evidently we have been 
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unable thus far to take the pasture 
into the dry lot because in all cases 
gilts that have had free access to 
| alfalfa pasture during the winter 
have weaned a higher percentage of 
their pigs. Green growing legume pas- 
tures contain the essential factors 
for optimum gestation-lactation per- 
formance and, therefore, green pas- 
ture should be an integral part of the 
year-round feeding program for sows 
and gilts. 


Pregnant Sow Rations 


Within the past two years research 
men have strongly suggested the pos- 
sibility that B. and perhaps the anti- 
biotics are two of the nutritional fac- 
tors required for optimum perform- 
ance of pregnant gilts and sows. Re- 
cently we completed a study on vari- 
ous supplements of B» fed in a basal 
ration of corn, soybean oil meal, 15% 
alfalfa meal, minerals and vitamins 
A and D to pregnant gilts. Twenty- 
five per cent of the pigs born from 
the gilts on the basal ration died 
within the first three days, while 
similar gilts receiving 2 mg. of Bw 
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activity per 100 Ib. of basal ration 
lost only 10% of their pigs in the 
first three days. 

Combining vitamin E with By in 
a third treatment did not improve 
the results much over By alone. In 
the fourth treatment, the gilts fed 
2% condensed fish solubles farrowed 
smaller pigs but they possessed good 
livability as evidenced by a death 
less of only 10%, which is essentially 
the same as the losses in the By- 
supplemented lot. The gilts fed the 
basal ration weaned only about 56% 
of their pigs while the different sup- 
plemented lots weaned from 71 to 
77% of the pigs farrowed 

Vitamin By. appears to be one of 
the components of the APF complex 
which is essential for improving the 
livability of pigs. Missouri Station has 
also shown that the addition of 10 
meg. of B, per lb. to a basal plant 
protein ration plus the three synthetic 
B-vitamins for gilts in dry lot im- 
proved the weaning weights and 
weaning percentage of their pigs. 
However, this increased sow perform- 
ance from Bs» supplementation did 
not quite equal that from feeding 
fresh cut green rye as a supplement 
to the sow’s gestation ration, thus, 
indicating that fresh green feed con- 
tains nutritional: factors in addition 
to B, for optimum reproduction. 

Oklahoma workers have reported 
that B. plus aureomycin afforded con- 
siderable protection to sows and pigs 
exposed to an infectious type of en- 
teritis. Furthermore, the Hormel In- 
stitute has been able to produce 10- 
Ib. heavier pigs at weaning time by] 
feeding 2 grams of aureomycin per§ 
100 Ib. of creep ration to the suckling® 
pig and 0.5% B,-antibiotic feeding 
supplement to practical sow rations} 
during the latter part of gestation§ 
and through lactation 

The part of antibiotics in _— 
sow nutrition is very promising, but] 
it is my belief that the long-time 7 
fects of feeding these substances to} 
sows and gilts must be thoroughly 
studied before their true value in the 
ration can be fully ascertained 

In summarizing, it should be 
stressed that a balanced ration isi 
one that furnishes the essential pro-j 
teins, vitamins (both known and un-] 
known), minerals (major and minor 
elements) and energy (T.D.N.) in 
the proper proportions for maximum) 
growth and reproduction in livestock. 
In addition, animals must be fed an} 
adequate ration built around pasturey 
and green feeds throughout their fulll 
life cycle in order to obtain maxi- 
mum and efficient livestock produc- 
tion. Of equal importance in livestock 
production is proper attention to man- 
agement, breeding, sanitation and dis- 
ease control 
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HEN the Brooks feed mill 
staff came to work that 
morning, Alex Walker, the 


elderly but fast moving carpenter who 
sometimes did work for Joe, was wait- 
ing for them. His small truck was 
parked in front of the retail feed 


| 
| 
| 
| 


It Pays to Listen to Customers 


store, with a tarpaulin thrown over | 
| again I catch you fellows late. Two 


a small object in the back. 

Alex himself was pacing back and 
forth, smoking a clay pipe and shak- 
ing his head sadly. Now as he saw 
Milt, Pop and Smiley approaching, 
he took out a silver watch fastened 
to his overalls and looked at it. 


“Carnation Homestead Daisy Madcap” 


“Sufferin’ cats!” he exclaimed. “Once 


minutes after seven and no key in the 
lock yet. By the time you open the 
door, hang up your clothes, make a 
trip out back and a few other things, 
it will be ten minutes after seven. 
No wonder the country is goin’ to the 
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feed a cow, like the one pictured above, so 

that she gets everything she needs to pro- 

duce as much as 7 average cows, involves a 
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dogs. Fellows really waste time now- 
adays, especially you young squirts.” 

Milt Peters grinned. “So you are at 
it again, Alex,” he said. “Didn’t I 
tell you the last time you almost 
burst a blood vessel because we were 
late, it’s not how many hours you 
work—it’s what you sell when you 
work? With carpentering I'll admit 
it’s different. You can only saw so 
many two-by-fours an hour.” 

“Get out of the way and let me 
get to work,” Alex puffed, grabbing 
the covered object in the truck body 
in his arms and carrying it, tarpaulin 
and all, toward the door of the feed 
store. 

“What the heck you got there?” 
Milt said curiously, while the other 
employees filed into the mill. 

“Quit wastin’ any more of my time 
and Joe's,” Alex grunted, going 
through the door. “What the heck 
would happen to you birds if you had 
to work 10 to 12 hours a day, six 
days a week like I've been doin’ for 
years, and like the old-timers did 
back 20 and 30 years ago? You fel- 
lows just go through the motions. You 
make me sick.” 

Milt Peters chuckled and turned 
to Pop Henley. “Listen to the guy 
rave,” he said. “He wastes more en- 
ergy griping about how lazy other 
folks are so that he's all played out 
by noon. I'll bet he takes a nap every 
afternoon and goes to bed at 8 bells 
every night.” 

“Well, you'd be a lot better off if 
you'd go to bed earlier nights,” Pop 
admonished. “People can easily tell 
that you work in a feed mill.” 

“Why?” Milt asked innocently. 

“Because you've got bags under 
your eyes—oversize ones, too.” Pop 
grinned maliciously. 

Milt looked at him furiously but 
did nothing. Instead he walked for- 
ward into the mixing room where 
Alex Walker was already at work. 
The carpenter had thrown the tar- 
paulin off the object he had been 
carrying. It proved to be a white, 
painted box about a foot wide and a 
foot and a half in height and about 
8 in. deep. 

There was a slot at the top, and 
black letters on the front announced, 
“The Listening Post.” 

“Now what the deuce has Joe got 
that for?” Milt wondered aloud. 

Alex Walker lifted the wooden box 
and began nailing it to a supporting 
wooden post in the mixing depart- 
ment. “Get to work, get to work,” 
he moaned. “You don’t have to watch 
me. It must be close to 7:30 and you 
haven't done a tap of work yet.” 

“You don’t understand his philos- 
ophy of life,” Pop said a little rever- 
ently, turning to Milt. “Lots of the 
younger generation wouldn't even 


fathom it. Alex is one of a vanishing 
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breed. He and his kind want to give 
a good day’s work for a good day’s 
pay. They won't accept pay for any- 
thing short of equal value.” 

“They won't?” Milt said. “Are they 
nuts? Why work full speed all the 
time? Why not take time to think 
once in a while?” 

By this time Alex Walker had fin- 
ished attaching the “Listening Post” 


box’to the pillar. Mumbling to him- 
self, he gathered up the tarpaulin and 
started walking rapidly toward the 
door. Once he looked at his watch, 
shook his head violently, and then 
was gone. 

“He's a driver,” Pop said. “He 
drives himself day after day to get 
more work done, That guy never 
waits for the whistle to blow.” 
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“Yeah, and he'll drive himself to 


the grave,’ Milt commented sourly. 
“Me, I like to take things slower, en- 
joy the flavor. Like steaks and red- 
heads!” 

At this moment Joe Brooks entered 
the feed mill. He saw the box which 
Alex Walker had nailed to the pillar. 
“Say, it looks swell,” he said enthus- 
iastically. “Alex did a good job.” 

“What's it for, Joe?” asked Milt. 
“We're all curious.” 

The brown haired feed dealer 
laughed. “It’s mostly for you boys,” 
he said. “I’m tacking a pencil and 
notebook on the sides. When you hear 
a farmer make a remark about some- 
thing he likes or needs, or how he 
does things, make a short note and 
toss it into the box. And if a custom- 
er asks about that box, tell him if 
he has a suggestion for service or 
products to drop a note in there, too. 
Out here in the mixing room you hear 
a lot of talk, some of which is valu- 
able to the conduct of this business. 
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Ordinarily you don’t think to record 
parts of it and put it away for future 
reference. This box should help re- 
mind you.” 

“Why not call it a suggestion box?” 
Butterball Barlow asked. 

Joe shook his head. “No, it’s more 
than that,” he said. “It’s a listening 
post. It will remind all of us to lis- 
ten to what customers say and want. 
Always listen—never fall asleep men- 
tally, or saleswise.” 

“He sounds like Alex—almost,” 
Milt said with a grin. 

“Maybe Alex gave him the idea,” 
Pop said. “Who knows?” 

“That's it,” Joe winked. “Who 
knows? Anyway, it should help me 
get some ideas to run this business 
more efficiently.” 

(To Be Continued) 


CCC Extends Loan 
Program for Farm 


Storage Facilities 


WASHINGTON—Extension of the 
Commodity Credit Corp. program 
providing loans to farmers to finance 
the construction or purchase of new 
farm storage facilities for grains and 
certain other storable crops has been 
announced today by Charles F. Bran- 
nan, secretary of agriculture. The 
original loan program, initiated in 
June 1949 and scheduled to expire 
June 30, 1951, has been extended 
through June 30, 1952. 

As of April 30, 1951, loans total- 
ing ‘approximately $23,400,000 had 
been approved for farm storage struc- 
tures having an aggregate capacity 
of over 85 million bushels. 

The secretary said the program will 
serve to increase farm storage space 
and ease the pressure on transporta- 
tion facilities and to do so with a 
minimum use of critical materials. 

“The Department of Agriculture,” 
the secretary said, “has recommended 
increased production of several im- 
portant crops this year. To take care 
of the planned reserves without put- 
ting undue strain on our commercial 
storage and transportation facilities, 
we need to expand farm storage 
capacity in many areas.” 

The farm storage facility loan pro- 
gram is available to producers of 
wheat, corn, oats, barley, grain sor- 
ghums, rye, soybeans, cottonseed, 
flaxseed and other commodities. Loans 
are made up to 85% of the cost of 
the structure. 
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U.S. Farm Groups 
Prepare for Mexico 


City Conference 


WASHINGTON—Top officials of 
the four major U.S. farm organiza- 
tions will represent American farmers 
at the fifth annual conference of the 
International Federation of Agricul- 
tural Producers at Mexico City, May 
29-June 8, when matters of signifi- 
cance to farmers in all parts of the 
world wili be discussed. 

Organized at London in 1946, the 
IFAP is a federation of non-govern- 
ment farm organizations of 27 na- 
tions dedicated to the principle that 
farmers can solve most of their prob- 
lems on their own initiative by work- 
ing together. American members are: 
the American Farm Bureau Federa- 
tion, the National Grange, the Na- 
tional Farmers Union, and the Na- 
tional Council of Farmer Coopera- 
tives. H. H. Hannam, Ottawa, Can- 
ada, president and managing director 
of the Canadian Federation of Agri- 
culture, is president of IFAP. 

Andrew Cairns, secretary general, 
listed six important questions to be 
taken up during the Mexico City 
conference as follows: (1) national 
and international allocation of agri- 
cultural and non-agricultural com- 
modities; (2) technical assistance 
programs; (3) efforts of the IFAP to 
encourage world trade in agricultural 
products; (4) land tenure in under- 
developed areas; (5) consideration of 
price and wage controls; (6) inter- 
national interchange of agricultural 
workers. 

President Aleman of Mexico is 
scheduled to welcome the delegates 
at the opening plenary session May 
29, at which time Mexico's secre- 
tary of agriculture, Nazario Ortiz, 
and IFAP President Hannam also will 
address the group. Plenary sessions 
also are set for May 30 and for 
June 7-8, All meetings will be held 
in Mexico City’s Palace of Fine 
Arts. 

Most vital work of the conference 
will be done by three important sub- 
groups—the policy committee, the 
committee on constitution and mem- 
bership, and the subcommittee on 
agricultural cooperation and rural 
welfare. As in the past, members of 
the U.S. delegation will be represent- 
ed on each of these bodies. 

Prior to the conference, delegates 
and their wives have been invited to 
be guests of the National Association 
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of Harvesters, IFAP’s Mexican mem- 
ber organization, during two 7-day 
tours—one into the cotton, wheat and 
general farming areas, and the other 
into the tropical and subtropical fruit 
and vegetable sections. 

Heading delegations of their re- 
spective farm organizations will be: 
Allan B. Kline, Chicago, IIL, presi- 
dent of the American Farm Bureau 
Federation; Herschel D. Newsom, 
Washington, D.C., master of the Na- 
tional Grange; James G. Patton, Den- 
ver, Colo., president of the National 
Farmers Union; and D. W. Brooks, 
Atlanta, Ga., president of the Na- 
tional Council of Farmer Coopera- 
tives. 


PIG CO-OP ESTABLISHED 

WINNIPEG — Manitoba's second 
cooperative Pig Farrowing Center is 
now operating at Arborg, some 80 
miles north of here between Lake 
Winnipeg and Lake Manitoba. Initial- 
ly, only bona-fide members in the Ar- 
borg area will be eligible to purchase 
weanling pigs. 
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Pacal Hammers are made of 
special alloy steel to individual 
specifications. They wear down 
uniformly and form a concave 
cutting edge. This cup-like 
striking end makes for more 
thorough crushing and grind- 
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FEED MANUFACTURER: 


You of course want to know about 
post nutritional research. You are 
specialty interested in having this vost 
mass of technical information screened 
and interpreted in terms of proc- 
tical feed building. You also would 
like to know about proboble future 
developments—how you con antici- 
pote, and profit, from them . . . Each 
of these subjects is covered in con- 
cise detoil in “Frontiers in Nutrition," 
@ new book which hos aroused inter- 
national interest. 


owes 
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scientific feed building. Some of the 
Gre contrary to curren! proctices 
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long, ‘successful experience in helping 7 

solve feed formulo problems. 
"Frontiers in Nutrition” will oppea! 

especially to feed manvfocturers who 

wish to think for themselves rather thon 

blindly follow the crowd, and who want 

to avoid being stompeded by ill-odvised 

claims made regarding individual feed 

ingredients or factors 4 
“A real contribution to the feeding 

industry,” is typical of many comments 

from conservative authorities obout the 
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ovr compliments. 
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The Importance of Livestock 
in Our Standards of Living 


is an old saying that 
“there is nothing new under 
the sun.” In literal terms this 


means that since the days of creation 
everything has been here, but very 
often it has taken the human race 
a long time to uncover things which 
we can use for our material benefit. 

In my discussion I am going to 
call your attention to a few things 
which determine our economic wel- 
fare. Certain fundamental laws of 


By CARL H. WILKEN 


exchange and production have always 
existed. Too often, however, we have 
failed to recognize these basic fac- 
tors and our progress and economic 
welfare have suffered unnecessarily. 

The record of our economy is full 
of “booms and busts” and many of 
our economists have come to the 
conclusion that they are a necessary 
evil. They are not necessary and the 
so-called depressions were due to our, 
failure to recognize the basic laws of* 
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ON ALL 5 BROWNING TURKEY FARMS in Win- 
chester, Ky., Broad Breasted Bronze Turkeys are 
fed a planned diet of Blue Ribbon Special. Feed- 
ing of Blue Ribbon starts in the brooder stage and 
continues for 5 months. Fall finds the Browning 
Pure-bred back on Blue Ribbon getting a quick and 


red turkey 


largest 


farm uses 


Ithier, heavier 
able turkeys 


exchange which require that differ- 
ent segments of our economy must 
have an equitable value placed upon 
their production if trade is to con- 
tinue without interruption. 

The producer in our economy is al- 
so the consumer. The expenditures 
of one group become the income of 
another. The income of each individu- 
al is his ration or share of the in- 
come created by our annual cycle of 
production. The per man production 
is the supply of goods and the income 
paid out in production represents the 
demand. 

If our price level for production is 
too low we have a depression. If we 
permit prices to go too high in ratio 
to goods produced the income or de- 
mand exceeds the amount of goods 
and we have inflation. 

The problem of price stability or 
a constant buying power of dollar 
earnings is with us all the time. In 
peacetime we need price supports to 


RANGE VIEW ON THE 
BROWNING TURKEY FARM 


GREATER GRAIN INTAKE! Blue Ribbon builds ap- 
petites, thus producing turkeys above average 

health, weight and amount of white meat. This is 
the main reason for Blue Ribbon’s use on the 
Browning farm. Other important reasons are in- 
creased egg hatchability, and disease protection. 
Normal diet is 1 part Blue Ribbon and 9 parts 
grain, machine mixed. Turkeys with Coccidiosis and 


other diseases are fed a special Blue Ribbon diet. 


TO INCREASE profitable poundage, egg hatchability and to lower 
mortality order Blue Ribbon Special. It’s carefully compounded 
to give your stock the vitamins and minerals necessary for 
healthy, profitable growth. 3 types available. FORTIFIED PIG 
BUTTERMILK with vitamins D&G, FORTIFIED CHICK 
BUTTERMILK with vitamins D&G and BLUE RIBBON SPE- 
CIAL for general feeding. 
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write for 
PRICES 


prevent a depression and in times of 
war when we are using more than the 
normal supplies of heavy manufac- 
tures we need price ceilings to pre- 
vent higher prices or inflation. 


“Natural Resources 

The foundation for all our produc- 
tion is our natural resources. In the 
U.S. we have about 3 million square 
miles of landed area. This area con- 
tains the soil from which, with the 
aid of nature, we produce the human 
food and the various feed crops util- 
ized as livestock feed. The soil also 
contains the mineral deposits, which 
combined with the raw materials pro- 
duced by our agricultural industry, 
represent the foundation upon which 
our American system has been built. 

Economics in simple terms is the 
application of labor to our natural 
resources of raw materials. As the 
charge for labor is added to the ini- 
tial value of the raw material in its 
movement from the producer to the 


EDITOR'S NOTE: The accompany- 
ing article is a very provocative one. 
Probably not everyone would be will- 
ing to accept all of the author’s points 
without debate. Mr. Wilken’s premise 
is an unusual and interesting one, 
and he makes a good case for it. We 
believe that readers of Feedstuffs 
will find it thought-provoking. The 
author is an economic analyst, and 
the article is the text of an address 
he made recently before the Animal 
Health Institute. 


consumer we have a pyramiding of 
value out to the retail level in the 
price of commodities. 

It is very important that we start 
our thinking with raw materials, the 
first step in our production cycle. 
Otherwise we may become confused 
as to just where our economy has its 
beginning. 

Agricultural Raw Materials 

Our agricultural raw materials are 
the gear wheel of our economy be- 
cause they represent about 70% of 
all the raw materials used in pro- 
ducing goods for sale at our retail 
markets. Five items—food, beverage, 
tobacco, shoes and clothing represent 
an almost constant 70% of the value 
of all goods sold at retail each year. 
This percentage is a practical con- 
stant and has been for 25 years re- 
gardless of price or income levels. 

To produce these raw materials 
we have available 1,120 million acres 
of land almost equally divided be- 
tween unimproved and improved farm 
land. The output of the 560 million 
acres of unimproved farm land is 
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A highly important component 
in poultry feed mixtures, 


ADA MONTANA CONFERENCE—Research sponsored by the American 
Dehydrators Assn. was reviewed recently during an ADA-sponsored round 
table discussion and dinner in Bozeman, Mont. Attending were personnel 
from Montana State College and Experiment Station. About 3,000 breeding 
ewes are on experiment with dehydrated alfalfa at the Montana station. 
Shown above at the session are, back row, Alva E. Flower, swine department; 
Dr. William H. Burkitt, nutrition; Lloyd 8S. Larson, executive secretary, ADA; 
LeRoy Van Horn, sheep department, and James Drummond, superintendent 
of the wool laboratory. Front row are C. J. Hanson, manager, Misco Mills, 
Bozeman; Fred Willson, head of the animal industry and range depart- 
ment, and Clyde McKee, dean of agriculture and director of the experiment 


Tecmangam provides 
a completely available and 
readily assimilated source of 


manganese sulfate 


station. 


grass which is gathered ind proc- 
essed by our livestock. Of the bal- 
ance, 195 million acres are in perma- 
nent or rotating pasture to main- 
tain our soil fertility. Another 73 mil- 
lion acres are in hay and 144 million 
acres in feed grains, 85% of which is 
consumed and processed by livestock. 

With a population of 150 million 
people, we have a normal labor force 
of about 62 million. This labor force 
is engaged in producing goods from 
our basic raw materials and perform- 
ing such other services as we re- 
quire in operating the U.S. as a pro- 
ductive unit. 

Too often, as I have pointed out, 


we fail to recognize the beginning of 
our economy. Nature has given us a 
natural labor force and a processing 
plant in our numbers of livestock. 
At the present time we have roughly 
240 million animal units or a labor 
force in number almost four times 
as large as our human labor force. 

Each animal is working 24 hours 
a day without a wage or without a 
strike, gathering the grass on our 
pasturage and processing the feed 
grains. These products such as meat, 
eggs, milk, wool, etc., are produced 
prior to their entry into our economy. 

Our livestock labor force gathers 
and processes the output of over 80% 
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is necessary for proper chick development 
during the growing period and promotes 
better hatchability of eggs, better egg em- 
bryos and stronger egg shells, during the 
laying season. 
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of all the farm land in the U.S. Let 
me repeat this. As a factory our 
livestock processes more tonnage of 
raw materials than all our factories 
and all of our human labor added 
together. 

After a little thought in regard to 
these important facts, I think you 
will all agree that it is very impor- 
tant to protect the health of this large 
labor force in our livestock industry. 
Indirectly, the Animal Health Insti- 
tute is one of the most important 
factors in our productive effort and 
the American public must be made 
to realize that the health of our live- 
stock determines the kind of food 
which is so badly needed to maintain 
a healthy and vigorous human labor 
force. 

National Income 

I have pointed out that economics 
is nothing more than the application 
of labor to raw materials. Our eco- 
nomic confusion can be traced to the 
theories which have been injected 
into economic discussions. Most of 
these theories have no foundation of 
fact. As a result many of our econo- 
mists are as confused as the general 
public. I have heard it said that “if 
all the economists were laid end to 
end they would never reach a con- 
clusion.” 

In spite of all this confusion our 
economy remains a simple process of 
arithmetic with its accurate additior 
and mu'tiplication of units of goods 
times the price per unit. Our nation- 
al income is the total of all the in- 
come from raw materials, plus the 
cost of labor added to these raw ma- 
terials as they are taken through our 
economic cycle from producer to con- 
sumer. 

In our economy at the present time 
about one seventh of our labor force 
is engaged in producing farm prod- 
ucts and about six sevenths in other 
lines of work. Nature has decreed 
that the human being must eat food 
to sustain life and human energy. 
Therefore the six sevenths of our 
labor force must depend upon the 


farm worker to produce the raw ma- 
terials used in our economy to make 
food products. 

As a matter of simple equity the 
nonagricultural workers should pay 
for their. food by producing some 
other kind of goods or performing 
some service having a comparable 
dollar value. This brings up the mat- 
ter of parity prices for agricultural 
products. 

The parity equation is not a theor- 
etical price. In business terms, par- 
ity prices are the cost of production 
plus the average profit that deter- 
mines the price of the goods that the 
farmer trades for in the market 
place. If the rest of society wishes to 
double its income in terms of dollars 
then the farm income must also be 
doubled if economic balance is to be 
maintained. 

The parity equation is very accur- 
ate, and the record of our economy 
proves that there has never been a 
serious depression or unemployment 
when farm prices were at parity or 
above. It also proves that when 
farm prices drop to 10% below par- 
ity we have 10% unemployment and 
lose approximately 10% of our na- 
tional income. Stated in another way, 
if society underpays the producers of 
farm raw materials, then society 
must take an equal loss in direct 
proportion. 

For example, if the public wants to 
buy round steak at 45¢ Ib. instead of 
90¢, then the average income of all 
must be reduced 50%. The Socialistic 
theories, of course, promise cheap 
food and high wages and low operat- 
ing margins for the businessman. 
But, facts will not permit it. About 
10 million workers are engaged in 
wholesale and retail trade channels. 
Their wages must be obtained from 
the operating margins. To cut down 
this margin means that the 10 million 
must take a cut in wages. This also 
creates an unbalanced trading rela- 
tionship and slows up our economy. 

I can illustrate in a very definite 
manner the ratio between gross farm 
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income and total national income. 
For the past 25 years each $1 of 
gross farm income has generated the 
buying force for a national income 
of $7. Using the multiplication table 
this means that if we short change 
the farmer $1 billion on his produc- 
tion we lose seven times that amount 
or $7 billion of national income. 

To illustrate, in 1948 farm prices 
started to drop and we permitted the 
gross farm income to drop off about 
$3 billion. In the last quarter of 1948 
our national income was running at 
a rate of $234 billion a year. In the 
last quarter of 1949 it was running 
at a rate of $214 billion or $20 billion 
less than in 1948. The loss of $20 
billion was in approximate ratio to 
the seven times turn of gross farm 
income that I mentioned. 

There was no drop in hourly wages, 
in transportation rates, in taxes or 
any other cost factor, but we took 
the loss. Briefly here is the reason. 
In our rural territory, towns of 2,500 
and the surrounding area make up 
43% of our population. With the farm 
income pushed back, the buying pow- 
er of this 43% of our populatipn was 
reduced in proportion and our whole 
economy had to slow up to that ex- 
tent. In January, 1950, farm prices 
were at 94% of parity and we had 
6% of our labor force unemployed. 

After July 1, 1949, farm prices 
started to recover and so did the 
national income. In the last quarter 
of 1950 the national income was run- 
ning at a rate of $254 billion or $40 
billion higher than the last quarter 
of 1949 

National Income Up 

The public was quite happy when 
farm prices dropped because it didn*‘t 
realize that the national income or 
their own income would eventually 
have to fall to a level with farm 
prices. In like manner the public is 
now howling about the high price of 
food, not realizing that higher prices 
have increased the national income 
$40 billion. The real facts are that 
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the cost of living on a real basis or 
the amount of goods received for an 
hour of work does not change be- 
cause of price over any two-year pe- 
riod. The only way to increase the 
standard of living or the amount of 
goods received for an hour of work 
is to increase the per man production. 

On this basis I find that the total 
production of the U.S. since 1929 has 
increased about 76%. This increase 
was produced with a labor force 
about 30% higher than in 1929. In 
other words each worker in 1950 was 
producing 35% more goods and serv- 
ices per man and was enjoying a 
standard of living 35% above that of 
1929. 

The percentage of national income 
spent for food remains almost a con- 
stant and was about 22.5% of the na- 
tional income of 1929 or approxi- 
mately $20 billion as compared to 
22.5% in 1950 or a total of $52.4 
billion. The cost in percentage of na- 
tional income was almost exactly the 
same in both years but as I have 
pointed out the average worker con- 
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your convenience, warehouse stocks are maintained at strategic 
locations throughout the country. 


For further information, write 
Vitamin Division 
E. F. DREW & CO., INC. 
BOONTON, NEW JERSEY 


Hew York Office: 15 East 25th St. + Chicage + Bestes 
Philadelphia + Greeevilie, + Montreal, Canads 
Rie de lansire, Brazil + Aires, Argestinn 
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A. Magnuson 


EWING DISTRIBUTOR — The Ray 
Ewing Co. has announced the ap- 
pointment of the V. A. Magnuson 
Sales Co. as distributor of Ray Ew- 
ing products in Iowa. The Magnuson 
firm has offices in Des Moines. Mr. 
Magnuson formerly was associated 
with the Blomfield-Swanson Broker- 
age, Minneapolis. 


sumed or earned 35% more goods 
for his family in 1950 than he did in 
1929. 

Summing it all up, in 1950 we had 
the highest standard of living in his- 
tory but with the price changes, we 
used $2.70 of income in buying goods 
for each $1 used in 1929. 

Our confusion is due to our failure 
to obtain the facts which would bring 
about a transition of thought from 
1939 up to the present. The price of 
all goods since 1939 up to the pres- 
ent has advanced 138%. The total 
national income since 1939 has in- 
creased from $72.5 billion to a level 
of $260 billion at the present time. 
This represents an increase of 258%. 

Coming back to livestock, the pub- 
lic spends about 5.7% of its dispos- 
able income, or income after taxes, 
for meat. During 1950 our meat pro- 
duction increased 2.4% as compared 
to a national income increase of 
18.7%. This rapid increase in buying 
power is responsible for the price of 
meat at the present time. Meat will 
remain high until our production 
catches up with the increased buying 
power resulting from an increase in 
the national income. 

Livestock, dairy and poultry prod- 
ucts represent about 55% of the 
cash value of all farm products pro- 
duced. With the seven times trade 
turn of gross farm income this means 
that these products are the source 
of about 55% of the income of every 
segment in our economy, including 
your own. 

Therefore, in protecting the health 
of livestock you are protecting the 
source of not only 55% of all farm 
raw materials but you are also pro- 


SAVE MONEY 
SEA-COLL 


tecting the source of 55% of the 
national income. 

The mass public is very much wor- 
ried about the future of our nation. 
In this connection I want to make a 
positive statement. If we can increase 
our farm production in ratio to our 
population and maintain farm prices 
at parity, we have nothing to fear. 
If we don’t our economy will collapse. 

To illustrate, in 1933 the U.S. took 
a loss of $48 billion in national in- 
come and, of course, we had a de- 
pression. In the same way, if farm 
prices which now prevail are permit- 
ted to drop 50% we will lose 50% 
of our national income. Is it going to 
happen? I don’t know because I am 
not running the U.S. If the public 
can be made to realize that we can 
gain nothing by reducing farm prices 
below parity.and insist that parity 
prices be maintained we will have a 
continuation of prosperity. 

If a misinformed public, however, 
insists on low priced food, fundamen- 
tal laws of exchange will force the 
nation to have a depressiofi and loss 


of income in direct proportion to the 
lower priced food. 

There is an old saying that “the 
proof is in the pudding” and the ac- 
tual result of my analysis can be 
illustrated in the case of meat. In 
1939 the per capita consumption of 
meat was 132.8 Ib. In 1950 it was 
146 lb. per capita. How can anyone 
say that the real cost of living in 
1950 was higher than in 1939 when 
the facts prove that we consumed 
13.2 lb. more of meat per capita? In 
the same way the record proves that 
we had a greater consumption of all 
goods. Prices were higher, but the 
real cost of living was lower than 
any peace-time year in history. 

I believe that if you will just stop 


to think a moment you will agree 
that everyone is enjoying a much 
higher standard of living than in 
1939 when we had 9 million people 
out of work. 


Depend on Livestock 


As businessmen you deal directly 
with all groups. First of all you are 
interested in your own business. Your 
income depends upon the livestock in- 
dustry. Good prices for livestock 
mean increases in production and in 
turn a larger use of the products 
which your group produces to protect 
the animal health. 

But, of equal importance you are 
part of the U.S. and deeply interested 
in our American system. Whether 
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that system survives or not will de- 
pend primarily on the production of 
livestock and the price that society 
pays for the output of this large 
labor force and factory which na- 
ture has given to us as the primary 
source of food and income. 

Nation after nation has gone into 
decay because it did not protect its 
agricultural economy. As a nation we 
have reached the highest peak ever 
attained by the human race. 

We are in danger at the present 
time. Conflicting ideologies such as 
Socialism and Communism are con- 
fusing the world. Even in our own 
nation, similar theories are under- 
mining our American system. In fact 
the confusion in regard to the high 


cost of living in my opinion is a 
far ater threat to our form of 
life than Russian Communism. 

For example, should the mass pub- 
lic adopt Socialism as the way to 
obtain cheap food, it would destroy 
our standard of living. Socialism has 
as its basic concept cheap goods. 
Cheap goods mean cheap incomes and 
a low standard of living. 

It is impossible to have low prices 
and high income, high wages and 
cheap food. The record is clear in our 
own nation. You owe it to yourselves 
as businessmen to take the lead in 
pointing out this simple conclusion. 
The U.S. has reached its high stand- 
ard of living because we have be- 
lieved in good wages, recognizing that 
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the wage earner is also a consumer. 
Second, you must realize and must 
make others realize that the laws in 
regard to parity prices for agricul- 
ture are the only protection we have 
against an economic collapse. 

A third step which you as business- 
men have a right and duty to point 
out is that industry is entitled to and 
must have a fair operating margin. 

The record of our economy proves 
that good wages, parity prices for 
agriculture and a fair operating mar- 
gin for industry are not only possi- 
ble but a necessity in operating a 
sound economy. 

I want to point out once again 
that in our economy each $1 of gross 
farm income generates $7 of national 
income. If you hear of anyone who 
advocates less than parity for agri- 
culture, please remind him that he is 
advocating a reduction in our em- 
ployment and national income. 

The human race for generations 
has suffered hunger and lack of prog- 
ress as the result of too low a price 
level for farm ucts, the source 
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of our income and that of the world 
as a whole. Let us not make the same 
mitstake in our search for the mirage 
held out—a low cost of living and 
cheap meat. Let us remember that 
our national income and our standard 
of living depends upon two principal 
factors, the production of meat and 
the price we pay for it 


Two Panels Named 
to Pick Champions 
at C-of-T Finals 


NEW YORK—Two panels of the 
nation’s top poultry authorities will 
serve as judges in the 1951 National 
Chicken-of-Tomorrow Contest finals 
to be held at the University of Ar- 
kansas, Fayetteville, June 11-16, the 
Chicken-of-Tomorrow Committee re- 
ports. 

The relative merits of 40 lots of 
the nation’s best meat-type birds, 
evaluated both alive and dressed, will 
determine how $7,000 in awards pro- 
vided by the Great Atlantic & Pacific 
Tea Co., contest sponsor, will be 
divided. The list of judges follows: 

For live poultry: Prof. R. M. Smith, 
poultry department, University of 
Arkansas, Fayetteville; W. S. Pol- 
lard, ‘state extension poultryman, 
University of Arkansas, Little Rock; 
Melvin Buster, chief, marketing 
service division, U.S. Department of 
Agriculture, Washington; H. L. Shra- 
der, senior extension -poultry hus- 
bandman, USDA, Washington; Dr. R, 
George Jaap, professor of poult 
husbandry, Ohio State Universit 
Columbus, and Prof. R. B. Thom 
son, head of the poultry departmen’ 
A. & M. College, Stillwater. 

For dressed poultry: Vic Pring 
Rockingham Poultry Co., Broadwa 
Va.; Don Snyder, C. A. Swanson C 
Fayetteville; Ralph C. Calley, Thora 
dike & Gerrish, Boston; John A. He 
mann, regional supervisor, poultry i 
spection and grading service, USD 
Dallas; Lester Kilpatrick, regio 
supervisor, poultry inspection a 
grading service, USDA, New Yor 
Prof. Paul H. Margolf, Pennsylva 
State College, State College, P 
W. D. Termohien, chief, poult 
branch, USDA, Washington; J. 
Perry, Seymour Packing Co., Tope’ 
Kansas, and Will F. Priebe, Priebe 
Sons, Inc., Chicago. 

The 40 contest entries of 400 bi 
each are being raised under identi 
conditions on the University of 
kansas campus. Points will be giv 
on the egg production record of 
parent flocks and on hatchabili 
mortality, feathering and feed con- 
version ratio. 

The scoring of dressed birds will 
be on such factors as skin texture, 
plumpness of breast and drumsticks 
and overall body shape and weight. 

The awards will be presented June 


| 15 as the climax to the week of 


festivities expected to attract 20,000 


BUILDING ELEVATOR 
GIRARD, KANSAS—Work has be- 
gun on the erection of a 200,000-bu. 
grain elevator for the Producers Co- 
operative Assn. The elevator will re- 


| place the one destroyed by fire sev- 
| eral weeks ago. The structure will 


include six tanks 130 ft. high, 23 bins 
and modern equipment. A feed plant 
will be erected on the site of the old 


| mill. 
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Condition of Early Spring Lambs _ 
Generally Favorable, BAE Reports 


WASHINGTON—tThe condition of 
early spring lambs was generally fa- 
vorable May 1 despite cool weather 
during most of April and slow growth 
of pastures and ranges in many sec- 
tions, the Bureau of Agricultural 
Economics has reported. 

In California early maturity and 
good quality of the feed were respon- 
sible for early lambs being in good 
weight and finish. In Texas moisture 


was delayed. In the Pacific Northwest 
dry weather in April delayed the 
growth of pastures, and early lambs 
made slow progress. Pasture develop- 
ment was late in the southeastern 
states where the condition of early 
lambs was slightly below average. In 
many areas larger numbers of ewe 
lambs are being kept for breeding 
than in recent years. 

The weather during April in most 


and feed conditions continued only | producing areas caused slow develop- 


fair, and the development of lambs 


ment of pasture and range feed. In 
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the southeastern states the weather 
continued wet and cold so that pas- 
tures did not develop and supplement- 
al feeding continued. In TeXas drouth 
persisted. In the Pacific Northwest 
rainfall was lacking during most of 
April, although pastures and lambs 
both responded quickly to the im- 
proved conditions following rains dur- 
ing the last week of April. In Cali- 
fornia the dry weather of March con- 
tinued into April, maturing pasture 
feed early in many areas. 

Conditions in the early lambing 
states about May 1 are reported as 
follows: 

California: The early spring lamb 
crop is being marketed rapidly with 
weights and finish better than aver- 
age. Dry weather beginning in early 
March matured pastures and speeded 
up marketings. Rains the last of April 
benefited the intermediate and late 
range areas. Eastbound shipments up 
to May 1 were considerably greater 
than last year. 

Arizona: Practically all of the early 
lambs have been marketed. They were 


Not All Pioneers Wore Coonskin Caps 


More than 20 years ago Sea Board specialists pioneered mineral supplementation 
for animal feeds. They, too, contributed to the philosophy of American thrift, of 
provision for the future. Today, Sea Board is the East’s largest manufacturer of min- 
eral feeds . . . and has maintained its prized position of leadership by giving feed 
dealers the most in value, year in, year out. 
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Write, wire or phone for advice and information about Sea Board’s plan to help you sell more 
and better feeds. Hundreds of eastern feed dealers profit by our production economy and intensive 
research, Let the Sea Board representative in your district tell you how. 


SEA BOARD Supply Company 
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PHILADELPHIA 46, 
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in good finish when shipped, although 
pastures had deteriorated toward the 
end of the season. 


Texas: Marketing of spring lambs — 


has developed slowly with the volume 
at Ft. Worth much below a year ago. 
Sales of yearlings have also been con- 
siderably below last year. Cool weath- 
er has delayed shearing and pastures 
have been too poor to put a good fin- 
ish on lambs and yearlings before 
marketing. 


Development Retarded 


Southeastern states: Cool, wet 
weather which prevailed for the first 
three weeks retarded the development 
of the early lambs. Their condition on 
May 1 was slightly lower than a 
year ago, although above average. 

Tennessee: Weather during April 
was favorable for the growth of pas- 
tures and early lambs. However, the 
development of the lamb crop is about 
two weeks later than usual because 
of the cold winter and poor early 
spring pastures. Marketings until 
May were slow. 

Kentucky: Pasture growth was late 
over the whole state, but May 1 it 
was making rapid improvement owing 
to warmer weather. The best growth 
was reported in the western and north 
central counties. The weather during 
the first three weeks of April was 
cool, wet and rather unfavorable for 
pasturing lambs. Feed supplies were 
generally ample. 

Virginia: Pasture growth was held 
back by the cool, wet weather in 
April, but lambs made good progress. 

Missouri: Early lambs were report- 
ed in good condition. Pastures were 
slow in developing and by May 1 
only a few lambs were on green feed. 

Northwestern states: In the Pacific 
Northwest, dry weather during most 
of April retarded the growth of pas- 
tures and ranges. Lambs generally 
are in good condition, although de- 
velopment has been somewhat slow. 

Idaho: Rains during the last of 
April greatly improved pastures and 
ranges. Prior to these rains, many 
areas were extremely dry. On May 1 
feed prospects were good and lambs 
were developing well. 

Washington: Early lambs were in 
good condition May 1 but developing 
slower than usual. The cold weather 
in March, and dry weather in April 
delayed the growth of grass. 

Oregon: The growth of grass was 
delayed during April since little rain 
fell until the last week of the month. 
Development of early lambs has been 
favorable, although retarded during 
April because of poor range feed. 
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Attractive Packaging Can Sell 


Dress Up the Merchandise Wrapper, 
Then Let It Be Your Salesman 
By James Acker 


HE average customer today is 

intrigued by good packaging. 

He seems to think that if the 
packaging is attractive the value of 
the goods inside is good, too. 

The feed industry has an excellent 
example of good packaging in its own 
ranks. The print bags which farm 
women prize for dresses and dish- 
towels have increased sales of some 
products. 

Here is another example of what 
good and handy packaging can do. 
A wholesale grocer told me recently 
that his sales of spices had increased 
tremendously since he adopted better 
packaging. Formerly he had issued 
5 lb. of spices in paper bags, hand 
stamped for identification. These bags 
standing on hotel and restaurant 
storeroom shelves were awkward to 
place and to use and spices were often 
tipped and spilled from them. Sales 
gradually dropped, until the whole- 
sale grocer repackaged his spices in 
metal containers with a screw-on top. 

Sales began to rise, because these 
new containers were sturdy, easily 
identified and fit nicely and securely 
on most shelves. The cover could be 
screwed on and off very easily. There 
was practically no product loss from 
spilling and if the container fell off 
a shelf by accident, it would rarely 
break as did the paper containers. 

This experiment taught the whole- 
saler a lesson, and he is now looking 
over his entire line, studying methods 
of better packaging. 


Cat and Dog Merchandise 

For the feed dealer who has a lot 
of cat and dog merchandise which 
he would like to move off his shelves, 
the packaging idea can also apply. 
He can put one, two or three cat and 
dog items into a paper bag, label it 
grab bag and offer it to farmers for 
50¢, 75¢ or even $1 or more. 

The farmer cannot look into the 
bag. If he wants it he must buy it at 
the price and take what he gets. This 
sort of merchandising appeals to 
many buyers. Of course, you've got 
to give value for money received. 

To make the grab bag sale go over 
better, a dealer can also offer coffee 
and doughnuts to every person who 
buys one of these grab bags. This 
adds an air of joviality to the whole 
proceeding which many customers 
like, especially if the sale is staged 
during the winter months. 

There are some feed dealers who 
pre-package chicken and other feeds 
in lots smaller than 100 Ib. This pack- 
aging is done by employees in spare 
time, so that when small lot buyers 
come, the operation does not take 
too much time from other selling. 
This has proved to be a customer 
service which is deeply appreciated. 
Some alert dealers put advertising 
pamphlets and booklets into pre- 
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packaged goods, and thus are able to 
promote extra sales. 

If you look over your stock of mer- 
chandise, you will find that some of 
it is attractively packaged and other 
done up in an average manner. Se- 
lect the well packaged goods for 
prominent seasonal display where it 
will attract the most attention. Then, 
alongside this brightly packaged mer- 
chandise, place some seasonal mer- 
chandise not so well packaged, so that 
the latter will benefit from the store 
traffic created by the former, thus 
making more sales for both lines. 


Colorful Backgrounds 
A dealer can also enhance the pack- 
aging of his goods by using colorful 
backgrounds and display materials. 
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* merchandise grouped advantageously 
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Crepe paper comes in many attrac- 
tive colors and can be used for a 
variety of display purposes to add 
glamor to merchandise displays. Then, 
too, the use of spotlights trained on 


can attract the attention of more 
store traffic. These are only a few of 
the aids which the dealer can use to 
help him call the attention of cus- 
tomers to goods which he has for sale. 

Everyone knows that rosebushes 


displayed with a price tag which con- 
tains the picture of a rose, are good 
sellers. I talked to a seed dealer not 
so long ago who stressed this fact. 
He said that his sale of rosebushes 
doubled after he began using price 
tags which included colorful roses. 
The gardener who goes to a feed 
or seed store to buy garden and flow- 
er seeds likes to look at the colored 
seed packages or the labels on the 
jars, and is often so stimulated by 
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the sight that he buys more seeds 
than he really intended. Most good 
packaging uses color. 

It is said by color specialists that 
a deep red or bright red stirs the 
average person to action. Orange and 
yellow are also stimulating colors, 
while green, blue and purple are rest- 
ful, quiet colors. 

The feed dealer who paints his feed 
mill and store building and who re- 
peats the paint job when necessary 
is also packaging his business to at- 
tract more customer attention. And 
more attention means more sales. An 
unpainted, seedy looking building de- 
presses customers and lessens sales. 
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Dr. James McGinnis 
to Speak at Western 
Poultry Congress 


FRESNO, CAL.—Dr. James E. Mc- 
Ginnis, professor of poultry hus- 
bandry at Washington State College, 
who was named by the United Press 
as the outstanding scientist of the 
nation in 1950, will speak at the 1951 
Western Poultry Congress convention 
to be held in Fresno June 28-30. This 
is the largest gathering of poultry 
producers, processors, hatcherymen 
and feed men in the West. 

Dr. McGinnis will talk on anti- 
biotics in turkey and chicken feeds. 
His work in this field won him his 
award. Work on the discovery of the 
growth promoting abilities of anti- 
biotic drugs at Washington State by 
Dr. McGinnis was selected as one of 
the top 10 science stories of 1950 by 
the United Press. 

Dr. McGinnis worked with aureo- 
mycin, terramycin, streptomycin, 
penicillin and bacitracin, feeding 
them to chickens and turkeys and 
checking the resultant growth against 
birds on a normal diet. Early last 
spring, Dr. McGinnis announced that 3am 
the experiment had shown that small ion 
amounts of certain antibiotics added 
to poultry rations definitely increased 
the growth rate of birds. 

Another speaker will be Alec Gor- 
deuk, editor of Broiler Growing mag- 
azine, who will speak on the fryer 
production on a nationwide basis. 

Directors expect a registration of 
over 3,000 delegates. 


A. E. STALEY FIRM VOTES 
100% STOCK DIVIDEND 


DECATUR, ILL. — A share-for- 
share stock split has been voted by 
the directors of the A. E. Staley 
Manufacturing Co., after stockhold 
ers had approved an increase in the 
authorized common stock from 1 mil- 
lion to 2,500,000 shares, at the annua 
meeting held recently. 

A. E. Staley, Jr., president anc 
board chairman, said common stock 
holders of record of May 23 woulc 
receive a 100% stock dividend, the 
new shares to be issued June 6. 

Shareholders also approved recom 
mendation by the board to cance 
the pre-emptive or preferential righ 
of cemmon stockholders to buy 0 
subscribe for the company’s unissuec 
securities. Cancellation of this right 
Mr. Staley declared, would enable the 
the company to meet security marke 
situations better in any future sale 
of unissued common stock. 

Dr. R. E. Greenfield, general super 
| intendent since 1946 and a directo 
since 1947, was elected vice presi 
dent in charge of manufacturing. 
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CHASE-DESIGNED Pretty Print bags ore 
becoming more and more popular! 
Housewives want them, demand them! They 
come in a broad range of colors, and in the 
es newest decorator-approved patterns. Your 
‘ Chase Salesman has samples. Ask to see them. 
And be sure to cash in on this nation-wide 
" preference by packing your products in Chase 
Pretty Prints... America's Favorite Patterns! 
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Agriculture Prepared for Crisis, _ 
Kansas Feed and Grain Men Told 


WICHITA—Kansas agriculture is 
ready for another world crisis, Roy 
Freeland, secretary of the Kansas 
State Board of Agriculture, Topeka, 
told the Kansas Grain, Feed & Seed 
Dealers Assn., which met for its 54th 
annual convention at Hotel Broad- 
view, Wichita, May 11-12. 

Citing rural electrification, use of 
fertilizer and weed control among 
the factors contributing to increased 
production, he declared that new sci- 
entific developments in the field of 
agriculture place Kansas and the na- 
tion in a position to surpass World 
War II efforts. 

During the concluding afternoon 
session, R. E. Clark, manager, closed 
car division, Association of American 
Railroads, Washington, said plans 
had been made to have sufficient box- 
cars in Kansas to keep wheat mov- 
ing during harvest. 

“But,” he said, “I’m only saying 
we'll be able to give reasonable serv- 
ice, barring unforeseen difficulties. 
We plan to keep terminals fully oc- 
cupied with receipts equaling the 
capacity to unload,” Mr. Clark re- 
ported railroads had been building 
approximately 8,000 cars a month and 
are hopeful of turning out 5,000 each 
month, despite the steel situation. 


Crop Report 

The closing address was made by 
A. W. Erickson, Field Notes Crop 
Reporting Service, who spoke on de- 
terioration of the 1951 wheat crop. 
“This began in November, 1950,” he 
said, “has never improved for one 
moment and is still going back.” He 
called attention to government re- 
ports, just released, which are not in 
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agreement with his report of 53% 
abandonment for Kansas. 

“But remember,” Mr. Erickson 
said, “this year the government gave 
a 200 million bushel prospect for 
Kansas when I was telling you the 
state had a fearful greenbug condi- 
tion. Thousands of farmers will not 
harvest any wheat this year.” 

Other leading speakers, all of state 
or national prominence in their field, 
included: Dr. C. O. Grandfield, agron- 
omist, Kansas State College; Man- 
hattan; H. C, Cherbonnier, feed con- 
sultant, Grain & Feed Dealers Na- 
tional Assn.; V. J. Kelso, vice presi- 
dent, Corn States Hybrid Service; 
W. M. Ostenberg, superintendent of 
schools, Salina, and R. B. Bowden, 
executive vice president Grain & Feed 
Dealers National Assn., Washington. 

Ellis K. Cave, Dodge City (Kan- 


sas) Terminal Elevator Co., was 
elected president of the association, 
and L. E. Howard, Derby: Grain Co., 
Topeka, was named vice president. 
Dwight S. Tolle, Salina, retiring 
president, became a director. 

Newly elected directors are W. E. 
Cooper, Cooper Grain Co., Colby, and 
Harold J. Moore, Moore Grain Co., 
Wichita. Holdover directors are H. J. 
Gudenkauf, Frankfort (Kansas) Grain 
Co.; S. Dean Evans, Sr., Simpson- 
Evans-Laybourn Grain Co., Salina; 
J. H. Voss, Voss Grain & Seed Co., 
Downs, and W. L. Drake, Humboldt 
(Kansas) Elevator Mills. O. E. Case, 
Hutchinson, long-time secretary- 
treasurer, will continue in that office. 


W. M. SKIDMORE NAMED TO 
ROYAL, BARRY-CARTER POST 


NASHVILLE—W. M. Skidmore has 
joined Royal, Barry-Carter Mills, Inc., 
Nashville, as director of the sales and 
jobbing division, Cohen T. Williams, 
president of the company, announced 


this week. The appointment was ef- 
fective May 15. Mr. Skidmore will 
work with W. T. York, vice president 
in charge of merchandising operations 
of Fortune feed and Martha White 


Mr. Skidmore has had 15 years of 
sales experience in the Southeast. He 
was manager of Allen Bros. Milling 
Co. of South Carolina, divisional sales 
manager and advertising manager of 
the Igleheart Bros. Division of Gen- 
eral Foods Corp., general sales man- 
ager ‘of the Yukon (Okla.) Mill & 
Grain Co. and southern sales man- 
ager, Kansas Milling Co., Wichita. 


EXECUTIVE TRANSFERRED 

MEMPHIS—Everett Payne, office 
manager of the Jackson (Tenn.) 
Cotton Oil Co., has been transferred 
to Memphis as a seed buyer for the 
Memphis Cotton Oil Co. The two 
firms are branches of Armour & Co. 
Mr. Payne is a native of Pine Bluff, 
Ark. and began his cotton oil career 
with the Pine Bluff Cotton Oil Co. 
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Consider Issuing 
Order Books 


* 


They Can Be Good 
Sales Builders 
‘ By Will Christopher 


: Some successful retailers are pub- 
, lishing their own order books and 
distributing copies to every farmer 
jin their territories. If you aren't do- 
ting this in your feed business, you 
Imay be missing a good advertising 
Sand merchandising bet, for order 
® books are certainly as good if not 
better than calendars, ‘advertising 
Hpencils and other advertising spe- 
cialties. And the order book will re- 
sult in many, many orders for you. 


The order book such as some re- 
tailers use is about 4 by 6 in. in size. 
It has a stiff paper cover and thinner, 
smoother paper inside. On the front 
and back covers are advertisements 
of the firm issuing the booklet. It 
also has a hole punched through the 
upper left hand corner, so that a 
string can be run through and looped 
over a nail in the kitchen, shed or 
barn. 


Certainly it will cost more to issue 
an order book than it will to send 
out calendars or pencils. But the av- 
erage order book will be kept for 
an entire year. Thus you will get 
365 days of advertising from it. That 
brings the per book cost down to a 
small] figure. 

Here is the way that the order 
book is made up. Each left hand 
page is usually devoted to an ad of 
the feed dealer, advertising his va- 
rious products. Or, it can be devoted 
to feed and farming suggestions. The 
right hand page is always left open 
for the farmer to make his shopping 
notes on it. At the top of the page is 


the month and the week date. Farm- 
ers and their wives get into the habit 
of writing all their merchandise needs 
on this weekly page. 

Then when they get ready to go to 
town, they rip out the page, stuff 
it into their, pocketbook and thus 
have a handy shopping list. Some- 
times, in such order books, the page 
to be torn out is perforated when 
printed, making the tearing operation 
simple and neat. 

The advantage to the dealer of this 
sort of setup is that on the other 
side of the sheet torn out there is 
usually a full page ad of some prod- 
uct the dealer sells. 

The order book which provides 
shopping lists for 52 weeks a year 
is usually kept just that long. Farm- 
ers like books of this kind, for they 
are always making out lists, and 
they'll be mighty happy to accept 
such a book from you. It will be 
hung where it can easily be seen, and 
this will give you additional advertis- 
ing value. 

If you wish you can have printed 
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Preferred because of the remarkable growth response 
obtained with this product in wide commercial use and 
in extensive experimental! studies. Each pound contains 
2 grams of Procaine Penicillin—an outstandingly ac- 
tive antibiotic for promoting growth, in stable form; 
supplies 12.5 milligrams Vitamin B12 activity (L.L.D. 
cup assay method). Rigidly controlled. 
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high level of feed performance. 
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No, 54 — Riboflavin Mixture Merck is produced spe- 
cifically for the feed industry. Extremely easy to use; 
economical because you save in freight, handling, and 
storage space, 


CHOLINE CHLORIDE MERCK 


Choline Chloride Merck, for high energy rations, is 
supplied as Choline Chloride (25%) Dry Mixture, 
produced specifically for the feed industry. 


Another outstanding contribution of Merck research— 
Sulfaquinoxaline is the only product available to feed 
manufacturers that prevents and controls coccidiosis 
outbreaks caused by seven poultry coccidia which may be 
found under farm conditions today. Because your cus- 
tomers’ flocks often are exposed to two or more of these 
coccidia at the same time, it is important that your 
feeds supply the maximum protection made possible 
with Sulfaquinoxaline. This versatile product also 
checks mortality in acute fowl cholera. Available in 
powder form, extremely well suited to feed-mixing. 
Write today for full information. 
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in small type at the top of each tear- 
out page, “Be Sure to Buy Enough 
Feeds on this Shopping Trip.” Be- 
cause the dealer and his family will 
look at such a shopping list several 
times when in town buying, they 
won't forget to pick up feed if they 
need it. And that is just what you 
want. 

When the feed dealer decides to is- 
sue an order book, he can be quite 
sure that there won't be very much 
competition along this line. In fact, 
he may often be the only business- 
man in town who will issue such a 
book for the simple reason that most 
merchants have for years been in 
the habit of issuing calendars and 
other orthodox advertising special- 
ties. These are all right to some 
extent but when every merchant in 
a small town orders and distributes 
calendars, there are just too many 
for some families to use, and the rest 
are thrown away by the recipients. 

What farm family, for example, 
could use more than a very few cal- 
endars? Yet many are available to 
most farm families every year? 


Can Use Them 

Thus, instead of issuing a calen- 
dar, a feed dealer can acc»mplish 
the same‘ thing by issuing the order 
book, which provides for weekly or- 
der pages and which also serves as a 
sort of calendar. You can be sure that 
order books are not thrown away. 
There is too much use for them on 
the farm. 

In fact, it may be that you may be 
asked to supply two to each farm, 
for when a farm wife sees one of 
them, she is going to insist on having 
one for her kitchen, and I am quite 
sure that her husband will want one 
for his barn. 

I have been told by some feed deal- 
ers that their calendars cost up to 
$1 each. If this is the case, then the 
dealer who issues order books should 
be able to get them for this figure or 
even less, depending upon the size 
and the quantity ordered. 

It is not always the cost of the 
advertising that is important—the 
results are what count. I recently 
heard of a restaurant owner who 
changed from a high quality to a 
medium quality coffee, because he 
wanted to save 17¢ lb. He saved the 
17¢ all right, but his trade quickly 
began to dwindle, for they didn't like 
the cheaper coffee. The cheaper cof- 
fee became very expensive when 
viewed from the lost customer stand- 


point. 
Might Be Cheaper 

Likewise the order book which 
might cost more than an ordinary 
calendar might turn out to be the 
cheaper form of advertising because 
most of the copies could be kept and 
used 52 weeks a year. 

What might frighten some dealers 
at first when considering an order 
book for farmers would be the thick- 
ness of each copy. Their first thought 
might be that it would be costly to 
publish. But when viewed from many 
angles—including that of results—it 
might prove to be a very low priced 
advertising medium. 

It is also possible for one or more 
dealers selling the same brands of 
feeds to use the same type of Order 
Book, changing only the name plate. 
Through joint ordering, they could 
reduce the per copy cost to a point 
where it would be very attractive. 

The order book has business-build- 
ing possibilities. Why not use it? 
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Carbohydrate Shortage Threatens; 
USDA Maps Grain-Saving Program 


WASHINGTON—The first indica- 
tions of a threatening shortage of 
carbohydrate supplies in the feed in- 
dustry emerged following the session 
last week between representatives of 


the distilling industry and U.S. De- 
partment of Agriculture grain branch 
officials. 

After the meeting reliable Produc- 
tion and Marketing Administration 


sources declared that recommenda- 
tions would be made to the front 
office to restrict the use of grains 
by the distillers within 60 days. 

The carbohydrate shortage has 
been stressed by others in the PMA 
grain branch, where more pessimis- 
tic sources forecast a potential dis- 
aster to the livestock industry within 
18 months unless some affirmative 
steps were taken to conserve sup- 
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SUGAR CANE LITTER 


A product of 


litter for all poultry. 


UNITED STATES SUGAR CORPORATION 
Clewiston, Florida 
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plies of feed. 

The new front office officials at the 
operating level of the Commodity 
Credit Corp. and PMA, however, are 
moving to see that no crisis develops 
if they can head it off through sensi- 
ble direction. 

First, they intend to recommend a 
reduction in beverage distillers use 
of grains and a diversion of distilling 
activities into industrial alcohol pro- 
duction for direct war uses. It is be- 
lieved, however, that the USDA has 
underestimated the industrial alcohol 
demand and its rate of expanded use. 

Next, USDA plans to issue a pro- 
gram urging farmers to get a bet- 
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ter utilization of feed grain supplies 
so that a maximum production of 
meat and poultry supplies can be ob- 
tained from available grain stocks. To 
this maximum use program the 
USDA intends to add recommenda- 
tions and instructions for better util- 
ization of pasture in producing meat 
animals. 

Also, farmers will be urged to im- 
prove their farm storage facilities to 
reduce any loss of farm stocks of 
grains. 

One bright spot in the feed grain 
supply picture is the news that in the 
winter wheat belt there are indica- 
tions that farmers will expand grain 
sorghum production by approximately 
10 million acres. USDA officials now 
feel that the corn acreage this year 
will not exceed 88 million acres, about 
2 million acres short of recommend- 
ed goals. Oat plantings, due to un- 
favorable weather, have fallen short, 
but it is too early to know if this 
acreage will later be planted to soy- 
beans or corn. USDA officials are 
sure that farmers will not let this 
acreage lie idle in view of the in- 
tense drive the new top operating 
staff at CCC and PMA has put on 
to get out maximum production. 

Everywhere it is seen that the 
new CCC boss, Gus Geissler, and 
PMA Director Drexel Watson have 
given a forceful drive to expansion 
of farm production of feed grains— 
a drive which was missing in the for- 
mer staff chiefs in these agencies. 

Another aspect of the feed grain 
outlook is the probable increase in 
the prospective carryover of corn 
Oct. 1. Earlier it was believed in gov- 
ernment and trade circles that the 
corn carryover would fall below 600 
million bushels. Now it is seen that 
USDA and the feed industry under-| 
estimated the substitution of sor- 
ghums for corn in feeding, with the 
result that the corn carryover may 
attain a 700 million bushel level. 

But a 700 million bushel corn car- 
ryover plus an 88 million acre corn 
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tcrop will not put the feed economy 
ion easy street. Far from it, trade 
«sources say. Not only does the feed 
tindustry draw on grains for its sup- 
Iplies, but it has a competitive fac- 
ttor in the distillers who probably 
fwill face a reduction in their use of 
Sgrains for all purposes. This action is 
‘predicted within 60 days. 

1 Restrictions on distillers’ use of 
grains would drive them into a broad- 
er use of molasses, also a carbohy- 
drate source for the feed industry. 
The Cuban blackstrap molasses crop 
is going to be somewhat smaller than 
seen last fall when distillers and oth- 
ers contracted for supplies. Now in 
molasses trade circles it is predicted 
that there will not be any Cuban 
blackstrap in excess of those con- 
tracts. 

The distribution of Cuban and oth- 
er blackstrap molasses supplies will 
jinge, it is said, on price ceiling ac- 
tions of the Office of Price Stabiliza- 
tion. If OPS decides that blackstrap 
for the domestic market cannot sell 

t more than 32¢ gal. it is believed 
,that an allocation of supplies will be 

ecessary. There is no reason on the 
gbasis of the recent price action by 
gOPS on Puerto Rican blackstrap at 
22¢, f.o.b. ports, to believe that OPS 
;will rule on the high price side for 
jlackstrap from the new off shore 
crop. At a 32¢ domestic ceiling price 
jfor blackstrap an allocation control 
order is sure, trade sources say. 


! Plan Conservation 
USDA officials are aware of the 
(dangers ahead and are not only plan- 
fing. conservation on the use of grain 
nonessential distilling interests 
' ut they are preparing a broad pro- 
gram to avoid waste in feeding. 
The current USDA Feed Situation 
port now forecasts a probable corn 
ycarryover for Oct. 1 of close to 700 
illion bushels. Some sources have 
stated that USDA made a serious mis- 
alculation of last year’s carryover 
to the extent of 70-80 million bushels 
pf corn from the 1949 crop. Few in- 
formed officials believe this report 
nd see it as a bookkeeping item. 
However, the increased carryover 
orecast at a near 700 million bushel 
evel may explain these rumors. Some 
fficials believe that the price rela- 
ionship which has existed between 
porghums and corn has led to a much 
yroader use of sorghums by feeders 
han normally would exist. The higher 
wredicted corn carryover would sup- 
port this contention. 
Demand factors are on the rise. 
Consumer demand for meats, which 
s unabated by price controls over 
xeef, plus brisk activity in the poul- 
ry, particularly the broiler industry, 
will chew up considerable supplies 
bf feed. Only a complete cessation of 


ward surge of meat and poultry pro- 
duction, trade sources declare. 

Here is the balance sheet for car- 
bohydrate supplies: 

@ Grain outlook tight and hinging on 
the new corn and sorghum crop. The 
carryover will be better than ex- 
pected. 

@ Molasses supplies shorter than seen 
last November with alcohol demand 
on the rise unless the Korean War 
ends 

@ Every sign points to increased 
demand for carbohydrates with the 
supply side decreased. 

These influences make up the same 
sort of a situation which occurred in 
the last war with a reduction in the 
carbohydrate supply and its related 
increase in the use of vegetable pro- 
tein supplies. Without skillful man- 
agement and education by the feed 
industry, plus the efforts of USDA, 
it may not be possible to head off 
another crisis which brought protein 
supplies under allocation control in 
the last war. 
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* CUSTOMERS EXPECT 


poultry 


be value of Iodine for livestock 
try has long been reco, 
by 

a result, most manufacturers are 
including Iodine in their formula 
feeds, mineral mixtures and salt 
blocks. 

Farm animals, like human 


beings, need small 


amounts of 


to ent goiter and re- 
In goiter areas, 
lodine is a vital necessity. Else- 


where it is a sensible precaution. 
Your customers want Iodine in 
the feed products they buy. They 
expect it! Make sure your for- 
mula feeds and mineral mixtures 
contain lodine. 


(Chile NODINE EDUCATIONAL BUREAU, INC. 
120 Broadway, New York 5, N. Y. + 221 North LaSalle Street, Chicago 1, Ill. 


Let STONEMO demonstrate how your 


turkey feeds can give better results 


If you want more business from turkey growers—more repeat 


orders for your highest quality feed—let STONEMO be your 
assistant salesman. 
This insoluble granite grit helps turkeys, from poult to market, 
grind out more for every pound of feed. You'll sell more of your 
quality brands—and your customers will save feed dollars. 
STONEMO'’s extra grinding surfaces go to work in the birds’ 
gizzard — grinding feed finely —helping birds make better use of 
feed nutrients for faster, more profitable growth. 
One prominent turkey grower who specializes in broilers 
says, “We average 6.4 pounds in 12 weeks, thanks to our 
STONEMO feeding program.” Growers in your area, too, can 
get better feeding efficiency when they include STONEMO in 
their feeding programs. Recommend STONEMO to all your cus- 
tomers and sell STONEMO with every feed order. Your cus- 
tomers will profit and you'll profit, too. 
Make sure you have a full supply of STONEMO in Hopper-Paks 
and * eee 80-pound bags on hand at all times. Check your 
stock and order new supplies from your 
distributor now! 


STONE MOUNTAIN GRIT CO. 


- FOR TURKEY POULTS 
RECOMMEND 
THIS PROGRAM 


Hove your turkey growers 
sprinkle chick-size STONEMO on the feed for 
the first few days. Then set out Hopper-Poks 
with medium-size STONEMO. The 10-pound 
self-feeding Hopper-Pok (a convenient shelf 
item) is ideal for carrying about 25 poults to 
the age of 3 to 4 weeks. Thereofter, hen-size 
STONEMO should be given from the 80- 
pound bags. And remember, your profit on 
every Hopper-Pak is 10 cents. 


he war in Korea can check an up- 


THEO. STIVERS 


Broker 
} Raw Materials to the Feed Industry 


1527 Candler 
Atlanta 3, 


“‘Gradation of Grind Control’’ 
HAMMERMILLS, Inc. . 


4728 W. Division St., Chicage 
"Phone Spaulding 2-9300 


PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 
WRIGHT W. COCHRAN 
1811 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 
N BEFORE THE NAME 


| 
| 
q 
4 
J 
i See the NEW 
Gulldog HAMMERMILL 
With 
a 
: 3 
— 
10) 
& be 
~ Executive Offices and Quarry {> 
Branch Quarry, BARRE, VT. 
STONEMO KARO 
MAGNIFIED 6 
QUALIT. ___- ON 


Greater grist output with less power 
consumed! That's the daily experience 
of Schutte Hammer mill operators. That's 
the profit-making, cost-saving reason so 
many are converting to Schutte. 

How is this possible? One of the an- 
swers is the fan. By the very nature of 
its design it assures maximum tonnage 
at minimum use of power. Another is 
the screen, with its high percentage of 
open area that produces a heavier flow 
of grist. And still another is the patented, 
adjustable hammer, which by reason of 
its 10 working surfaces makes “down- 
time” negligible. 

For feed or flour,.for soybean, meat 
scraps or alfalfa, Schutte is the hammer 
mill for you. Complete design data in 
Catalog No. 36. Write. 


Selling Tip 
Put Yourself in the 
Other Fellow’s Boots 


By Will Larlee 


N old saying goes this way: “Put 

A onset in the other fellow’s 

boots.” What would you say? 

How would you feel? What would 
you want? 

Have you ever applied the saying 
and questions to your sales talk 
on the farm or in the store? Or have 
you taken the easier course, using 
the pat selling approach by talking 
up only what you personally think 
is important to make the sale? 

Perhaps you follow too strictly 
the wording of circulars and other 
literature on feeds and feeding with- 
out forming your sales appeal in 
terms of the feeder’s interest or prob- 
lems. If the easier course has been 
yours, you run the risk of falling 
short in the basic ingredient for 
successful feed selling—appealing to 
the feeder’s needs. 

Your selling references are jam- 
packed with ideas which are mean- 
ingful to feeders. But a mere recital 
of those ideas, even though earnestly 
stated in your own words, lets you 
down. You fail to lift yourself out 
of the below-average or even the 
average fraternity of salesmen when 
you are content to say, for example: 

“Efficient gains can be made by 
feeding 125 lb. shoats corn and hog 
supplement on through to marketing.” 


or 
“Chick starter is fortified with 
vitamin By and antibiotic feed sup- 
plements plus, etc., etc.” 


or 
“Fitting ration is a special feed for 
dry cows and growing heifers, con- 
taining body-building materials, etc.” 
Not that statements like the ex- 
amples quoted have no place in sel- 
ling. On the contrary, they and other 
lines are boosting facts for your sales 


story. The difference essential for 
results depends on your manner of 
expressing your points. 

Say instead to your feeder pros- 


“You need to keep down cost of 
gains on your shoats from 125 to 200 
Ib. To help count on higher profit 
over feed cost, you need to feed 
your shoats corn and hog supple- 
ment all the way to market.” 


or 

“You need a feed that will step up 
early gains in your chicks. Chick 
starter has a low fibre, high effici- 
ency formula to help you make the 
profit you need on these birds.” 

or 

“Your dry cows and growing heif- 
ers need to replace weight and vital 
body substances lost during lactation. 
Our feed contains body-building ma- 
terials they need.” 

Of ccurse, space does not permit 
using figures to back the examples 
given. You will be more specific in 
actual selling. But you may never 
produce a consistently high selling 
record unless you always think and 
speak about the feeder’s needs. 

The feeder reacts exactly the same 
way you do to any sales appeal. He 
may not tell you or ask you, but 
every second of his time you take to 
talk your feed, he’s mulling over 
questions in his mind: “How much 
money will this feed make me? Why 
do I need his feed? So, what's in it 
for me if I change to his feed?” 

When you learn and practice how 
to convince the feeder of his need for 
your feed, closing sales ceases to be 
a serious problem. Stress the need 
factor from the start of your sales 
talk. You will find it your route to 
more orders more often. 


C. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 


440 Omaha Grain 
Exchange 


SCHUTTE PULVERIZER CO. 


Manufacturer of Famous Schutte Hommermills and Replacement? 


27 CLYDE AVE. | BUFFALO 15, N. 


FISH MEA 


¢ FISH SOLUBLES ¢ COD LIVER MEAL 


LIVER AND GLANDULAR MEAL 
STEAMED AND RAW BONE MEAL 
DICALCIUM PHOSPHATE 

DRIED BREWERS’ YEAST 
VITAMIN A FISH LIVER OILS 


ALBUMINA SUPPLY Co. Inc. 
461 Produce Exchange New York 4, N. Y. 

Phone WHitehall 4-4790 e TWX NY 1-3788 


Looking for Facts about the Flour, 
Feed, Grain and Baking Industries? 


You'll Find Them in— 
The Northwestern Miller 
1951 ALMANACK 


A complete statistical compendium, revised annually, 
containing 132 pages (7x9 inches) of facts and figures 
on the production, distribution and consumption of ma- 
terials and commodities used and manufactured in the 
flour, feed, grain and baking industries. 


Standard features: Government Regulations, Price Control 
Orders, Rules Governing the Feed Trade, State Flour, 
Feed and Baking Laws, Definitions and Standards, Pack- 
aging and Labeling Regulations, Mill and Elevator Capac- 
ities, Crops and Commodities, Production and Consump- 
tion, Imports and Exports, Transportation and Storage, 
Farm Animal Population, Feedstuffs Analysis Tables, 
Grain Grades, Average Prices, Trade Customs and Prac- 
tices, Trade Association Roster, and Miscellaneous Infor- 
mation covering every aspect of the Flour, Feed, Grain 
and Baking Industries. 


The Miller Publishing Co., 118 8. 6th St., Mpls. 2, Minn. 


ag Please send The Northwestern Miller 
ks in 1951 ALMANACK | 


Made in America's Most Modern Concentrate Plant 
$2.00 per copy 


and Backed by 65 Years’ Feed-Making Experience. 
Write for New, Profitable Local Mixing Plan. ; 


4MSUPER-CHARGED | 


BASE FEED CONCENTRATES 
Pay-U Laboratories, Inc., Quincy, Illinois 
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Egg Market 


(Continued from page 13) 


prices should show a parity level in 
the May agricultural price report it 
would be wiser to delay the issuance 
of any price ceiling order at this 
time since it would be inflationary 
rather than a stabilization measure. 
It is feared that a mandatory ceiling 
at this time would have the effect 
of pushing prices to ceilings. By the 
time the full seasonal differential 
through October was reflected in a 
price ceiling order, it is believed that 
the retail price would be close to 
$1 doz. 

OPS attorneys, who are zealously 
insisting that a price order must be 
issued if USDA reports egg prices at 
3 parity, slow down when they see the 
7 retail price ceiling potential. 


OPS Regulations 
i Under the provisions of the OPS 
j regulations, once USDA reports a 
j commodity at its parity or legal min- 
jimum price then within five days 
1 OPS must issue a specific price regu- 
| lation for that commodity. 
The USDA officials and OPS price 

i specialists believe that little would 
ibe gained by precipitate action on 
jan egg ceiling order at this time in 
ij view of the seasonal cifferential addi- 
i tion which must be considered for 
t June. The May agricultural price re- 

port will be issued May 29 and a 
« price ceiling order to be issued with- 
tin five days would make the probable 
j date of issuance June 5. At that time 
the 1%¢ seasonal differential would 
s have to be added to any price ceiling 
jif the requirements of legal mini- 

mums are met by OPS. 

} In the production outlook both 
ifarm flock replacements and broiler 
output appear headed upward. In the 
jseven principal broiler areas, 35% 
}more chicks were placed in April, 

1951, than in the same month a year 
jago. 

} Chicks and young chickens of this 
jyear’s hatching on May 1 are esti- 
jmated at 5% more than last year and 
}2% above average. 

} Eggs in incubators May 1 are re- 
iported as 23% higher than May 1, 
}1950, and only the supply of hatching 
jegges is limiting the hatch output, 
{USDA reports. 


Production Increases 

All sections of country share in re- 
porting increases in April chick pro- 
duction. New England reports a 37% 
jadvance; a 21% increase is reported 
for the East South Central; 20% for 


the South Atlantic; 14% for the Pa- 
leific Coast. Other increases from last 
lyear are shown as follows: Middle 
|Atlantic 13%, West South Central 
11%, East North Central 9%, West 
North Central 7% and Mountain 
States 4%. 

Chicks and young chickens of this 
lyear’s hatch on farms May 1 for 
flock replacement were up in all areas 


PRODUCTS OF 

SCIENTIFIC MERIT 

OFFER YOU EXTRA PROFITS 
investigate todey. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA, 


SCROGGINS GRAIN CO. 
i Dealers in 


¢ WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOVA 


JOIN SUCCESSFUL DEALERS! 


FEEDS 


except the West North Central and 
South Central states froma year 
earlier, indicating strong trend toward 
building up farm flocks. This trend 
leads USDA officials to forecast that 
by Jan. 1, 1952, farm flocks will be 
larger than at the same time this 
year. 

The increases of young chicks for 
farm replacement as reported by 
USDA May 1 from this year’s hatch 
are as follows: North Atlantic 19%, 
East North Central 10%, West 8% 
and South Atlantic 7%. 

Turkey production trends appear to 
be following the indicated expansion 
in poultry according to the USDA 
April estimate which shows that 
hatcheries supplied 6% more poults 
than were hatched in April, 1950. 
Likewise 16% more eggs were in in- 
cubators May 1, 1951, than last year, 
and the cumulative report from 
hatcheries for months of February- 
March-April shows a full 6% in- 
crease in poults hatched over the 
same months of 1950. 
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BLENDED 
FEEDS 


You'll learn how to make your bags 
tag-trouble proof; how to cut cost; 
and how to improve service to make 
your feeds sell faster. 


251 MAIN STREET - BUFFALO 3, N.Y 


The Mixers Who Have Used It 


Know Its Real Value 
--+AL-FISH 


Here's a New York Mixer Who 
Reports 5 Years’ Experience With 


Gorton’s AL-FISH BLEND 


“The Blended Multi-Vitamin Ingredient” 


“We have been using Gorton’s AL-FISH 
BLEND for the past five years, and find that 


values 
gredients- It is aval 
tencies — 
and turkeys 
and proilers. 


Jable in two 


it fits into our program economically and satis- 
factorily. 


This product has proven to be a consistent 
source of the necessary Vitamin and Animal 
Protein Factors, which is a must in today’s 
demand for quality feeds.” 

C. P. Ward, President 


Ward & Vanscoy, Inc. 
Candor, New York 


You, too, can make efficient feeds easily 
and at low cost with AL-FISH BLEND. 
Better investigate the possibilities now. 


| NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd. 


MILK STREET *© BOSTON 9, MASS. 
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Discover The PLUS 7 


Qualities of CHEE-WAy* 


MADE PROM 
LIQUID SWEET CHEESE WHEY. A RELIABLE 
SOURCE OF LACTOSE & RIBOFLAVIN. 


GUARANTEED ANALYSIS 
SUGAR) net less then 
not lees then | 


far 
not more than 
am net mare then } 


HERBERT GLOFINE 


It is 70% LACTOSE 
because it has all the 
original lactose of liquid 
cheese whey. Nothing 


Exclusive Prod 


HerBerr K, 
MILK 


612 
BULLETIN 
| BLDG 
TTENHOUSE 6-9885 . 
us 


cts Of 


LOFINE 


has been removed 
except water. 

CHEE-WAY is guaranteed 
FREE RUNNING. It 

will not cake or harden 
because it is made by 
an entirely new process. 


T 7.2040 


Supreme Brand Dried Skim Milk 
Supreme Brand Dried Buttermilk 


*TM Reg. U.S. Pat. Of, Supreme Brand Condensed Buttermilk 


For Peat’s Sake 
It’s Really Spring 


Time to Stock NAMSCO PEAT MOSS 
- » « » To Meet the Spring Orders 


Top grade, precision packed NAMSCO 
PEAT MOSS is available in 3 grades for 


Horticultural Use, Poultry 
Litter and Stable 
Bedding 


Here is the finest quality peat moss, carefully 
packed in the sturdiest bales. 


WRITE FOR CARLOAD PRICES 


EUROPEAN & CANADIAN 
Barlap Wrapped Bales 
Sizes to Fit Every Need 


NEW AMSTERDAM IMPORT CO., INC. 


122 CHAMBERS 8ST. DEPT. F. NEW YORK 7, N. Y¥. 


425 Attend Oregon 
Feed and Seed 
Dealers’ Convention 


PORTLAND, ORE.—Attendance of 
approximately 425 was recorded at 
the annual convention of the Ore- 
gon Feed & Seed Dealers Assn. May 
11 at the Multnomah Hotel in Port- 
land. 

Representatives from California 
and Washington joined members of 
the Oregon group for the meeting. 

The afternoon program was de- 
voted to the feed industry, with W. 
A. Tischer of the Albers Milling Co. 
at Portland serving as chairman. 
Burton Hutton, 4-H Club director 
from Corvallis, Ore., was master of 
ceremonies. 

Rabbi Julius Nodel spoke on 
“Forces That Are Shaping History 
Today.” A talk on “Teletronics—De- 
velopment of the World of Sound” 
was given by John Welsh of the 
Pacific Telephone & Telegraph Co. 
Dealers also heard a talk by Louis 
Arturo on “This Is Our Problem,” 
while David Simpson spoke on “Tin- 
kering Tinkerers.” William Clark 
made scholarship awards. 

The convention program included 
a cocktail hour in the evening and 
was terminated with a banquet and 
entertainment at night. The enter- 
tainment was under the co-chair- 
manship of B. R. Pooley of Crown 
Mills, Portland, and Walter Scott, 
Sr., of Scott Palitzsch Feed Mills, 
Portland. 

The morning session of the con- 
vention was devoted to the seed in- 
dustry, with Gordon Burlingham of 
E. F. Burlingham & Sons serving as 
chairman. 


FLOODS TROUBLE FEED 
COMPANIES IN PORTLAND 


PORTLAND—tThe Willamette and 
Columbia rivers in the Pacific North- 
west have been on their annual ram- 
page recently. While flood damage 
has not been nearly so severe as in 
past years, the high waters have 
caused considerable trouble and ex- 
pense for at least two feed manu- 
facturers in Portland. 

Both Crown Mills and the Albers 
Milling Co. are located on the Wil- 
lamette River, and it has been neces- 
sary for both to remove many hun- 
dreds of tons of ingredients from their 
normal storage space to above the 
high water level. 

The river was due to crest this 
week, and it was hoped that the two 
mills would be able to resume normal 
operations shortly. 


FEED FIRM BUILDS 
FAYETTEVILLE, ORE.—The Pe- 
oria Feed & Seed Co., Shedd, Ore., 
has started construction of a new 
seed cleaning plant here. The firm 


SIMPLEX “500 


NOW ... all feed manu- 
facturers can keep in 
step with progressive 
feeding demands . . . can 
share in the profits to be 
made by the manufacture 
of pelleted feeds. 

Completely modern- 
ized, the new SIMPLEX 
“500” is perfectly geared 
to meet the production 
requirements of the Cus- 
tom Miller . . . econom- 
ically and _ efficiently! 
You'll find the Model 
“500” a simple, rugged 
work-horse type of ma- 
chine for day-in and day- 
out service. R 

We would like to have 
one of our engineers call 
on you and show you 
exactly how—gnd for 
how much—you can be- 
come efficiently equipped 
to produce quality pellets 
at low cost. 

Ask for new Bulletin 
10-C today! Write Sprout, 
Waldron & Co., Inc., 24 
Waldron St., Muncy, Pa. 


APEX 


DEHYDRATED 


ALFALFA MEAL 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE CO. 


‘ Toledo 5, Ohio 


PRODUCTS CO. 


FISH SOLUBLES 


The complete pre - mixed 
ANTIBIOTIC, B,,, growth 
stimulant supplement for 
poultry. Write for free 
booklet. 


MID WEST 
ENTERPRISES 


j 
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a fire at the Foxbilt Feed Co. ware- 
house recently. The blaze was con- 
fined to the empty feed bags stored 
i house, and the building was H ' 

ine warehouses andthe balding was A UNIT SACK CLEANER will pay for itselt. 

pany official, said. Clean Bags Are Worth Money. 

KING MIDAS FEED MILL The UNIT SACK CLEANER— 
PROMOTES J. R. LINDELL 1. Does not require a constant 
MINNEAPOLIS — Appointment of 

J. R. Lindell as sales supervisor of operator. 

2. Does not damage bags. 
3. Requires very little power. 


King Midas Feed Mills has been an- 
Standard equipment for over 


nounced by Frank T. Heffelfinger I. 
general manager, and Carl Hagen, 
sales manager. Mr. Lindell, who has 
been with the King Midas organiza- 
tion since 1939, was in charge of 


sales in the Green Bay, Wis. area. 25 years 
ences FIRE IX wom Bays Write today for literature and prices 
Also Handy Sack Baler 


YARDVILLE, PA. — The Totten 


ts second fre in nine cays an ove || RAPIDS MACHINERY COMPANY 


* heated baling machine started the 
blaze which destroyed hay, feed, ma- Box 88, Dept. C, MARION, IOWA 


chinery and a small building. 


Dr. R. O. Nesheim 


GMI RESEARCHER—Dr. R. 0O. 
Nesheim has been named supervisor + 

of swine and rabbit research at Gen- W p d f 

eral Mills’ Larro research tot De- e re rou @ our 
troit, according to an announcement 


! by Dr. H. Ernest Bechtel, director of 
! research. Dr. Nesheim, a field artil- ee oO A R” a 
Tlery captain during World War II, 


recently completed advanced gradu- 
‘ ate work at the University of Illinois 
tin animal science, majoring in swine 
nutrition. He was employed for two 
‘ years in professional farm manage- 
' ment service in Indiana and Ohio. 
I 
I 
s recently completed bulk grain stor- 
j age facilities at Fayetteville, and the 
new plant will be erected adjoining 
j these bins. Construction is expected 
; to be completed within three months. 
; The firm is owned and operated by 
j William S. Dobrinin and his son, 
{John Dobrinin. 


Bigger Exports 
iof Barley 
\Whittle Supply 


{ Disappearance of barley from last 
} July through March totaled over 226 
million bushels, 11 million bushels 
above the same months last season 
due to large industrial uses and heavy 
exports, the U.S. Department of Agri- 
}culture reports. 
| However, stocks of barley on April 
1 at 163 million bushels were the 
second largest of record. Disappear- 
ance in the first half of the 1950-51 
}season was at a low level because 
of limited feeding. However, in the 
| January-March quarter disappear- 
ance increased to the highest level 
Isince 1944 as feeding and exports 
were stepped up. 

Exports have been at a near record 

flevel in the past few months and 
totaled almost 25 million bushels in 
fthe July-March period —7.2 million 
Yabove the same months of 1949-50 
‘and the largest since 1928 and 1929. 
Principal importers of U.S. bar- 
fiey were Japan, which took 16.1 mil- 
lion bushels; Belgium, 3.1 million; 
Switzerland 2.3 million and Yugo- 
Bslavia 1.6 million. 

Industrial use at 76 million bushels 
Jwas about 9 million bushels above 
Siast year and 12 million above 
paverage. 


HE PUTS 
WINNING PERFORMANCE INTO 


Oscar is the man who supervises the just- 
right mixing of the exclusive Arcady Emul- 
sified Liquid Premix. Oscar, in his role of 
“chef de premix”, takes pure cane molas- 
ses, condensed buttermilk, vitamin A and 
D feeding oils and soya lecithin and churns q 
them all together. Then the premix is cure- # 
impregnated into dry ingredients . . . add- 
ing palatability, potency and performance , 
to modern Arcady Feeds. 


We made a movie of Oscar's important work and 
we'd like for you and your customers to 
see the whole premix story. Just ask 

for a print of MODERN POULTRY 
FEEDS. After you view it, you'll 

know why the franchise on 

Arcady’s truly modern line of 

feeds can offer you more than any other line. 


DES MOINES MILL FIRE 


; DES MOINES—About 50,000 paper 
and burlap bags, valued at between 


ARCADY FARMS Milling Company 


7$8,000 and $10,000 were destroyed in 223 West Jackson Boulevard, Chicago 6, Iilinois 
BILL MERRITHEW ARCADY IS THE HOUSE OF QUALITY with “A Modern Feed nine rela = ae movie, MODERN sone FEEDS, for show- 
‘Date Preferred 


and Feeding Program for Every Farm Need.” 


; FEED INGREDIENTS 
934 PLYMOUTH BUILDING Name 
— MINNEAPOLIS 3, MINN. 
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A FEEDSTUFFS 
FOR THE RETAILER 
FEATURE 

HERE is one fellow who should 
"Tinever go into the retail feed 


business, a veteran feed mer- 
chant in southern Indiana told me, 


Credit Losses Can Be Cut 


Feed Dealers Outline 
Ways to Keep Bad 
Bills at a Minimum 


By David I. Day 


and he is the chap who can't say “‘no”’ 
to his best friend. 

“If he can say the magic word ‘no’ 
to his old pals and schoolmates, he 


will be able to effectively discourage 
the run-of-mine store traffic from 
robbing him in broad daylight,” the 
dealer said. 

This statement seemed a bit cyni- 
cal. But here was a fellow who had 
30 years of feed selling behind him 
and a fair share of friends, a fellow 
who was able to cash out at more 
than $50,000. 


He Takes His Time 

“Take this county and adjoining 
counties,” the feed man continued. 
“Check the bankrupt and virtually 
bankrupt feed men over the years, 
and the story is monotonously the 
same. They allowed, first, all the 
profit and, eventually, the capital in- 


FEEDS, INCORPORATED 


vestment to be carried away without 
leaving the money or making the 
account safe. My first rule is never 


327 SO. LA SALLE ST. 
CHICAGO, ILL. 


JOBBERS, BROKERS, DISTRIBUTORS OF ALL FEED INGREDIENTS 
Phones: 2-2256 
TWX: Cg. 2163 


to get into any hurry about placing 
my O.K. on any application for credit. 
I take my time.” 

Taking his time means the appli- 
cant must go back to the office where 


Ireaciaito Dry yeast 


When you buy 
VITAMIN D2 
be sure you get 
all these features 


| A product easy to use and with 

good dispersion. 

2 Controlled quality, assuring de- 
pendability. 

3 A product backed by constant 
research. 
Service helps for both you and 
your customers. 


5 A product nationally known and 
accepted. 


6 A source of Vitamin D at low cost. 


a rich dependable 
source of 


VITAMIN 


used from 
coast to coast 


How has Fleischmann’s Irradiated Dry Yeast become 
known to both the feed trade and farmers as a low cost 
quality source of vitamin D for four-footed animals? 


Over the years Standard Brands has advertised FIDY 
Irradiated Dry Yeast on a national basis—told the 
feed trade ebout FIDY, its small particle size to aid 
good dispersion, its ease wt, rat assayed guar- 
anteed potency, and its low for fortifying feeds, 


j minerals and concentrates. 
‘Sid standard Brands has conducted constant research in 


the field of vitamin D nutrition—provided bulletins, 
booklets, folders, nutritional reviews and moving pic- 
tures about vitamin D, to acquaint farmers and 
feeders with FIDY’s values—and to help you sell. 


A roll call of the feed business would show that FIDY 
Irradiated Dry Yeast is not only well known as a dé- 
pendable source of vitamin D, but. also is widely used 
throughout the country. 


If you want copies of sales helps or to arrange for 
a showing of our moving picture RICKETS IN 
CALVES, write Desk F-5-26 STANDARD BRANDS 
INCORPORATED, Agricultural Department, 595 
Madison Avenue, New York 22, N. Y. 


IRRADIATED 


ON 
40R 


Dry Yeas; 


the lady in charge helps him make 
out a full statement in writing—in- 
cluding how much feed he wants on 
credit, when he will pay for it, what 
he owns free of mortgage and a list 
of three neighbors who know him. 

“That seems strange to many be- 
cause I’ve lived here all my life,” 
the merchant admitted. “But going 
through this ‘red tape’ tends to give 
pause to the deadbeat or the semi- 
deadbeat. It puts everything on a 
serious business basis. While I study 
over the matter and check up with 
the references personally, my lawyer 
over at the county seat takes a look 
at the books in the recorder’s office. 
Every once in a while we find a few 
new mortgages which make the cus- 
tomer worth nothing. 

“Checking the reference rarely 
turns up anything bad, but it helps 
in quieting the enthusiasm of any 
farmer who may be planning in his 
heart to take me for a ride. 

“Just by following these three sim- 
ple steps—having a credit application 
filled out and signed, checking all 
references personally, and looking 
over the county records—I have saved 
at least $10,000 in the last 20 years. 
As matters stand now, with our pol- 
icy known and well respected, I rare- 
ly lose a nickel.” 


Another Dealer’s Method 
We also interviewed a Kentucky 
feed merchant. We asked him if he 
was afraid of the credit business. He 


answered with a question: “Why + 


should I be afraid of the credit busi- 


ness? It’s the best business in the | 


world. But you must be a business 
man—not a fellow out purely to 
gladden the hearts of humanity. I'll 
show you a neat device to make 'em 
think twice before sticking me.” 

In the office was a credit applica- 
tion form a little more comprehensive 
than the one used by our Indiana 
friend. There was a set of three ques- 
tions asked of references. The ques- 
tions were: How do you rate Mr. X 
as a poultryman (or dairyman or 
anything else) in your community? 
Do you think he is an honest man? 


Is he involved in any way that might | 


keep him from paying his feed bills? 

There were reports also from the 
county courthouse as to mortgages 
on record. And this feed dealer al- 
ways talks confidentially to the local 
small town banker. The banker can 
give no figures nor in any other way 
betray confidence. But he can very 
quietly give the man a boost or a 
knock and it may mean something. 
The feed man on occasion has disre- 


garded the banker, but as a rule he 


pays attention. 

The Kentucky dealer said: “It's 
been years since we lost a nickel ex- 
cept in one or two instances when 


if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 
Machines for Modern Milling 
1411 8S. McLean, Wichita, Kansas 


Two Incomparable 
Feed Supplements 
under One Trade Mark 
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sudden death left an estate with prior 
claims. It is said that 90% of our 
retail business failures in Kentucky 
are caused by careless and overgen- 
erous handling of open account sell- 
ing.” 

In our correspondence we had let- 
ters from a Texas feed dealer and 
from one in southern Minnesota. Both 
followed pretty much the same prac- 
tice as we studied in the Indiana feed 
store and the Kentucky feed store. 

“Never be stampeded,”” warned the 
Texan. “Never get excited. The fel- 
low who says ‘I've just got to have 
500 Ib. of poultry mash this after- 
noon’ is a phony or a fool. If he was 
smart, he would never let matters 
drift along into the afternoon of the 
last day of his feed supply. Make no 
mistake. The fellow is intent on get- 
ting away with something.” 

“I never make a credit deal with- 
out thinking it over one night,” said 
the Minnesotan. “Years ago I had my 
eyeteeth cut. Now I may be hard- 
boiled, but I am solvent. In the last 
two years I've lost less than 0.5% 
of my credit sales, and some of that 
may be paid off in the years to come. 
Stranger things have happened.” 

“We get a short-form statement 
from the man desiring to trade along 
from month to month,” explained a 
Pennsylvania feed man in the heart 
of a great poultry district. “Yes, we 
get and check references. We look 
over the court house records. We talk 
to the bank where the man does busi- 
ness. Better still, we are served by a 
local credit association. That fifth 
step is more effective now than ever 
since a new man has charge of the 
credit association’s work.” 

In northern Ohio a successful feed 
man adds another rule. One day last 
winter he checked back over bad ac- 
counts of several years. The bills 
lost were small ones—so small the 
merchant can hardly afford to go to 
court on them. They were $3, $4 and 
$5—in one year a total or over $500 
of these “dribs.” 

“I saw a great light,” commented 
the feed man. “I tell the folks now: 
‘Sorry but anything less than $15 
won't pay for the bookkeeping. It's 
our rule. We never break it.’ A few 
have gotten a little sore at me but 
eventually they come back. If they 
never come back, I still have the 
merchandise.” 
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Average Gross 


Income of U.S. 
Farms $6,807 


The average gross income in 1950 
for U.S. farms was $6,807. This is 
shown in calculations made on the 
basis of the 1950 Bureau of the Cen- 
sus farm count. 

A total of 5,379,043 farms had a 


KAFIR & & t MILO 


in Southwest 
MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


R. M. DOYLE 


Specializing in 


863 BOARD OF TRADE 
CHICAGO 4, ILL. 
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gross income of $36,750 million, in- 
cluding cash receipts and government 
payments, non-money income from 
food consumed on the farm, rents 
and other privileges and income from 
off-the-farm sources. 

On the basis of $19.1 billion for 
total production expenses, the aver- 
age farm spent $3,537 for operating 
costs and had $3,270 for household 
equipment, personal care items, lux- 
uries and the like. 

It is pointed out, however, that 
half of the farms account for more 
than 90% of all agricultural income. 
The average gross income for the half 
of the farms with the higher incomes 
in 1950 was found to be $12,660. 
About half of this was net income. 

The averages refer to farm in- 
come, not farm family income. There 
are about 400,000 more farm families 
than farms because of the presence 
of hired men and their families on 
some farms, share croppers and 
others. 


QUALITY 
OAT 


PRODUCTS: 


New Richmond, Wisconsin 


READY FOR YOUR MIXER! Add Soluble 
Phosphates, Balanced Minerals the Easy Way 


Out of the Mixer .. . into YOUR OWN 
BRAND FEEDS ... a New Standard of 
Mineral Efficiency! 


Easy to Use! 


Feed Mixers who use HERMAN NAGEL’S FORMULA 
B PHOSPHORUS CONCENTRATE to improve their 
formula feeds praise it not alone for its mineral goodness 
(accurately proportioned) but also because it is so easy to 
handle! NO PREMIXING IS NECESSARY. They like 
this big saving in time, labor and trouble that means /ower 
production costs ... higher profits. 

With salt and limestone from your own stock, HERMAN 
NAGEL’S FORMULA B PHOSPHORUS CONCEN- 
TRATE supplies every mineral needed to set a new stand- 


ard of efficiency for YOUR OWN BRAND FEEDS. 


Write to Herman Nagel, pioneer 
specialist in nutrition, for help in 
solving your mineral problems the 


co wer 


DO IT TODAY 


Roger Gormly 
Denver, Colorado 
Utah and Maho 


53 W. Jackson Blvd. 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Contains five high-analy- 
sis, purified phosphates— 
“so soluble they melt on 
your tongue”—plus eight 
vital trace minerals. 


NO PREMIX REQUIRED 


TRACE Mi 


COMCENTRATE 


For feeds containing phos- 
phorus-rich ingredients, 


Supplies eight trace min- 
erals = predetermined, 


hal + 


tabil- 
ized iodine, manganese, 
copper, cobalt, nickel, 
iron, zinc and boron. 


Eastern States Minnesota Kansas and Missouri 
The Amburge Co., Inc. Blomfield-Swanson Brokerage Bartels & Shores Chemical Co. 
i 7, Pa. Minneapoiis 1, Minn. Kansas City 7, Mo. 
South Texas 
Illinois Colorado 
Sales © The Big State Grain Co., Inc. 


San Antonio 5, Texas 


Oregon and Washington 
Lee Cook Coe. 
Seattle 4, Washington 
Portland 4, Oregon 


CHICAGO 4, ILL. 
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| 
| SOYBEAN MEAL DISTRIBUTORS 
| PHONE, WIRE or TELETYPE} 
vs | 
Be || YOUR NEEDS or OFFERINGS | 
Carroll Swanson Sales Co. Bader, Inc. 
| Des Moines 9, lowa Ogden, Uteh 
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Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. Changes of ad- 
vertising copy ad 

ments must be received by closing date 
of Saturday preceding date of issue. 


Classified Ads 


15¢ per word; 


ture, 
whether for direct reply or ke: 

this effice.. If advertisment is keyed, 
care of this office, 20¢ per ad- 


ditional charged for forwarding replies. 
Classified advertising rate not available 
for commercial advertising. Advertise- 
ments of new machinery, products and 
pted for i jon at mini- 


MACHINERY FOR SALE 
AIRBLAST CAR LOADERS 


MACHINERY FOR SALE 
FOR SALE—TWO CALIFORNIA PELLET 


. Hagan Mill Machinery, Jefferson mills, Used molasses mixers. Wenger 
City, Mo Mixer Co., Sabetha, Kansas. 

FOR SALE—NEW KELLY-DUPLEX CORN ANDERSON EXPELLERS, FRENCH 
Cutter and Grader, 3,000 Ib. per hour. Screw Presses—all models, “as is” or re- 
Address 2760, Feedstuffs, Minneapolis 2, built for specific materials. Pittock & 
Minn. Associates, Glen Riddle, Pa. 


TWO 5-BU. USED SONANDER AUTO- 
matic grain dump scales. Write Conti- 
nental Grain Co., P. O. Box 1348, Louis- 
ville, Ky. 

FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 6 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn. 


MACHINERY WANTED 
v 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 
neapolis 2, Minn. 


BUCKETS NEW AND LIKE NEW, ALL 
types and sizes with or without belting. 
McLaughlin, Ward & Co., 409 So. 23rd 
St., Jackson, Mich. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. E. 
Hagan Mill Machinery, Jefferson City, Mo. 


BUCKET ELEVATORS LIKE NEW, BOTH 
metal or wooden with or without speed 
reducers and power. McLaughlin, Ward 
& Co,, 409 So. 23rd St. Jackson, Mich. 


FAIRBANKS - MORSE DIESEL MOTOR, 
model 36 A, 4%, 60 H.P.; 1,300 R.P.M.; 
electric starter and batteries; recondi- 
tioned. Address 698, Yeedstuffs, Minne- 
apolis 2, Minn. 


FOR SALE—USED MILLS, GREENBPLER 
18”, Bryant 18", Bauer 18”, Papec 13” and 
16” Gehl? These mills were operating when 
replaced, they are priced right. Let us 
know your requirements. Prater Pwiver- 
izer Co., Chicago 50, Il. 


FOR SALE—ONF GOLDSBERRY STAND- 
ard Bulk Delivery Model, 8 to 9 tons. 
Slightly damaged in shipment, % off. 
Immediate delivery from Baltimore. Twin 
Supply & Service Co., 3426 Parklawn Ave., 
Baltimore 13, Md 


FOR SALE—MIKRO-SAMPL MILL, BENCH 
model, used very little. Gas fired Kjeldahl 
digestion rack. Bailey Walker fat extrac- 
tion apparatus. Substantial discount. Ad- 
dress 2707, Feedstuffs, 114 E. 40th 8t., 
New York 16, N.Y, 


FOR SALE—ONE USED BAIRD DIRECT 
feat dryer, in excellent condition, dries 
cannery or distillery wastes, potatoes, al- 
falfa, ete. Complete with firing chamber. 
Bargain. Twin Supply & Service Co., 3426 
Parklawn Ave., Baltimore 13, Md. 


TWO NEW WILLIAMS NO. 18 ALFALFA 
Dehydrator Mills, each equipped with 
flexible couplings for direct connected 
drive, welded steel bed plate, 7 ft. di- 
ameter Cyclone collector, 2-way sacker 
valve, 30 ft. 12 in. extra heavy straight 
pipe. Will sell for less than new price. 
Fabick Bros. Equipment Co., Sikeston, Mo 


FOR SALE—ONE ALLIS-CHALMERS LOW 
head Gyratory Sifter No. 1457 with 1 H.P., 


1740 motor, 650 volts, 3-phase, 60-cycle 
(brand new, never been used); one 8. 
Howes Snappy Air Finisher, Size 7, No. 


99614 with collector without motor (brand 
new, never been used); one used 8S. Howes 
Scalping Reel with Conveyor discharge, 
machine No. 89916. J. B. Garland & Son, 
16 Grafton §St., Worcester, Mass. 


Standard stee! elevators, belt and bucket type, avail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 
GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


Sereens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


1—Used 75 H.P., 220/440 volt, 3-phase, 
60-cycle, 1,160 K.P.M.; ball-bearing, 
open-type G.E. motor, first class 
condition, f.o.b. Kansas City, Mo., 
$600.00 


1—Used 125 H.P., 220/440 volt, 3-phase, 
60-cycle, 1,160 K.P.M., sleeve bear- 
ing, short shaft, 
motor, first class 
Kansas City, Mo. 


Call — Wire — Write 


COMBS & CO. 


Mill and Elevator Equipment 
2841 Southwest Bivd., Kansas City, Mo. 


WANTED TO BUY—RICHARDSON 
machines and other 


BUSINESS OPPORTUNITIES 
v 


FOR SALE—GOING ELEVATOR NORTH 


central Ohio. Grain, coal, feed. Large 
warehouse. Also grain truck and trailer. 
c. C. Rospert, 238 Belle Ave., Belle 


vue, Ohio 


FOR SALE — FULLY EQUIPPED FEED 
mill on trackage, located in wonderful 
feeding area. Doing nice business. Must 
devote my time to other interests. Harry 
Benter, Galesville, Wis. 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs, We have some good ones in Ohio, 
Indiana, Illinois. Mid-West Business Ex- 
change, Plymouth, Ind. 


FOR SALE—FEED MILL AND WARE- 
house —all modern equipment — custom 
grinding and mixing. In heavy livestock 


scales, bag closing 

good mill, feed and elevator equipment. producing area. Location central Wis- 
J. EB. Hagan Mill Machinery, Jefferson consin—down payment $6,500. Address 
City, Mo. 2700, Feedstuffs, Minneapolis 2, Minn. 


WANTED — APPROXIMATELY 65 18x? 
used ear corn elevator cups without cen 
ter brace. Two pr. 9x30 chop rolls, jour 
nal size; two % with oil rings. Farmers 
Milling & Elevator Co., Collierville, Tenn 


HELP WANTED 


YOUNG MILLING ENGINEER WANTED 
by well established progressive feed and 
flour mill in South. Experience in engi- 
neering and drafting. Give qualifications 
and background. Address 2731, Feedstuffs, 
Minneapolis 2, Minn. 


WANTED — CED 
perintendent for livestock and poultry 
feed manufacturing mill in west Texas. 
State age, experience and reference. Ad- 
dress 2706, Feedstuffe, Minneapolis 2, 
Minn. 


WE NEED THREE SAL TO SELL 
formula feed in New Jersey and in the 
New England States. Our complete feed 
line is well established in the Bast. Ad- 
dress 2735, Feedstuffs, 114 East 40th St. 
New York 16, N. Y¥. 


COMMISSION SALESMEN WANTED — 
Salesman now calling on feed dealers to 
sell scale tickets, calendars, advertising 
specialities on strictly commission basis 
Highly profitable line—commissions paid 
promptly. Write D. L. Mains Co., 408 So 
8th 8t., Quincy, Ill. 


HELP WANTED—TWO DISTRICT MAN- 
agers for established reliable feed manu 
facturer with excellent reputation. Ex 
panding sales organization Territori« 
now open in Michigan and Ohio. A!! 
replies confidential, Address 2766, Feed 
stuffs, Minneapolis 2, Minn. 


HELP WANTED—EXPERIENCED SEEDS- 
man in farm field seeds. Manager Seed 
Division. Capable in buying and develop- 
ing bag trade sales program. Also wanted 
—experienced analyst. In reply state 
qualifications, experience, etc. Address 
2718, Feedstuffs, Minneapolis 2, Minn. 


BROKERS WANTED — LEADING PRO- 
ducer of nationally-advertised brands of 
vitamins needs sales representation in 
California, Washington, Oregon. Very at 
tractive arrangements for aggressive, 
sales-minded brokers with good contacts 
among feed manufacturers. Send complete 
information in first letter. Address 2762, 
Feedstuffs, Minneapolis 2, Minn 


YOUNG MAN WITH KNOWLEDGE OF 
milifeed and alfalfa meal for Midwest 
firm dealing in carlot feed ingredients 
Must have good judgment, be aggressive 
and able to sell by phone. Salary plus 
bonus based on sales. Income should be 
well over $5,000 yearly. State age and 
complete experience. Reply will be held 
in strictest confidence. Address 2690, 
Feedstuffs, 612 Board of Trade Bidg., 
Kansas City 6, Mo. 


MILL 8U- 


SITUATIONS WANTED 
v 


JUNE GRADUATE INTERESTED IN PRO- 
duction of flour, feed and prepared mixes 
Single veteran with farm background 


Address 2748, Feedstuffs, Minneapolis 2, 
Minn. 


AVAILABLE NOW—GRADUATE, $1, FOUK 
years’ nutrition, purchasing, sales ex 
perience. Four years’ experience citrus 
irrigation. Farm background. Desires po 
sition with advancement. Address 2754 
Feedstuffs, Minneapolis 2, Minn. 


UNDER 40—13 YEARS’ EXPERIENCE IN 
feed and rendering operations. Four years 
experience as feed and by-products sales 
manager for same company. Interested in 
securing a@ position in similar capacity in 
the South or Southwest. Address 2767, 
Feedstuffs, Minneapolis 2, Minn. 


BABY CHICKS FOR SALE 
Vv 


per ; 
U.S. approved and pullorum passed. Mor- 
ris Hatchery, $42 Jackson St., Morris, Tl. 


FOR SALE—OLD ESTABLISHED FEED 
mfg. plant in Alabama, manufacturing 
more than 20 brands of feed which have 
been advertised for 25 years, sprinklered 
plant, diesel generated electric power, 
railway siding, unlimited storage space, 
half million annual merchant wholesale 
volume, in heart of famous Alabama 
Black belt. Owner retiring will finance in 
part. Address 2708, Feedstuffs, Minne- 
apolis 2, Minn. 

FOR SALE—LONG WELL ESTABLISHED 
farm supply and feed business in central 
“New York—Exceilent farm trading area. 
Situated on rail siding—Best unusual cen- 
tral location in city of 20,000: Moving 
average 100-ton commercial feed per 
month in addition to active farm supply 
business—Average $200,000 sales per year. 
Several worthwhile franchises — trucks — 
grinding and mixing equipment—aActive 
fresh imventory stocks included asking 
quick sale price $36,000. Address 2746, 
Feedstuffs, Minneapolis 2, Minn. 


OHIO - NEW YORK - KENTUCKY 
Address 2619, Feedstuffs 
Minneapolis 2, Minn. 


BUSINESS 
OPPORTUNITY 


American and Canadian markets 
of 


only. Old blished 
high repute, known throughout the 
British Isles, is prepared to sell 


rights of trade mark and manufac- 
ture, together with all advertising 
policy for the best calf starter in the 
world. Vendors will negotiate only 
with organization able to give ade- 
quate manufacturing capacity and 
sales organization worthy of a first 
class line. Address 2755, Feedstaffs, 
Minneapolis 2, Minn. 


WANTED TO BUY 


or lease with purchase option small 
feed manufacturing plant 
or grain elevator. 


Send full details with operating 
statements and pictures of property. 
All information held confidential. 
This is serious inquiry by prospec- 
tive operator not an agent. 
Address 2763, Feedstuffs 
Minneapolis 2, Minn. 


GILDDEN CO. RECORDS 
RECORD SALES VOLUME 
CLEVELAND — Record sales of 
$115,918,248 were recorded by the 
Glidden Co. in the first six months 
of the company’s 1951 fiscal year, 
Dwight P. Joyce, president, has re- 
ported. This volume was the highest 
for any six-month period in the com- 
pany’sS history, Mr. Joyce said. The 
1951 total represents an increase of 
$35,555,866, or 44.3%, over the total 
for the same period of 1950. 
Net profit for the six months, after 
a tax allowance of $3,985,000, amount- 
ed to $4,380,241, a gain of 60.9% and 
equal to $2.10 a share on common 


stock. This compares with a net of 
$2,721,712, equal to $1.27 a share, for 
the first six months of 1950. 


MINNESOTA ELEVATOR FIRE 

LAKE LILLIAN, MINN.—Fire de- 
Stroyed the grain elevator of the 
Farmers Elevator Co. here recently, 
causing damage estimated at $150,000. 
Kermit Linn, manager, said the blaze 
started in the $45,000 feed mill addi- 
tion erected last fall. Grain destroyed 
was valued at $30,000. 


ARGENTINE CORN CROP 
WELL ABOVE LAST YEAR 


_ WASHINGTON—The 1951 Argen- 
tine corn crop now being harvested 
is much larger than the very small 
crop of last year, the U.S. Depart- 
ment of Agriculture reports. How- 
ever, production is smaller than av- 
erage prewar output. 

The crop is tentatively estimated 
at about 160 million bushels, com- 
pared with only 33 million bushels 
last year and the 1935-44 average of 
over 300 million bushels. The larger 
crop this year will mean that more 
Argentine corn will be available for 
export during the 1951-52 marketing 
year beginning April 1 than in 
1950-51. 

During 1950-51 exports of corn 
from Argentina totaled a little over 
18 million bushels, the smallest in 
wecent years. During 1946-48, exports 
ranged from 80 to 113 million bush- 
els and during 1935-39 averaged 237 
million bushels. 


POULTRY ASSOCIATION 
MARKS 20TH BIRTHDAY 


NEW YORK — The Northeastern 
Poultry Producers Council observed 
the 20th anniversary of its founding 
May 15. 

Commercialization of the poultry 
industry was well under way in the 
Northeast in 1931, a recent NEPPCO 
bulletin relates, but the need for co- 
operative effort to promote the in- 
dustry was recognized by a few lead- 
ers. Greater development of the in- 
dustry through cooperation with 
other producers then was, and still 
is, a major objective of the organiza- 
tion, the bulletin states. 


ADM NET PROFIT UP; 
DIVIDEND DECLARED 


MINNEAPOLIS — Net profits of 
Archer-Daniels-Midland Co. for the 
nine months ending March 31, after 
depreciation and all income taxes, 
were $8,813,439.89, equivalent to $5.39 
a share. 

This compares with a correspond- 
ing figure for the nine months end- 
ing March 31, 1950, of $6,709,754.20, 
equivalent to $4.10 a share. The board 
of directors also declared a dividend 
of 70¢ a share payable June 1 to 
stockholders of record at the close of 
business May 21. 


| FEED BRANDS | 


The following trade-marks have 
been published in the Official Gazette 
of the United States Patent Office 
preliminary to registration. Manufac- 
turers and distributors who feel that 
they would be damaged by the regis- 
tration of any of these marks are 
permitted by law to file a formal no- 

+ tice of opposition, within 30 days 
after official publication of the marks. 
Official publication dates are included 


below. 

Peebles’ LACTO-G — Western Condensing 
Co., San Francisco, Cal.; dried whey for 
poultry and livestock feed. Use claimed 
since Feb. 18, 1935. Published May 1, 1951. 

FARMER'S BEST—Carey Salt Co., Hutch- 
inson, Kansas; rock salt for use as stock 
salt in feed mix. Use claimed since July 25, 
1923. Published May 1, 1952. 

TEST-FED—Lindsey-Robinson & Co., Inc., 
Roanoke, Va.; poultry and livestock feeds. 
Use claimed since January, 1947. Published 
May 1, 19651. 

D. D. M.—Raymond H. Saal & Co., Cov- 
ington, La; cattle feed, consisting of dried 
molasses and any absorbent carrying agent, 
such as dried brewers’ grain, dried alfalfa 
meal, cottonseed hulls, dried citrus pulp, 
dried cane pulp, etc. Use claimed since Jan. 
1, 1950. Published May 8, 1951. 
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Vitamin A Industry Group, OPS 
Officials Discuss Price Curbs 


WASHINGTON — Various pricing 
regulations which affect different 
segments of the vitamin A industry 
were considered in detail recently 
when members of the newly formed 
vitamin A industry advisory com- 
mittee held their first meeting with 
Office of Price Stabilization officials. 

Some parts of the industry are 
affected by the General Ceiling Price 
Regulation, some parts by the manu- 
facturers’ regulation (CPR 22) and 
others by CPR31, which covers im- 
ports, industry members pointed out. 

While GCPR exempted shark and 
cod oils, important sources of vita- 
min A, concentrated vitamin A oils 
and synthetic vitamin A were cov- 
ered. As far as the manufacturers’ 
regulation is concerned, industry 
members said they consider vitamin 
A oil and synthetic vitamin A to be 
drugs and therefore subject to GCPR 
contro] instead of being under CPR 
22. They also said they believed na- 
tural vitamin A oils also to be under 
GCPR instead of CPR 22 because fish 
oils are listed in Appendix A to CPR 
22 as items not covered by that regu- 
lation. 

Domestic preducers of natural vita- 
min A said they would like to be 
covered by CPR 22 since prices un- 
der this regulation would encourage 
American fishermen to save fish 
livers containing vitamin A and per- 
mit revival of the American industry 
in natural vitamin A oils. 

Industry spokesmen further con- 
tended that the import regulation 
also exempts vitamin A oils not cov- 
ered by GCPR, but importers, they 
said, have to deal in controlled and 
uncontrolled natural vitamin A oils 
from abroad. 

Domestic producers of vitamin A 
bearing oil suggested that ceiling 
prices, if adopted for the industry, be 
based on a fixed number of cents per 
one million units of vitamin A per 
gram, irrespective of whether the oil 
is natural or concentrated. 

Concentrators contended, however, 
that this would jeopardize their posi- 
tion since there would be no induce- 
ment to process low potency oils in- 
to higher vitamin A potency oils. 

Both groups suggested that perhaps 
natural vitamin A oils and concen- 
trated be exempted from price con- 
trols. They said that as long as 
synthetic vitamin A is under effective 


ceilings, this would provide effective 
controls for natural and concentrated 
oil prices. 

OPS representatives told the in- 
dustry committee members, however, 
that OPS was obligated to lay the 
groundwork for vitamin A price con- 
trols to meet any further emergency 
and felt inclined towards a dollar 
and cents regulation. 

Members of the industry commit- 
tee are John J. Powers, Jr., Chas. 
Pfizer & Co., Inc., New York; E. G. 
Thorson, eastern representative, Wil- 
bur-Ellis Co., New York; G. C. Mees, 
Distillation Products Co., Rochester, 
N, Y.; Lester Mercer, Halibut Liver 
Oil Producers, Plainfield, N. J.; L. D. 
Barney, Hoffmann-La Roche, Inc., 
Nutley, N. J.; Fred M. Chapman, 
Marden-Wild Corp., Boston; C. L. 
Post, Nopco Chemical Co., Harrison, 
N. J.; L. E. Kovacs, Vitamins, Inc., 
Chicago; Elmer C. Rowley, Collet- 
Week-Nibecker, Inc., Ossining, N. Y.; 
Malcolm J. Goldie, Van Camp Lab- 
oratories, San Pedro, Cal.; Charles 
C. Dawe, Alaska Fish Oil Extractors, 
Inc., Chicago; George Zinzalian, E. F. 
Drew & Co., Inc., New York; George 
w. Burnhard, Jr., Washington Lab- 
oratories, Inc., Seattle; Howard Stur- 
gis, Gorton-Pew Fisheries Co., Ltd., 
Gloucester, Mass. 


DRAFT COLLECTION 
METHOD SUGGESTED 


KANSAS CITY—Sight draft col- 
lections and collections of time drafts 
should be placed with American 
banks and handled through them 
with their own correspondents in 
Latin America in view of recent de- 
velopments in that area, Bror W. 
Unge, manager of the foreign depart- 
ment, City National Bank & Trust 
Co., Kansas City, said recently. 

After a period of over two years 
wherein American banks and export- 
ers have found it impossible to ob- 
tain funds from Argentina, 125 mil- 
lion dollars from the Export-Import 
Bank were placed at the disposal of 
the Argentine Central Bank to help 
in settlement of these transactions. 
Rating the lowest priority in this 
cleaning up of old drafts by the Ar- 
gentine Central Bank is any claim 
covering bills being sent by exporters 
direct to Argentine banks. 

“The Central Bank of Argentina 


Introducing a 


“New Star on the Horizon” 


e FIRST IT WAS VITA-MASTER 
@ THEN SOL-O-MEENO 


evidently takes an entirely different 
view on bills sent direct to Argentine 
banks for collecting,” Mr. Unge re- 
ported, “and it is putting such col- 
lections in an unfavorable position to- 
ward collections sent through usual 
banking channels. It is clear that the 
situation now pertains to Argentina 
only, but once such a practice has 
started, it is quite possible it might 
spread to other countries.” 


BANQUET PLANNED FOR 
INITIATES OF ALPHA MU 


MINNEAPOLIS — The University 
of Minnesota chapter of Alpha Mu, 
honorary milling technology frater- 
nity, will hold its annual initiation 
and banquet for new members June 1. 

C. W. Brabender, research engineer 
for Pillsbury Mills, Inc., Minneapolis, 
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will be the principal speaker. His 
subject will be “Opportunities for 
Engineers in the Flour Milling In- 
dustry.” 

Prof. J. M. MacKenzie, in charge 
of the flour mill engineering curricu- 
lum at the university, is faculty ad- 
visor for the honorary fraternity. 


COTTON GOODS INDEX 26.26 

Bemis Bro. Bag Co.'s cotton goods 
index, a composite figure reflecting 
wholesale prices of principal cotton 
cloth used in bag making expressed 
in cents a yard of cloth is 26.26, com- 
pared with 16.98 a year ago. Bemis 
burlap index 52.16 compared with 
25.25 a year ago. Current index is 
based on offers received from Cal- 
cutta. Calcutta prices have been de- 
controlled since March 9. 


(SINCE 1906) 


FARMERS FRIEND 


Trade Mark Reg. U. 8. Pat Off., April 30, 1907, No. 62380, Oct. 8, 1946, No, 424633 
all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral élements blended with 


ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace minerals 
tm carefully calculated proportions to supply necessary mineral nutrition. 
Also Contains 


LIQUID BLACKSTRAP MOLASSES 
Irradiated Yeast 
(Source of Vitamin D,) 
We Sell Through Dealers and Jobbers Warehouses from Coast to Coast 
BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 


COBALT, MANGANESE, 


Collofas 


COLLOIDAL CALCIUM PHOSPHATE 


SUPERIOR PHOSPHATE CO. 


DUNNELLON, FLORIDA 


@ Economical, proven source of feed- 
ing phosphate 


Used for years by 
leading feed manufacturers 


mineral concentrate producers 


Product of 


and 


Now TRIPLE-FIFTY 


TRIPLE -FIFTY is the newest star to be added to the Pratt line. 
It gets its name from its composition of 50 per cent condensed fish 
solubles on a dry basis and 50 per cent soybean oil meal which pro- 
duces a product with a minimum protein guarantee of 50 per cent. 
At 50 Ibs. to the ton of finished feed it replaces all the fish meal and 
animal protein needed in a ration. This TRIPLE-FIFTY concentrate 
is really a “thrifty-fifty” bargain since it is easy to use, produces 
excellent feeding results and saves you money. It is especially de- 
signed for feed manufacturers who have the facilities to incorporate 
their own antibiotics. 


Sod-O- Meena continues to ve tavored by feed manufacturers 
everywhere. It is a free-running fish soluble supplement 

condensed fish solubles, fish liver and glandular meal with vitamin 
B,, on a base of soybean oil meal, PLUS adequate levels of the im- 
portant antibiotics. Here is a product which will also + all fish 
meal and animal protein and IN ADDITION f ishes the 

antibiotics which research has proven necessary for farm animals. 


VITA-MASTER is « complete vitamin e and fortifi 
signed 


especially de- 
for custom mixing in your own feeds. I high vitamin levels = 
concentrated fish solubles, liver and 2 A ach meal, carotene, soybean 
oll meal, vitamin B,, and the animal protein factor. It gives your custom mixed 
feed the necessary boost for top level performance. 


W. C. PRATT COMPANY, Inc. 
20 North Wacker Drive, Chicago 6, Ill. 


@ Phosphorus and Fluorine Analysis 
furnished on each car 


A 


DISTRIBUTED 
BY 


M. A. McCLELLAND 
Company 


DWIGHT BLDG. « KANSAS CITY 6, MO. 


t 
s 
c 


| 
| 
a 
4 | 
| 
| 
| = 
FO \O 


72——FEEDSTUFFS, May 26, 1951 


Absorb 


ases in 


Feedstuffs: 


up-to-the-minute news 
coverage of the entire field facilitated by 
an interoffice system. 


(1, Market facts by special correspond- 
ents and staff members all over the U. 
S. including authoritative trade news 
interpretation from its Washington cor- 
respondent. 


€, More than 250 individual market 
quotations on feeds in each issue. 


€. Outstanding features devoted to feed 
dealers’ and manufacturers’ business 
perations—animal nutrition—feed store 
operations — bookkeeping—new sales 
techniques — merchandising methods — 
store displays—tested selling ideas. 


THE MILLER PUBLISHING CO. 


The Businesspaper Family Serving 
the Related Fields of 


\ 


Rates 


You Route 


Feedstuffs—the only weekly newspaper for the feed manu- 
facturer, jobber, broker and dealer — gives its readers vital 
information about the products they use, buy and sell. In addi- 
tion to its paid circulation — largest in the field — selective 
controlled trade coverage provides concentration in the territory 
you want to reach. Complementing the coverage regularly pro- 
vided by paid subscriptions, additional mailings are made on a 
weekly rotation schedule blanketing each of the four geographic 
divisions of the United States: Northeast, Southeast, Southwest 
and Northwest. 


You can route your advertising to reach one or more of these 
specific geographic distributions. This plan of selective con- 
trolled trade coverage is fully explained in an analysis of circu- 
lation showing the distribution in each classification of the feed 
industry, by states and geographic sections. A folder describing 
this coverage, “Occupational Breakdown According to Sectional 
Distribution,” is available by writing to Feedstuffs. 


FEEDSTUFFS 


Flour, Feed, Grain and Baking 
THe NorRTHWESTERN MiLLeR FEsDSTUFFS 
Tue AMERICAN Baker @ MILLING Propuction 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OFFicEs: New York, Chicago, Kansas City, Toronto 


ROUTE YOUR ADVERTISING 


a WEEKLY wewsParer ‘ 
/ 
USDA strong Demand 
of Dubuque, lows Report Cites ® Smaller 
«a~ -_— Animal Numbers on Forme 
> 
- 4 


Ae A 


nn 


Fish Meal Order 


(Continued from page 8) 


tion, keep for inspection by the Office of 
Price Stabilization for a period of not less 
than two years, all invoices, quotations, 
receipts, price lists, and other information 
upon which you determine your average dol- 
lars and cents differential for each product 
you sold, as described in Section 6 (a) of 
this regulation. 

(ce) Premiums for sales in less than car- 
load or tank car quantities. If you have es- 
tablished ceiling prices for sales in less 
than carload or tank car quantities pureu- 
ant to Section 7 of this regulation, you 
shall, in addition, keep for inspection by 
the Office of Price Stabilization for a pe- 
riod of not less than two years, all invoices, 
quotations. receipts, price lists and other 
information upon which you determined 
your dollars and cents differentials for 


Section 14. Prohibiti : penalties. 

(a) Prohibitions. On and after the effec- 
tive date of this regulation you shal! not, 
in the course of business or trade, sell or 
deliver, or purchase or receive fish scrap, 
fish meal, fish solubles, or specialty fich 
feed products at prices exceeding the 
celling prices established by this regulation. 

(b) Penalties. If you violate any provision 
of this regulation, you are subject to the 
criminal penalties, civil enforcement ac- 
tions and suits for damages provided for 
by the Defense Production Act of 1950 

Section 15. Petitions to this regu- 
lation. Any person may file a petition for 
an amendment of general applicability to 
any provision of this regulation itn accord- 
ance with the provisions of Price Proce- 
dural Regulation No. 1. 

Effective date. This regulation its ef- 
fective May 29, 1951. 

NOTE: The record keeping and reporting 
requirements of this regulation have been 
approved by the Bureau of the Budget in 
accordance with the Federal Reports Act 


MICHAEL V. DISALLE, 
Mrector of Price Stabilijation. 
May 24, 19651. 


WAYNE FISH SALES AGENT 
FOR 3-M POULTRY GRIT 


MINNEAPOLIS — Fritz Higgins, 
sales manager for the 3-M Crystal 
Grit division of the Minnesota Min- 
ing & Manufacturing Co., has an- 
nounced that Wayne Fish & Co., Min- 
neapolis, has been named exclusive 
sales agent for the firm's grit in Min- 
nesota, North Dakota, South Dakota 
and Montana. 


Price Controls 


(Continued from page 1) 


tatives c/o House Office Building, 
Washington, D.C. 

2. Have the members of your im- 
mediate family express themselves on 
this issue. Ask your wife to take an 
active part. The housewives of Amer- 
ica can have tremendous influence. 
Ask her to encourage the members 
of her various clubs to express them- 
selves. 

3. Contact your employees, sales- 
men, dealers and encourage their ac- 
tive participation in this campaign. 

4. Make it a point to have this 
subject called to the attention of 
the members of any clubs or organ- 
izations of which you are a member— 
such as Rotary, Lions, Kiwanis, 
Chamber of Commerce, fraternal 
clubs, American Legion, etc. If it is 
proper, see if you can have the or- 
ganization adopt a resolution. If the 
club wants to avoid the issue, then 
make it a point to talk to the indi- 
vidual members. 

5. Contact your local newspaper 
editor and enlist his support. Ask 
him to bring the issue to the atten- 
tion of the people in your community. 

6. Ask the other merchants in your 
city or town to get behind this move- 
ment. 

“If you believe in principles that 
have made America the greatest na- 
tion in the world,” the AFMA bulle- 
tin continues, “then it is your re- 
sponsibility to fight this threat to 
free enterprise that is rapidly engulf- 


ing our economic system. Your rep- 
resentatives in Congress need your 
support if they are to fight to keep 
our democratic liberties and oppor- 
tunities from being legislated out of 
existence. 

“In addition to expressing your 
opinion to your own Congressional 
representatives, it would be advisable 
to let the members of the banking 
and currency committees of the Con- 
gress have the benefit of your think- 
ing. Hearings are now being held 
before these committees on the mat- 
ter of price and wage controls.” 


EARL BRANSON PROMOTED 
BY COMMANDER-LARABEE 


MINNEAPOLIS—Ear! E. Branson 
has been appointed vice president in 
charge of the Commander-Larabee 
Milling Co., formula feed division. 
Headquarters are located in Kansas 
City. The promotion was announced 
May 22 by Ellis D. English, presi- 
dent of the company, in Minneapolis. 

Mr. Branson, manager of the com- 
pany’s formula feed division, has been 
associated with Commander-Larabee 
since 1928. He was employed as a 
salesman and sales manager before 
heading the feed division. 

The formula feed division manu- 
factures a complete line of livestock 
and poultry feeds, sold in the South 
and Southwest under the “Sunfed” 
label. Feed plants are located at 
Marysville and Wellington, Kansas, 
with offices in Kansas City. 


CORN PLANTING 
Planting corn too early invites corn 
borer damage. 


Freight Rate 


(Continued from page 1) 


tracts which specifically provided that 
any increase in transportation rates 
between the time of the sale and 
time of delivery would be borne by 
the buyer.” 

The petition’s sixth point of argu- 
ment is that a buyer on delivered 
basis would be relieved of transpor- 
tation increases while one on an f.o.b. 
basis “would be penalized” by having 
to pay the increases. “This require- 
ment will mean that two buyers at 
the same destination will pay differ- 
ent prices for the same product from 
the same mill,” the petition contends. 
“This is not in conformity with the 
Robinson Patman Act.” 

Preliminary work on the petition 
got under way at a recent meeting 
of industry representatives in Chi- 
cago in an effort to obtain relief from 
the OPS ruling. 

That ruling was made by OPS 
April 9, after the Interstate Com- 
merce Commission granted the na- 
tion’s railroads an interim rate in- 
crease providing for a 2% hike in 
rates on grain, grain products and 
by-products. A text of the interpre- 
tation appears on page 8 of the April 
14 issue of Feedstuffs. 

Under the ruling, any increases in 
inbound transportation costs must be 
absorbed and cannot be added to the 
seller’s ceiling under the General 
Ceiling Price Regulation. 

Also, a seller using a delivered 
price must absorb increases in out- 
bound transportation costs. If a sell- 
er sold on an f.o.b. basis during the 
pase period, he then may pass on in- 
creases in outbound transportation 
costs. 
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The Brower Mixer 
is a profit maker... 


helps us sell more 
‘supplements, too! 


... says Everett Flick 
Farmers Feed Mill 


Barry, Illinois 


“We installed a Brower One- 
Ton Feed Mixer in 1947 and it 
has been in constant use ever 
since. Sure does a good mixing 
job. It has brought in a lot of 
new customers, too—has helped 
increase our feed business at 
least 25%. Besides that, we sell 
more supplements, since more 
customers come to us for their 
grinding and mixing. I'd say the 
Brower Feed Mixer is one of 
our best profit-makers.” 


BROWER 


FEED MIXER 
Used by More Feed Men 
than Any Other | 


Over 9,000 Satisfied Users 


Thousands of feed dealers are mixing 
their own brands of feed with the 
Brower “Whirlwind” Mixer, increas- © 
ing their feed profits as much as $10 
per ton. 
good source of income—another rea- 
son why the Brower Mixer quickly 
pays for itself. 

Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3c to Se per ton. Above-and- 
below-floor models. Five sizes—mix- 
ing capacities from 700 to 4,000 Ibs. | 
feed. Heavy welded steel construc- 
tion—gives years of service. Many 
outstanding features—easier and fast- 
er to operate. 


30-Day Trial. write today for full detatts 


Custom mixing is another 


402 N. 3rd, Quincy, Ilinois 


Call 
Van Dusen Harrington Co. 


for Barley, Oats, Corn 


MINNEAPOLIS 


MANGANESE SULPHATE 


HIGH UNIT 
For Animal and Poultry Feeding 


Available in carioad or less-than-carioad quantities 


BONEWITZ CHEMICALS, INC. 


BURLINGTON, IOWA 


Syn 


Ingomar, Ohio 
Offers the Profitable Foundation Product for 
the Mixing of All Livestock Feeds 
Distributed by 
T, BBB ANY R-C-$ CORPORATION 
LIVESTOCK EXCHG. 865 
WORTH, TEXAS X FALLS, $. D 
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THE FEED 


* 


MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 


Seattle: Demand slow supply ample on 
suncured, fair on dehydrated 15% fine 
grind un ton, carlots, prompt 
17 protein and Ty 1,000 A unit dehydrated 
$65 ton l prompt 


Omaha: Demand fairly good; supply am 
$45: dehydrated, 20% $55, 


Demand fair; trend easy; 


supply adec dehydrated, 17%, 100,000 
units vitamin A $64.55 

Minneapolis: Demand has not improved 
and prices again are easier Quotations 
17 dehydrated, 100,000 units of —— 
A guaranteed $54@55 in papers, $1 higher 
in burlaps, May-June 

Buffalo: Demand trend 
steady supply ample dehy- 


drated $63@ 65, 13@ suncured §48@50, No 2 
suncured $46@48, all sacked, Boston 

ee Demand slow; supply heavi 
r dehydrated $70 

Portland: Demand fair trend steady 
supply limited; 15 $40, f.0.b. Idaho; de 
hydrated $57, f.0 “California 

Ft. Worth: Demand improving; supply 
temporarily light account floods in main 
producing area dehydrated, 100,000 A, 
17%, immediate $62.50@63.50, prompt, de- 
livered TCP. 

Kansas City: Chief market influence is 
rainy weather in Southwest which has cut 
production to about 50% of normal May 
output Market fluctuates with sunshine, 
with strong demand during wet days eas 
ing off with fair weather 
about the only active ingredient 
ing by feed mixers augmented by cover 
ing purchases by 
duction has been 
ate rapidly from 
100,000 A guaranteed 17 
$5 
ate 


day New crop 
dehydrated meal 


53, burlaps, Kansas City, for immedi 
shipment; June-July shipment quoted 


at $50, burlaps, with very ittle trading 
this week 

Milwaukee: ong fair; supply fair; 
western dehydrated, 7 with 100,000 A 
guaranteed $57@58 soe 150,000 A guar 


anteed $61@62 

New Orleans: 
supply suffic 
dehydrated 
guarantee $61@63 

St. Lov Demand "good for immediate 
shipment; supply short; dehydrated 17% 
$59, 100,000 A st. Louls; western suncured 


Demand fair; trend easier 
crop coming in; 17% 
crop; non 


leaf $60.70 Idaho No. 1 medium 
$57.2 I 

1 supply lequate 
dehydrated 17° 5@66.50; suncured, 


none offered 


Der end down; sup 
ply ample protein, guar 
anteed 

Los 1 slight 
ly weaker dehy 
drated $5674 7 @54.60 

Demand onl r trend 
weak to unchanged upply no sun 


cured meal; dehydrated, 17 


STEINLITE 
MOISTURE TESTERS 


cago: Demand fair; supply ample 
100,000 A. $58; 20%, 150,000 A $6 
13% suncuréd No. 1 fine ground and 15% 
no quotations 


ALFALFA PELLETS 


Buffalo: Demand quiet to slow; supply 
good; trend steady; poultry, dehydrated 
guaranteed vitamin A $75, nominal; dairy 
suncured $64, nominal, bulk, Boston 


BARLEY FEED 


Baltimore: Demand fairly good; supply 
light; $63 to 
Chicag Demand fairly good; supply 


light; $55 

San Francisco: Demand good; supply am 
ple; no quotations 

Milwaukee: Demand fair; supply fair: 
pulverized, white $59.50, feed $52.50; needles 
$1.38 bu. 

New Orleans: Demand slow to fair; trend 
higher; supply ample; pulverized $62@64 

Boston: Demand and supply fair; $60.8 

Ogden: Supply normal; rolled $54@58 
whole barley $52@56. 

Portland: Demand good; trend higher 
supply ample; rolled $71.50, ground $69.50 

Philadelphia: Den-and dull; supply good 
$70, nominal. 

Seattle: Demand fair; supply good; whole 
$70, ground $70, rolled $73, all in tons 
ex-warehouse, l.c.l 

Indianapolis: Demand light; trend un 
changed; supply ample; whole barley $31 
sacked; crimped barley $386. 


BLOOD FLOUR 


New Orleans; Demand slow; trend steady, 
supply adequate; $122.50@125 local origir 

Louisville: Demand fair; trend stead) 
supply ample; $140 ton. 

BLOOD MEAL 

Los Angeles: Demand good; trend firm 
supply adequate; $10.12 a unit of ammonia 

San Francisco: Demand fair; supply am 
$6.65 a unit of protein, screened blood! 
0 a unit of ammonia 

Denver: Demand fair; trend steady; sup 
ply fair; $145. 

New Orleans: Demand slow; trend stead) 
supply adequate; $122.50@125 local origin 

Louisville: Demand fair; trend firm; sup 
ply ample; $140 ton. 

Portland: Demand good; trend steady 
supply ample; $140. 

. tle: Demand good; supply tight; $12 
ton, f.o.b. local packing plants 

BONE MEAL 

Atlanta: Demand fair; trend steady; sup 
ply lIjmited; $73.50, f.0.b. southern ports 

New Orleans: Demand good; trend stead) 
supply light; $72@74. 

Louisville: Demand fair; trend firm; sup 
ply normal $75 ton. 
San Francisco: 

fair; $67 

BONE MEAL (STEAMED) 
Yhicago: Demand good; supply scarce 
5 sacked. 
Demand light; trend un 
supply none too plentiful; $95 


Demand good; supply 


Angeles: Demand very good; trend 
firm; supply limited; $82, nominal, domestic 
Francisco: Demand good; supply fair 


Denver: Demand fair; trend steady; sup 
ply fair; $110 

New Orleans: Demand good; trend firm 
supply fair; impérted $72@75. 

Louisville: Demand good; trend steady 
supply ample; $85 ton 


SEE 


the best litter 
in the 

best packaging! 
Visit Booth 17—Nat’l Feed Industry Show 


June 4, 5, 6—Milwaukee Arena 


PREMIER PEAT MOSS 


in bales, bags and cartons for every need 


Premier Peat 


Moss Corp. 
535 Fifth Ave. 
New York 17 


Boston: Demand light; 
$78@80 


St. Louis: Demand fair; supply adequate; 


$83 ton, sackec 

Ft. Worth: De mand fair; supply adequate; 
carlots, fine $4.45, granulated $4.75, deliv- 
ered Ft. Worth; Le.L, fine $4.80, granulated 
$5.3 f.o.b. Ft. Worth 

Kansas City: Demand moderate; trend 
steady; supply scarce; $100, sacked, Kan- 


Demand fair; trend firm; sup- 
ply ample; $88 

Demand slow to quiet; trend 
supply ample to good; $80@81, 


Demand good; trend steady; 
supply ample; $85 ton, sacked, f.o.b. Cin- 


BREWERS’ DRIED GRAINS 


Chicago: Demand light; supply fair; 
$47.50@48 ton. 
San Francisco: 
adequate; $54. 
Milwaukee; Demand fair; 
22% $47.50, 24% $47.50, 26% . 
New Orleans: Demand good; trend steady; 
supply adequate $58@59. 
Louisville: Demand fair; 
supply ample; $51@53 ton 
St. Louis: Demand good; 
$39.50 bulk. 
Boston: Demand good; supply ample; do- 
mestic $56, Canadian 4 
_ Worth: Demand good; supply scarce; 
56.45. June, delivered Ft. Worth 
“Philadelphia: supply am 


Demand good; supply 


supply ample 
8 


trend stronger 


supply good; 


Demand quiet 
P 

Buffalo: Demand steady to firm; trend 
steady; supply ample to good; 24% $56@ 
26% $54@56. both sacked, Boston 
Cincinnati: Demand poor; trend steady; 


supply adequate; 52 
BREWERS’ DRIED YEAST 


Cincinnati: Ib. in carlots 

New York: 8%¢ Ib. in carlots. 

New Orleans: ¢ Ib. in carlots 

Pittsburgh: &8\¢ Ib. in carlots 

Boston: 84¢ Ib. in carlots 

Chicage: Demand slow; supply adequate; 
sud ¢ b 

San Francisco: Demand fair; supply ade- 
quate: 7%¢ Ib 

Milwaukee: Demand fair; supply fair ¢ 
Ib. carlots., 

Louisville: Demand fair; 
supply ample; $170 ton. 

St. Louis: Demand good; supply adequate; 


trend steady; 


s¢ Ib. in carlots, St. Louis 
BUTTERMILK-CONDENSED 
ee Demand slow; supply plenti 
fu $4.25@4.50 ewt 


Indianapolis: Demand normal; trend un- 


changed su ply ample; 100-Ib. bag $5; 
n barre $5.75 

Minneapolis: Market easier; demand fair; 
upply ample; 


Louisville: fair; trend steady; 
supply ample 
Los Angeles: I good; trend firm; 
supply ample; $5 ‘5 ewt. In barrels; $5.95, 
100-lb. kegs 
San Francisco: Demand fair; supply good; 


35 ecw 
— Supply normal; $5.50, 100-Ib 
dr 

Philadelphia: Demand fair; 
uate; $5 
Buffalo: Demand good to steady; trend 
teady; supply good; 64% @6%¢. 

CALCITE CRYSTALS AND FLOUR 

Limecrest, N.J.: Crystals $8.50, carlots; 
flour $5.75. 

Boston: Demand steady; supply ample; 
crystals $12.70; flour $9.95 

New York: Demand steady; supply am- 
erystals $11.71, flour $8.96. 
: Demand — supply ample; 
erystals $12.33, flour $9.5 

Toledo: Demand steady: supply ample; 
crystals $13.70, flour $190. 

CALCIUM 

Minneapolis: Prices depend on potency of 
mix; KI .5 and 25-Ib. MnSO, 100-Ib. lots 
$15, plain calcium $9 ton; .5 KI $12.6 

Los Angeles: Demand good; trend firm; 
upply ample $9.74 

—o Demand fair; trend steady; sup- 

15, 


supply ade 


Now. Psa Demand good; trend steady 
supply ample; $8@9 Louisiana origin 
Portland: Demand good; supply ample; 
trend unchanged; $12. 
Seattle: Demand steady; supply good; 
$12 ton, ex-warehouse, truck lots. 


COCONUT MEAL 


Bayonne, N.J.: 20% protein solvent ex 
tracted meal $46 ton, bulk basis; sacked $1 
ton, buyer's bags; $6.50 ton, seller's re 
conditioned bags 

Los Angeles: Demand improved; trend 
firmer; supply adequate; $64.50@65.50. 

San Francisco: Demand good; supply 
fair $64.50 

Portland: Demand slow; trend lower; 
supply ample; $57. 

Seattle: Demand fair; supply ample; 
$59. carlots, Tacoma, May-June shipment 


CHARCOAL 


Chicage: Demand fair; 
poultry charcoal $80 ton 

Los Angeles: Demand fair; trend steady 
supply ample; $60 

New Orleans: Demand fair; trend steady; 
supply ample; 40-lb. bags oak charcoal 
$1.75; poultry charcoal 50-Ib. bags $2 

Boston: Demand and supply light; $81 

San Francisco: Demand steady: supply 
ample; $59.50. 

Kansas City: Demand good; trend steady; 
supply adequate; §50@60, sacked, f.o.b. 
plant, depending on grade and bag size. 

Portland: Demand good; trend steady; 
supply Limited; $100. 

COD LIVER OIL (FORTIFIED) 

Boston: Demand good; supply ample: 
600 D, 2,250 A 33¢ Ib; 300 D 2,250 A 32¢ 
300 D 1,500 A 29%¢ 

New York: 300 ICU 1,500 A 29@31%¢, 300 
ICU 2,250 A 31@33¢; 300 ICU, 3,000 A 33@ 
36%¢; 600 ICU, 1,600 A 29@32¢; 600 ICU, 
2.250 A 32@34%¢; 600 ICU, 3,000 A 35@38¢ 

COLLOIDAL PHOSPHATE 
carlots 
y: $21, carlots. 
$20.50, carlots 
: $22. carlots. 

Philadelphia: $21, carlots. 

CONDENSED FISH SOLUBLES 

Boston: Demand good; supply moderate; 
tank cars 4%¢ Ib., drums 5%¢ Ib 


supply limited; 


supply plentiful; 


CORN GERM MEAL 
New Orleans: Demand fair; trend steady: 
supply adequate $56 @57. 
Louisville: Demand fair; trend firm; sup- 
ply ample; $56 ton. 


_ Louis: Demand good; supply good; 
4 


CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 
basis; bulk basis $7 less) 


Minneapolis: Feed $54.15, meal $86.15. 
Feed ae 54, meal $92.54. 


meal $90.48 


Cleveland: Feed $5 6.28, meal $87.28. 
Denver: Feed $57.03, meal $89.03. 

Ft. Worth: Feed $55.69, meal $87.69. 
Indianapoli: Feed $53.02, meal $85.02 
Kansas Ci Feed $49, meal $81 
Louisville: Feed $54.46, meal $86.46. 
New Orleans: Feed $57.03, meal $89.03. 
New York: Feed $55.06, meal $90.06. 
Norfolk: Feed $57.45, meal $89.45 
Philadelphia: Feed $57.65, meal $89.65. 
Pittsburgh: Feed $55.69, meal $87.69 
St. Louis: Feed $49, meal $81. 


COTTONSEED OIL MEAL 


Chicage: Demand and supply fair; $92.25 
ton, sacked 

Indianapolis: Demand only fair; trend 
unchanged; supply ample; 41% $96. 

Los Angeles: Demand good; trend steady; 
supply limited; $77 @78. 

Memphis: Demand fair; trend steady; 
supply tight; prime 41% protein $83.50 

Atlanta: Demand poor; trend steady; 
supply adequate; 41% $80, f.0.b. Geegrgia 
mills, $83, f.o.b. Mississippi mills. 

nm Francisco; Demand good; supply fair; 


$7 76 50. 


Wichita: Demand slow; supply sufficient; 


Denver: Demand poor; trend no change 
supply scarce $105 nominal 

New Orleans: Demand slow; trend stead» 
supply adequate; 41% $101.75@102. 

Louisville; Demand fair; trend steady 
supply ample; $91.25 ton. 

Beston: Demand good; 


supply eteady 


5.50 
ot. Worth: Demand slow; offerings more 
plentiful 41%, f.0.b. oil mills $87@88 
Ft. Worth; also, at interior of! mills in 
north, central and west Texas 

Kansas City: Demand very slow; trend 
weak; no offerings of any importance 
prices $1 lower; $82, sacked, Memphis 
basis 

Ogden: Supply average; 41% $80@85. 

Portland: Demand good; trend steady 
supply limited; 43% $73, Los Angeles, f.o.b 
Chowchilla 

Philadelphia: Demand slow; supply quiet; 


" Buffalo: Demand quiet to slow; trend 
steady; supply good; 41% $93@95, sacked, 
Boston 

Cincinnati: Demand poor; trend steady; 
supply adequate; $91 

Omaha: Demand fairly good; supply fair; 
96 

Seattle: Demand steady; supply very 
tight; $90.50 ton, delivered rail, domestic 
43%, carlots 

A AND D FEEDING OIL 
New beri” 300 ICU, 750 A 26% @27%¢; 


00 1CU 500 A 28% @30¢; 300 ICU, 2,250 
A 30%@ 300 ICU. 3,000 A 35% @ 36¢: 
600 Ct 00 A 29%@31%¢; 600 ICU 
2,250 A 33@34¢; 600 ICU, 3,000 A 36% @37¢ 

Milwaukee: Demand fair; supply ample 


concentrated vita 
33%¢ Ib.; 300 D, 
250 A 38¢, plus drun. 


straight oils, 100 I 
min oils 300 D, 750 4 
1,500 A 35%¢; 300 D, 2 
deposit charge 

Boston: Demand and supply fair; 600 D, 
1,500 A, 30¢ Ib.; 300 D, 50 A, 31%¢; 300 
D, 1,500 A 29¢; 300 D, 750 A 25¢. 


D ACTIVATED ANIMAL STEROL, 
POWDERED 


New York: Demand good; trend steady 
supply sufficient; 1,500 ICU pr. gm. 11@ 
12.6¢ Ib., ton lots, f.o.b. warehouse; 3,000 


Demand moderate; trend 
steady; supply adequate; 12.6¢ Ib 


DEFLUORINATED PHOSPHATE 
New Orleans: Demand good; trend steady; 


DISTILLERS’ DRIED GRAINS 


New York: Demand very heavy; trend 
strong; supply poor; solubles, sacked $78 
light grains $64. 

Atlanta: Demand fair; trend steady; sup 
ply limite $66, At anta 

Boston: Demand light; supply fair; light 
$66.50, dark $66.50. 

Milwaukee: Demand good; supply scarce 
$64@65 

New Orleans: Demand dull; trend steady: 
supply ample; $62.50@ 

Louisville: "good; trend steady: 
supply light; light $56@57; dark $57@58 
solubles $70 

Ft. Worth: Demand dull; supply scarce; 
corn $67.45, delivered Ft, Wort 

Philadelphia: Demand fair; supply am- 
6 
: tuftaie: Demand steady to slower; trend 
easier; supply good to ample; light $64@ 
66, dark $67@68, both sacked, Boston. 

Cincinnati: Demand fair; trend steady; 
supply adequate; $63. 

Gases Demand fair; supply good; $56 

Portland: Demand trend higher; 
supply ample; solubles $380 

San Francisco: Demand fair; supply am 
ple; $82 


DRIED BEET PULP 

Los Angeles: Demand strong; trend firm; | 
supply limited; $56.10, packed in paper; | 
$60.10 in burlap. 


Boston: Demand fair; no supply; $68, 


nominal 

Atlanta: Demand fair; trend steady; § 
supply tight; $69.50, Atlanta 

San Francisco: Demand good; supply 


fair; $53.10 

Denver: Demand fair; trend steady; sup- 
ply poor; $62 nominal. 

Milwaukee: Demand good; supply scarce 


0. 
New Orleans: Demand fair; trend firm: 
supply adequate; $58@62. 
den: Supply scarce; $42@46. 
Portland: Demand slow; trend higher; 
supply light; $56 
Buffalo: Demand steady to fair; trend 


| — | 
| 
| 
3 
Wales, Tenn.: $62.75. 
Columbus, Ga.: $49.25. 
Tupelo, Miss.: $49.25 
B Coronet, Fla.: $59. 
uy SEEDBURO — 
; 
$ . 
i | 
| 
| | 
& 
= = 
Big-value Bales Plastic Bags Kralt Peper Bags Handy Cartons 


eu 


steady; supply good to ample; 70@71, 
basis New York, Philadelphia, Boston. 

Seattle: Demand steady; supply tight; 
$59 ton, ex-warehouse, truck lots. 


DRIED BUTTERMILK 


Chicago: Demand poor; supply ample; 
$10.50@11 cwt 
; Boston: Demand good; supply light; 
2¢ Ib 

Indianapolis: Demand good: trend limited; 
supply average; $12.50 cwt 

Los Angeles: Demand fair; trend steady; 
supply limited; $11.25 cwt 

Milwaukee: Demand good; trend scarce; 


cwt, 

Market steady; 
limited; $10.75@11 ec 
New Orleans: Demand fair; trend steady; 


demand fair; 


supply ample; $11@11.60 

Wichita: Demand fair; supply ample; 
$10.50 cwt. 

Louisville: Demand siow; trend steady; 


supply ample; $240 ton. 


. Worth: Demand poor; supply limited; 
local and nearby production $10@11, f.o.b 
Ft. Worth. 

Ogden: Supply average; $6.50, 100-Ib. bag. 
Baffalo: Demand steady to good: supply 
good; 11@11%¢. 
3 Demand fair; supply good; 
$11.75. 
DRIED CITRUS PULP 
Baffalo: Demand slow to fair; trend 
steady; supply good to plentiful; $58@60, 


New York points. 
New Orleans: Demand fair; trend steady; 
supply limited; $35@40, f.0.b. mills 
Atlanta: Demand good; supply limited 
on pulp, tight on meal; trend strong 
Pulp $40. meal $32.50, f.0.b. Florida mills 
ee Demand and supply fair; 
5 
Angeles: Demand strong; trend firm; 
limited; $45 bulk, producers’ plants 


DRIED SKIM MILK 
Boston: Demand and supply fair; 12¢ Ib. 
Chicago: Demand slow; supply adequate; 
$11 cwt., nominal 
Los Angeles: Demand fair; 
supply limited 


meal 


supply 


trend steady; 


Demand good; suprly 
meapolis: Market steady; demand falr; 
supply limited; $11.25@11.50 ecwt. 
Milwaukee: Demand good; supply scarce: 
$12@12.50 cwt. 
New Orleans: Demand gvod; trend steady 
supply limited; $12@12.50. 
Louisville: Demand fair; 
supply ample $225 ton. 
P md: Demand good; 
limited: $12 
Demand fair; 


trend steady 


trend steady; 
supply 
supply ade 


steady; trend 
12@12%¢ 
good; $15 


Demand good to 
supply ample to good 

tle: Demand fair; supply 

ex-warehouse, l.c.l. 


DRIED WHEY - 
Boston: Demand 


6% @6%¢ Ib 
Los Angeles: Demand good; trend steady; 


light; supply moderate 


supply ample; $6.75 cwt 
m Francisco: Demand steady; supply 
good; $7 cwt. 

Ft. Worth: Demand good; supply ade 
quate; carlots, $6.50 cwt., sacked, delivered 
Ft. Worth or any Texas point, or in ton 
lots out of warehouse, Ft. Worth 

Kansas City: Demand fair; trend steady; 
supply ample; fortified $6.50 ecwt., 
25¢ higher 

Ogden: Supply normal; $7.50, 100-Ib. bag 

Portland: Demand good; trend steady; 
supply ample 75 

Philadelphia: Demand light; supply mod- 
erate; $6.75 

Seattle: Demand steady: supply ample; 


7.50 cwt., ex-warehouse, 
: Demand good to firm: trend 
steady; supply fair to good; 6% @é\(¢. 


McGEHEE Co. 


620 W. St. 


KANSAS CITY, MO. 


Denver: Demand fair; trend steady; sup- 


ply fair; $7. 

New Orleans: Demand slow; trend steady. 
supply adequate; $6.25 @6.50. 

Louisville: Demand good; trend steady: 
supply fair; $135 ton 


3 : Market steady; demand fair 
supply ample; $6@6.25 cwt. 


FISH MEAL 


Seattle: Demand slow; supply good; Ca 
nadian herring meal $ 2 a unit of pro 
tein, fob. car Seattle, carlots; Lel. 5¢ 
unit higher 

Buffilo: Demand quiet to steady; trend 
easier; supply good to plentiful $125@ 
130, East Coast 

t : Demand light; supply heavy 
60% $115@120 

Portland: Demand good; trend steady; 
supply limited; $2.10 unit, fob. Vancou 
ver; $2.20 unit, f.o.b. California 

Ogden: Supply average $2.15 a unit, 
f.o.b. Coast; 65% $150@154 

Chicago: Demand slackening; supply ade 
quate; 60% protein $125 ton, fob. New 


England; 60% protein $134 ton, fob. West 
Coast; herring meal 73% protein $2.10@2.15 


a unit of protein, f.0.b. Seattle 
Louisville: Demand fair; trend steady 
supply ample $143 ton. 
Min is: Market steady; demand fair 


70% herring meal $2.15 a unit 
West Coast; 60% meal $2 a 


supply ample 
of protein, 


unit, East Coast and $2.15 a unit West 
Coast 
New Orleans: Demand good; trend firm 


supply adequate; 60% menhaden $145 150 
Milwaukee: Demand fair; supply fair 
60% $169 
Ft. Worth: Demand fair; supply ample; 
60% imported African origin $125. burlaps, 
f.o.b. Houston; new crop menhaden scrap 
$124.50, f.o.b. Pt. Arthur, May. 


San Francisco: Demand fair: supply am 


ple; sardine meal $2.30 a unit of protein 

Atlanta: Demand slow: trend steady 
supply adequate; 60% $125, f.0.b. Atlantic 
ports 


Los Angeles: Demand strong; trend firm; 
supply limited on sardine; tuna $2.15 a unit 


of protein; sardine $2.20 
Indianapolis: Demand fair trend un 
changed to strong; supply ample; 65@ $170 
HAY 
Wichita: Demand good; supply very 
scarce; prairie $20@22, No. 1 alfalfa $34@ 
36, No. 2 $30. 


New Orleans: Demand slow; trend steady 
supply sufficient; timothy $42@43, baled al 


falfa $58@61, prairie $31@32.50 

Louisville: Demand slow; trend steady 
supply ample; slightly better as result of 
race meeting at Louisville; mixed timothy 
and clover, No. 1 $32, No. 2 $30; timothy 
$30 and $28: local alfalfa $26 and $24; west 
ern No. 1 $45; straw $19@20 

New York: Demand good; trend steady 
supply better grades scarce; timothy No. 1 
$42@43, No. 2 $32@39, No. 3 $27@30 

Los les: Demand strong trend 
slightly weaker; supply ample; baled alfa! 
fa U.S. No. 1 $40@41, U.S. No. 2 leafy 
$38@39, U.S. No. 2 green $37.50@38.50, and 
No. 2 $32@33 

Ft. Worth: Demand fair for alfalfa, un 
satisfied for prairie; supply increasing for 
alfalfa, very light for prairte; carlots, baled 


No. 2 alfalfa, Oklahoma-Texas origins, $49 
@61; nominal, prairie No. 2 $32.50@34 
Johnson grass No. 2 $35 @40 delivered 
T.c.P. 

Beston: Demand fair; supply moderate; 
No. 2 timothy $38@40 

Ogden: Supply average; $1.35 bale; $28@ 
$0 ton, baled, in barn. 

Philadelphia: Demand average supply 
sufficient; timothy and clover $25@30 

Baffalo: Demand quiet to slow trend 
easier; supply good; $20@22 Erie County 
points 


Seattle: Demand fair; supply tight; baled 


alfalfa $35 delivered truck lots’ western 
Washington common points for U.S No 
green. 
HOMINY FEED 
Milwaukee: Demand fair; supply fair; $67 


trend steady 
white or 


New Orleans: fair; 


supply scarce; 72 773.50 vel 
low 

Louisville: Demand slow; trend easy 
supply ample; $67 ton. 

Chicago: Demand good; supply fair; $65 
ton 

1 lis: Demand fair; trend un- 


New York St. Louis 
Chicago Omaha 
Kansas City Columbus 


Nashville 


d 


Minneapolis Peoria 


Fort Worth Gal]veston 
Buffalo Portland 


changed; supply amp 
Indianapolis 

bags; ground corn 
Demand 
white 


light for yellow, 
lower corn 
dertone for 

Baffale: 


steady 
7s 


prices ha 
hominy 
Demand 
supply good 
sacked 
sacked 


$73@74, 
Boston 

Cincinnati: 
supply adequate 
nati 


Demand 
$69 


Boston: Demand fair; supply steady; $ 
supply 


Seattle: 
del 
delivered 

Omaha: 
$62.60. 


Demand fa 
carl 
earl 
Demand 


Demand 
white virtually 
created easier un- 
white $61 
fair to 


poor 
$65.50, 
mod 


ve 


to suffi 


yellow $é67@69 
white 


fair 
sacked 


ir; 

ots 

ots 
fair; 


burl 


steady 


$74 ton, delivered 
including state tags and used 
$79. 


trend down; 


yellow $72 


erate 
off 


supply 
market; 


yellow $62 
trend 
cient 
bulk 
bulk 


lower 
Cincin 


trend 
f.o.b 


ample 


ap bags; 


paper bags 
supply 


good 


LINSEED OIL MEAL 


Minneapolis: 
levels quoted a 
decline this 
made at the 
assured 

tha 
bulk 


Demand 


Prices 
week 


: Deman¢ 
$71.82 Ma 
$1 


San 
ited 
Los Angeles: 
new crop June 
nominal for nearby 
Indianapolis: 
unchanged: supply 
Kansas City: Some 
than in other ofl me 
favorable prices quo 
week ago but show 
protein $49@50 
36% protein $49@49 
ment: June-July ship 
neapolis bulk basis; 
ed done 
stered marPet 
Portland: Demand 
supply ample 34% 
Montana $85 


Dema 


week 
lower 
for a 
week advanced 
Minneapolis 


slowing; 
75 ton 


forward 
June, July 
Demand 

ample 


France 


are back 


ago foll 


leve 


34% 
i “poor 
y. $72.82 
higher 


nd good 


only 
rathe 
interest 
als, due 
tations 
firmer 
ment 
for 


fair; 
eastern 


both delivered 


Heavy 


time 


lower 
tendency now; 
immediate 
50, immediate 
$51@51.50, 
export business report 
June has 


near the 
owing a fur 
bookings 
is, and with 
erushers at 
quotations 
for 36% and 


supply ample; 


yrotein $62.75 
supply suffi- 

June, $73.82 
delivered Ft 


Francisco: Demand good; supply lim- 
$81 


trend firm; 


offerings 72 


August $72 
r slow; trend 


36% $74 


shown, more 
to relatively 
than a 


shipment; 

ship- 

Min 
bol- 


lower; 
34% 


trend 
$82.50, 


. Philadelphia: Demand slow; supply good; 
67. 


Demand 


Buffalo: 
steady 
sacked 
Boston 

Cincinnati: Deman< 
supply adequate 346 

Omaha: Demand fa 


Demand 
supply ample 
Edgewater 


e $63 
Seattle: 

for 34 
Louisville: 

supply normal 
New Orleans: 


Demand fa 


Demanc 
$68 te 
Dema 

36% 
Demanc 
$62 
Demand 
steady $80 
Wichita: Demand 
Bae $78 


fair; 


fair to 
to good; 


34% $876@78, 


1 poor; 


supply adequate; 


slow trend 
32% $72@73. 
sacked, 


trend easy; 


% old process $67 


irly 
air 
i slow 
nm 

nd fair 
protein 
i fair; 
fair; sv 


fair; m 


good; 


supply 
delivered rail, May-June shipment 


supply 


supply am 


good; $83 


trend easy 
trend steady; 
$75.50@76 

ample 


upply ample; 


upply ample 


MALT SPROUTS 


Demand 
2 ton 
Milwaukee: Deman 
$43@44, No. 
New Orleans; Dema 


light; 
a fair; 
$36 


nd poor 


supply light; $47.50@52 

Los Angeles: Demand good 
supply adequate; 24% $47.50. 
Buffalo: Demand fair to 


upply ample 

supply fair; 

trend steady 
trend firm; 


quiet trend 


Grain Company. 


Kansas City - Omaha. Dallas 


Vancouver, B. C. 
Winnipeg 


San Francisco Los Angeles 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 
From &very Grain Producing Area in United States 


ONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 
Kansas City 


St. Louis 
Chicago 
Buffalo 
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steady; supply good to ample; $40@42 Buf 
falo. 


5 : Demand good; supply good 
$46 sacked. 
oa: Demand poor; supply fair; $50 
MEAT SCRAPS 
Seattle: Demand slow; supply very tieht 
$2.06 a unit f.0.b. producers plant, 
$2 a unit delivered Seattle, carbots, both 
nominal, Supplies extremely short 
Omaha: Demand siow; supply fair; #105 
bulk 
Cincinnati; Demand fair; trend easy, sup 
ply ample; 50% $102 ton, sacked fab 
Cincinnatl 
Baffale: Demand fair to steady: trend 
easier; supply ample to good $100@103 
Buffalo. 
Portland: Demand good; trend steady 
supply limited; $2.10 (ceiling) 
Sieux City: 50% meat and bone scraps 
Kansas City: Demand siow: trend easier 
supply scarce; 560% meat and bone scrape 
$114@115 sacked 
Ft. Werth: Demand good: supply very 
light; meat and bone 60% $105 @110, sacked 
f.o.b. or delivered Ft. Worth 
Francisco: Demand good supply 


fair; $2 a unit of protein 


Denver: Demand fair; trend steady; sup 
ply poor; $110. 

Milwaukee: Demand siow; supply ample 
50% $105 

New Orleans: Demand fair: trend steady 
supply ample; 50% $110@115 local origin 

Louisville: Demand fair; trend fair; sup 
ply ample 112 ton 

Wichita: Demand moderate upply am 
ple; 50% $114, plant no quo 
tations, no offerings 

Los Angeles: Demand steady; trend firm 
supply ample; $1.90@2 a unit of prote 

Chicago: Demand slow; supply adequate 
50% protein $110 ton 

New York: Demand fair trend un 
changed; supply 60% protein scarce; 55% 
$105 

Boston: Demand fair; supply ample; $1.70 


a protein unit; converted 50%, $97.50 


St. Louis: Demand fair; supply adequate 
50% $105 bulk 
MILLET 
New Orleans: Demand fair; trend strong: 
supply adequate; $5.35@5.40 on Early For 
tune 
St. Louis: Demand fair supply light 
hog, country run $3.25 cwt bulk, In car 
lots, St. Louls; Early Fortune $3.25 cwt 
bulk, carlots, St. Louts 
MILLFEED 
Minneapolis: Prices are still under pres 
sure because of heavy offerings of Canadian 
milifeed in Kast which has depressed that 
market However ligh lecal production 
has tend to check any large decline 
Nearby Northwest demand ts fairly good 


Prices are off $1@2 ton from a week ago 


INDUSTRIES, INC. 
INDEPENDENCE, KANSAS 


Elk Valley Dehydrated 
ALFALFA MEAL 
now available in fifty Ib. paper bags 


Omaha Portland 
Toledo Galveston 
Columbus Enid 

Fort Worth Minneapolis 


| 
@ 
= 
Ft. Worth j 
| 
. 
| 
| 
— ALFALFA MILLS. 
| 
OFFICES: 
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Quotatfons: bran $61@51.50, standard midds. 
$56, flour midds. $60@61, red dog $61.50 
@62 

Kansas City: Demand slow, especially 
for bran. Some interest in shorts; offerings 
of bran easy to find but shorts a bit scarce; 
prices easier; mostly a local market at the 
moment and related to the futures; bran 
49.75@50, shorts §62.50@63 

Ft. Werth: Demand very active for shorts, 
but slow for bran; offerings adequate; 
carlots, prompt, wheat bran $58@59, gray 
shorts $71@72, delivered TCP; $1 lower on 
bran, but $1 up on shorts compared with 
a week previous 

Omaha: Demand poor on bran, good on 
shorts; supply fair; bran $51, shorts $62.50 
Wichita: Demand moderate for bran, 
good for shorts supply adequate basis 
Kansas City bran $51, shorts $62.50, im- 
mediate delivery; bran declined $1.25 ton, 
while shorts were about unchanged, com- 
pared with the preceding week 

Chic : Demand slow; supply ample; 
bran $55.50@56 ton, standard midds. $60.50 
@61, flour midds. $64@65, red dog $65 @66 
Milwaukee: lbemand light; supply ample; 
bran $55@55.50, middlings $60@60.50 

St. Louis: Demand flat; supply ample; 
bran $54, shorts $66.50@66.75. spot de- 
livered 8t. Louls switching limits. 
Cincinnati: Demand fair; trend easier; 
supply adequate; bran $60, middlings $66 
Indianapolis: Demand less active; trend 
steady to lower; supply ample; soft winter 
wheat bran $65, standard midds. $71, mixed 
feed $71, gray shorts §73, all sacked; no 
red dog offered 

Louisville: Demand slow; 
supply ample bran $59.50, 
$66.50, middlings $72. 

New York: Demand poor; trend lower; 
espoly adequate; bran $65, standard midds. 


trend easy; 
mixed feed 


‘Basten: Demand cautious; supply ade- 
quate; standard bran $59.75@60, middlings 


$61. 

Buffalo: Demand slow.to fairly steady; 
trend easier; local supplies still running 
light, but westerns and Canadians in good 
supply standard bran $56@57, standard 
midds. @57. flour midds. red 
dog $6 

Philadciphte: Demand slack; supply grow- 

bran $68, standard midds. $69, red 


Demand good: trend un- 
settled; supply sufficient; bran $60@62, 
shorts $71.50@73 

Memphis: Demand fair; trend down; sup- 
Piy ample: wheat bran $57.80, standari 

gray shorts $67.55 
Demand very heavy: supply ex- 
: May $52, middlings $5 ton higher, 
nominal prices only, no supplies available. 

Portiand: Demand good; trend steady; 
supply scarce; $50@61. 

Ogden: Supply average; to Utah and 
Idaho dealers red bran and mill run, 
blended, white $52, middlings $57; to Den- 
ver: red bran and mill run $69, middlings 
$64; to California: red bran and mill run 
$50.50, middlings $64.50, f.o.b. San Fran- 
isco and Los Angeles 

Los Angeles: Demand strong: trend firm: 
supply of standard mill run limited, bran 
adequate; mill run $64@65, bran $67@68 

San Francisco: Demand good; supply fair; 


MINERAL FEED 
Seattle: Demand fair; supply excellent: 
$54 ex-warehouse for high phosphorus mix- 
tures, Le.l.; $38 for competitive brands, ex- 
warehouse, 


COD LIVER & FEEDING OILS 


Warehouse Stocks Available for Immediate 


Delivery 
MINNEAPOLIS, MINN. 
CONTACT: 
THOMPSON - HAYWARD CHEMICAL CO. 


909 Second St., South 
Phone: MAin 5394 Minneapolis, Minn. 
MADISON, WISCONSIN 
contact: H. I. “DUSTY” RODE 
Rode Feed Service 
522 Grain Exch. Bidg. 
Milwaukee, Wis. 
Phone: BROADWAY 2-4580 
AKRON, OHIO DAYTON, OHIO 
contact: C. C. WELCH 
435 Brevoort Road Ohie 
Phone: Ladlow 
DES MOINES, Ag 
CONTACT 
THOMPSON - HAYWARD CHEMICAL CO. 
Des Moines, Iowa Phone: 38154 
PHILADELPHIA, PA. 
contact: SEA BOARD SUPPLY CO. 
35th & Grays Ferry Ave. 
Philadelphia, Pa. 
Phone: Fulton 9-2317 


New England By-Products Corp. 


177 Milk St. BOSTON 9, MASS. 


Omaha: Demand slow; supply good; $75 

Milwaukee: Demand fair: supply ample 
$75; 60-Ib. blocks $2.25. 

Wichita: Demand very heavy; su 
scarce; all-purpose with iodine, 
blocks $85, 100-Ib. bags $80, f.0.b. plant. 

Denver: Demand fair; trend steady; sup- 
ply fair; all-purpose with iodine $88.75 cw 
$93 block. 

Portland: Demand goes; trend unchange:! 
supply ample; $40@50. 

Sioux City: All- purpose with fodine; $8° 

Ft. Worth: Demand good; supply amp): 
mineral supplement, 20% calcium, 4% ‘ 
phosphorus $75@80; mineral blocks 50 |!) 
each, 21% calcium, 4% phosphorus, 17% “ 
salt $2.25@2.45 f.0.b. Ft. Worth. 

San Francisco: Demand steady; supp 
good; all-purpose with iodine $70. 

Indianapolis: Demand steady; trend ur 
changed; supply ample; mineral feed wit 
fodine $51, 5-ton lots $50, 10-ton lots $49 
f.o.b. Indianapolis. 


phosphorus, 7% 
$95, vitamin mineral for hogs $90. 


MOLASSES 

Boston: Demand fair; supply adequate: 
37¢ gal. in tank cars. 

Seat Demand good; supply ample; 

. In tank cars; $15.70, 600-Ib. drum 

Milwaukee: Demand fair; supply ample; 
blackstrap $72@73. 

New Orleans: Demand spotty; trend 
steady; supply ample; 33%¢ gal. in tank 
cars, f.0.b. New Orleans. 

Louisville: Demand fair; trend steady: 
supply ample; 33%¢ gal. tank car lots, 


Demand and supply fair; trend 
$3.50 cwt. 

Cincinnati: Demand fair; trend steady: 
supply adequate; 33%¢ gal, f.0b. New 
Orleans. 

Buffalo: Demand steady to good; trend 
steady; supply ample to sufficient; $63@ 
64, Buffalo. 

Portland: Demand good; 
supply ample; cane $46, beet 

Minneapolis: Offerings of West Coast 
molasses, which could be brought into the 
local market at a substantial discount un- 
der Gulf molasses, again were temporarily 
withdrawn. Quotations: 33@33%¢ gal., f.o.b 
New Orleans. 

Kansas City: Demand slow, occasional 
tank sold; trend easier; supply adequate: 
33¢ gal. New Orleans, tank cars; Wost 
Coast $46 ton. 

Worth: Demand fair; supply ade- 
quate; blackstrap, prompt 34¢ gal., 
Houston; $66.59 ton, delivered Ft. 

Sen Francisco: Demand good; 
fair; $42 ton, f.o.b. 

Memphis: Demand 
supply ample; blackstrap 33%¢ gal., tank 
car, f.o.b. New Orleans. 

Los Angeles: Demand steady; supply am- 
ple; $46 ton, f.o.b. tank cars, An 
geles harbor 

Indianapolis: Demand fair; supply ample: 
trend unchanged; 50-¢: drum $25.26, in- 
cluding drum; bulk, 50 gal. $22.26, ton 
$76, barrels extra. 

New York: Demand fair; 
quate; trend unchanged; 36@37 


NIACIN 
New York: $9 kilo. 


OAT PRODUCTS 

Milwaukee: Demand fair, good on re 
grounds; supply ample, fair on regrounds; 
pulverized, white $59, feed $54; molasses 
oat feed $39; regrounds, 3% $25.50, 5% 
$27.50. 

New Orleans: Demand fair; trend higher; 
supply ample; pulverized white oats $67.50@ 
79.50, mixed feed oats $63.50, feeding rolled 
oats $114.10. 

Louisville: Demand fair; trend easy; sup 
ply ample; reground $30.50; rolled oats 
groats and feeding oatmeal $102 ton; fine 
ground $96.50, pulverized $64. 

Chicago: Demand light; supply ample: 
reground oat feed $23 ton; fine ground 
feeding rolled oatmeal $91; feeding rolled 


trend steady; 
$46. 


ade 


3 Prices are down somewhat 
this week, due to declines in cash oats and 
partly because of one producer quoting in 
used sacks rather than new ones. Quota 
tions: poultry rolled oats $100, standard pul- 
verized $60, feeding rolled oats $99@100, 
feeding oatmeal $90, reground oat feed $25 

Ind is: Demand fair; trend steady: 
supply ample; pulverized oats $63, pulver- 
ized white oats $69, steel-cut oats $105, oat 
groats $105, fine ground oatmeal! $104, rolled 
oats $113, whole ground oats $63, recleaned 


Demand fair 
good to ample; reground Buffalo; 
pulverized white oats $64@65, Buffalo. 
i phia: Demand quiet; supply mod- 
erate; pulverized white $73. 

Portiand: Demand good; trend higher; 
supply limited; rolled $80.50, ground $78.50, 
cleaned white $80.50. 

St. Louis: Demand fair; supply ample; 
pulverized white oats $64, choice $65; re- 
ground oat feed $26, 5% protein $1 higher. 

Boston: Demand fair; supply ample; white 
pulverized $68, reground oat feed $32. 

Memphis: Demand poor; ttend down: 
supply plentiful; 3%% protein, reground 
oat feed 0 


OYSTER SHELL 
Denver: Demand fair; trend steady; sup- 
ply ample; $1.30 cwt. 
New Orleans: Demand good; trend steady; 
supply ample; $10.75@11, Louisiana origin. 
Louisville; Demand good; trend steady; 
supply ample; $22 ton. 


COTTONSEED OIL MEAL 
Closing prices of cottonseed of] meal (41% protein) on the Memphis Merchants Bx- 


change in dollars per ton: 


-@°77.25 17.00@ 78.00 16.50@ 77.00 


May 22 May 23 May 24 


.@°73. 90 


62. 108 40 «62. 75 61.75@ 62.25 50@ 62.00 


Sales (tons) 
tBid. *Flat. 


1.75 -»-@°61.25 61.00@ 61.40 
61. 50 60. 61.00 60.25@ 60.75 
300 500 1,300 


SOYBEAN OIL MEAL FUTURES 
Closing prices of soybean oi] meal (basis Decatur, Ill.) on the Memphis Merchants 


Exchange, in dollars per ton — basis) : 

May 18 May May 21 
.67.50@ 69.00 
72.75@ 73.00 
-59.00@ 59.05 

@ *58.50 58. 0@ 58.40 

-58.55@ 58.90 58.00@ 58.40 

b 58.50@ 59.00 58.00@ 58.40 

Sales (tons) 8,300 4,400 
tSacked. *Fiat. 


65.00@ 67.00 


May 22 
-@°71.45 
- @°57.50 
++» @*57.40 
57.15@ 57.50 
57.00@ 57.50 
9,100 


May 23 May 24 


38 


Boston: Demand and supply good; paper 
$20.31, cloth $21.81. 

Los A : Demand normal; trend 
steady; supply ample; eastern $23.24, packed 
in paper; local $14@15. 

San Francisco: Demand fair; supply am- 
ple; local $13, eastern $24. 

Port Demand good; trend steady; 
supply ample; western shell $26, granite 
grits $25, crystal grits $25, western shell 
flour $18, eastern shell flour $26. 

Seattle: Demand fair; supply ample; west- 
ern $24, eastern $27, both ex-warehouse, 1.c.1. 


PEANUT OIL MEAL 


Milwaukee: Demand good; supply fair; 
26% $57, 41% $85. 

New Orleans: Demand slow; trend steady; 
supply tight; 45% $71@73.50, f.0.b. mills. 

lanta: Demand slow; trend weaker; sup- 
ply ample; 45% $68, f.0.b. Georgia and 
Alabama mills. 
PEAT MOSS 

New Orleans: Demand good; trend strong; 
supply ample; $3.7 863 90, 100-Ib. bales Ger- 
man moss. 

New York: Demand good; trend un- 
changed; supply fair; Canadian $2.90@3.15, 
imported $2.35@2.60. 

Demand lighter; supply pienti- 
Demand and supply fair; 
Demand good; trend steady; 
supply ample; $2.90 

Philadelphia: Demand good; 
ple; imported, 100-Ib. bale $2.6 

Seattle: Demand slow; aaa ample; 
$2.80 bale, ex-warehouse, either horticul- 
tural or litter 

Boston: Demand steady; supply adequate; 
carlots $2.65@2.75 bale, Le.l. $2.85@2.90. 


POTASSIUM IODIDE, U. 58. P. 


St. Loulss Demand and supply good; 
100% pure potassium todide, U.S.P., 100-Ib. 
lots $2.17 in fiber drums, 25-Ib. lots $2.20 
in fiber drums, 5-Ib. lota $2.27 in bottles, 
f.o.b. St. Louis; 90% potassium iodide cal- 
cium stearate mixture, 226-Ib. lots $2.06 
in leverpak drums, 100-Ib. lots $2.08 in 
fiber drums, 25-Ib. drums $2.11, §-Ib. bottles 
$2.18, f.0.b. St. Louis. 

New York: Demand normal; trend un- 
changed; supply ample; 200-lb. lots $2.15, 
100-Ib. lots $2.17, 25-Ib. lots $2.20; 
sium Jodide chalk mixture, 250-Ib. 
$2.06, 100-Ib. lots $2.08, 25-Ib. lots $2.11 


RIBOFLAVIN 


New York: Demand good; trend un- 
changed; supply adequate; 12%¢ gm equiv- 
alent, freight allowed. 

Terre Haute: Demand and supply good; 
12%¢ a gram of contained riboflavin, with 
freight allowed, for 8,000 and 16,000 po- 
tency dried fermentation solubles. 


RICE BY-PRODUCTS 


New Orleans: Demand fair; trend firm; 
supply tight; $49@50 on bran, f.o.b. Louisi- 
ana mills. 

Atlanta: No supply; bran $50, f.0.b. Louisi 
ana milis, nominal. 

Houston: Demand good for bran, fair 
for ground rice hulls; supply extremely tight 
for bran, fair for hulls; bran $51@52; hulls 

5 f.o.b. south Texas mills. 

Werth: Demand fair; supply moder- 

rice bran $49@650, prompt; hulls $6.50 

@7, f.o.b. south Texas rice mills, immediate 
or prompt shipment. 


SESAME MEAL 


Los Angeles: Demand good; trend steady: 
supply Umited; $92@93, nominal. 


SCREENINGS 

Minneapolis: The market remains quiet. 
and prices are about unchanged. Quotations 
dust $1@6, lights $6@12, mediums $12@18, 
heavies $18@25; Canadian screenings $13.50 
(nominal), bulk, Duluth; Canadian ground 
screenings $24.50, sacked, Duluth. 

New Orleans: Demand slack; trend lower: 
supply ample; heavy grains $34@37.50 

Buffalo: Demand good to fair; trend 
easier; supply plentiful to heavy; Canadian 
$28@30, basis New York, Philadelphia. 

Chicago: Demand slow; supply ample; 
ground grain screenings $27 ton; Canadian 


refuse $19. 
SORGHUMS 
New Orleans: Demand dull; trend steady; 
supply adequate; $2.48, Kansas City. 
Ft. Worth: Demand improved; 


am.- 


supply 


177 Milk Street 


ALL POTENCIES 


GORTON'S VITAMIN OILS 


Products of American Industry 
QUICK DELIVERY 


Distributed Exclusively by 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 


BOSTON 9, MASS. 


The following is a comparison of settling 

Prices at Kansas City for May 17 and 24: 
May 24 

@*49.00 

46.25@ 46.30 

45.00@ 45.25 

. 44.60@ 45.00 

45. mer 46. 00 44.60@ 44.75 

-@°45.50 44.60@ 44.75 


- 52.25@ 62.50 
Sales (tons) .. 00 4,290 
*Sales. 


moderate; carlots, bulk, No. 2 yellow $2.50 
@2.55, delivered TCP. 


SOYBEAN OTL MEAL 

Wichita: Demand slow; supply sufficient; 
f.o.b. Wichita. 
Demand and supply fair; trend 


jee: Demand and supply fair; 
41 to 44% $73.50@74. 

New Orleans: Demand slow; trend lower; 

supply ample; 44% $86.50 @87.50. 

isville: Demand fair; trend easy; sup- 
ply good; $73 ton. 

cago: Demand fair; supply ample; 
41% protein $67 ton, 44% $67 ton. 

Los A : Demand spotty; trend un- 
settled; supply ample; $57.50@58, bulk, De- 
eatur, for nearby, equivalent $91@92, de- 
livered, sacked; June $3@4 higher. 

ir: Demand fair; supply ample; 41% 
—— $60.50@61 ton, 44% protein $60.50 
@61 


: Demand light; supply adequate; 


Demand slow: supply ample 
44% protein $91 ton, May, carlots; 44% 
protein $95 ton, June-September, carlots. 

Cincinnati: Demand slow: trend lower 
supply adequate; $60@61 bulk, f.0.b. De- 
catur. 

Buffalo: Demand good to steady: trend 
easier; supply sufficient to ample; 41% 
$60@61, 44% $59@61, both bulk, Decatur 

Mi is: An improved tone was evi- 
dent in soybean oj] meal after another 
series of price declines occurred during the 
week. Quotations: $58.50@59, bulk, Decatur 
for nearby, with June-July shipments quoted 
$3@4 higher and shipment through Sep- 
tember about $6 above nearby 

~— Demand slack; supply am- 

: $84 

Portland: Demand siow; trend higher: 
supply ample; May $62.50, June-September 
$64.50, both bulk, Decatur 

Ogden: Supply average: $92@97. 

Kansas City: Demand slow: 
supply ample; draggy market with some 
resellers pressing: unrestricted meal quoted 
$59 bulk, Decatur, for 44%, $60 bulk for 
41%, western restricted meal $1 less, im- 
mediate shipment: $2@3 highér for 
June shipment; July-September 
shipment; $58 for October-December. 

Ft. Worth: Demand very limited; supply 
ample; 41 or 44% $81.82, May; $85.82, June 
delivered Ft. Worth 

San isco: Demand fair; supply am 
ple: $93. 

Atlanta: Demand slow; trend weak: sup- 
ply ample: 41% $70, f.0.b. Mississippi mills; 
44% $71, f.0.b. Tennessee mills; 45% $76 
f.o.b. North Carolina mills 

Memphis: Demand fair; trend steady 
supply ample; prime 41% protein, old proc 
ess $70, bulk, f.o.b. Decatur. 


SUNFLOWER SEED 

St. Louis: Demand good: supply limited; 
hybrid variety (small seeded), none avail- 
able; local grown poultry grade $15 cwt., 
sacked, f.0.b. St. Louis; small black $13.50 
ewt.. sacked, f.o.b. St. Louis, no carlots 
available; parrot sunflower seed, large 
black, large gray, both $20 cwt., St. Louis. 


TANKAGE 

Omaha: Demand slow; supply fair; $105, 
bulk. 

Baffalo: Demand slow to quiet; trend 
steady; supply good; 60% dehydrated $128.50 
nominal 

St. Louis: Demand fair; supply adequate; 

$110. bulk 

Sioux City: 60% digester $115 

Kansas City: Demand slow; trend easier: 
supply adequate; offerings coming into 
Kansas City area from outside markets: 
processors not normally selling here; 60% 
digester tankage $110@115, sacked 

Ft. Worth: Demand fair; supply light; 
60% digester $118@121 ton, f.0.b. Ft. Worth. 

: Demand slow; supply plentiful; 
60% protein $105@11§ ton, bulk. 

Louisville: Demand slow; trend steady: 
supply ample; $120 ton 
New : Demand dull; trend steady; 
supply ample; $125@130 on 60% 

Milwaukee: Demand Light: supply ample; 
60% $110 

Denver: Demand good; trend steady: 
supply fair; $130. 

hita: mand moderate; supply suf 
60% $115, f.0.b. plant. 

WHEAT GERM 
Orleans: Demand fair; trend easier; 
ly adequate; $74@76. 
Market demand fair; 
supply ample; $73. 


ficient; 


May 18 May 19 May 21 4 
May .. ....@82.06 ....@ 82.06 ....@ 82.05 
July ..79.00@ 80.50 78.50@ 79.00 : 
Oct. .. ....@*62.75 62.10@ 62.40 
Dec. . @°61.75 61.10@ 61.40 € 
Jan @*61.05 60.75@ 60.90 @*61.2 
| 
. @ °57.05 
57.00@ 57.25 56.80@ 57.20 
| 00 12,700 16,300 : 
| 
Shorts— 
: May .......... $61.00@ 61.75 $....@ 62.00 
June ......... 57.50@ 67.75 ....@°56.00 
July ..%...... 53.40@ 63.70 62.25@ 62.50 
August «+++» 62.75@ 63.20 61.60@ 62.00 
September 52 5450 £9 @ 
= 
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$2 TON BAGGING COST INCREASE 
ESTIMATED FOR FEED INDUSTRY 


, No Immediate Change Expected in Burlap Situation as 
Result of Order, However; Price Uniformity in 
Industry to Come, OPS Says 


WASHINGTON — It is estimated 

» that an increase of approximately 
$2 a ton in burlap bagging costs for 
feed manufacturers is reflected in 
the burlap price ceilings as estab- 
lished this week by Controlled Price 
Regulation No. 40, setting import 
ceilings for burlap. 

The one comforting condition of 
} the order is that the burlap import 
ceiling will create a uniformity of 
prices in the bag industry, according 
} to the Office of Price Stabilization. 
It was also claimed that the order 
will make available bag production 
by manufacturers who, now operat- 
ing under CPR 22, have found them- 
selves with unfavorable price ceilings. 

OPS officials say that bag manu- 
facturers will now be able to make 
price ceiling adjustments, under CPR 
22 which provides that they may 
correct their freeze price ceilings to 
reflect increased material and fac- 
tory costs which have occurred since 
June 26, 19:0, through March 15, 
1951. 

Bag companies have been unable 
Yo make adjustments under CPR 22 
since they did not have a price ceil- 
ing base for burlap. 

Trade interests expected no imme- 
diate change in the burlap bag situ- 
ation as a result of the signing of 
the new U.S. price ceiling order. The 
ceiling levels are such as to reflect 
a price for a 40-in. 74%4-oz. feed bag 
of approximately $402 per thousand, 
which compares with a cotton bag 
made of 3.75 yd. sheeting at approxi- 
mately $360. So it was not expected 
that the new price would attract a 
great deal of buying in the feed in- 
dustry, although it may increase sales 
in industries which cannot use cot- 
ton instead. 

The U.S. ceiling price, while not 
‘high enough to match present prices 
asked by Indian sellers, is thought 
‘to be sufficiently high to unblock the 
‘market later on in the year. A large 
jute crop is expected this year in 

India and this is expected to result 
/in lower prices as harvest approaches. 
'New crop jute would reach the mar- 
lket about September but it would be 
November before coming on to US. 
markets as burlap bags. However, 
iprices probably would forecast the 
actual arrival of new crop material 
before the event. 

Under the provisions of CPR 40, 
contracts made in good faith prior 
jto the issuanee of this order may 
jbe executed, including burlap inven- 
jtories, for specific quantities at a 
{fixed price and which were in com- 
(pliance with provisions of the Gen- 
eral Ceiling Price Regulation. 

From the point of view of the feed 
,manufacturers, the impact of this 
,order may be seen in basic imported 
jourlap price ceilings authorized. For 
jexample 40-in. 10-oz. burlap obtains 
‘a landed cost price ceiling of 32.3¢ 
4a yard to which may be added 3% 
for sales of 25 bales or more and in 
the case of sales of less than 25 
ybales the mark-up is fixed at 6%. 

An innovation of the burlap order 
zis a section which contains only the 
¢Statement “reserved” which, accord- 
ing to OPS officials, means that this 
section may later be inserted to cov- 
ger distributors margins. OPS officials 
gsay the mark-ups provided for dis- 
}tributors reflect their normal dollars 
and cents margins. However, if later 

analyses show that the basic price 
ceiling for imported burlap is too 
high or that the margin now allowed 
tis out of line they may adjust the 
(permitted percentage mark-up. Under 
SOPA and heretofore under OPS, 
Schanges of this kind were effected 
®by amending the original order. The 


issuance of an order with a blank 
section marks a new procedure at the 
price control office. 

A factor which calls for special 
consideration by the feed industry is 
the comment of responsible OPS of- 
ficials that the present ceiling for 
burlap may be little more than a 
fiction later this year. 


High burlap prices which previous- 


ly have prevailed have stimulated an 
unusually heavy jute crop which will 
be harvested this year. This condi- 
tion is comparable to our present 
cotton crop outlook where a heavy 
new crop is depressing forward prices 
for new crop cotton. This same con- 
dition is expected to occur in Indian 
jute and is already reflected in for- 
ward contracts for jute, OPS officials 
say. 

The price level established in CPR 
40 has resulted from efforts of bag 
industry price executives to stabilize 
the import price for burlap on some 
reasonable basi:: working under most 
unfavorable conditions. The Indian 
market has been short of jute and 
exporters have sensed a rising mar- 
ket and pushed up export prices in 
Calcutta. OPS price officials were 
faced with the problem of putting 
burlap imports under the import con- 
trol price order or forcing a decision 
on a dollars and cents ceiling for 
the commodity. They took the harder 
line and appear to have won a sub- 
stantial victory although feed indus- 
try bag prices will not immediately 
show the fruits of these negotiations. 

The new jute crop will in all proba- 
bility pull down burlap import prices 
from current levels of the ceiling or- 
der which are approximately those 
of the market. 


MARTIN MUCKERHEIDE 
JOINS MARKLEY FIRM 


MINNEAPOLIS—Martin Mucker- 
heide, formerly research chemist for 
the Hormel! Institute, Austin, Minn., 
has joined the Markley Laboratories 
as chemist in charge of the Markley 
office at Lexington, Neb. 

A graduate of St. Mary’s College, 
Winona, Minn., Mr. Muckerheide has 
taken graduate work at the Univer- 
sity of Minnesota. 

In his new position, he will have 


charge of control work for alfalfa | 


dehydrators in the central Nebraska 
area, according to Max C. Markley, 
director of the laboratories. 


RED COMB PIONEER MILLS 
CONSTRUCTION UNDER WAY 


MARSHALL, MO.—A 90,000 bu. 
grain storage building equipped with 
Shelling, cleaning and drying equip- 
ment is now under construction at 
Red Comb Pioneer Mills, Inc. This 
will replace the 50,000 bu. elevator 
destroyed by fire last March. 

Bulk storage capacity built last 
winter partially offset the effects of 
this fire, and the total feed tonnage 
for the past few months has been 
above average. 


R. E. THORNTON JOINS 
PACIFIC MOLASSES CO. 


SAN FRANCISCO—R, E. Thorn- 
ton has joined the staff of the Pa- 
cific Molasses Co. headquarters at 
San Francisco, J. M. Ferguson, presi- 
dent, has announced. 

Mr. Thornton will assist Charles 
G. Wilcox in handling operating and 
shipping details for the firm’s West 
Coast operations. Mr. Thornton for 
the past 10 years has been connected 
with the San Francisco office of the 
Union Pacific Railroad Co. 
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WHAT’S THE BEST BAG CONVEYOR TO BUY? 


ELTON 


OF COURSE! BECAUSE— 


over 800 are in use, and they are tested and proved by 
many firms who have bought frem 2 to 25 units. 
They are available in lengths from 10 to 35 ft. in portables, and many 
special types. They Are Fully Guaranteed 
They are the result of many years of experience in this field, and the 
“talking points” are practical ones which pay off in actual use. 
Many ideas, such as cleats on the belts, long overhang, caster floor 
lock, and hydraulic lifts were designed and proven on Elton Equipment. 
The best quality bearings, motors and belting are used in their con- 
struction—and not only that, but— 
They'll save time, save labor, save space, and that 
all adds up to more efficiency, and higher profits! 


So if you’re borecewns1 about ways to cut costs and 
save labor, check 
into these convey- 
ors NOW 
because ELTON 
Equipment will 
save many times 
the cost of time 
taken too — 
LET US SEND 
COMPLETE 
B-14, 14-FT. BELT TYPE UNIT INFORMATION 


CHANTLAND MFG. CO. 
BADGER, IOWA, U. S. A. 


The feed supple- 
ment that provides 
a readily available 
source of carbohy- 
drates, minerals 
and vitamins. The 
most palatable of 
all feeds. 


The high protein- 
equivalent feed 
specially prepared 
for raminant ani- 
mals—a mixture of 
Cane Feed Molas- 
ses and pure crys 
talline urea. 


CANE FEED MOLASSES AND UREA 


Ltd. 
The PACIFIC nd. 


.¥. 
Offices: —— ANS 12, LA. 


Distributing 
Stations: 
BUFFALO, ¥. 


SEATTLE, WASH. 

= 

STOCKT 

LOS ANGELES HARBOR, CAL 


WEW ORLEANS, LA 
WOUSTON, TEXAS 
TUCSON, ARIZ. 


NORTHWEST SALES AGENTS— In tank cars and in drums 
MANEY BROS. MILL & ELEV. CO., Minneapolis, Minn. 


Genuine Cane BLACKSTRAP MOLASSES 
NORTH AMERICAN TRADING & IMPORT ¢ 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE 
1429 WALNUT STREET + PHILADELPHIA 2, 


& 
— q 
5 
| 
| 
{ ) \ 
2 | Wire, phone or write our nearest 
office for prices . . 
4 | 
| 
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REMEMBER: 

MOLASSES IS ONE 

OF YOUR TOP 

MONEY MAKERS 
WENGER BUILDS 

6 SERIES 

9 DIFFERENT MODELS 

MOLASSES ‘MEAL FEED 


AND 
HI-MOLASSES PELLETS 


ANY OF OUR MIXERS WILL PROCESS 
FISH-SOLUBLES OR OTHER LIQUIDS 
AS WELL AS MOLASSES 


WRITE FOR DETAILS 


Another New WENGER Improvement 


All 600 and 700 Series now are furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Acclaimed by those who have purchased and operated 
them to be the FINEST, MOST EFFICIENT MOLASSES 


MIXER ON THE MARKET. Extremely Accurate, Smooth 
Running, Fool Proof and Sturdily Built, THIS 700 IS 


BECOMING AMERICA’S FAVORITE. 


WENGER MIXER CO. 


SABETHA, KANSAS 


FEED DEALERS 


MAKE 
HIGH PROFITS 


| When they sel/ 
coon 


HOLLOW 


SELLS MUCH FASTER BECAUSE 
25% OF ITS CONTENT IS MEAT! 


Coon Hollow has become the favorite dog 
food wherever it is sold. Users like it because 
it does more for their dogs. Dealers like it 
because the high quality coupled with a lower 
selling price creates a higher volume af sales 
and high profits. Coon Hollow is expanding 
its sales area, write and ask us how you can 
sell this better dog food. Distributorships and 
sales territories for individuals are available, 


write for information. 


DOG RATION | 


> 


Markets 


(Continued from page 2) 


ness has not yet caught up with this 
slackening in most cases. 

This period of the year in the 
Southwest provides the most abun- 
dant grass, and with good rainfall 
recently pastures are lush, which 
tends to slacken demand. At the same 
time continued price declines have 
dealers backing away from inven- 
tories as much as possible. 

The poultry picture is shaping up 
more favorably now. Chick hatching 
for farm flock replacement has 
stepped up sharply in recent weeks 
and overcome an early season deficit. 
As a result, it is expected that there 
will be more layers on farms in this 
territory than last year. Some mills 
comment on continued good chick 
starter demand, considering the sea- 
son, and most manufacturers say 
their egg mash business is running 
ahead of a year ago. Last year the 
egg feed trade got a body blow from 
a sharp drop in egg prices about this 
time of year, which caused some 
liquidation of flocks. This year the 
price trend looks more favorable. 

Feed menufacturers’ price cards 
show universal declines of $1@2 ton 
this week. Ingredient markets mostly 
were sagging, with millfeeds and oil- 
seed meals leading the way. 


Ohio Valley 


The formula feed business in the 
Ohio Valley area was described this 
week as only poor to fair, but some 
manufacturers expressed the opti- 
mistic belief that there will be a 
slight improvement during coming 
weeks. Although the peak of the ba- 
by chick starting feed business is 
now past, the demand for broiler 
feeds continues good and is consider- 
ably ahead of the market for all 
other feeds. 

This section has been experiencing 
midsummer temperatures during the 
last week or so, and although a day 
or more of penetrating rain is badly 
needed, the intermittent showers 
have combined with the hot weather 
to produce lush pastures for the feed- 
ing of dairy herds, The spring pig crop, 
which is said to be of sizeable pro- 
portions this year, is not yet far 
enough along to require appreciable 
quantities of formula feeds, but these 
items should become a satisfactory 
factor in the over-all business of re- 
tail dealers in the weeks ahead. 

As a result of the slow market, 
prices again tumbled this week $1@2 
ton, and mill operations dropped to 
from 50-60% of capacity, with a 
few plants bettering that figure be- 
cause of special situations. e 


Northeast 


Skidding grain markets the past 


| week had a weakening effect on the 


formula feed market in the North- 
east. Representatives of mills, while 
reporting sales holding up fairly 
well, noted a stiffening resistance to 
sales. 

Retailers were inclined to modify 
their ideas on amounts of purchases 
as well as their bids. Over the past 
three weeks they have built up a size- 
able inventory awaiting the demand 
that usually develeps this time of 
year between the exhaustion of home 
grown supplies and pasture feeding. 

Dairy feeding continues heavy, and 
chicken feeds are starting to move 


| rapidly into the growers’ hands. De- 


mand for turkey feed in this area 
is slow in developing but is expected 
to get under way within a short time. 
Turkey raisers are just about getting 
set up, and with the advent of more 
seasonable weather, demand from 
that source is expected to improve. 
It is reported that there will be a 
much larger turkey crop in this area 
than last year. 

Boxcar shortages are having a se- 
rious effect on the mills, which are 
more or less basing their running 
time on the supply of boxcars of- 


fered to them each morning by the 
railroads. Some of the larger mills 
are more fortunate in being able to 
reload their empties as they are 
cleaned out of the incoming grain. As 
in the previous car shortage periods, 
mills are relying more and more on 
trucks. 

Millfeeds showed a definite weak- 
ness all last week, and soybean oil 
meal failed to hold its gains. Other 
ingredients also showed mostly low- 
er prices. 


Paeifie Northwest 


The feed business was fairly good 
throughout the Pacific Northwest, 
with favorable weather and a very 
Satisfactory feed-egg ratio stimulat- 
ing poultry feed business. It was re- 
ported that the demand for laying 
birds is so heavy that broiler plant 
operators are culling good-looking 
pullets out of their broiler flocks in 
order to satisfy the demand for lay- 
ing house stock. 

Feed men kept their buying to a 
bare minimum because the depressed 
grain and protein markets have dis- 
couraged the acquisition of additional 
supplies. It is normal at this time of 
the year for the feed trade to slow 
down because buyers are awaiting 
developments in new crop grain. The 
heavy slump in soybean oil meal has 
had a depressing effect on all of the 
proteins, and buyers are waiting to 
see just how far down the concen- 
trates will go. 

Reports of a new and higher ceil- 


ing on meat scraps brought trading | 


in this commodity to a standstill, and 
millfeed was simply out of the ques- 
tion because mills are so far behind 
on their contracts that they are not 
quoting for any position. 

Commercial feed manufacturers in 
Portland report their business very 
good. Mills which heretofore had 
been running on only one or two 
shifts are now running three shifts, 
seven days a week. Consumption of 
protein concentrates is therefore at a 
high rate. Nevertheless, buyers, in 
view of the soybean oil and linseed 
oi] meal decline the last 10 days, are 
reluctant to step out and purchase 
forward. Millfeed is still very tight, 
with very limited offerings from only 
one or two producers. Fish meal has 
increased from a low of $1.85 a unit 
of protein, to a nominal level of $2.15 
a unit. 

Alfalfa meal has become scarce, and 
buyers are trying to extend their 
supplies until the advent of the new 
crop. In the meantime, the market 
on suncured alfalfa meal has raised 
approximately $4 ton. 


Central States 


Cheerful reports on formula feed 
business continue in the céntral states 
area. Volume of orders is such that 
some mills are running a week to 10 
days behind in deliveries, with plants 
running two 10-hour shifts a day 
five days a week and even more on 
pelletized items. 

All classes of poultry feeds are in 
active demand. Chick starters and 
growing feeds are especially active. 
Egg feeds are moving well, and broil- 
er rations are in good demand, despite 
none-too-favorable returns from fin- 
ished birds. Current broiler prices 
average around 25¢ Ib., whereas 29¢ 
is considered favorable at current feed 
and operating costs. 

Turkey feeds are in good demand, 
with about the same number of poults 
on feed as a year ago in spite of the 
late spring start. 

Hog feeds still are in good call, but 
cattle feeds have tapered off a little 
as a result of the OPS rollbacks in 
beef prices. Mills say it is difficult to] 
appraise the long-range cattle feed 1 
situation at present, as everybody is} ' 
taking a standby position, registering! 
disgust and waiting to see what hap- 
pens. If the rollbacks stick there may 
be a trend away from force feeding 
of cattle, with more reliance placed 
on grass and roughages. 

Dairy feeds are draggy 

Prices of formula feeds are a lit-4 
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COON HOLLOW, INC., MANSFIELD, OHIO} 


tle easier than a week ago, but with 
indications of a firmer tone in the 
offing. The strong trend toward the 
use of crumblized and pelleted 
feeds is a matter of discussion in cen- 
tral states manufacturing circles. 
Some mills state that the competitive ‘ 
situation in these types of feeds is pre- 
venting normal margins for the extra 
processing. 


Southeast 


With the nervous war situation and 
diminishing formula feed demand, 
most southeastern feed manufactur- 
ers are now straining to keep mills 
running on full shifts. 

There is a noticeable increase in 
requests for delays in shipments of 
advance bookings. This is partly due 
to farmers being busy in the field 
and their money being used to obtain 
needed farm equipment rather than 
for the purchasing of future feed sup- 
plies. 

Broiler mashes are the dominant 
factor in maintaining mill production. 
Prices for broilers are holding firm, 
with good movement of heavy sup- 
plies. Chick placements are holding 
their volume, with some birds being 
brought in from outside areas. 

In sympathy with bullish govern- 
ment reports on the outlook for fu- 
ture egg prices, a number of feed 
manufacturers are now expecting an 
increase in size of laying flocks which 
will tend to uphold poultry mash 
business. 

The harvesting of the spring oats 
crop is due to begin in two weeks, 
and stock feeders are holding their 
purchases of formula feeds to a mini- 
mum. Dairy feed production is con- 
siderably reduced but is about normal 
for this time of year. 

Ingredient supplies are now being 
purchased a car at a time, with man- 
ufacturers generally being inclined to 
await a show of strength in the in- 
gredient market before they make 
further commitments. 

Southern oil meals, already weak, 
took additional price losses earlier 
this week with the government an- 
nouncement that enough peanuts to 
produce approximately 4,000 tons of 
peanut oil meal will be released im- 
mediately. The anticipated price de- 
cline in fish meal has been forestalled. 
Fishing is poor up and down the 
coasts, with squalls keeping boats 
close to shore. However, feed manu- 
facturers appear content to hold for 
better weather before contracting for 
forward fish requirements. By-prod- 
uct protein feeds are in fair demand 
because of their preferred price posi- 
tion compared to oil meals. 


GLENCOE FIRM ANNOUNCES 
CHANGES IN MANAGEMENT 


GLENCOE, MINN.—Clifford J. Ol- 
son has been promoted to the posi- 
tion of manager and R. M. Edstrom 
has been named assistant manager 
in charge of sales and production of 
the Farmers & Merchants Milling Co., 
effective June 1. 

Mr. Olson has been assistant man- 
ager of the company for the past 13 
years. He replaces L. H. Patten, who 
with L. O. Kindstrom has formed a 
new brokerage company in Minne- 


Edstrom has been manager 
of the Northrup, King & Co. feed de- 
partment for the past two years, hav- 
ing been with the department for 23 
years. Northrup, King recently de- 
cided to close its feed division to 
make room for expansion of its seed 
operations. 

Mr. Edstrom, who also has been 
grain buyer for the company on the 
floor of the Minneapolis Grain Ex- 
change, is a former president of the 
Northwest Feed Manufacturers Assn. 


TOUR NEW ENGLAND 
ST. LOUIS—C. H. Appel, proprie- 
tor of the C. H. Appel Commission 
Co., and Mrs. Appel are on a five- 
week motor tour of the New England 
states and the southeastern section 
of Canada. 
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And You Think You've Got it Tough/ 


Several weeks have passed and I'll have to agree 
Working for CarO-Green isn’t a spree. 


From dawn until bedtime we're all on the run 
Yet busy as we are we still have some fun. 


There is protein to look after and carotene too, 
Also color and grind — to satisfy you. 


To hit shipping dates I'll break my neck 
And for product improvement I'll constantly check. : 


The problem is clear, we're leading the way y 
Our product's dependable day after day. 


KANSAS CITY, MISSOURI 
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